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Amer. Cent.—H. D. Rawlings, Ravenna; J. 
J. Barber, pureventas. 

Canada—Aaron irpel and R. N. Gordon, 
Cleveland. ’ 

Cont. Assur.—W. B. Cozad, Lima. 

Equitable, N. Y.—F. M. Chambers, Toledo; 
J. A. Dyche, Cleveland. 

Fidel. Mut.—F. H. Brandt, G. H. McNamara 
and S. H. Moore, Cleveland. 

Lincoln Natl—C. B. Grime, Wauseon; H. J. 
Ferst, Germantown; J. C. Madden, Continental; 
R. J. Stough, Canton; Adam Marker, Akron; 
John Lengacher, Dundee; H. G. Swift, Edon. 

ass. Mutual—Clayton Trout, Springfield; 
W. W. Giffin, Niles. 
Mut. Benefit—G. A. Hudson, Wooster. 


Mutual, N. Y.—Charles Lamb, G. J. Schmitt 
and E. L. Shank, Dayton; L. Haviland, 
Haviland; D. W. Sayre, Cincinnati; George 


Brown, Hillsboro; J. E. 
F. Ratcliff, Piqua. 
National, Vt.—J. A. Pearl, Cleveland; A. H. 
McCulloch, New Concord. Z 
New Engl. Mut.—D. J. Minihan, Cincinnati. 
N. W. Mutual—S. T. McCormick, Kenton. 
Indiana 
Aetna—L. Head, Princeton. 
Anchor—H. B. McClure, Wabash. 
Majestic—C. T. Clark, Indianapolis. 
Merchants, Ia.—W. L. Fry, Orleans; W. W. 
Wachtel, Garrett; O. B. Sandifer, North Man- 
chester. ‘ ; 
Pacific Mut.—J. E. Spiegel, Indianapolis. 
Penn Mut.—D. R. Davis, auw; W. H. 
Hert, Indianapolis; H. G. Woody, Greencastle. 
Security, Chgo.—F. M. Elliott, Frankfort. 
Travelers—R. J. Sidney, Montpelier. — 
Union Mut.—M. J. Levy, Indianapolis. 


Lortz, Columbus; 


May Sue Association Directors 
Because the Indiana Life Endow- 
ment, a now defunct assessment con- 
cern of Evansville, Ind., paid back a 
loan of $4,000 made by directors, suits 


‘on its employes with the Equitable Life 
of New York. Each of the bank’s em- 
ployes, from president to office boy, is 
insured for a year’s salary. 

Cc. P. Christopher, of Clark & Christo- 
pher, of Nashville, Tenn., has taken the 
agency for the National Life, U. S. A., 
which has been handled heretofore by 
Judd Bros. Mr. Christopher will look 
after the business individually. 


H. O. Stark, formerly assistant insur- 

ance commissioner of Oklanoma, now 
agency director of the Oklahoma National 
Life, has been in Fort Worth and Dallas 
during the past week. The company has 
— established a general agency at Dal- 
as. 
Miss O. C. Butcher of Parkersburg, W. 
Va., led the Wheeling agency of the 
Equitable of New York in paid business 
for June. She also led the agency in 
June, 1913. Her excellent record last 
month enabled her to qualify for the Cen- 
tury Club. 


The Equitable Life of New York’s eight 
agencies in Minnesota, North and South 
Dakota forwarded 279 applications during 
June, and paid for $564,500. Seventeen 
representatives from these states have 
qualified for the agency clubs, as against 
five in 1913. 


Dry weather in the territory cultivated 
by the Security Mutual of Nebraska has 
interfered with business the first six 
months of this year and the last half of 
1913, but prospects of a good crop are 
giving promise of a most successful sec- 
ond half of 1914. 

The Central Life of Iowa, which re- 
cently acquired the Des Moines Life 
building in Des Moines, announces the 
commencement of work within a fort- 
night on an eight story for the structure. 
It is expected that the offices will be 
ready for occupancy by Jan. 1. 


‘New rates adopted by the Royal Ar- 





to recover may be filed by Receiver 
William D. Hardy against the recip- 
ients. He holds that the law prohibit- 


ing payments from reserve funds ex- | 


cept for claims was violated. 


James Gets Utah Place 


Governor Spry of Utah has appointed 
John James insurance commissioner 
for Utah, to succeed Willard Done who 
recently resigned to become publicity 
commissioner for the 
Underwriters of the Pacific. Mr. 
James has been general agent at Salt 
Lake for the accident department of 
the Columbian National Life. He is 


well known, popular and well fitted for | 


the new office. 





LIFE NOTES 
The Farmers Mutual Life of Cheyenne, 
Wyo., is being organized. 
A local life underwriters association is 
being organized at Jacksonville, Fla. 


The Union Life of Madison, Ind., has 
anges its headquarters to Hammond, 
nd, 


The estate left by Edgar S. Scott, late 
president of the Franklin Life, amounted 
to $101,983. 

The Cleveland Life is now writing pro- 
fessional women at the same rates as 
male applicants. 


Louisiana has passed a law making it 
a misdemeanor to circulate false reports 
about an insurance company. 

The National Life of New Albany, Ind., 
ehas reinsured the American Industrial 

Life & Accident of Evansville, Ind. 


H. M. Holderness, for several years 

agency director of the Guarantee Life of 
Houston, Texas, has been made executive 
assistant to Secretary John C. Riheldaffer 
of the George Washington Life. 
. The Cleveland agency of the Phoenix 
Mutual Life under Manager W. H. Whit- 
ney produced twenty-four applications in 
June. It wrote $298,500 in the first half 
of this year, or nearly $50,000 a month. 

Thomas Turner and William Cary, state 
agents of the Northwestern National Life 


Board of Fire | 


canum provide that assessments decrease 
one-half at age 65, remaining level there- 
after, and that members be given a cash 
surrender value at age 70. The plan of 
loaning members one-half of all assess- 
| ments after age 65 has been discontinued. 


Zeno M. Host Jr., son of Zeno M. Host, 
Milwaukee, former insurance commis- 
sioner of Wisconsin, has entered into part- 
| nership with his father in the life in- 
Surance, real estate and loan business in 
Milwaukee, with offices at 253 Third 
street. Mr. Host, Jr., graduated from the 
East Division high school of Milwaukee 
last June. 


The Union Central agency of Dabney & 
| Martin of Nashville for the first six 
| months of the current year paid for 
| $1,381,000 worth of business, ranking 
|fourth in the general agencies of the 
|; company. For the month of June the 
reported business was $351,000, ranking 
them second to the New York agency, 
which was first. 


The southern Illinois agency of the 
Bankers Reserve Life of Freeport, IIL, un- 
der the management of E. O. Dodson, 


of Bloomington, Ill, has, since Jan. 
1, 1914, written $500,000 of new 
business. This is a good record for that 


part of the state this year, as the crops 
are almost a total failure from the long 
drouth in southern Illinois. 


George B. Scott, chairman of the com- 
mittee on participation and attendance of 
industrial insurance companies, of the 
World’s Insurance Congress, announces 
the appointment of Julian Sonntag; second 
vice-president of the West Coast Life of 
San Francisco; and of Frederick L. Hoff- 
man, statistician of the Prudential to 
serve on his committee. . 


Walter G. Ford, traveling auditor of 
the Metropolitan Life, figured in what 
was termed a “Derby Day Romance” by 
the Louisville newspapers. He met Mrs. 
Elizabeth Hines in Louisville May 9 when 
the Kentucky Derby was run, and the ac- 
quaintance resulted in their marriage last 
week. Mr. Ford has Kentucky, Indiana, 
Ohio and Michigan as his territory. 


John I. D. Bristol, general agent of the 
Northwestern Mutual for New York city, 
will visit Detroit July 20 to address the 
life insurance section of the Detroit 
board of commerce, at a noon luncheon 
to be held in his honor at the club house 
of the board on that day. Mr. Bristol's 
subject will be “Life Insurance Commis- 
sions for Life Insurance Men Only.” 








Lexington Life 


UU Leb anon ’ In d x DADUOEEODERDEOOEOOEOOTEEOEEOOONY 


If youcan present a 


ly and convincingly we can interest you 


Insurance Co. 


proposition truthful- 





the total business in force. 


profitable for the agent. 
OHIO ONLY 


DR. W. O. THOMPSON, President 
COLUMBUS, OHIO 


Policies that are easily sold and stay “put” are most 


B. F. REINMUND, Secretary 








LIBERAL LIFE is here, ready to help you—to WORK WITH 
YOU— just as much as YOU will help and work with this Com- 
pany. 

ITS RECORD IS CLEAN. 

It has progressed. 

It has territorial openings for the right men. 

Are you one of them? 

Let us talk it over. 

Write to us now—for facts. ° 


Liberal Life Assurance Company 
a of Indiana 


W. H. HINTON, Sec.& Actuary ARTHUR H. JONES, Pres. & General Counsel 
Anderson, In 














OLD COLONY BLDG. 


Has Territory open in Illinois, Wisconsin, Mich- 
igan, Minnesota, South Dakota, Nebraska, 
Oklahoma, Arkansas, Tennessee and Kentucky 


Why be a Sub-Agent if you have the ability and oppor- 
tunity to become a General Agent under a Liberal First- 
Year and Non-Forfeitable Renewal Commission Contract 
made direct with the Home Office? The Old Colony 
issues a very extensive line of non-participating policies, 
embodying the latest ideas in Life Insurance, at high, 
medium and very low rates to meet all conditions of 
insurability and competition. For particulars write to 


Old Colony Life Insurance Company 


CHICAGO, ILLINOIS 


B. R. NUESKE, Vice-President and General Manager 











state-Agents Wanted—ceneral 

| — 
ow If You Mean Business 
If You Can Do Business | Baltimore 


Georgia 
Write to Me ar 








for 























JACKSON MALONEY, Manager of Agencies 
Philadelphia Life 


Insurance Company 
N. W. Cor. Broad and Sansom Sts., Philadelphia, Pa. 








(The Western Underwriter) 
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ILLINOIS LLINOIS 


alll Always an “Dineen 


Illinois Life 
Man 


Once an 
mee Illinois Life —— 
: Man a 


WANTS OOD MEN 


WILL PAY THEM WELL 








INTER-SOUTHERN LIFE 


INSURANCE CoO., Louisville, Kentucky 


Is Clean, es and Progressive 





—has ample assets and no unpaid death claims 





Has it ever occurred to you men engaged in other branches 
of insurance that there is big money in selling life msurance 
for the right company? Let us tell you why we believe this is 


The Right Company 


ADDRESS 
INTER-SOUTHERN LIFE INSURANCE CO. 
Home Office, Louisville, Kentucky 
ee Building Hume- Bogen Belling Ineagunce Eschanee 











The Western and Southern 
Life Insurance Company 


Ww. Nags peace President - CINCINNATI, OHIO 
Largest Industrial Company West of the Alleghenies 
y Issues All Standard Forms of Ordinary $500 to $10,000 
COMPARATIVE RECORD—FIVE YEAR PERIODS 


Year Assets Insurance in Force Income 
1888 $104,307 $889, $25,223 
1893 139,826 3,691,843 893 
1898 321,506 8,392,902 1,527,339 
1903 1,074,654  ° 26,716,285 4,027,046 


1908 3 621, 170 
1913 7,804,230 


Branch Offices in all the larger cities in 


73,455,636 12,886,338 


Ohio, Indiana, Ate West Virginia andjWestern Pennsylvania. 





Weekly Indemnity 


On our Utopia Accident and Health Policies 
INCREASES TEN PER CENT. EACH YEAR FOR FIVE YEARS. 
Why not write the business that sticks? 
GENERAL ACCIDENT FIRE & LIFE 


Assurance Corporation, Ltd. 


C. Norie-Miller, U. S. Manager, 55 John Street, New York 





——— 





National Life Insurance Company 
JOS. A. DEBOER, President 














TS 64th statement shows strong gains in new and outstand- 

ing insurance, in income, in assets and in surplus, an interest 
rate of 5.10%, a mortality experience of 58.12% and increased 
dividends set aside for payment to policy holders in 1914. Age, 
strength, mutuality, low net costs, the best policies and a scientific 
and equitable practice have made the National Life most attractive 
to best agents—a solid business, securing permanent opportunity. 





<== === ADDRESS 
Edward D.F ield, Superintendent, Montpelier, Vermont 





YOUR CARD 


asa representative of the “Oldest Life Insurance Com- 
pany in America” will prove your best introduction 


The Mutual Life Insurance Company 


eof New York 


Incomparable Dividende 
Minimum Net Cost 


Impregnable Strength 
Maximum Benefits 
For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 
34 NASSAU STREET, NEW YORK, N.Y. 











MISSOURI STATE LIFE 


INSURANCE COMPANY 
CHEMICAL BUILDING ST. LOUIS, MISSOURI 


Fastest Growing Company of Its Size in the World. A Live, Progressive 
Middle West Company that is Fast Coming to the Front. 


Nearing Hundred Million Mark in Insurance in Force and Assets Getting 
Close to Ten Million Mark. 


We believe there are many life insurance men looking for a good, sound company not operat- 
ing under the Arms Law, and in a Pie Mi to give liberal direct general agency contracts 
to the men who can deliver the goods. Missouri State Life fills the bill and we have some 
territory open in Kentucky, Ohio, Virginia, West Virginia, Georgia, Mississippi, Illinois, Indiana, 
lowa, Kansas, Nebraska, Wyoming, New Mexico, California, Oregon and se Wecht ashington. 


WRITE US FOR PARTICULARS 


GOOD SERVICE 


Is the Foundation ‘ipon Which to Erect a Successful Business 
Brief, liberal, clearly expressed policies, with guaranteed low cost, are 
serviceable alike to policyholders and agents. 

Specimens of Life, Accident or Health policies cheerfully furnished. 


For agencies address 


The Columbian National Life Insurance Company 


R E. CHILDS, WM. C. JOHNSON, 
— President Boston, Mass. Vice-Pres. and Gen. Mgr. 








= 











Home Life Insurance Company of New York 


An examination of the Home Life of New York by the New York Insurance Department, the 
report on which has just been issued, shows the Company to be in splendid condition in every respect, 
with an excellent record in all of its relations with policyholders. e chief examiner closes the report 
on the examination as follows: 

“From the above report it is apparent that the Company is efficiently managed, its claims under 
its policies promptly settled and its policyholders treated fairly. 

During the period under examination the Home Life has experienced a steady and sound growth, 
its assets, now nearly $30,000,000, being well over five millions greater than in 1909 and =i pepmenee 

n force having increased from $92,532,533 in the year mentioned to over $116,000,000 in 1 


In ag foritesy apply to 
GEO. MURRAY, Supt. of 
250 ier New York, N. 


For Wy Awency in Ob Ohio, ao Spey to 
aun's Nat'l Bank Diet Cincinnati 








MR. AGENT :— 
Are you satisfied where you are? 
your commissions high enough? 
We have had a phenomenal growth—because— 
We pay the highest commissions, and 
We furnish leads from Home Office 
Address R. VAN WIE, Supt. 





The Northwestern Life—Aberdeen, S. DB. 











SAFE AS A GOVERNMENT BOND 


@ The OHIO STATE Lire 


LIFE. HEALTH, ACCIDENT s*° MONTHLY INCOME INSURANCE 


LATEST POLICIES AND AGENCY CONTRACT BARU a6 
Splendid Openings INDIANA,MICHIGAN and OHIO 
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Liberal Treatment 





INSURANCE QF HARTFORD 


COMPANY 


Chicago, Illinois 





The Western Underwriter 


IN TWO PARTS 


(Entered as Second-Class Matter February 24, 1900, at Post Office at Chicago, Illinois, under Act of March 3, 1879) 


A WEEKLY NEWSPAPER OF INSURANCE 


PART ONE 








EIGHTEENTH YEAR No. 30 


a. 


CHICAGO AND CINCINNATI, THURSDAY, JULY 23, 1914 


$2.50 per Year, 15 Cente a Copy 








KEEN INTEREST IN 
THE ANNEX FIGHT 


Springfield Forces the Issue in 
the Agency Limit Regula- 
tion at Buffalo 








COMMISSIONERS TO ACT 
Special Committee Will Bring in a Re- 
port at the Coming Convention 
at Asheville 





The move of the Springfield at Buf- 
falo in appointing two agents in de- 
fiance of the single agency rule of the 
local board will force the “underwrit- 
ers” issue to the front in another direc- 
tion. A few years ago the Buffalo lo- 
cal board desired to put into effect the 
sole agency principle. The Springfield 
had three agents in the city. It took 
up two of them and its officers called 
attention to the fact that it sacrificed 
thereby considerable of its local in- 
come. 


Equality Is Demanded 


The Springfield claims that it was 
understood at the time that the local 
board would get the “underwriters 
agencies” in line so that there would 
be no discrimination. It claims that 
this has not been done, and that com- 
panies having “underwriters agencies” 
thus have an advantage in being able 
to have two agents, while the others 
have only one. It therefore notified 
the local board that it would appoint 
another agent so that it could be on 
the same basis with annex companies. 

Some of the far-seeing fire under- 
writers, knowing the Springfield is the 
chief opponent of “annexes” and thus 
forcing the issue té the front in Buf- 
falo, predict a battle royal. 


Situation at Chicago 


In Chicago the local agents are en- 
deavoring to get the companies down 
to the three agency limit, including an- 
nexes, but so far have not been suc- 
cessful. Some claim that a compro- 
mise measure will have to be adopted, 
Probably giving each company four 
agents, including its annex. 

The legal fight in Illinois over the 
annex question is now on with Super- 
intendent Potts filing his answer to the 
injunction proceedings brought by the 

(CONTINUED ON PAGE 16) 








A:TNA INSURANCE COMPANY 


HARTFORD, CONNECTICUT 


JETNA SERVICE 


FOR NINETY-FIVE YEARS HAS BEEN 
Prompt Efficient Satisfactory 
WESTERN BRANCH, INSURANCE EXCHANGE, CHICAGO 


THOS. E. GALLAGHER WM. B. CLARK OUIS Oo. KOHTZ 
General Agent President Aachen General Agent 








‘*An agent is known by the companies be keeps”’ 


CONTINENTAL 


INSURANCE COMPANY 


OF NEW YORK 





The best company for a policy-holder 
is the best company for an agent. 





HENRY EVANS, President 


Home Office 
80 Maiden Lane, New York 


Western Office 
332 So. La Salle St., Chicago 











EDW._ MILLIGAN, President 
GEORGE M. LOVEJOY, Vice-Pres. JOHN B. KNOX, Sec’'y 


THOMAS C. TEMPLE, Sec'y 
Surplus to Policy-holders, $8,160,915.38 


Total Losses Paid, $76,000,760.74 





Cash Capital, Three Million Dollars 


Reinsurance Reserve: -  $6,619,137.31 
Reserve for Outstanding Losses - 578,003.19 
Reserve for all other Claims - - 210,000.00 
NET SURPLUS - «= «= 6,160,915.38 


Total Assets, $14,568,055.88 











POTTS IN ANSWER TO 
SUIT OVER ANNEXES 


Companies Violate Illinois Law 
and Exceed Corporate Powers, 
Is Claim Made 








OBJECTIONS SET FORTH 
Jurisdiction of Féderal Court Aimed at 
and Right of Action 

Denied 





Setting up that the plaintiff compa- 
nies, in issuing so-called “Underwriters” 
policies and conducting “underwriters” 
agencies, have exceeded their corpor- 
ate powers and have failed to comply 
with the laws of Illinois, the answer 
of Superintendent Potts to the injunc- 
tion suit brought to restrain him from 
interfering with annexes was filed in 
the United States court at Springfield 
on Monday. The answer further as- 
serts that it is the superintendent's of- 
ficial duty to bring suits in equity in 
the state courts to compel he compa- 
nies to conform to the laws of the state 
in the exercise of their corporate pow- 
ers. It is denied in the answer that 
the superintendent threatened or in- 
tended or now intends to revoke the 
licenses of the companies. The hearing 
on the injunction will begin July 27. 


Jurisdiction Is Aimed At 


The first part of the answer is aimed 
at the equity jurisdiction of the fed- 
eral court on the allegations of the 
complaint. It is denied that the show- 
ing of the companies entitles them to 
relief in equity, or that they have a 
right to join in a single action, and it 
is asserted that the superintendent is 
a public official acting under the stat- 
utes of the state, and that the compa- 
nies are not entitled to an injunc 
against him. It is also denied t 


the amount involved excee ,000 ats 
(the valuation required to ae e f D> 
eral court jurisdiction); th a c 

panies are without adequa 

law, or that a multipli its 


would result. 
Objections Are Stated 


Following the denial of hee ye 
allegations of the complaint, the su- 
perintendent’s objections to the “un- 
derwriters” policies are set forth. His 
ruling of June 16 is referred to and 

(CONTINUED ON PAGE 16) 








E. G. RICHARDS, Manager 


METROPOLITAN—W. P. YOUNG, Deputy Assistant Manager 
MIDDLE—C. R. PERKINS, Deputy Assistant Manager 
PACIFIC—W. S. BERDAN, Deputy Assistant Manager 


NORTH BRITISH & MERCANTILE 


OF LONDON AND EDINBURGH 


UNITED STATES BRANCH—76 WILLIAM STREET, NEW YORK CITY 
J. F. HASTINGS, Assistant Manager 
NEW ENGLAND AND SOUTHERN—W. S. ALLEY, General Agent 


CENTRAL—E. T. CAIRNS, General Agent 
WESTERN—C. E. CASE, General Agent 


DEPARTMENTS: 


IMPROVED RISKS—G. P. DAVIS, General Agent 








FIRE ANC - be = 


e 
© 
i 








2 


THE WESTERN UNDERWRITER. 





July 23, 1914. 








STATE SCHEME TALKED 


WISCONSIN LOCALS AROUSED 





War to Hilt Urged by President and 
Speakers — Approaching Storm 
Stimulates Attendance 





Oshkosh, Wis., July 22—(Special)— 
One of the most largely attended, most 
interesting and important meetings 
ever held by the Wisconsin local agents 
was called to order in the spacious hall 
of the Oshkosh Yacht Club this after- 
noon by President Alfred Zimmerman 
of Wausau, Wis. There were about 
sixty-five agents present from many 
‘cities, as well as a good representation 
.of field men. Jesse D. Carr, president 
of the Oshkosh board, welcomed the 
visitors in a happily phrased address. 
He said it was not necessary to single 
him out to say welcome in a city where 
the very children were taught the word 
as soon as they could say “papa and 
mama.” 


President Advocates War 


President Zimmerman. devoted his 
address to pointing out the danger to 
all organized insurance interests if the 
constitutional amendments permitting 
state insurance were passed this fall. 
He also called attention to the fact that 
the commissioner of insurance was making 
a campaign advocating state insurance and 
making threats by implication as to 
what would happen to the companies 
and their agents if they actively op- 
posed the plan. He advised the agents 
to get into politics to the extent of op- 
posing the election of any man who 
favored the scheme of insurance by the 
state. 


Opens Door to Casualty Men 


John D. Rowland of Racine was ap- 
pointed chairman of the committee on 
resolutions which will report tomorrow. 

Don Van Wart of Beloit is chairman 
of the committee on nominations. The 
revision of the constitution and by- 
laws was taken up and the report of 
the committee was adopted with few 
changes. The name of the organization 
was changed to Wisconsin Association 
of Insurance Agents, and the casualty 
agents may now become members. 


Heat Hastins Routine Work 


The yacht club, on the shore of Lake 
Winnebago, is an ideal place for a 
meeting on a hot day, but despite the 
cooling breeze, the visitors were glad 
to make short work of business and be- 
come the guests of George M. Paine for 
a ride on the lake on his palatial steam 
yacht before getting together at 7 
o’clock for a dinner at the yacht club. 
A much larger attendance is anticipated 
tomorrow, as those who could attend 
only one day have chosen Thursday, 
when two sessions will be held and 
President Hildreth of the National as- 
sociation, O. B. Ryon and D. W. Saw- 
yer will speak. 


Fricke Loudly Applauded 


William A. Fricke, former commis- 
sioner of insurance, and now manager 
of the Great Northern Life of Wausau, 
spoke today on state insurance. He 
assailed the plan of the proposed 
amendments to the Wisconsin consti- 
tution and men back of the program. 
He was often applauded at length. 


Secretary Wilkinson’s Report 


Secretary George Y. Wilkinson in his 
annual report showed that on Jul 
there were 395 paid members and thirty 
more to hear from. This is an increase 
of 240 percent over last year. He paid 
a tribute to President Zimmerman, who 
visited during the year twenty-four 
towns in the interest of the association 
and worked up a large membership. 
Secretary Wilkinson visited nine towns 
besides doing some work in other 
places in connection with other busi- 
ness. . 








FRED. S. JAMES 





“Two of the Oldest and Strongest Fire Insurance Companies of France” 


GENERAL FIRE ASSURANCE COMPANY 


OF PARIS, FRANCE 
ESTABLISHED 1819 


URBAINE FIRE INSURANCE COMPANY 


OF PARIS, FRANCE 
ESTABLISHED 1838 


Aégencies Desired in the Principal Cities and Towns 


FRED. S. JAMES & CO. 


United States Managers 


No. 123 WitL1aM STREET 


NEW YORK CITY GEO. W. BLOSSOM 








STIR UP GEORGIA OFFICIAL 





Michigan Department Has Defi Hurled 
at It for Refusing to License 
Southern Company 





Detroit, July 21.—(Special)—The 
Michigan department has stirred up a 
controversy with the Georgia depart- 
ment, which will make matters de- 
cidedly unpleasant for all the home 
companies of Michigan, fire, life and 
casualty, unless the head of the Georgia 
department changes his mind very 
soon. : 

Recently a Georgia company, licensed 
in its home state and in several others, 
applied for entry into Michigan. The 
Michigan department did not exactly 
like its statement, and announced that 
the company would not be licensed ex- 
cept after an examination by the exam- 
ining committee of the National As- 
sociation of Insurance Commissioners. 

The implied aspersions cast upon 
the examination of the Georgia de- 
partment by the Michigan department 
has aroused the ire of the Georgia com- 
missioner, who announced by wire Sat- 
urday that he would demand examina- 
tions of all the Michigan companies 
doing business in Georgia, by the exam- 
ining committee of the association, as 
a retaliatory measure. All the old 
Michigan companies, and one new one, 
are in Georgia. 





Agents have been the missionaries of 
insurance from the time when it required 
more effort to influence property owners 
to insure at all than it now does to pre- 
vent them from getting more*than they 
ought to have. 





Features of the Week 











GENERAL 
Editorial comment .......s.ccecccece 18 
Personal Mention... ..ccccccccccoscce 18 
Automobile insurance news .......... 27 


FIRE 
Potts answer in annex suit........... 1 
Underwriters agency issue to the fore. 1 
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KEEP UP KANSAS FIGHT 


-_—__—_ 


LEWIS PROMISES NEW ORDER 





With Barnes Reductions Revoked by 
Suit, Superintendent Will Make 
His Own Cuts 





The rate war in Kansas is not over, 
according to the decision of Ike S. 
Lewis, superintendent of the insurance 
department, and John S. Dawson, attor- 
ney-general. Lewis proposes to make 
the move that will block the abrogation 
of the reduction order of former Super- 
intendent Charles W. Barnes. 

In a recent interview Lewis declared 
that he is preparing to issue a new or- 
der of reduction, taking the place of the 
Barnes order, provided the latter is 
found unjust by the supreme court. To 
prepare himself for the emergency, 
which he believes exists in view of the 
fact that the court has upheld the plea 
of the fire companies, Lewis has asked 
information from the mayors of all the 
first and second class cities of the state. 
His questions, mailed out Monday of 
this week, ask information as to the fire 
losses for the last ten years itemized by 
years, and also the insurance losses paid 
during the same period. 


‘Will Make His Own Reductions 


If the supreme court upholds the 
companies, Lewis will issue a new or- 
der, he says, of reduction, with all the 
formalities demanded by law, putting 
the question of the unreasonableness of 
the order up to the companies. Then 
the litigation will begin again all over. 

Lewis charges bad faith on the part 
of the companies also. He declares 
that the state fire marshal law, which 
has been in effect a little over a year, 
has resulted in a considerable decrease 
in fire losses and charges that the com- 
panies have, from time to time, been 
increasing their rates in spite of the de- 
crease in losses. He declares that devi- 
ous ways have been followed in effect- 
ing the actual increase in rates, includ- 
ing securing advantageous improve- 
ments in protection and exposure, and 
failing to allow the proper credit for 
the same. 


Promises to be Long Fight 


Insurance men are preparing to con- 
tinue the fight, feeling sure of victory 
some time. But it promises to be a 
long fight yet before the matter is at an 
end. At least it will last until next 
January, when the terms of office of 
both Superintendent Lewis and Attor- 
ney-General Dawson end. Neither is a 
candidate for reelection. 


The Lewis letter to the mayors fol- 
lows: 


On account of numerous complaints 
filed with this department by many cities 
in the state wherein it is charged the in- 
Surance companies are wrongfully increas- 
ing the rates of insurance, this depart- 
ment feels the necessity of calling upon 
the various cities throughout the state to 
furnish certain information such as will 
enable it to ascertain the experience of 
the companies in such cities during the 
Past few years. 

In order to pass intelligently upon this 
question the department desires to have 
you forward a statement showing the 
value of property destroyed by fire and 
lightning within the corporate limits of 
your city during the last ten years, and 
the amount of such losses covered by in- 
Surance. In making this statement kindly 
show each year separately, and include 
ae the first six months of the year 





Business Now Goes to Chicago 


_New York, July 22—(Special)—Wil- 
liam B. Ellison, a lawyer, has issued a 
Statement on the decision affirming the 
conviction of Charles N. Pinckney for 
Placing insurance in unadmitted com- 
panies, in which he says that the result 
has been to drive business from New 

ork offices to offices in Chicago and 
elsewhere, and does not see what good 
result has been accomplished by the 
Prosecution.. There seems to be no 
trouble, he says, in securing in Chicago 
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Manager 
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F. M. JONES, 
Asst. Manager 











insurance on properties located in New 
York state, ~hether companies are ad- 
mitted to New York or not. 





News About Companies 








Interstate Fire, Mich.—In the first five 
days of its business 152 daily reports were 
received, the premiums amounting to more 
than $1,000, thus proving that the assur- 
ances given the company by its agents 
throughout the state that they had con- 
siderable business lined up waiting for 
opening day were founded on fact. Vice- 
President C. O. Davis, who formerly was 
a local agent, and who promoted the com- 
pany, is now sticking to the home office, 
writing local business while the com- 
pany is completing its working force. In 
the fall it is probable that he will estab- 
lish a local agency in Detroit. 

+ o “ 

Canada National, Winnipeg—lollowing 
the criticism of its high expense, the com- 
pany has disbanded most of its branch 
offices through Canada. W. E. Fudger, the 
underwriter, recently resigned following 
differences with the officials. Its pre- 
miums last year were $131,416. Its ex- 
penses were $132,533; losses, $49,756, and 
the increase in premium reserve $41,809. 


It is owned by the Great West Permanent ; 


Loan Co., which does a large business in 
loaning money. It owns a fine office build- 
ing in Winnipeg. The plan now is to 
cut the expenses of the insurance com- 
pany. N. L. Sample, formerly a Chicago 
man, is the chief examiner in the Canada 
National office. ae 

Western, Pa.—Its semi-annual state- 
ment shows assets $671,897, reinsurance 
reserve $224,929, net surplus $125,205, 
capital $300,000. It has paid losses since 
organization amounting to $6,055,453. 

* — + 

Indemnity Exchange Mutual, Los Ange- 
les—This concern has been closed up by 
the California department, having been 
found insolvent. The company was _ or- 
ganized by A.-M. Warren and did only a 
small business, mostly in its home city. 
Its financial standing has always been 
questioned. 

* * + 

St. Paul F. & M.—Its semiannual state- 
ment shows total assets of $10,249,327 
and a policyholders’ surplus of $3,963,853. 
During the half year the assets have in- 
creased $784,437, and the surplus has 
gained $249,980. There is an increase in 
unearned premiums of $32,402, an appre- 
ciation in securities of $73,817 and a net 
underwriting profit of $46,705. The cap- 
ital was increased July 1 from $500,000 
to $1,000,000. SP 


German Security, Louisville, Ky.—It 
has sold its business to the Boston. It 
limited its operations to the city of Louis- 
ville. It was incorporated in 1872. At 
the close of 1913 it had assets of $186,- 
505. The Boston will reinsure all out- 
standing risks when the transfer has 








been formally concluded, at a date yet to 
be determined. 

The chaotic conditions that have pre- 
vailed in writing fire insurance in Ken- 
tucky and the prospect of reduction of 
rates in the future are believed to have 
influenced the German Security in dis- 
posing of its business. An underwriting 
loss of $4,374 for 1913 was shown on an 
income of $17,458. 

Charles H. Bohmer is president of the 
German Security as well as president of 
the German Insurance Bank, of Louis- 
ville. George Gutig is vice-president of 
both the insurance company and the bank. 
J. B. Frese is secretary of the insurance 
company. 

* 7 * 

Central Union, Mo.—The Missouri and 
Kansas departments have completed their 
examination of the Central Union Fire, of 
Kansas City. Any action which develops 
will come from the state insurance de- 
partments. The board of directors of the 
company, however, will meet next Thurs- 
day to consider the report and other 


matters. 
* . 7 


Home, N. ¥.—The semi-annual state- 
ment shows total assets of $34,246,171.92, 
being $1,106,256.11 more than the Jan. 1 
figures. The securities have advanced 
$499,416.60. The trade gain is $521,725.39. 
The net surplus Jan. 1, 1914, was $10,- 
073,019.69. On July 1, 1914, it was $10,- 
391,671.99, an increase of $318,652.30. To 
the reserve for unreported losses $100,00u 
has been added and $50,000 has been added 
to the reserve for taxes. 

The following table shows the trading 
for the half year: 

Premiums first six months 





BOSE cccceecsscevocestocees $7,741,099.02 
Losses incurred (55.46)...... 4,292,776.90 
Expenses and taxes (less in- 

vestment expense)......... 2,945,837.63 

19,240.90 


Pe secdeneesa PELE T $2,926,596.72 | 
$7,219,373.63 | 


521,725.39 
840,938.09 


Underwriting loss six months.$319,212.61 
. * * 

Pidelity-Phenir—Its semiannual state- 
ment shows total assets of $15,487,561.30, 
including premium reserve of $7,386,176.55 
and net surplus of $4,257,908.05. During 
the six months ending June 30 the gross 
assets increased $529,463.59, the un- 
earned reserve increased $225,229.12, the 
net surplus increased $77,851.13, the pre- 
miums written increased $15,697.94. The 
interest income was $282,511.76, the 
earned premium loss was $188,722.21. 


\:- & | SOeeeErrrerrrrir rs $ 
Increase in unearned reserve. 





W. E. McCullough, chief clerk in the 
western department of the Queen, is | 
spending a week in the Colorado field. 





“A contingent, my son, is a lawyer's 
conditional fee. If he loses the case, he 
gets nothing; if he wins, his client gets 
nothing.” 


OHIO FARMERS MEETING 


ny 


INDIANA AGENTS CONVENE 





L. A. Graham Was Elected President 
of the Association—Valuable Papers 
Were Presented This Year 





Winona Lake, Ind., July 32—(Spe- 
cial)—The Indiana Agents’ Association 
of the Ohio Farmers, two hundred 
strong, gathered here yesterday and to- 
day for the twentieth annual meeting. 
President Hawley, Secretary Haines, 
Directors Elliott, Fairman, Nichols and 
Waite and the famous ladies’ quartette 
from the home office were present. 
The officials of the company with their 
wives make it a point to enjoy the hos- 
pitality of their Hoosier agents and it 
is the one event of the year for them 
as well as for the agents. 

The afternoon was taken up by the 
men at the Westminster by listening to 
two very able addresses by Manager 
Sellers of the Indiana Inspection Bu- 


| reau and by R. E. Redmond of the state 


fire marshal’s office. President Hawley 
discussed the papers from a company 
standpoint. U. R. Chalfant, from the 
home office, read a beautiful memorial 
on the life of J. “H. Freeman, who died 
in January. At the time of his death 
Mr. Freeman had been a director of 


| the company for thirty-eight years and 


his constructive work added much to 
the progress of the company. 


Ladies Were in Evidence 


The ladies present met in the parlors 
of the Winona Hotel Tuesday after- 
noon and were entertained by the quar- 
tette and by readings by Mrs. Hawley, 
wife of the president.. The aftern6on 
was thoroughly enjoyed and a commit- 
tee consisting of Mrs. Hawley of Le- 
roy, Ohio, Mrs. Loup of Warsaw, and 
Mrs. Webb of Indianapolis was named 
to prepare a program and arrange for 
a permanent organization at the 1915 


| meeting. The evening was spent at 


the Auditorium, where they were en- 
tertained by the Westminster choir, a 
Chautauqua organization. 
The Wednesday meeting was given 
(CONTINUED ON PAGE 17) 
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MAC ENANEY’S NEW POST 


NOW GOES TO INDIANAPOLIS 





Well-Known Western Insurance Man 
Is Appointed Managing Under- 
writer of the Columbian 





L. S. Mac Enaney, of Chicago, well 
known in western fire underwriting 
circles as a field man, general and local 
agent, has been appointed managing 
underwriter of the Columbian of In- 
dianapolis and left this week to assume 
his new position. He will move his 
family to that city shortly and will be 
in full charge of the insurance work of 
the company. 

The Columbian, up to this time, has 
been moving along quietly, building up 
a snug plant in its home state, and 
keeping close to shore. It is not the 
policy of the company to expand rap- 
idly. It has now just about completed 
increasing its capital to $250,000. It 
has something over $100,000 surplus. 
Its plan is to further increase its capi- 
tal to $500,000. 


‘Will Operate In Central West 


For the time being it will operate in 
the profitable sections of Indiana, 
Ohio, Michigan, Illinois and Wiscon- 
sin, adding on a state or two as seems 
desirable. 

The Columbian has very reputable 
backing. Its directors are substantial 
business men. The president is George 
Feeney, a well-known manufacturer 
of Indianapolis. Edward T. Lyons, the 
secretary, has been in the life insur- 
ance field, and was recently nominated 
on the Democratic ticket for county 
treasurer. He is chairman of the coun- 
ty Democratic committee. The treas- 
urer, Jacob Buennagel, conducts a lo- 
cal agency in Indianapolis and is a 
man that can be relied on. 


Will Cultivate the Field 


The management is determined not 
to pile up business or get too far away 
from home. Mr. Mac Enaney will 
spend considerable time in the field 
while the new territory is being organ- 
ized. He is well acquainted in the 
central west and has traveled person- 
ally over much of the territory. } 

Mr. Mac Enaney goes to the Colum- 
bian with fine endorsements and in- 
tends to popularize the company in the 
field. He formerly was in the field for 
the Traders, Agricultural and Phila- 
delphia Underwriters, and for a few 
yeags operated a general agency for 
the Dixie at Chicago. He was also 
head of the Chicago local agency of 
Mac Enaney & Hengle. 

The Columbian is a member of the 
Western Insurance Bureau. As Mr. 
Mac Enaney has always played a very 
square game in the field, other compa- 
nies feel assured that the Columbian 
can be relied on to follow the standard 
practices. 





The Indemnity Mutual Fire of Los An- 
geles has been ordered to cease writing 
business by Insurance Commissioner John 
E. Phelps. The company was organized 
in 1913 and its solvency has been ques- 
tioned since its inception. 


(Established April 5, 1901) 


1011-127 N. Dearborn St. Chicago, lil. 


We have a complete index in our office, 
which enables us to give an accurate chattel 
mertgage report in three minutes on any 
person in Chicago. 


Our commercial report includes financial 
resources, past business_record, all chattel 
mortgages, suits, judgments, etc. 
Inspections for Insurance Companies 
Correspondence Invited 








The Pioneer German Fire Insurance Company in America 








TOTAL LOSSES PAID IN THE 


UNITED STATES $27,000,000 Organized 


Hamburg -Bremen 
Sire Insurance Company 


HAMBURG, GERMANY 


in 1854 








United States Branch: 123 William Street, New York 
H. N. KELSEY, Manager | 


Entered United States in 1858 





Pacific Coast Department: 340 California St., San Francisco, Cal. 
McDONALD & MILES, Manager 














AGENTS WANTED IN UNREPRESENTED POINTS 














FORM AN ASSOCIATION 


NORTH DAKOTA MUTUALS ACT 





General and Class Companies Organize 
State Body With W. W. King 
of Fargo as President 





The officers and field men of the 
general and class mutual companies of 
North Dakota met at Grand Forks, 
N. D., July 16 and organized a state 
association. 

Every commercial mutual company 
was represented by its secretary and a 
number of its field men. The list in- 
cludes the Merchants National Mutual 
Fire, Northwestern Mutual Fire, and 
Refail Merchants Mutual Fire of Far- 
go, N. D.; the Commercial Mutual and 
Implement Dealers Mutual Fire of 
Grand Forks, N. D., the North Dakota 
Mutual Fire of Valley City, and the 
Security Mutual Fire of Chatfield, 
Minn., with state office at Fargo, N. D. 


W. W. King Made President 


F. H. Wilder of Fargo, N. D., was 
responsible for the meeting and was 
elected chairman of the meeting. A 
permanent organization was soon ef- 
tected and the following officers elected: 
President, W. W. King, Fargo, N. D., 
seeretary Retail Merchants Mutual; 
vice-president, D. W. Clark, Valley 
City, N. D., secretary Nerth Dakota 
Mutual; secretary-treasurer, F. H. Wil- 
der, Fargo, N. D., secretary Merchants 
National Mutual and state agent Se- 
curity Mutual. 

The objects of the association will be 
to hold the companies together as one 
unit in legislation, publicity, field, in- 
spection and all work of vital inter- 
est to mutual concerns in the state. An 
inspection bureau is already in suc- 
cessful operation and is supported by 
all companies belonging to the asso- 
ciation. 


Read in Charge of Bureau 
This bureau is under the supervision 














L. 8S. MAC ENANEY 





of J. P. Read of Grand Forks, N. D. 
He was formerly state agent of the 
Security Mutual and Minnesota Fire, 
and later secretary of the Grand Forks 
Mutual Fire. He is a thorough inspec- 
tor and fire prevention engineer, and 
as an adjuster is one of the best in 
the northwest. In-the majority of 
cases the business men and property 
owners are cooperating in every way 
possible in this part of the work. 


Will Take Part in Legislation 


Legislation will be one of the important 
parts of the association work. The uni- 
form mutual insurance bill as proposed 
by the National Association of Mutual In- 
surance Companies and as passed through 
the Ohio legislature can not be supported 
by the North Dakota companies nor for 
that matter any in the northwest. This 
bill as it stands will not be submitted to 
the North Dakota legislature and i 
pushed by outside parties will be fought 
by the state companies. The request of 
the National association that all mutual 
companies use their influence to kill a 
national bill which is made to prohibit 





Record of Companies in the West 


A compilation of the twenty leading fire companies in Western Union ter- 


ritory as to premiums last year is of interest. 


position. 


There has been little shifting of 


The Home takes first place by a few thousand dollars, thus nosing 


out the, Hartford. One of the remarkable records is that of the National of 
Hartford, which takes third place in the list, having jumped from fifteenth, which 


it held several years ago. The list is: 





Company Rank 
RA PESTS POT Oe ET ST PRT eT 1 
Hartford ...... RT eT oe 
National ...... bats os ov 
Continental 4 

EL, “Wwawsene 24.0 5 
Fidelity-Phenix .... 6 
German American .. ye : 
Daiene sn beedhs<d0 bus s'0.04 o0.ccvece 8 
American of Newark..............05. 9 
Liverpool & London & Globe........ 10 
Insurance Co. of N. America......... 11 
UU Cen pe tserseeedeeteccesesceis 12 
St. Paul Fire & Marine.............. 13 
PROGMIE OF TEATETOTG. 2... .ccccccvese 14 
COPMMGOTIOTR no cc eek certs ccsececes sivas 15 
North British & Mercantile.......... 16 
I: ads i 6-0 0 0 6g geet ta cscseeee tae 17 
Rae rr eee 18 
WORD DOROOIREIOR occ ccc ks ccteccnececve 19 
American Central .....cseecceeccccae 20 


: Ratio 
Net Premiums Losses Percent 
$6,020,434 3,688,833 61 
6,014,76 3,465,659 57 
4,213,878 1,944,931 46 
3,826,484 2,338,493 61 
3,499,148 1,988,554 57 
3,149,827 1,657,275 52 
3,043,710 1,699,267 56 
2,754,471 1,386,595 50 
2,604,275 1,426,606 54 
2,350,930 1,318,678 56 
2,339,977 1,603,781 68 
2,338,944 1,226,875 52 
2,286,246 1,256,071 55 
2,267,372 953,677 42 
2,094,424 1,312,257 63 
1,722,450 1,011,168 59 
1,718,801 1,008,227 59 
1,697,395 1,018,691 60 
1,590,970 3,303 56 
1,634,800 1,4 53 








mutual companies from soliciting business 
by mail in states where they are not ad- 
mitted will not be granted by the North 
Dakota mutuals. Instead the companies 
will support such a bill, it being the gen- 
eral opinion that if an outside company 
wants the state business such company 
should enter the state, work under the 
state insurance department and pay taxes 
as do other admitted and state companies. 


Proposal to Farm Companies 


The new association endeavored to form 
a combination with the State Farmers 
Mutual Association which was meeting in 
Grand Forks on the same dates. The 
farmers’ association after much discus- 
sion and conference decided to table the 
proposition for another year at least. No 
particular reason was given by the farm 
mutuals for not admitting the general 
and class mutuals except that such a mat- 
ter should be taken up with each indi- 
vidual company belonging to their asso- 
ciation and that could not be done at this 
time as only 50 percent of their mem- 
bership was represented. 


Will Create Better Feeling 


The new association will meet twice a 
year and each meeting will be a general 
get-together affair for alt connected with 
the companies. Better feeling will here- 
after prevail all around and large lines 
will be solicited on the fire risks of North 
Dakota to be divided among the members 
of the association. Later on it is prob- 
able that uniform dividends will be de- 
clared by all companies in North Dakota 
belonging to the state association. 





May Present Another Ticket 


When the adjourned annual meeting 
of the Chicago Board is held a second 
ticket may be presented and a lively 
election fight precipitated. The agents 
operating on a commission basis re- 
mained away from the recent regular 
meeting, but have now decided to turn 
out in force and if possible thwart what 
they consider is an attempt to sidc- 
track their interests. One plan sus- 
gested is to get together with comvany 
representatives in the Board and ar- 
range a compromise of present diffi- 
culties. M. J. Naghten will probably 
call the meeting for the very near fu- 
ture. 





N. A. King in New Connection 


N. A. King has become an independ- 
ent adjuster at Des Moines, Ia., hav- 
‘ng associated himself with George C. 
Newman. Mr. King was formerly head 
of the loss department in the home 
office of the Central National, and prior 
to that secretary of the old Standard 
Fire of Keokuk. He is a veteran of 
the Iowa insurance world and is happy 
to be back on his old stamping ground. 





Reinsures Canadian Company 


President Thomas Crawford of the 
Equity Fire of Toronto has confirmed 
the report of changes of management, 
but announces no details. It is under- 
stood that the company is being rein- 
sured by the National-Ben Franklin oi 
Pittsburgh. Robert F. Massie has been 
appointed manager. 





Look for Many Resort Fires 


Owing to dull seashore business, un- 
derwriters expect numerous resort fires 
towards the close of the present season. 





New rates books have been issued for 
Bloomington, Lyons, Marcus and Rowena, 
S. Dak. Owing to favorable loss ratios, 
25 percent reduction from published esti- 
mates is recommended for Lyons and Ro- 
wena. 
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DANGERS OF STATE INSURANCE POINTED OUT 


TIME FOR THE VOTERS 
TO THINK SERIOUSLY 


——_——— 


ATTACKS PLAN AND METHODS 





Fricke Assails State Insurance and Its 
Advocates—Proves Public Does Not 
Demand Governmental Protection 





That there is no general demand for 
state insurance in Wisconsin, that state 
insurance is fraught with dangers to the 
general public and that the motives and 
methods of its advocates can be ques- 
tioned, were the contentions of Wil- 
liam A. Fricke, former commissioner of 
insurance of Wisconsin, in an address 
before the Wisconsin Association of 
Local Insurance Agents this week. 

When it is proposed, said Mr. Fricke, 
to authorize the state to enter the in- 
surance business with unlimited power, 
with the removal of all constitutional 
restrictions as to the expenditures of 
public money, the incurring of indebted- 
ness and the lending of the state credit, 
the voter may well begin to think seri- 
ously. 

State insurance can be justified only 
in response to a general public demand, 
because of the failure or unfairness of 
private corporations, and in the ability 
of the state to provide the service freed 
from all political influence, with com- 
plete certainty and reasonable cost and 
an experienced, efficient management 
To be successful state insurance must 
be exclusive and on some forms com- 
pulsory. 

If there did exist a general demand 
for state insurance, wise forethought 
would have so formulated an amend- 
ment so that the legislature could 





launch the state into any one line of the | 
business only with the approval of the | 


voters at a general election just as the 
right of suffrage is now extended. 
Surely the insurance interests of the 
state are too great to be jeopardized 
and placed at the mercy of any one ses- 


sion of the legislature under such abso- | 
lute authority as would permit the ex- | 


clusion of every company, order and 
association, and compel the people and 
business interests to insure in a newly 
created experimental state fund. 

The life and fire insurance carried by 
Wisconsin citizens amounts to $1,925,- 
464,613, while the value of all real and 
personal property in the state is $2,841,- 
630,416. Of such vastness are the in- 
terests threatened by these amend- 
ments, not because of any general de- 


mand, but because of the persistent ef- | 


forts of a few theorists and socialistic 
dreamers. The socialists, with between 
35,000 and 40,000 votes, and a few in- 
terested officials at Madison are the 
only people who have thus far approved 
state insurance publicity, but there is- 
grave danger, because of the apathy of 
voters on constitutional questions and 
the fact that two almost identical 
amendments are proposed, that the pro- 
gram will be adopted. 
* * # 


EXPERIMENTS SHOW LACK OF 
GENERAL DEMAND 


The history of the present state life 
fund shows there is no popular demand 
for state insurance. Though the 3,700 
state employes were solicited, the state 
was flooded with literature and the fund 
well advertised it was only possible to 
secure the requisite 200 initial applica- 
tions by getting more than 100 univer- 
sity students to apply for the creation 
of a memorial fund to the school. Dur- 
ing the same time 96,353 applications 
for insurance were secured by life com- 
Panies and fraternal orders. 

Though the advantages of the state 

re fund were extended to counties, 
cities and villages only $2,159,606 of 
such insurance was secured and a con- 
Servative estimate of the insurable 





values to which the fund is open would 
be fifty. millions. The number of re- 
fusals by county boards and common 
councils shows an opposition to rather 
than a demand for state insurance. 

The history of the state fire fund 
certainly does not warrant the exten- 
sion of the experiment. 

The Wisconsin life fund is the only 
one in existence though similar legisla- 
tion was introduced in sixteen states. 

If there were a demand for state in- 
surance fairness to the tax payers 
would require that the amendment be 
more specific. There are certain forms 
of social insurance, such as invalidity 
and old age insurance, unemployment 
insurance and widows’ pensions that the 
state can best handle through a compul- 
sory form, but to accomplish such a 
purpose it is not necessary to remove 
all limitations and restrictions. Vari- 
ous states are experimenting with com- 
pensation but the trial has not been 
complete nor extensive. The experi- 
ments in the life and fire field by Wis- 
consin warrant their abandonment 
rather than their extension. Experi- 
ments of other countries likewise war- 
rant no further experiments in Wiscon- 
sin. 

* * * 


STATE MUST HAVE MONOPOLY 
OR FAIL UTTERLY 


The first consideration in adoption of 
a state plan is the determination whether 
it shall be voluntary, compulsory. ex- 
clusive or both compulsory and exclu- 
sive. Nowhere on earth has voluntary 
state insurance been successful. New 
Zealand was compelled to amend its 
state life law and employ solicitors and 
at that is third in the race. In the 
British post office system only 238 ap- 
plications for $56,000 of insurance pay- 
able at death were issued during 1913. 
Under the Canadian civil service act it 
was sought to provide life insurance for 
the 3,000 of its employes under the 
most favorable terms, but eighty-two 
persons availed themselves of the op- 
portunity in fifteen years. Even where, 
as in Belgium, France and Italy, bonus 
additions are offered by the state has 
voluntary state insurance proven a fail- 
ure. 

Voluntary insurance may therefore be 
eliminated from any proposed state 
scheme except of an assessment charac- 
ter much as state funds for compensa- 
tion, but even these involve an expense 
on the part of the state. 


To successfully conduct the business | 


of fire, life or casualty insurance the 
state must enact a law making the 
carrying of insurance compulsory and 
vesting the conduct of the business ex- 
clusively in the state. 

Wherever a foreign state or country 
has entered the insurance business un- 
der a voluntary system it has not 
proven successful, although the official 
management has been selected on ac- 


count of its efficiency and ability and | 


not subject to political changes. 
The instigators of these constitu- 


tional amendments do not seem to com- | 


prehend that the so-called system of 
state insurance in foreign countries was 
not the outgrowth of antagonism to 
insurance companies and ‘Societies, but 
an effort by mandatory and compulsory 
legislation to accomplish what the peo- 
ple there would not or could not do for 
themselves. 

Even to make the carrying of insur- 
ance compulsory in Wisconsin would 


add but little to the state’s ability to | 


compete with the insurance company 
and society and to be successful as a 
state institution it must also be made 
exclusive. This would require a refusal 


to license any company, order or asso- 
ciation to transact the business of insur- 
ance in the state. 


SALEM FIRE SUFFICIENT TO 
CONDEMN SCHEME 


The Salem, Mass., fire with its twenty 
to twenty-five million loss in property 
is an illustration of what the taxpayers 
may experience under an exclusive plan 
of state fire insurance. 

The commissioner of insurance loses 
sight of the fact that he has forced the 
question of state insurance into politics, 
that in having done this, he is jeopardiz- 
ing and endangering the vocation of 
every man employed or engaged in the 
business of insurance, and that every 
man so employed or engaged has a 
greater right to oppose such a measure 
thap has the commissioner of insurance, 
as a public official, to advocate it. 

The only demand for a system of 
state insurance has come from a few 
self-constituted guardians of the pub- 
lic weal tainted with the doctrines of 
socialism. There are no evils in the 
business of insurance that cannot be 
corrected by careful supervision or 
needed legislation, and there is no serv- 
ice a system of state insurance under 
political management can render which 
can in any manner compare to the serv- 
ice or at the cost now furnished by the 
private corporations and business insti- 
tutions. 

No greater peril can come to the busi- 
ness interests of this state and to the 
homes of its people than to permit in- 
surance to become the plaything and 
foot-ball of politics. 

During the sixty years following the 
adoption of the Wisconsin constitution 
| twenty-one amendments were adopted] 
During the “era of progress,” the years 
|/1908 to 1914, inclusive, twenty-one 
amendments are fired at the people for 
approval. 





x* * * 


STATEMENTS ON BALLOTS ARE 
MISLEADING 


Dr. Fricke then took up a few of the 
ten amendments to be voted upon this 
year and showed the workings of poli- 
tics in the presentation of these to the 
voters. Under the constitution the sec- 
retary of state is required to put on the 
| ballot a brief statement of the changes 
| that the amendments would make. The 
| brief statements, contended Mr. Fricke, 
are misleading. That regarding amend- 


| ment No. 3 does not inform the voter 
| that the limitation and restrictions of 
the constitution shall not apply. On 


the restrictions and limitations are re- 
pealed. . 

The voter is not informed that this 
amendment is really a duplicate of “No. 
3” and the legislator must either plead 
ignorance in allowing some schemers 
to put it over him in passing two con- 
| stitutional amendments absolutely alike 
|—except the addition of two more 
| words in one—or the legislator must 





| admit that in passing two such similar 


the voter. 








| 
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PATERNALISM A MENACE 
TO PRIVATE BUSINESS 


THREATENS LIFE OF NATION 





Ryon Says Wisconsin Scheme Is Enter- 
ing Wedge of Socialism—Would 
Enervate People 





Wisconsin’s proposed amendments to 
the constitution that would permit the 
state engaging in the insurance busi- 
ness were attacked by O. B. Ryon, gen- 
eral counsel of the National Board, in 
a speech before the Wisconsin local 
agents at Oshkosh this week. He 
looks upon state insurance as the enter- 
ing wedge of socialism and holds that 
it is fundamentally wrong. He asserts 
that when the state begins to do things 
for its people which they should be 
able to do for themselves the end of 
that state begins. He pointed to the 
oo apa of history. In part Mr. Ryon 
said: 

Through all the history of the world, 
wherever government has been known 
among men, that form persisted long- 
est which allowed the greatest latitude 
to individual action, which gave the 
greatest possible independence and ini- 
trative. Having these facts of history 
in mind the founders of the republic 
built institutions upon this foundation. 

Recently there has come into our 
thinking, and into American politics, 
the idea that the Jeffersonian notions 
of a loose confederacy with plenty of 
authority in the state and in the indi- 
vidual, and very little in the central 
government, was a mistake, and that it 
would have been better for us if we 
had adopted the views of Tory states- 
men. 

The most dangerous and most signifi- 


|cant of all these tendencies is that 


which stands for and advocates state 
ownership and control of everything in 
the nature of public utility or service— 
and under the recent decision of the 
United States Supreme Court these 
terms may mean anything or every- 
thing. 

For our present purpose let us call 
this doctrine, or this tendency, “pater- 
nalism.” 

Liberty is worthless to a weakling. 
Strength and freedom always have 
gone and always will go hand in hand— 
a free people has always been strong. 
Weaklings need care—paternal care. 
Strong men and women want to take 
care of themselves. 

* * * 


No. 10 the voter is not informed that | WISCONSIN IS NOW OVERRUN 


WITH COMMISSIONS 


You people of Wisconsin are gov- 
erned today by the executive and other 
officials provided by the state constitu- 
tion, and also by some fifty or more 
boards, commissions, and departments, 
each having separate functions, a sepa- 
rate membership, and a separate ex- 
pense account, and every’ session of 
your legislature has an invitation to cre- 


: : | ate anywhere from ten to twenty-five 
amendments it was done to flim-flam | y y 


or thirty more of these same boards 
and commissions—and if you and other 
states continue, the time is not far dis- 
tant when there will be nothing left 
for the individual citizen to do—when 


| the state will do for him all that he 


requires: furnish him his food and drink 
and clothing, prescribe the hours when 
he shall get up and go to bed—and the 
citizen instead of being the strong indi- 
vidual he ought to be, will be back in- 
to governmental swaddling clothes 
without thought for the morrow and 
with no occasion to think. 

Not content, the state embarked in 

(CONTINUED ON PAGE 16) 
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ON MICHIGAN PROGRAM 


SPEAKERS AT GRAND RAPIDS 





Large Attendance Indicated—Agents 
Will Attend for Business Only— 
No Entertainment Features 





President J. K. Livingston, of the 
Michigan Association of Fire Insurance 
Agents, has practically completed the 
program for the sixteenth annual con- 
vention which is to be held at Grand 
Rapids on Aug. 5-6. One or two 
changes are to be made, it being hoped 
to add one more important speaker to 
the list. This may delay the final form 
of the program a week or ten days. 

The association will gather in the 
Association of Commerce building on 
Wednesday morning, Aug. 5. The first 
formal session will be called to order 
at 2 p. m. Charles B. Kelsey, presi- 
dent of the association of commerce, 
will deliver an address of welcome. 
Fred Guenther, of Detroit, will respond. 
Following this will come the reading 
of the minutes of the last meeting, the 
annual address of the president and 
the report of the secretary-treasurer. 


Hildreth to Speak First Day 


Reports of the following committees 
will be heard next: Executive, Fred 
Guenther, Detroit, chairman; grievance, 
John P. Old, Sault Ste. Marie, chair- 
man; organization, Leo K. Hennes, De- 
troit, chairman; legislative, George M. 
Goodell, Lansing, chairman. 

Appointment of committees on nomi- 
nations and resolutions then will be 
made by the president. The day’s work 
will be closed with an address by C. 
F. Hildreth, of Freeport, Ill, presi- 
dent of the National association. 


Thursday Morning ‘Session 


The Thursday morning session will 
begin at 9:30, with an address by H. A. 
Savage, of Saginaw, whose topic will 
be “A Two Years’ Viewpoint.” Wil- 
liam G. McCune, of Petoskey, will fol- 
low with “Casualty Lines with the Fire 
Agent.” “Two Sides of the Broker 
Question” will be taken up by O. A. 
Jenison, of Lansing, and it is guessed 
that this address will start a good deal 
of fireworks, for the average local agent 
can see but one side to the broker 
question. 

Frank G. Row, of Grand Rapids, will 
speak on a kindred subject: “Annexes 
and Sole Agencies.” Max Lange, of 
Muskegon, will talk on “Qualification 
of Agents and Agents’ License Law.” 
Henry H. Putnam, of Boston, secre- 
tary of the National association, will 
speak on association purposes and 
benefits in general, 


Provision for Good Discussions 


When the afternoon session begins at 
2 o’clock, William Tecumseh Benallack, 
manager of the Michigan Inspection 
Bureau, will make an address setting 
forth the good points of the uniform 
policy forms, which have just been in- 
stituted under his direction. Follow- 
ing this will be an open discussion of 
all addresses that have been made. 

President Livingston has arranged to 
have the addresses prepared in advance, 
and to send copies of them, or of cer- 
tain sections of them, to other mem- 
bers, with a request to prepare a short 
response with which to lead the dis- 
cussion. In this way the speakers who 
lead the discussion will know just what 
sort of problem they are to tackle, and 





HON. C. A. PALMER, President 


Initial Capital and Surplus, $500,000.00 - 


for it in your home city. 


operated as 


S$. D. ANDRUS, Vice-President and Managing Underwriter 


THE INTER-STATE FIRE INSURANCE CO., Organized 1913 


The Inter-State is now in full operation, having been licensed by the Michigan Insurance Department 
permitting the Company to begin business, July 15, 1914. 

Its agents in Michigan, over 100 in number, all stockholders, are already doing a most satisfactory business. 
Agents in Ohio, Indiana, Illinois, Wisconsin, Minnesota, Iowa, Nebraska and Colorado should join their friends and 


co-workers in Michigan and assist them in making The Inter-State a great Union Local Agents’ Fire 
Insurance Company. This can be done by becoming a subscriber to its Capital Stock and thus secure the agency 


No other og like The Inter-State in the United States, because its agents are all stockholders. 
he Inter-State is, is beyond all computation. 


WRITE FOR OUR BOOKLET AND OTHER INFORMATION 


C. O. DAVIS, Vice-President W. A. ELDRIDGE, Secretary 
F. H. ALDRICH, Counsel LR HENNES 


. Treasurer 


of DETROIT, MICHIGAN Final Capital and Surplus, $2,000,000,00 


The possibilities of a company 














oO clay 





Pllinois Surety Company 


HOME OFFICE, 134 S. La Salle Street, CHICAGO 


Ne Re Trad “W/E ISSUE SURETY BONDS” '81) Oe 
Local Agents Wanted Everywhere 


INCORPORATED APRIL, 1905 


Attractive Contracts 
WRITE TODAY 


Daten 














will have time to think over what they 
desire to say in regard to it. As soon 
as he has finished, any member will 
have the privilege of expressing his 
opinions. These discussions will occu- 
py most of the afternoon. 

The report of the resolutions com- 
mitteé will follow. This will be a very 
important report this year, for the as- 
sociation has a number of vital mat- 
ters to consider and act upon, chief 
among which are the broker question 
and desired legislation. 


Editor and Commissioner Invited 


Arthur H. Vandenburg, editor of the 
Grand Rapids Herald, is to be invited 
to address the association on the sub- 
ject of regulation of fire insurance rates 
by a state insurance commission. Mr. 
Vandenburg published an editorial up- 
on this subject shortly after Commis- 
sioner Winship issued his annual re- 
port. It held that the companies were 
insurance “tax” collectors. He sug- 
gested that the state insurance com- 
mission be made a court of appeals on 
such things if a party had objections 
to make to rates or treatment. 

The officers of the association also 
hope that Insurance Commissioner 
Winship will attend the convention and 
make an address. An invitation was 





sent him some time ago. 

Every fire insurance agent in the 
state, whether an enrolled member of 
the association or not, is invited to at- | 
tend the convention. The officers have | 
sent formal invitations to more than | 
2,000, and the invitations are still being | 
mailed. Any agent will be welcome, 
whether he gets an invitation or not. 
Responses thus far received indicate 
that the convention will be the largest 
the association ever has held, by a big 
margin. 

There will be no entertainment fea- 
tures on the program. The agents are 
going there for business. J. S. Crosby, 
president of the Grand Rapids associa- 
tion, has appointed a committee of 
three to arrange the details of prepara- 
tion for the gathering, acting as chair- 
man himself. 
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AS VIEWED FROM CHICAGO 


Fred S. James, head of the well 
known insurance house of Fred S. 
James & Co. of Chicago and New York, 
and western manager of the National 
of Hartford and Mechanics & Traders, 
1S celebrating a half century’s work 
in fire insurance, a career of long and 





faithful service, a record of great 
achievement, one of vast business 
building. 


He started as a boy of 15 years of 
age in the Chicago agency of his 
brother, Alfred James & Co. The 
brother later on was the president of 
the Northwestern National, one of the 
picturesque and forceful figures of his 
day. Fred S. James entered the firm 
after a few years and shortly after the 
Chicago fire organized the agency of 
Fred S. James & Co., which today is 
one of the great insurance organiza- 
tions of the country. Mr. James has 
been fortunate in having associated 
with him for many years George W. 
Blossom, one of the brilliant under- 
writers of the country, and a man of 
peculiar ability. In all his departments 
he has developed men of character and 
force who have been of immense help 
to him. 

Mr. James is a native Chicagoan, be- 
ing born in 1849. He is a man who has 
retained his age well. He has kept 
young in appearance and spirit. He 
has mixed pleasure and business, has 
taken recreation, been temperate in his 
habits and has gotten much out of life. 
His two sons are connected with his 
office, Whitney P. and Robert E., both 
young men of worth. 

He has been prominent in the West- 
ern Union since it started and served 
as its president for two years. His 
office has been all along a factor in 
Chicago local and general affairs. 

Last Friday a number of managers 
gathered at the Midday Club in Chi- 
cago to do him honor. Charles E. Dox 
of the London & Lancashire served as 
presiding officer. There were many 
tributes paid and many expressions of 
admiration for the guest of honor. On 
behalf of his associates W. R. Townley 
presented him with a diamond and sap- 
phire pin. His private office was filled 
with flowers, the gifts of his office force 
and friends. He was the recipient of 
many congratulatory telegrams and let- 
ters. The companies he represents re- 
membered him. President R. M. Bis- 
sell of the Hartford was in Chicago, 
attended the luncheon and paid his re- 
spects. It was “Fred James Week” in 

Chicago insurance circles and with it 
all this man of quiet dignity and mod- 
esty was just the Fred S. James that 
his friends have known for years. 
* * * 


LITTLE COMPLAINT IS HEARD 


Salaried employes in general offices 
in Chicago are making but little com- 
plaint these days as to handling their 
business. The Chicago Board passed 
a rule placing an embargo on salaried 
employes getting commissions on their 
business. The fact that no protest of 
moment is being heard indicates that 
a way has been found to “get what’s 
coming,” regardless of the rule. 

It is common gossip on the street 
that the rule is a dead one and what 
companies are still holding out are only 
Osing good business, which is being 
placed without difficulty by their office 
force. It is even said that some com- 
panies, posing as strict observers of 
the rule, are quietly soliciting and tak- 
ing care of all of the business coming 
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their way. It is thought the time is 
not far distant when the rule will be 
repealed. 

* * * 
WILL MEET AT NIAGARA FALLS 


The Western Union has had much 
trouble this year in fixing the place of 
its annual meeting. While the com- 
mittee on place of meeting first recom- 
mended White Sulphur Springs, W. 
Va., the members voted to meet at 
Atlantic City. Later it was found that 
the hotel selected was to be closed, and 
then on vote it was decided to go to 
White Sulphur Springs. Afterwards it 
was discovered that another convention 
had taken the hotel at White Sulphur 
Springs for that week, and now the 
Clifton hotel, Niagara Falls, Ont., has 
been selected as the place. The annual 
meeting will be held Sept. 16. 
* * * 
AGENTS ARE AROUSED 


The clamor of agents in the west 
against the encroachment of eastern 
brokerage concerns will not down, and 
that there is trouble brewing for the 
companies is very strongly in evidence. 
Many pet lines of large proportions 
which agents have controlled for years 
are said to be offered over the counter 
in the New York head offices and ac- 
cepted even though the form may be 
defective and the rate inadequate. 

While it is true these policies must 
be written by the resident agent, he 
receives only his brokerage commis- 
sion of 5 or 10 percent, instead of the 
full local agents’ stipend. 

Another feature of the case is the 
embarrassment a western department is 
under when asking an agent to issue 
a policy for an eastern office on a risk 
that the local agent has written direct 
for years. The rumble of discontent 
grows louder and louder. 

* * * 
COMBINED POLICY ISSUE 


Companies writing fire and tornado 
dwelling business under combined pol- 
icies do not relish the persistent effort 
on the part of the authorities and the 
companies not writing in this manner 
to enforce the amended rule which rfe- 
quires an equal amount of coverage 
under each hazard. 

The first mentioned companies look 
upon this requirement as an unjust and 
ridiculous one; unjust because the 
amendment was sprung after these 
companies had placed the combined 
policies and daily reports in the hands 
of their agents and -recalled the old 
style separate dwelling and tornado 
policies at a considerable expense; 
ridiculous, because inconsistent in that 
the rule will admit of noncombined 
policy writing companies accepting 
under a fire dwelling policy say $1,500 
on a dwelling and under a separate 
tornado policy only $1,000 or $500 tor- 
nado liability, while the agents issuing 
combined policies must write $1,500 fire 
and $1,500 tornado. 

While by so doing the company bene- 
fits by the receipt of a larger combined 
premium, yet in a majority of cases an 
assured does not want as much tornado 
as fire protection, sometimes wanting 
the fire line alone or only the tornado 
line. In such cases the agent must 
select a company that still writes under 
separate policies and give to it the fire 





line only, the tornado line only or one 








Wm. F. Rollo 
gp ty 


<@- 


W. Dix Webster 


Sixty Years of 
Splendid Service 


The old Girard has been in continuous ex: 
istence since 1853. It has seen many com: 
panies come and go but it stands in a more 
impregnable position than ever. 






ymERollo ERowo Soy 


CaicaGa! 
2021 Insurance Exchange 


FIRE—TORNADO 
AGENTS WANTED 


CHARTERED A. D. 1794. 


INSANE | 
STALE OF PENNSYLVANIAN 


308-310 WALNUT ST., PHILADELPHIA, PA. 


The Girard is seeking agency connection: 
where the rights of the agent are respecte¢ 
and protected. 


Capital $500,000 Assets $2,553,904.7/ 
Policyholders Surplus $939,752. 26 





GUSTAVUS REMAK, Jr., Pres 
WAITE BLIVEN, Vice-Pres. 
H. W. STEPHENSON, Vice-Pres. 


JOHN J. P. RODGERS, Secy. & Treas. 
SAM'L P. RODGERS, Aast. Secy. 





CASH CAPITAL $1,000,000 
TOTAL ASSETS, SURPLUS TO POLICYHOLDERS, 
$ 4,006,653.09 $1,347,774.40 
FIRE—TORNADO—AUTOMOBILE—LIGHTNING—RENT—RENTAL VALUE—PERPETUAL INSURANCE 
AGENTS WANTED WHERE NOT REPRESENTED 


Se P 6ist ANNUAL STATEMENT 





Capital - = - - - -« - § 500,000.00 

Assets (to protect policy holders) - = 4,302,768.37 

Swurauce Company Net Surplus to policy holders - - 2,260,636.90 
of WatartowncN.¥: Net Surplus to stockholders - = = 41,760,636.90 


STUART MORGAN, State Agent, Michigan, Howell 
CASHMAN & EVANS, Gen’! Agents, Colorado, Denver 
N. T. JULIAN, State Agent, Ohio and Virginia, Columbus 
F. G. HERMAN, State Agent, Indiana and Kentucky, Indianapolis, Ind. 
P. P.WIPPELL, State Agent, Illinois and Wisconsin, P. O. Box 225, Chicago 
H. F. WATERMAN, State Agt., Missouri Kansas and Oklahoma, Kansas City, Mo. 
E. S. FREEMAN, State Agent, ‘Towa, Nebraska and Minnesota, Omaha, Nebraska 


















SAN FRANCISCO: DALLAS: 
A. C. Olds J. S. Aldehoff & Co. 
Manager General Agents 
4 ia 
gh RE:s— 
\ INSURANCE COMPANY, 
OF AIX-LA-CHAPELLE .GERMANRY. 
UNITED $ STATES BRANCH 

CHICAGO : vy ,NEW YORK. ATLANTA: 
Harvey W. Murray “ as = ae 

General Agent 








KEYSTONE UNDERWRITERS 


OF PITTSBURG, PA. 
Underwritten by the following companies: 


German Fire Insurance Co. Union Insurance Co. 


German American Insurance Co. Western Insurance Co. 
All of Pittsburg, Pa. 


my Rind tine Saad 04s hae Kee aaeeee $ 900,000.00 
I iia cig cata aha.wblp ant ait ingatce ule ty re 
Surplus to Policyholders.............++- rire 1,770,448.00 
ROBERT L: MOUK HENRY WACHTER 
Special Agent Reliable Agents Wanted Manager 
in Pa., Ohio, Illinois and Wisconsin 
Dayton, Ohio 218 Fourth Ave., Pittsburg 
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tornado policy for a lesser amount. 
Thus the “combined” companies claim 
they “hold the bag” and say it is not | 
surprising that they are somewhat lax | 
in the matter of enforcement of the | 
present rule which, it is hinted, will call 
for a strong fight on a motion to re- | 
peal it at the next meeting of the | 
Western Union. 

* 


! 
fire policy for a certain amount and a | 
} 


* 
MANY DIFFERENCES ARE SEEN 


The last half of the underwriting 
year starts out a trifle to the good 
from the viewpoint of companies. 
There have been many vagaries dur- 
ing the first six months, experiences 
having been various. Some companies | 
have run off in premiums but experi- 
enced a corresponding lower loss ratio; 
others have run off in premiums and 
increased in losses; still others have | 
increased their premium receipts | 
terially but have had a heavy run of 
losses to eat up the added premium in- 
come. And there are a few that have | 
not only increased the premium receipts 
but have been lucky in the loss column. | 
As the year closes the tables may be | 
turned and those now carrying the 
handicap may run under the wire with | 
the colors. 

While most of the fire companies | 
report an unsatisfactory business dur- 
ing the six months, those that have 
been extending their operations in side 
lines have been able to show a pre- 
mium increase. Some of the compa- 
nies have expanded in farm business 
and others have taken on hail insur- 
ance. Others have shown an increase 
in automobile business. All of this has 
helped out the income for the six 
months. 


x* * * 
BOEGELSACK HAS ACCIDENT 


Richard Boegelsack, Cook county 
special agent for Eliel & Loeb, had a 
peculiar and unfortunate accident with 
a new automobile Monday. The ma- 
chine got from under his control and 
he ran onto the crossing at Jackson 
boulevard and State street when the 
traffic was going the opposite direction. 
The car struck Mrs. Mary Sullivan, 
who was carrying her year old baby. 
She tossed the child and it was caught 
by a man standing on the walk. She 
was taken to the Iroquois hospital. 
Tuesday she was taken to her home. 
Her injuries were not serious as at first 
reported. Mr. Boegelsack was arrested 
on a charge of assault with a deadly 
weapon and is out on bail. The case is 
set for Aug. 11. 

* *K kK 
CHICAGO PREMIUM RETURNS 


Fire companies have paid taxes dur- 
ing the past week to the city of Chi- 
cago on business done during the year 
ending June 30, 1914, in accordance with 
the following table of premiums, in 
which are also given the premiums on 
which taxes were paid the previous 
year: 


Company 1914 1913 
American, N. J....$ 184,658 $ 189,877 
*Caledonian ....... 11,570 81,432 
Delaware Und. 33,771 15,519 
German Und. ...... 13,016 5,643 
DO MI, sen esece 13,918 12,870 
Nationale, France 19,894 18,773 
Phenix, France .... 22,881 12,811 
Rhode Island ...... 29,165 25,338 
Union, France ..... 21,480 20,672 
*Westchester ...... 57,126 76,086 


*1914 returns incomplete. 
os + 


SOME LOCAL EVENTS 


Subscribers to the maintenance of the 
fire insurance patrols of Chicago held 
their annual meeting last week. It was 
voted to appropriate $165,000 for the main- 
tenance of seven patrols for the coming 
year. It was also voted to appropriate 
$9,000 for the patrol at the Union Stock 








Poor & Van Ness 


_ MANAGERS 
EASTERN DEPARTMENT 


Abell Bidg., BALTIMORE 


bis 





CAPITAL $850,000.00 SURPLUS TO POLICY HOLDERS $1,241,292.04 


TERLIN 


—- FirE — 


HOME OFFICE: 


115 N. Pennsylvania St., INDIANAPOLIS 
JAMES F. JOSEPH, Vice-Pres. and Underwriting Mgr. 


INSURANCE @MPANY 


The Wm. H. Kenzel Co. 
Metropolitan Agents 


23 Liberty St. 
NEW YORK CITY 








F. H. HAWLEY, President 


mobile Insurance 


Net Surplus - - 





Organized 1848 


Fire, Lightning, Tornado 
Windstorm and Auto- 


$1,112,608 


OHIO FARMERS INSURANCE COMPANY 


a LE ROY, OHIO 





No Annexes. 


Insurance Exchange 


W. E. HAINES, Secretary 


No Overhead Writing 
An Agents’ Company 


Western Department 


CHICAGO, ILL. 
c. L. HECOX, Manager 











{ 
Yards, $6,000 to be raised by assessment 
and $3,000 to be taken from the surplus, 
provided the packers, as usual, will con- 
tribute an equal amount. 

Cc. A. Alzen, general inspector at the 
western office of the Royal, is on a trip 
to Europe and Africa. 

Thrasher Hall left last Thursday for 
Berlin, Germany, and will return in five 
or six weeks. Mrs. Hall and son have 
been spending several months at her old 
home there. 

The Merchants National Fire has incor- 
porated its local agency at Chicago under 
the name of the Merchants National In- | 
surance Company, with $2,500 capital. 





| With Chicago Brokers 





George L. Weed, one of the prom- 
inent members of the Insurance Brok- 
erage Association, will assist Fred A. 
Price of Conkling, Price & Webb, in 
sailing the latter’s yacht, “Valiant,” at 
Toronto, Canada, August 15, in com- 
petition for the Richardson inter- 
national trophy. The race is between 
the “Valiant” and the “meek,” a 
Toronto yacht. Mr. Price’s boat won 
in the contest among the Chicago 
yachts, there being seven races to de- 
cide the boat that was to go to Toronto. 
Mr. Price himself will be in command 
of the “Valiant,” and in Mr. Weed will 
have the help of an experienced and 
able yachtsman. The insurance men 
are all pulling for the “Valiant” to the | 
utmost. Mr. Price will have five men | 
beside himself to handle the sloop. | 

* . * 

E. J. Rogerson of the Royal office 
is serving on the grand jury during this 
term. He has planned for his vaca- 
tion in August and hopes to get 
through with the grand jury work by | 
that time. R 


* * 

W. E. Stutenroth, who has been 
connected with the Chicago & North- 
western road for some eighteen years, 
has gone with Moore, Case, Lyman 
Hubbard and will specialize on accident | 
and health. | 











Receivership Suit Is Dismissed 


The court in Washington, D. C., has 
dismissed the application for a receiver 
of the Commercial Fire of that city and 
stated there were no grounds whatever 
for the application. 





SPECIAL HAZARD SERVICE 


q Having now splendid facilities for handling special hazards and surplus lines for agents anywhere in | 
this country and Canada, the undersigned firm will pay liberal commissions, and place business in reliable | 
companies. The members of the firm are experienced underwriters, both in the office and field. | 

nce is respectfully solicited. 


Wilmer D. Lewis & Company 


707-8 Reibold Building, DAYTON, OHIO 


WILMER D. LEWIS 








| 
WILLIAM E. LANDERS | 


PITTSBURG UNDERWRITERS 


GEO. R. DAVIES, Manager 


Commonwealth Bldg., Pittsburg, Pa. 


UNDERWRITTEN BY 


Allemannia Fire Insurance Co. 
National-Ben Franklin Insurance Co. 


all of Pittsburg, Pa 


Humboldt Fire Insurance Co. 
Teutonia Fire Insurance Co 


Capital, $1,700,000. Assets, $7,732.467.27. Surplus to Policyholders $3,449,769.69 
F.H ndiana and Ohio 


° Yous 
New Agents Solicited 





, ——_ Lng pope 
‘a, Peoria, Ill. mera) Agent f llinoi 
Fish & Schulkamp, Matson, Wis Ge 


t for I 
Pp, Madison, Wis., General Agents for Wisconsin 


GERMAN FIRE) Gincinnati Underwriters 


INSURANCE COMPANY 


OF WHEELING, W. VA. 
Organized in 1867 


| Cash Capital $200,000. Net Surplus $156,431.83 


WM. F. STIFEL, President 
F. RIESTER, Secretary 
S. W. RICE, Supt. of Agencies 


E. A. KEELER 


114 Hippodrome Bldg., Cleveland, Ohio 
Special Agent for Ohio and Indiana 





121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co, Security Ins. Co. 
Organized 1864 Organized 1881 





COMBINED STATEMENT 


Capital - © © $250,000 
Assets - . - e e %713,171 
Surplus to Policy Holders « 455,360 





#.A. ROTHIER, Prest. ADAM BENUS, Secy. 
F.C. BARTON: Aast-Secy, R.B. HEATON, State Agt. 








Capital 


FIRST NATIONAL 


FIRE INSURANCE COMPANY 
of the United States 
WASHINGTON, D. C. 
STATEMENT DECEMBER 31, 1913 

Jnbuehbitekdhincessbtesoesnenl $ 842,967.50 

pape nhce eos 'ncsewdeensepecedee 1,391,550.28 
pcchnceccnbecékbtadtesadieuesen’ 1,630,979.86 
Responsible Agents wanted in Cities and Towns where Company is not now represented 











Full Paid Capital 


Commercial Fire Insurance Company 


Surplus to Policyholders - 


Address applications for agencies to the Company 


SOUTHERN BUILDING, WASHINGTON, D. C. 


$466,338 
575,227 














Merchants National Fire Jusurance Co. 


IN PROCESS OF ORGANIZATION 
29 South La Salle Street, Chicago 





Authorized Capital and Surplus, $2,500,000 


Plan Unique and secures for the General and Local Agent Co-operation 
from our large number of stockholders and banks in every state. 


Good Stock Salesmen Wanted 
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OHIO AND WEST VIRGINIA 


COMPANY IS ABOUT READY 











Buckeye National Fire, of Toledo, Is 
Preparing to Enter the 
Active Field 





The Buckeye National Fire, which is 
being organized at Toledo, Ohio, is 
nearly ready for examination. H. S. 
Bassett, formerly connected with the 
Ohio department, is one of the officers 
of the company, and is regarded as a 
very competent man. C. F. Souder, a 
well known local agent in Toledo, will 
be an officer. Mr. Souder has long 
been prominent in the Ohio Local 
Agents Association and the National 
association. Mr. Souder will be vice- 
president and managing underwriter. 
The company has been organized on a 
clean basis and is located in a good 
part of Ohio, and should have all suc- 
cess. 





Thanks the State Association 


Mayor Karb of Columbus has offi- 
cially thanked the Ohio State Fire Pre- 
vention Association, through C. T. 
Deatrick, and the state fire marshal’s 
force, through Fire Marshal E. R. Def- 
enbaugh, for the able assistance ren- 
dered at the recent clean up. 





C. A. Ross Is Very Ill 


C. A. Ross, secretary of the Western 
Mutual Fire of Urbana, is seriously ill 
at his home with a complication of dis- 
eases. He has been confined to his 
bed for four weeks now and is still in 
a critical condition. 





OHIO DELEGATION NAMED 


Delegates from the Cleveland Fire In- 
surance Exchange to the annual conven- 
tion of the National Association of Fire 
Insurance Agents are as follows: A. W. 
Neale, the Neale-Phypers Company; 
Thomas H. Geer, the Thomas H. Geer 
Company; A. Henry, Bingham & Douglas; 
H. R. Manchester, the James & Man- 
chester Company; J. R. Oswald, Creech, 
Oswald & Co.; George Simpson, the O. 
M. Stafford-Goss-Bedell Company; C. W. 
Voth, and Secretary M. C. Willis. 





Ohio Agency Appointments 


N. W. Natl—Musser & Baker, Portsmouth; 
S. R. Palmer, Cleveland; H. G. Cass, Hamilton. 

Peoples Natl.—G. J. Krieger, Wooster. 

Pruss. Natl—G. J. Taylor, Niles. 

Royal—The C. R. Brown Co., Cleveland. 

Scott. Union—R. B. Moore’ Agency, Cam- 
bridge; Miss M. R. O’Brien, Tiffin. 

Sun—Eblen Real Estate Agency, Wellston. 

Teutonia, Pa.—O. H. Schmidt, St. Marys. 
ig Fund—C. W. Miller, Vonuiiins: 

A. Pawling, Fayette; J. M. Helm, Gambier; 


STANDARD 


Fire Insurance Company of Hartford 
STATEMENT, JANUARY 1, 1914 





Capital . $ 500,000.00 
Liabilities Except Capital 489,838.97 
Total Assets » + « 1,221,742.56 


M. L. HEWES, President 
D. N. BARNEY, Vice-President 
H. B. ANTHONY, Secretary 


ORGANIZED 1851 
63rd Annual Statement 


Pittsburgh Fire 


Beir COMPANY 
Pittsburgh, Pa. 





Sanieal - $200,000.00 

Assets, January 4, 1916 - - 615,556.89 
Net Surpl 119:090.06 
Surplus 2c to  Poieyhaiders ” - aie 


Licensed to 
Ohio, Wistoan Net New York, s mize mao 


Good Agents ‘Tae in Protected Tonae. 


R. J. Wuson, President 
D.C. Saaw, Vi Oe W.J. Asst. 
Wu 8. P28 A > 





F. L. Kerr Co., Painesville; A. E. Ru 
Liberty; Allen "& Hartzell "Agency, 
Ss. O. Hannahs, Summerfield. 
Western, Pa.—W. C. Bokerman, Napoleon; G. 
C. Anderson, Sidney. 
Aachen & M.—Jonathan McCaughtry, Warren. 
Allemannia—J. Selby, Greenville; A. A. 
Kersting, Ottawa. 
Amer. Cent.—Mary B. Hill, Steubenville. 
Arizona—T. E. Parks, Grover Hill. 
Atlas—H. J. King, Batavia; W. M. Gove, 


rt, West 
adsworth; 


‘ Brewster. 


Brit. Amer.—Park Bros., Columbus. 

Coml. Union, Eng.—Mrs:. Grace Ennis, Al- 
vordton. 

Connecticut—H. C. Ezekiel, Cincinnati; C. A. 
,Stager, Old Fort. 

Continental—W. S. Cooke, Cleveland; Eblen 


Real Estate Agency, Wellston; R. H. Marsh, 


Dayton. 

er. Alli, N. Y.—G. R. Campbell, Liberty 
Center; Charles Fletcher, Waterville; i 
Aldrich, Elmore; Claude Dewyer, Pemberville. 

Germania—E. A. Spreen, Cincinnati. 

Glens Falls—H. C. Collins, Loveland; Lup- 
ton’s Agsrey. Martin’s Ferry; H. C. Watt, To- 
ronto; G. — Ashville; H. K. Wishon, 
Richmond en a Flickinger, Clyde; Henry 
Beigh, Greenspring; YG. H. Phillips, Newcomers- 
town; Henry Hagedorn, Blanchester; G. A 
Hout, Mansfield. 

Gran. State—M. F. and Sue Smith, Cam- 
bridge. 

Humboldt—Home Loan & Realty Co., Athens. 

Home—P. J. Codding, Prospect. 

L. & L. & G.—E. O. Pettit and R. L. White, 
Logan; G. L. Garlock, Cleveland. 

Lon. & Lanc.—M. E. Shumaker, Ottawa 

Mich. Coml.—J. E. Fox, Bridgeport. 

Mich. F. & M.—W. H. Maddox, Roseville 

Milw. Mech.—H. K. Brainard, Ashtabula. 

Natl.-Ben Frank.—B. A. Kroeckel, I. D. Fitz- 
gerald and P. V. Wenenschwanden, Cleveland. 

Natl. Union—Eblen Real Estate Agency, 
Wellston; M. J. Cummins, Akron. 

Netherlands—J. T. Gray, Springfield. 

North River—M. S. Moses, Cleveland; W. R. 
Perkins & Co., Cincinnati; E. N. Travis, Paul- 
ding. 

Norw. 'Union—J. C. Jacoby, Ashland; A. V. 
a Shelby; E. E. Bender, Creston. 

. W. Natl—F. M. Ackerman, Ottawa. 
ae acob Herrnstein, Chillicothe. 
Phoenix, Eng.—Alexander Papp, Cleveland. 
Potomac—F. Broome, Lima; Clemens 

Amann, Sidney. 

Pruss. Natl. —J. J. Long, Newark. 

St. Paul—Wauseon Realty & Investment Co., 
Wauseon; P. K. Tadsen, Port Clinton; L. P. 
Seymour, Ravenna. 

Springfield—G. H. Hulse, Galion; C. L. Paw- 
ley, Monroeville; C. D. Smiley, Mt. Gilead; 
M. S. Newell, Upper Sandusky. 

Sun—S. L. Arnold, Ashland. 

United States—John Smyth, Cleveland; G. W. 
Hayden, Canton; Foster, Wooster. 

Wmsburgh. City—W. ‘¢. Kimball, Delphos; J. 
E. Roberts, Lima; Barry Bros. cs. Cleveland; 


-J. L. Selby, Greenville; W. B. Main, Dela- 


ware; J. F. Ankenbauer, Cincinnati; A. B. 
Eoff, Findlay; Fravel & Grewell, Plain City; 
Hermann Geiger, Wooster. 





OHIO NOTES 


The Ohio license of the Fireman's Fund 
has been amended so the company may 
write in Ohio fire, lightning, tornado, ex- 
plosion, sprinkler leakage, theft and ma- 
rine business. 


The Realty Benefit Agency Company, 
an insurance agency, has been incorpor- 
ated at Akron, Ohio, by B. A. Schriber, 
Cc. O. Trulson, C. C. Botzum, H. A. Her- 
man and J. W. Brady. 


A. P. McGriff, who until a few weeks 
ago was a partner in the now dissolved 
agency of Hough & McGriff at Greenville, 
has taken a position with Wilmer D. Lewis 
& Co. at Dayton. 


Assistants House and McBee of the 
Ohio state fire marshal’s office have ar- 
rested D. Ward Wolf, 30, a wealthy farmer 
at Laurelville, on a@ charge of setting fire 
to property to defraud an insurance com- 
pany. The property was his own house, 
but he confesses that he poured gasolene 
on the furniture of a tenant, whom he 
says he wanted to get rid of and touched 
it off with a match. 





If you want service let us handle your 
Cincinnati business. Our Companies are 
the largest and best. 


Fire—Surety Bonds—Automobile Liability. 


EARLS & JOHANSING 
Phone Main 327 1404 ist Nat. Bank Bldg. 








F. R. Ormsby, President I. S. Myers, Treas. Joseph Winum, Secy. 


Industrial Fire Insurance Co. 
AKRON, OHIO 


Authorized Capital $200,000 Cash Capital $100,000 


An Ohio company writing business through Ohio agents. 
Farm Department. Why not represent an Ohio company? 


AGENTS WANTED 


Richland Mutual Insurance Company 


MANSFIELD, OHIO 
Incorporated 1850 


TOTAL ASSETS - - - - = = $2,446,497.63 
. CUMMINS, President BUSINESS CONFINED TO OHIO 








R. SMITH, Secretary 


The Central Manufacturers’ Mutual Insurance Company 


VAN WERT, OHIO ORGANIZED 1876 
Cash Assets—$607,866.93 Cash Surplus $364,117.46 


H. V. OLNEY, President C. A. L, PURMORT, Secretary 














KNOX COUNTY MUTUAL INS. CO. 
MT. VERNON, OHIO 
NET CASH SURPLUS $165,111.83 


BUSINESS CONFINED TO OHIO 
W. A. BOUNDS, President H.H. GREER, 


ORGANIZED 1837 





In seat 
years of 
business 

this Com- 
pany has 
fever con- 
tested a loss 





Da ytor., oO. 





Dayton Mutual Fire Columbiana County 
Insurance Co.,°4%49"| Mutual Fire Ins. Co. 


B. C. COLEMAN, Seoy. Lisbon, O. 
Assets Jan. 1, 1913. $134,429.77 1837 
Wm. M. Hostetter, Sec. and Treas. 


Ohio’s oldest company doing a general 
| business. 


Our contracts have been good for three- 
_____ fourths of a century and are still good. 


HOTEL HARTMAN J. A. HADLEY 


Manager 
COLUMBUS, OHIO 
THE OFFICIAL INSURANCE MEN’S HOTEL 


COMFORT ANDLUXURY 


European Plan, $1.50 and Upward 


Retailers Indemnity Company 
GRAND RAPIDS, MICH. 


DRUG AND LIQUOR INDEMNITY 


Conservative and Careful Management 


AGENTS WANTED 


Address Home Office. 

















and Pennsylvania. 





The Ohio Commonwealth Fire 


Insurance Company 


Engineers Building, CLEVELAND, OHIO 


Now organizing under the strict Ohio Laws. 
q If you can handle a high class Stock proposi- 
tion write us. Subscriptions close August Ist. 
Territory in Indiana, Illinois, Ohio, Kentucky 


Authorized Capital 
and Surplus $500,000 
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MICHIGAN AND INDIANA 


INCORPORATED IN MICHIGAN 
Company With Minimum Capital Or- 
ganized by Five Men Who 
Hold All the Shares 











Detroit, July 21—(Special)—Johnson 
& Higgins have incorporated in Michi- 
gan, with a list of five stockholders of 
record, none of whom has a name even 
remotely resembling Johnson or Hig- 
gins. The capital is $5,000, divided into 
fifty shares of a par value of $100 each. 
Only $1,000 is paid in, the smallest 
amount permitted under the state law. 
The incorporators are George Vernon 
Coe, Henry W. Love, Thomas Prindi- 
ville, W. E. Hall and W. H. La Boy- 
teaux, each having ten shares of stock. 
There can be no hidden shares, there- 
fore, as all are accounted for. 

None of the incorporators is known 
in insurance circles, except that it is 
understood that Mr. Hall has repre- 
sented Johnson & Higgins in the plac- 
ing of some business. 

Detroit local agents are much inter- 
ested to know what will be the attitude 
of the insurance commissioner toward 
Johnson & Higgins when a license is 
asked for the new corporation. The de- 
partment, under the law, has discretion- 
ary powers ‘to exclude any company, 
agent or broker who has violated the 
state insurance laws by placing business 
with unauthorized companies, or in any 
other manner. It is a matter of com- 
mon belief among local agents that 
Johnson & Higgins have placed busi- 
ness with unauthorized companies. 





GO-AS-YOU-PLEASE METHODS 





Fire Companies Are Writing Business 
at Rates That Agents Claim 
Others Are Receiving 





The state of Indiana, estwhile pro- 
lific of rate cutting and other improper 
practices, is moving along quietly these 
days and very little complaint is heard 
outside of Indianapolis, where the 5 
percent waiver of inventory or appraise- 
ment clause situation is still in a 
chaotic state. 

It must not be stated that rates are 
being strictly observed in Indiana, but 
that they appear to be, meaning chiefly 
that the companies have dropped back 
in the. go-as-you-please class and are 
accepting business at the same rate 
that agents say the other companies 
have, without investigating the state- 
ment. The same old story—old Indi- 
ana is as it was and as it will be, until 
the companies awaken to the higher 
loss ratio that will certainly accrue— 
and then will come the periodical 
house cleaning. 





COBB & CO”’S NEW OrFICES 


George M. Cobb & Co., of Indianapolis, 
who have had offices in the Newton Clay- 
pool building at Indianapolis, have moved 
to new quarters on the ground floor of 
the Hume-Mansur building, where an en- 
tirely new equipment has been installed. 
This is one of the old and successful 
general agencies of the state. C. B. Mc- 
Gaughey, formerly with the Federal Union 





Surety, has become connected with the 
om office in charge of its surety divi- 
sion. 





Indiana Agency Appointments 


American—H. J. Bourne, Pennville. 

Atlas—E. A. Remy, Seymour. 

Boston—J. F. Murdock & Co., .Logansport. 

Citizens, Mo.—C. E. Holloway & Son, Inc., 
Indianapolis. 

Cleveland Natl.—W. S. Bushnell, Monticello; 
- E. Lewis, Martinsville; M. Leopold, Rensse- 
aer. 

Continental—Milburn & Sweeney, Jasper. 

Fireman’s Fund—W. L. Webb, Oakland City; 
American Trust Co., South Bend. 

Firemen’s—V. K. Roberts, Lowell; N. Wilson, 


rook. 
Fid.-Phenix—P. 
Coombs, Jeffersonville; 
er. 


Dellinger, Winamac; L. 
Milburn & Sweeney, 


Jas: 

CocteneeSideciver Gumpper & Willson Agcy., 
Fort Wayne; Fred Gastel, r., Indiana Harbor; 
William Darroch, Kentland. 

Ger. Amer.—G. W. Carpenter, Franklin; T. 
r } wee Liberty; Mrs. E. G. Hyde, Spice- 
and. 

Newark—D. G. Brown & Son, Martinsville. 

National, Paris—T. B. Cerajewski, Whiting. 

Natl. Union—M. A. Wilson, Red Key. 

Palatine—F. W. Wilson, Plymouth. 

Rhode Island—T. N. Cerajewski, Fort Wayne; 
Crescent Fire Ins. Agency, Evansville. 

Standard—R. A. Moore, Indianapolis. 

Teutonia—J. W. Barnett, Elwood; W. N. 
Hoat, Muncie. 

Pas aseeam tel: L. Van Cleve, Hartford 
ity. ; 

Amer. Cent.—L. F. Kime, Kentland; F. W. 
Wilson, Plymouth; Andrews Newton Realty Co., 
Terre Haute. 

Cleveland Natl.—T. Hawkins, Shelbyville; W. 
C. Woodard, Rockville; Clinton Trust Co., Clin- 
ton; F. D. Hatfield, Bedford; W. C. Camp, 
Washington; S. D. Symmes, Crawfordsville; J. 
Loeser, Terre Haute; Brown & Roseman, Vin- 
cennes. 

Connecticut—F. C, Foster, Brownstown. 

Commonwealth—G. G. Watson, Jeffersonville. 

Continental—W. Q. Watkins, Dana; H. M. 
Binkley, Bourbon; S. A. Richardson, Trafalgar; 
N. Lee, Terre Haute; Gemmill, 
Marion; J. L. Ogburn, West Lebanon; E. F. 
Barnett and E. G. Connell, Elwood; Lee Wright, 
Vevay; C. M. Dean, Hartford City. 

Home—C. A. Marsh, Logansport; St. Joseph 
Trust Co., South Bend. 

Lon. & Lanc.—K. J. Baur & Co., Fort Wayne. 

Mech, & Trad.—G. W. Gander, Brownstown; 
L. L. Broaddus, Connersville; H. D. Van Cleave, 
Crawfordsville; M. B. Rockwell, Crown Point; 
G. M. Smith, Delphi; G. Hickman, Jamestown; 
R. S. Record, Lawrence; W Thompson, 
Logansport; A. B. Ten-Barge, Poseyville. 

N. . Natl—M. W. Grills, Hagerstown. 

Niagara—H. E. Leech, Greenfield. 

Northern, N. Y.—G. W. Cogley, Covington. 

Netherlands—I. D. Lambert, Anderson; O. G. 
Griffin and J. Johnston, Gary; G. A, Thomas, 
Elkhart. 

National, Ct.—C. Brink, Miller; A. R. Har- 
desty, Valparaiso; A. Wirick, Star City; 
f: M. Heinen, Ambia; O. M. Bailey, Wanatah; 

. E. Fletcher, Indiana Harbor; H. M. Binkley, 
Bourbon; R. M. Milburn and M. A. Sweeney, 
Jasper; W. J. Harris, Boswell; Ethel D. Ross, 
Kentland. 

Ohio Farmers—M. H. Grills, Hagerstown. 

Westchester—P. Schug, Berne; R. C. Camp- 
bell, Butler; C. J. Dean & Son, Rensselaer. 

Teutonia—Hersberger & Downey, Anderson; 
J. H. Swanders, Terre Haute. 

G Urbaine—International Trust & Savings Bank, 
ary. 





Michigan Agency Appointments 


St. Paul—F. M. Minckler, Iron River; E. C. 
Snoots, Detroit; Jacob Hakli, Hancock. 
un—P. A. Johnson, Lansing; Edward Pin- 
ney, Cass City. 
estchester—Edward Pinney, Cass City; B. 
J. Treppa, Detroit. 

Aetna—H. J. Mann, Ann Arbor; Atlee De 
Pue, Monroe; George Donahue, Ann Arbor. 

Allemannia—G. F, Baker & Bros., Detroit. 

Amer. Cent.—E. A. Bresler, Detroit; O. A. 
Walstad, Engadine. 

Caledonian—G. B. Eaton and Noah Armour, 
Grand Rapids; L. A. .Steele and Donaldson 
Bros., Detroit. 

Concordia—Arthur Shields, S. Effa Phillips, 
Henry Hansen, . H. Goodale and M. K 
Sabine, Battle Creek. 

Continental—F. H. Olin, Kalamazoo; Seymour 
Samter and O. H. Perkins, Detroit. 

Dubuque—J. P. Hamilton, Gaylord; Adam 
Kowalski, Bay City; Thomas Mitchell, Detroit. 

Fire Assn.—A, B. Wiggins, Bloomingdale. 

Natl.-Ben Frank.—Miss H. A. Portman, Ben- 
ton Harbor; B. G. Egerton, Detroit; Algoe & 








DETROIT, MICH. 
HAS BEEN 


Assets......... gocececses $1,549,823.67 
D. M. FERRY, JR. E. J. BOOTH 
President Vice-President 





THE MICHIGAN 


Fire and Marine Insurance Company 


FURNISHING HONORABLE FIRE _IN- 
SURANCE INDEMNITY FOR THIRTY-THREE YEARS 


lt has paid $7,241,000 in losses 


IT 18 ONE OF THE STAUNCH AND RELIABLE COMPANIES IN THE WEST 


0 REE ALES” $400,000.06 


E. P. WEBB 


H. E. EVERETT 
Seeretary Ass t Secretary 

















Don’t Wait! 





JOIN THE CONTENTED CLASS OF AGENTS OF THE 


OLD COLONY 


INSURANCE COMPANY 
BOSTON, MASSACHUSETTS 
A. D. Baker & Co., Mgrs. Western Department, Lansing, Mich. 
Fire, Tornado, Automobile and Tourist Baggage Insurance 


Come In Now! 











Assets $1,152,424.98 


ORGANIZED 1853 


Surplus $542,513.99 


LOSSES PAID $10,580,000 


THE FARMERS’ FIRE INSURANCE CO. 
OF YORK, PENNA. 


W. H. MILLER, President 


A. S. McCONKEY, Sec’y & Treas, 








Build up a casualty business. 





Union Casualty Insurance Co. 


PHILADELPHIA 
You Fire Agents, Wake Up! 


It’s more profitable, more pleasant 
and more permanent. \@ We write all lines of casualty business. 











INCORPORATED 1849 


WESTERN 


Insurance Company 
of Pittsburgh 
FIRE AND TORNADO 


JUNE 30, 1914 


Capital - - - - - - - $300,000.00 
Surplus to Policy Holders- - 425,205.06 
Assets - - - - - - - - 671,896.76 
Losses Paid to Date - - - 6,055,453.25 





GERMANIA 


FIRE INSURANCE COMPANY 
NEW YORK 


ORGANIZED 1859. 
Statement, January 1, 1914 


Cash Capital - - - $1,000,000.00 
Assets - = = - =  7,260,197.27 
Net Surplus - - - 2,596,266.99 


Surplus for Policy Holders 3,596,266.99 
HEAD OFFICE: 
Corner William and Cedar Streets 





THE COLUMBIA 


INSURANCE CO. 


SS (FIRE) 








Hume-Mansur Bldg., INDIANAPOLIS, IND. 


It is a typical Western Company—Progressive, yet conserv- 


ative. 


Cordially and closely allied with its agents 


YOU SHOULD BE ONE OF THEM 


GEORGE E. FEENEY 


President 


JACOB BUENNAGEL 


Treasurer 


EDWARD T. LYONS 


Secretary 





London & Lancashire 


FIRE 


Insurance Company 
‘ LIMITED 


of Liverpool, England 


CHARLES E. DOX, Manager 


Western Department 


39 S. La Salle St. 


Chicago, Illinois 








THE CONCORDIA FIRE 


INSURANCE COMPANY 
OF MILWAUKEE, WIS. 
Cash Capital - = $ 600,000.00 


Reinsurance Reserve - 1,120,146.81 
Reserve for all other Liabilities 225,696.61 








Surplus to Policyholders - 1,021,949.96 

Total Assets - =  2,867,792.38 
STATE AGENTS 

JOHN DREIES, Chicago, Ill, for Ill. 


F. C. SECOR, Detroit, Mich., for Mich. 

P. E. NORRIS, Columbus, Ohio, or Ohio and WeVe. 
F.E. HOFFMAN, Jr.,Sedalia, Mo., for Kans. and Mo. 
O. J. GRAHAM, Des Moines, Iowa, for Iowa and Neb. 





FRED B. CLARKE, Indianapolis, Ind., for Ind. 
H.E. MILLER, Milwaukee, Wis., for Wis. and Minn. 
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Stone, Flint; A. M. Burnett, Ionia; R. E. 
Springett, Lowell; F. E. Haines, Muskegon; 
A. T. Robinson, Saginaw. F 

Franklin—A. H. Stone, Breckenridge. 

Globe & Rut.—German Ins. Agency and Rob- 
ert Pointes, Detroit. 

Gran. State—G. W. Burhans and F. G. Hop- 
kins, Lansing. 

Hartford—H. J. Mann, Ann Arbor. 

L. & L. & G., Eng.—R. K. Jennings, Law- 
rence. 

London—E. S. Atherton, Durand; O. P. Da- 
vis, Grand Rapids. 

Mass. F. & M.—Alfred Kallander, Wakefield. 

Milw. Mech.—Alvah Murphy, Lansing. 

Netherlands—P. M. Losby, Muskegon; Decker 
& Jean, Grand Rapids; A. C. Mack, Detroit; 
A. G. Urquhart, Boyne City. 

New Hamp.—J. S. Gamble, Benton Harbor. 

Norw. Union—Marsh & McLennan, Inc., De- 


troit. 

Pav Fire—M. H. Haselswerdt, Rochester. 
Pruss. Natl.—A. C. Mack, Detroit. 

Royal Exch.—Wierman & Stone, Brecken- 
ridge; Wright & Perkins, Detroit; Martha E. 
Smith, Grand a Isbella L. Calverly, Niles. 

Royal—Della E. Bradstrom, Sparta; F, 
Pears, Buchanan. 

Union, Paris—Morris Higer, Detroit. 

Aachen & a E. MacKay, Houghton. 
American—A. R. Moore, Sherwood; William 
Dunbar, Samaria; A. F. Sager, Gladwin; M. A. 
Sooy, Holland. 

Atlas—G. B. Eaton, Grand Rapids; Noah Ar- 
mour, Grand Rapids. 

Caledonian—C, F. Dedrick, Detroit. 

Columbia, O.—F. F. Bacoles and G. H. 
Merril, Grand Rapids. 

Columb. Natl.—H. E. Mackey, Detroit. 

Coml. Union, Eng.—E. K arren Agency, 
Three Oaks; E. T. Von Knope, Detroit. 

Continental—Rowland & Johnson, Alma. 

Detroit F. & M.—Harry Bradley, St. Johns. 

Detroit Natl—S. J. . Cook, Jonesville; 
F. L. Petrequin, Detroit. 

Eureka—Joseph Quenby, E. L. Ebert, F. W. 
Draheim, Martin Smith and N. N. Fairchild, 
Detroit. 

Farmers, Pa.—-F. W. Baker, Detroit. 

Fid.-Phenix—Ida V. Green, Berrien Springs; 
R. K. Jennings, Lawrence; Stevens & La Clear, 
St. Louis; Rowland & Johnson, Alma. 

Fire Assn.—A. R. Siegel and T. A. Bloomer, 
Scottville. 

Ger. Alli—E. J. Morrow, C. T. Whipple, L. 
P. Reaume and Marsh & McLennan, Inc., De- 
troit; G. B. Eaton and Noah Armour, Grand 
Rapids. 

Ger. Amer.—W. I. Bowerman, Lansing; Chris- 
tian Mack Agency, Ann Arbor; D. R. Ben- 
ton, Byron; Marsh & McLennan, Detroit; T. 

Aston, Highland Park; Rankert, 

Wasepi. 

Germania—Miss J. M. Cahoon, Houghton. 

Globe & Rut.—F. L. Petrequin and Warner 
& Brennan, Detroit. 

Gran. State~+H. H. Shaler, Saginaw. 

Ham.-Brem.—Ary Metzelaar, Detroit. 

Hartford—Wigging & Simon, Bloomingdale; 
Herman & Shafer, Carleton; H. L. Cain, Cedar 

Springs; H. M. Crawford, Dearborn; Burten- 
shaw & Sibley Co., Detroit; — Korybalski, 
Grand Rapids; M. E. Moore, Kent City; M. H. 
Haselswordt, Rochester; Harry Bradley, St. 
Johns; John Harwood, White Cloud. 

Home—Marsh & McLennan, Burtenshaw & 
Sibley Co., Detroit; Daniel Majmola and John 
Kurchaski, Detroit; Harry Bradley, St. Johns; 
P. N. Minchler, Iron River. 

Lon. & Lanc.—Isabella L. Calverly, Niles; 
L. A. Steele, Donaldson Bros. and T. K. 
Wright, Detroit. ? 

Mich. F. & M.—Peter Garrigan, Alpha; L. 
F. Roth, Detroit. 

Natl.-Ben Frank.—Edith Gschwind, Detroit. 

National, Ct.—E. K. Bennett, Plymouth; H. 
C. Gillies, Port Austin: W. O. Miller, Shep- 
herd; E. H. Miller, Shepherd; M. D. M: 
Hillsdale; John Topolinski, Petoskey; Wright & 
Perkins and Bennett, Root & Dickinson, De- 
troit; G. A. Hirwas, Gwinn; C. J. Hanvld, 
Stambaugh; W. J. Bowerman, Lansing; D. B. 
Springer, Pentecost; Frank Proposki, Flint; W. 
C. Keene, Dansville; T. J. Boughman, Bloom- 
ingdale; J. G. Pray, Whitmore Lake; B. S. 
Rockwell, Munith; ice M. Saffard, Plymouth. 

Nationale, Paris—G, F. Baker & Co., 

NordsDeutsche—G. W. Hays, Detroit. 

Northern, Eng.—F. C. Pryor, Houghton. 
. W. F. & M.—Marsh & McLennan, De- 


etroit. 


1 Farmer, Benton Harbor. 
Pittsburgh—Edward Nelson, Ironwood. 
Reliance—Arthur Shields, Battle Creek; S. E. 

Phillips, Henry Hansen, Goodale and 

M. K. Sabin, Battle Creek. 
Royal—C, F. Dederick, Detroit. 
Security, Ct—F. B. Cleveland, Addison; W. 
Pike & Son, Newaygo. 
Sterling—C. F. Asiala, Hancock; Jacob Hakli, 

Hancock. 
Phoenix, Ct.—A. M. Anderson, Ewen; G. B. 

Eaton and Noah Armour, Grand Rapids; C. E. 


Hotel Wisconsin 


MILWAUKEE 








ARTHUR M. GRANT 


President and General Manager 
(Formerly, Manager of the Brevoort, Chicago) 








Houk, Ironwood; C. D. Symonds, Powers; 
Harry Bradley, St. Johns. 
Westchester—Peter Thomas, Jackson; W. O. 
Miller & Son, Shepherd; A. F. Rick, Baroda. 
Western, Ont.—Jacob Guthard & Son, Detroit. 
Westchester—H. J. Hamel, Detroit. 
Yorkshire—S. C. Fisher, Battle Creek. 
Agricultural—A. G. Urquahart, Boyne City; 
Vincent Zdonkicwicz, Detroit. 
American—J. Bradley, Sebewa; C. B. 
Cleveland, Addison; F. H. Orcutt, Alpena; O. 
W. Bishop, Alpena. : 
Auto. of Htfd.—R. C. Winnie, Traverse City. 

mden—T. O. Bissell, Boyne City. 
Commonwealth—A. W. Boyce, Port Huron. 
Continental—Wierman & Stone, Breckenridge; 
J. J. Hauserman, Negaunee; Edwin Sluyter, 
Highland Park; L. A. Williams, Otisville. 

etroit F. & M.—L. L. Smart, A. C. Schnei- 
der, F. C. Golden and H. L. Berdan, Detroit. 
Farmers, Pa.— J. Curry, Detroit. 
Firemens—H. L. Campau, Highland Park; 
ee & Co., Benton Harbor; E. J. Kremer, 

ro. 
Fireman’s Fund—Isabella L. Calvery, Niles; 
F. L. Pixley. St. Joseph; Edward Pinney, Cass 
City; G. W. Hays, Detroit; R. C. Winnie, 
Traverse or 
General—N. I. Kik, Grand Rapids: 


Ger. Alli F. Dederick, Detroit. 
Ger. Amer.—O. B. on, Ashley; John 
Korybalski, Grand Rapids; . O. Miller & 


Son, Shepherd. 
German, Pa.—G. W. Lyons, Hillsdale. 
Girard—J. N. Mitchell, Hancock; F. 
Thome, St. Johns. 
Glens Falls—E. S. Royce, Sault Ste. Marie; 
Peninsular Ins. Agency, Escanaba; J. E. Mac- 
— Houghton. 
tran. State—Peoples Land Co., Detroit. 
Ham.-Brem.—Edwin Slyter, Highland Park. 
North Amer.—R. G. Winnie, Traverse City. 
State of Pa—J. J. White and Walsh & 
Dolsen, Detroit; James Weitzman and J. E. 
Lubway, Highland Park; Willard Jones, Me- 
nominee. 
Interstate Fire—R. L. Soule, Plainwell. 
' L. .. N. Y.—E. L. White, Detroit; 
N. J. Kik, Grand Rapids. 
L & L. & G., Eng.—Della E. Bradstrom, 
Sparta; F. E. Gordan, Hastings; A. E. Heroux, 
Adrian; D. E. Alward, Clare. 
London—Miss I. V. Green, Berriss Springs; 
W. H. Sparling, Highland Park. 
Lon. & Lanc.—Hanson & Wickstrom, Hart; 
Johnson & Higgins, Detroit. 
Mich. F. & M.—Randolph Buck, Detroit; 
John Korybalski, N. J. Kik and F. J. Fisher, 
Grand Rapids; Harry Bradley, St. Johns. 
Minneapolis—W. 7. Ryan, Bad Axe; M. D. 
Lynch, Lansing; A. B. Simonson, Sandusky. 





INDIANA NOTES 


The Ohio Mutual Fire of Salem, Ohio, 
has, been admitted to Indiana. 


SPRINGFIELD, MASS. 


GPRINGFIELD st INS 


WESTERN DEPT. ‘ CHICAGO: AF. DEAN, MGR. 


The Springfield’s standing and character are too 
well known to need advertising. 
stood for sound underwriting practices and its 
record is unsmirched by any sort of dalliance 
with annexes. 


“Tf the annex is impracticable, illegal and unjust, certainly no 
agent can afford to build up its business when it is likely to be 
closed out by the strong arm of the law. No sane agent can afford 
to place his expiratiors where he may find them some day in the 
hands of a business rival, making it necessary for him to fight for 
the renewal of every risk.” 


It has always 


(Extract from the Springfield's ‘‘Oriflamme,” 
published sixteen years ago, January, 1898) 














Martin Moroney, former local agent at 
Indianapolis, and for the past two years 
with Wilmer D. Lewis & Co. at Dayton, 
O., has again opened a local agency at In- 
dianapolis. 

The sprinklered plant of the Indiana 
Veneer Company at New Albany was 
struck by lightning and set on fire, but 
five heads ‘opened and extinguished the 
blaze. The loss was $500; total insurance, 
$500,000. 

W. J. Wood, of Indianapolis, Indiana 
state agent and adjuster for the Fidelity- 
Phenix, has moved to his summer home 
on Lake Maxinkuckee, and when not en- 
gaged in saving money for his company 
is adding to his past record as a pisca- 
torial expert. 

The plant of the Hincher Manufacturing 
Co., manufacturers of garment hangers, 
Washington, Ind., is being equipped with 
automatic sprinklers, Grinnell 1914 wet 
pipe system to be used. The equipment 
will be operative about September 1, and 
indications point to superior protection. 
Line of insurance, $60,000. 


MICHIGAN NOTES 


L. C. Stark of Chicago, F. W. Williams 
of Detroit, Harry L. Warren of Bay City, 
and William Maxwell of Kalamazoo, were 
licensed in Michigan during the week as 
adjusters. , 

In a recent issue it was stated that S. 
S. Crohn and F. J. Fly had opened an 
agency in Pontiac, Mich. As a matter of 
fact Mr. Crohn has been in busisess at 
Pontiac for twelve years. Mr. Ely moved 
from Davisburg to Pontiac some time 
ago. Mr. Crohn and Mr. Ely have formed 
a partnership known as the Crohn-Ely 
Company. In addition to representisg fif- 
teen fire companies, the firm does a real 
estate business. 








STRICTLY FIREPROOF 


NEW HOTEL 


BREVOORT 


Chicago, Ulinois 
On Madison St., near La Salle, 


One minute from the 
Insurance District..... 


The Patronage of tn- 








Insurance men will find the Wiscon- 
Sin has superior facilities and will 
havespecial regard for their comfort. 


surance Men Is 
Solicited 


ILLINOIS 
MICHIGAN 


Arizona Fire Insurance Company 


PHOENIX, ARIZONA 


Capital - - - $ 
ARTHUR J. DAVIS, - «- - 
2033 Insurance Exchange, - 


INDIANA OHIO 
WISCONSIN 


- Special Agent 


200,000 


CHICAGO 


PENNSYLVANIA 
MISSOURI 











eae *eaet 


NATIONALUNION 


nceco 





















SEEING IS BELIEVING 




















JOHN C. O'NEILL Manager 
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IN ILLINOIS AND WISCONSIN 


REDUCE RATES ON DWELLINGS 











Milwaukee Local Board Cuts the Basis 
and Gives Credit for Non- 
Combustible Roofs 





The Milwaukee Board at a meeting 
last week adopted the report of a spe- 
cial committee that has been struggling 
with the question of rates on dwellings 
and flats, with a few amendments. The 
feature of the report was a reduction 
in the basis rate for frame dwellings 
and substantial credits on all dwellings 
for noncombustible roofs; also a 20 
percent credit for coinsurance on flat 
or apartment buildings. 

The basis rate on brick concrete and 
tile dwellings, 25 cents; on brick ve- 
neered, stucco or cement block, 30 
cents; on frame, 37% cents; credit for 
noncombustible roof (must be ap- 
proved) on brick class, 714 cents, and 
on brick veneered and frame classes, 5 
cents. On a three-year basis this re- 
duces rates on the better class of build- 
ings with approved roofs from 50 cents, 
60 cents and 80 cents to 35 cents, 50 
cents and 65 cents. 

Charges are provided for mercantile 
or special hazard exposure but no 
charge is made for dwelling exposures. 

All flat buildings of over four stories 
or having more than 8 apartments will 
be specifically rated. 

After another effort to rescind the 
four agency rule the time for putting 
it into effect was extended sixty days. 


Many Dry Weather Losses 


The exceeding dry weather in central 
and southern Illinois was the cause of 
many fires, which occurred in those 
sections of the state during the past 
month. 

Shingle roofs have become so dried 
out that they are almost as inflammable 
and as easily ignited as guncotton. One 
hundred and three fires in the. state 
during June were caused by sparks 
from chimneys alighting on roofs. Fly- 
ing sparks from locomotives caused 
thirty-seven fires, in which grain in 
fields, either in shock or stack, was 
destroyed. This is the greatest number 
of grain fires that has ever been re- 
ported to the department in any one 
month since it was organized and prac- 
tically the entire losses have been borne 
by the farmer, as only in rare instances 
is any fire insutance carried on grain 
in field. 


CALLS ATTENTION TO DEFECTS 


The Wisconsin State Fire Prevention 
Association calls attention to bad condi- 
tions at the asylum for the chronic in- 
sane, at Fond du Lac, and suggests that 
the companies interested have the risk 
inspected by their field men. 

The association also suggests a_rein- 
spection of the general store of M. D. 
Martin, at Ladysmith, especially in regard 
to the storage of gasolene. It has been 
able to get no report on corrections sug- 
gested in the building of H. J. Spaulding 
at Windsor, in regard to a chimney rest- 
ing on ceiling joists. 





Wisconsin Agency Appointments 


Boston—C. B. Drowatzky, Tomah;’P. F. Kubi- 
cek, Milwaukee 

Brit. Amer.—Ethel F. Fisher, Bayfield. 

Citizens, Mo.—Matthew La Crosse, Madison. 

Cleveland Natl.—A. B. Groves, Madison; Rob- 
ert Lowry, Stoughton. 

Coml. Union—W.. I F. Best, Lake Geneva; L. 
ol Smith, Jefferson; C. F. Heller, Milwaukee; 

M. Renne, Grand Rapids. 

“6G oncordia—Andrew McKenzie, Colby. 

Fidel. Und.—H. B. D ie, Highland; H. M. 
Knowlton, Waterloo; A. Urquhart, Medford; 
H. M. Braun, ee Henry Niebauer, Phil- 
lips; Josiah and J. S. Barfield, Lake Geneva. 

Fire Assn.—W. J. Kowalke, Kaukauna. 

Ham.-Brem.—A. N. Anderson and O, J. Falge, 
Ladysmith. 

Home—J. L. Hayward, Kendall. 

North Amer.—W. J. Fitzgerald, Milwaukee. 

State of Pa.—C. J. Timers, Mauston; W. E 
Walker and H. L. Woods, La Crosse. 

Germania—J. P. Roeckel, Denmark. 

Girard—E. J. Battles, Baraboo; John Heisin- 
ger, Oconto. 

iremens—H, E,. Miller, Cameron; T. 
Thomas, Ladysmith; H. W. Smith and George 
Oakes, New Richmond; G. B. Sage, Spooner; 








MinneapolisFireandMarine cash /\ _ ner 







CAPITAL { = \\ SURPLUS 
Insurance Company = 
CONDITION DEC. 31, 1913 100 
GAGE OOMTPAS, . ...050i<cs<enacs eT 1908 
NET SURPLUS OVER ALL LIABILITY ............. wren 203.11 


SURPLUS TO POLICY HOLDERS........................ $428,208.11 
WRITE US ABOUT AGENCY FOR YOUR TOWN 
We desire agents in all good towns where we are not now represented. 


$200,000] 1912 |$200,570 
$200,000 /1913}$228,203 





























F. C. VAN DUSEN, Prest. JOHN D. McMILLAN, Vice-Prest. ALFRED STINSON, Sec’y. 
J. D. =? Seasons ey: A Coven, Gig Dy 
ee iy BS ressel, Glenwood. City; D.J- | 1 © K BRADLEY ALEXANDER MITCHEL H. HAND CARL FISCHER 
Hewitt, R ; PP. &. Terr » Madison; G F . . : nN 
Anderson, ‘Kenosha, ” President Vice-President ae enl. Mgr. Treasurer 
& L. & G.—Charles Piers, Menomonie. 


ae ae M. Yule, Kenosha; A. 
Jossstone, Chippewa Falls. 
Mech hanics—C. C Johnstone, Chippewa Falls. 
Milw. Mech. ma N Hobbins, Madison. 
Minneapolis—A. C. Tennison and R. D. Bar- 
ney, Kilbourn. 

Natl. Union—C. C. Johnstone, Chippewa Falls; 
John Hosmer, La Crosse. 

Netherlands—W. H. Spengler, Neenah. 

New Hamp.—L. S. Marsh, Elro 


oy. GRAND FORKS, NORTH DAKOTA 
North River—W. F. Copeland, Jefferson; 





ae | Seine, Aiiltowloce, D. K. Courtenay and SURPLUS TO POLICY HOLDERS 
Northern, Hing. —F. J. Battles, Baraboo. == | 1 OVER TWO HUNDRED AND FIFTY THOUSAND DOLLARS 





Louis Knick, Watertown; F. J. Grutza, Mil- 
waukee. 
N. W. Natl.—T. A. Meyer and W. J. Web- 


ster, Wausau. a Beige wee? , 
Old Colony—G. H. Krohn, Whitewater. 
Pa. Fire—A. P. Jordan, Madison. 


Phenix, Paris—E. T. Kissam, Madison. 

















Prov. Wash——W. J. Rush, Loyal. Fire Insurance Company of Davenport, Ia. 
Reliance—N. E. Lummerding, Kaukana; P. 
7. ao. Pier 2 ; @. BF. GILMAN, Pres'’t M. Cc. HINSCH, Seo’y 
oya “xcn.—' aries lers, enomonie, 
Royal—F. C. Clow, New Lisbon. CASH CAPITAL $200,000 


nd ee OC ten ee. Milwaubee . | This Company has had 31 years of successful business experience, and is now doing 
Kuntz, E. Von Zedlitz, I. B. Blombe and | business in Iowa, Illinois, Wisconsin, Ohio and Indiana. It is a good com wp 4 for the 
Austin Mueller, Milwaukee. ent, bap > i in addition to writing a general business, it accepts practically all classes 
— T. Kirkham and H. A. Johnson, oa hae We want agents in the above states, and would appreciate 
Twin City—J. A. Michaelson and F, 1. Seoeend tes from agents desiring to represent us. Address the Secretary, 
Hughes, Ladysmith; W. B. Sullivan, Janesville. C 7 ; rt 
nion, Eng.—John Kloeckner and H. 


Metin, Shika * ™|The Equity Mutual Fire Insurance Association 


Iph Holub, Wausau; A. R. Hibbe, 
New Richmond. SIOUX CITY, ° IOWA 
Northern, Eng.—P. F. Kubicek, Milwaukee; J. 


N. Hobbins, Madison; Michael McLaughlin and GRGSEREED ous 

F. E, Donoghue, Merrill; W. H. Meyer, Reeds A Full Reserve Mutual Organized Under the 
Westchester—James Gagen, Antigo; W. :, 

Neu, Three Lakes; Joseph Kurtz, Memeo. a Strict Laws of Towa 





Wmsburgh. City—F. W. Krohn, Mayville; 


ES pe ahi yg E. N. Bowers and WANTE GOOD LIVE AGENTS i in all unoc- 
a —_e territory in Kansas to write 








Illinois Agency Appointments Hail Insurance. Company fourteen 
Canin Ce Rockton, Humphrey, Henry; J. H. | years old. New Policies. Low Rates Good Commissions. 
Dalene resets EM” Neseeh, eeaee Addon ELMER F. BAGLEY, Secretary 


ville; J. A. Johnson, Palestine; W. O. Slusser, Columbian Building, TOPEKA, KANSAS 


Casey; L. L. Sternberg, Morrisonville; W. K. 
One Hundred Thousand Dol- 


Garretson, Taylorville. 
United States—L. H. Dixon, East St. Louis; 
J. Pe Murphy, = : ” 
ecurity, Ct—G. H. Hans, O. W. Hattrem, ] d ed 
Lumlin & Ohlander, H. A. Harrell and L. W. ars eposit to secure 
Sulken, Chicago; John Doyle, Jacksonville; li h ld 
ay ME ne "Pontiac; Ley: Lugan, Siegel. po Icy Oo ers. 
tt G 
a GOOD AGENTS WANTED IN NORTH DAKOTA, 
Sun—T. J. Deneen, C. A. Edwardts, Flodin | OP SIOUX FALLS, SOUTH DAKOTA SOUTH DAKOTA AND IOWA 
& Lundell, L. R. Mueller, W. H. Pettee, W. H. 
C. Stege and J. T. Sutor, Chicago; F. P. Tim 
Park. 
Reliance—L, L, Schoenstedt,. Joliet. HEADQUARTERS FOR INSURANCE MEN 
etail Merch. ssn. ut.—F. . Sassmanns- 
hausen, Mt. Olive; W. S. Dawson, Aurora. ’ 
usen,, Mt. Olive; W. S. Dawson, Aurora, DULUTH’S LEADING HOTEL 
Dyes, Arlingson Heights; “ss ag Fn Modern and up-to-date. $100,000.00 recently expended in improvements. European 
field; R. W. Sikking, East St. Louis:;' A. M. Plan. Cuisine of acknowledged excellence. Restaurant prices reasonable. Club 
Humphrey, Henry; S. B. Burgett, Newman; | Breakfasts, Club Luncheons. 











George Gordon, Lerna; Holl & Heinz, Pesotum; 
merman, Erie; “Harry Casper, Mattoon. — : 

Standard, Ct.—Schetter & Schiller and New 
City Savings Bank, Chicago; P. V. Smith, Oak 


. G. Hunt, Weldon. ° 

Pruss. Natl., Germany—M. D. Schwartz, J. LEE HOTEL Co., Proprietors 
G. Barsaloux and J. C. House, Chicago; C. G. EDWIN H. LEE, Managing Director 
chroeder, ‘aso. 








—- > W. oe er East .. Louis. 
oenix, Eng.— Brien, Chicago. Secretary WILLIA ALSH, Asst. Sec'y 
Prov. Wash.—Wildman & Vander Mulan, GEO. A. MOWRY, President W. A. GORDON, uw. ‘ 
Roseland; E. W. Simpson. Urbana. 
ot ae i Fagg eon Forrest. . e . 
rient—H. R. ale, Winnetka. | C F I ¢ 
New Jersey—Daniel Hogan, Jr., Danville. win ity ire nsurance oO. 


Newark Fire—W. E. Kesler, Monticello. 





New Hamp.—L. J. White, Irving Park; Mrs. MIDDLEWEST FIRE UNDERWRITERS AGENCY 
F. E. Warfel, Gilman; Mamie Johnson, Abing- MINNEAPOLIS, MINN. 
ton. 
Nord-Deutsche—H. A. Whit Wil 
ive Reuna—diake & Vandeneotk ig M. B Sepeidetion of the Tote Oey Five CasH CAPITAL $500,000 
Duryee, Oak Park; Freese & Clark, Blooming- | 
ton. 
Netherlands—M. D. Sch , Chi ; ; ; 
Northera, Eng. ~_Walter ‘Roberts, Metropolis; | Local Representatives Desired = Montana 





Coven. UF Risele, EC dy, Wauk w. J 
at nion—Mac ady, Waukegan; W. J. 
Coolahan, Chicago; G. D. H. Gelly, Nokomis. FIRE—LIGHTNING—TORNADO—HAIL— INSURANCE 

National, Ct—F. H. Hurless, Mt. Carroll; 
John Jones, East Alton; E. L. Wilson, Man- | 





















ub 
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hattan; Smith-Wittry Co., Aurora; J. M. Hurst, 
Jacksonvil le; F. S. Betz, Cerro Gordo. 

. Natl.—C. J. Napp, South Beloit; C. H. 
Bradley, . Chicago 

Mich. F. & a Alodinmnend & Wisman, Pon- 
tiac 

Mech. & Trad.—Giberson Ins. Agency, Alton. 
ey wee * G. Barsaloux, Chicago. 

& L. & , Eng—J. H. a. Ver- 
milion; Gertrude Julian, Hume; Powe ichols, 
Kansas; S. R. Burgett, ‘Newman; N. V. Cusick, 
Isabel; I. L. Wastler, Shar sburg. 

London—David Zeiter, wags Cc. S. Wills, 
Harrisburg; M. R. Carnahan, Eldorado. 

L. & L.—W. C. Thompson, Chicago; A. E. 
Bull, Evanston. 

North Amer.—Barney Wolf, Chicago; Simpson 
& Springer, Danvers; Edward Eack, Kewanee; 
Walter Roberts, Metropolis; Burgett Ins. Agency, 
Newman. 

Ill. Mut. Fire Und.—Nick Regan, Morris. 

State of Pa.—Steinbach & Dauser, Chicago; 
L. A. Washburn, Windsor Park. 

Home—H. A. Douglass, Atkinson; C. L. Rit- 
ter, Ln Bey Hasse, Mrs. M. S. 
Odell and Louis late Co., Chicago; H. A. 
Moore, Burnside; Spink & Gunn, P ne te 

Hartford—G. H. Rubens, Clay City; G. W. 
O’Brien and H. L. Keol, Chicago; Haines & 
Lind, Rockford; H. W. Bradrick, Beaverville; 
C. W. Shelly, Dalton City; J. A. Helm, De 
Soto; Harker Miley, Harrisburg; R. E. A 
Kinmundy; Davison & Hindert, Minonk; F. 
Sulzberger, Ransom; S. E. Johnson, Re 
one Bushnell, Waukegan: B. J. Strum, York- 
ville. 

Ham.-Brem.—H. M. Condit, Centralia. 

German—S. B. McNeill, Murphysboro. 

Germania—Miss A. M. Humphrey, Henry; 
M. A. Blumberg, Waukegan. 

Ger. Amer., N. Y.—Rautenkranz & Kennedy, 
G. W. O’Brien, J. F. Hecht and A. P. Caron, 
Chicago; R. E. Cotton, Homer; C. L. Ritter, 
Murphysboro; A. E. Cooper, Palmyra; H. B. 
Haines, Tamaroa; J. F. Logue, Shelbyville. 

German, W. Va.—G. W. Lemay & Co., Chi- 
cago. 

Giens Falls—Miss Alta M. Humphrey, Henry; 
C. W. Creighton, Fairfield. 

German, Ill.—J. E. Patterson, Decatur; F. 
A. Sassmannshausen, Mt. Olive. 
ri Globe & Rut. —Turppa & Seidenfeldt, Wau- 

egan. 

Ger. Alli—J. A. Diefenbach, Dwight; C. L. 
Tracy, Kankakee; John Rice, Naperville; Alice 

M. Cleary, Odell. 

General—James Jorgensen, Chicago. 

Gran. State—R. W. Sikking, East St. Louis. 

Fireman’s Fund—Rochelle Ins. & Realty Co., 
Rochelle; Harry Fedde, Peotone; A. - Trudeau, 
Manteno; W. A. Chapman and Ww. Sheldon, 
Chicago; Edward Loscheider, Plainheid; F. H. 
Frederking, Sibley; C. H. Edwards, Stanford; 
W. G. Wack, Mansfield; J. A. Petrie, Greenview. 

Franklin—Harker Miley, Harrisburg; M. H. 
Walker, Windsor. 


WISCONSIN NOTES 


The S. Herdegen Company of Milwaukee, 
recently incorporated with capital stock 
of $1,000, will write all lines of insurance. 
The incorporators are S. Herdegen, A. J. 
Heyer and S. R. Levy. 


ILLINOIS NOTES 


J. N. Beers has purchased the interest 
of his partner, G. W. Clinkenbeard, in the 
local agency of Beers & Clinkenbeard at 
Champaign, 

State Agent W. J. Nolan and Special 
Agent Henry Hoffman of the Hamburg- 
Bremen have been making a thorough in- 
spection of Mackinac Island, Mich. 

Companies are getting off the Earl & 
Wilson haberdashery at Springfield, I11., 
Objecting to the form which blankets 








stock and fixtures. This is one of a chain 
of ten stores in Illinois. 





Always located by Bell ’phone, Wes- 
tern Union or Postal Telegraph. 


ADJUSTING 


Fire, Automobile and kindred losses. 


Lee W. Bort - ‘Beloit, Wis. 








Hotel Dyckman 
6th Street  Mni"Nicolt Aves. 
Absolutely Fireproof 


National Local 
Agents’ Convention 
Minneapolis, August 18, 1914 


Insurance men are now making 
reservations. 


300 rooms. Every one with pri- 
vate bath. 


Local, Long Distance and Inter- 
Communicating Telephones. 
Rates $1.50 and Upward 


European Plan 


H. J. Tremaine 
President 


Wm. H. Jones 


Manager 


IN THE GREAT NORTHWEST 


IOWA, NEBRASKA, MINNESOTA, 
NORTH AND SOUTH DAKOTA 








NORTH DAKOTA MEETING HELD 





Thomas Baker, Jr., Elected President— 
Antirebate Measure Recommended 
—Delegates to National Con- 
vention 





The annual meeting of the North 
Dakota Association of Local Fire In- 
surance Agents was held at Fargo last 
week and was well attended. The fol- 
lowing officers were elected: 
President—Thomas Baker, Jr. 
Vice-president—D. M. Holmes. 
Secretary & Treasurer—cC. M. Page. 

The name of the association was 
changed to The Local Insurance 
Agents’ Association of North Dakota. 
The following delegates were elected 
to the National convention at Minne- 
apolis: 

T. Baker, Jr., W. J. Lane, T. P. Ristei- 
gen, M. Page, E. J. Walker, R. T. Bristol 
and A, W. McNair, Fargo; D. M. Holmes 
and A. P. Clifford, Grand Forks; A. Brats- 
berg, Minot; J. W. Stiteler, Lidgerwood; 
a Murphy, Bismarck; M. P. Murphy, 
Jamestown; C. M. Fisher, Devils Lake. 
The following legislative committee 
was named: 

T. Baker, Jr., and C. H. Anheier, Fargo; 
D. M. Holmes, Grand Forks; H. T. Mur- 
phy, Bismarck. 

Subjects of importance to local 
agents were discussed, particularly re- 
lating to overhead writing of lines by 
eastern brokers, and it was recom- 
mended that the National association 
consider this matter and take such 
action as may tend to improve the sit- 
uation and relieve local agents from 
unwarranted competition from this 
source. 
It was recommended that the legis- 
lative committee take action to have 
reintroduced in the next assembly an 
antirebate bill, and to use their utmost 
influence to secure the passage of the 
measure and its signature by the gov- 
ernor. 





Says They All Lost Money 


C. E. Campbell of the Des Moines 
office of the German American recently 
saw the statement that “a few com- 
panies in Iowa lost” on their fire in- 
surance business in 1913. This led Mr. 
Campbell to publicly declare that the 
statement is erroneous, as not a single 
company made money in Iowa writing 
a general business in Iowa on both 
farm and town property. 





C. B. Koett Dies Suddenly 


C. B. Koett of Burlington, special 
agent for the Hamburg-Bremen Fire 
and one of the best known of the field 
men in Iowa, died at Sioux City last 
week from an overdose of asperin 
taken to cure a headache. He was not 
conscious from the time he was found 
in his room at the West hotel until 
death came. 

Mr. Koett had attended the midsum- 
mer splash of the Iowa pond of the 
Blue Goose at Okoboji. He left there 






SURPLUS ines’ and unusual forms of asattance in bat Assertion 
Foreign companies and at Lloyds, London. 
Li a, 2 Ss AND YOUR BUSINESS SOLICITED ; PROMPT ATTENTION 


FLOATERS F, R. THOMPSON 


Insurance Exchange, Chicago, Ill. 
Kaskaskia Live Stock Insurance Company 


Incorporated Under the Laws of Illinois 





Desires applications for agencies in Ohio and unoccupied territory in Illi- 
nois. Must be men of excellent standing, who can produce results. 


We have a clean, profitable proposition for the right men. 


KASKASKIA LIVE STOCK INSURANCE COMPANY 
Kaskaskia Building, SHELBYVILLE, ILLINOIS 


B. CREMER, President ESTABLISHED 1876 CHAS. CREMER, Secretary 


German Fire Insurance Company 
CAPITAL $200,000 
OF PEORIA, ILLINOIS 





January 1, 1914 
Admitted Assets - - - - - ~ $1,211,261.30 Paid in Baltimere - - - - - $102,000 
Policyholders’ Surplus - - - - $425,343.80 Paid in San Francisco - "ee sitaane 


Granite Live Stock Insurance Company 


C. A. LAFFERTY, Pres. BLOOMINGTON, ILLINOIS JOHN B. RICE, Secy. 








The Best in the West. Our Special Policy 
Insures the Mare and unborn Colt 





Ask about our New Policy against Fire, Lightning and Tornado. Agents 


wanted in Illinois. 








New Jersey~ Fire Insurance Company~ 
NEWARK, NEW JERSEY 


STATEMENT 
en os Se ratad guceehesbsentsnnsenvensbon td $1,000,000.00 
Surplus to Policyholders.............cccccscccccsccscvcsccscee eevee 1,426,215.33 
Prt ro mT Tere Ty rr yt ae, 076, 896.37 


J. W. ROBERTSON, Western General Agent 
1039 Insurance Exchange CHICAGO, ILL. 











INCORPORATED 1851 


WESTERN ASSURANCE 


COMPANY OF TORONTO, CANADA 
FIRE, MARINE AND TORNADO 


Assets, January 1, 1914, in U. S. - - $2,678,165.43 
Surplus in the United States - - - 1,063,888.67 


W. R. BROCK, President W. B. MEIKLE, Vice-President and General Manager 








Incorporated 1833 


British America Assurance Co. 


HEAD OFFICE - TORONTO, CANADA 
United States Branch, Ist January, 1914 





I caacecscesecentarcesnsste (siosapaeee $1,889,180.90 
FIED ve serevesevesssens sagessenanegniaie -1,161,272.78 
Surplus. .........cceceecscesceccsnsenseeeeeess $ 727,908.12 








W. R. BROCK, President W. B. MEIKLE, Vice-President and General Manages 








CAPITAL, $1,000,000.00 


We invite our agents to 




















The Williamsburgh City Fire Insurance Co. 


AUTOMOBILE INSURANCE 


Fire, theft, collision and property damage. 
A simple rate card for automobile business. 


WESTERN DEPARTMENT—FREEPORT, ILL. 


NET SURPLUS, 1,010,557.10 ASSETS, $4,872,222.82 


avail themselves of all facilities which our agency offers 
FRED M. GUND, Manager 
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Sunday for Sioux City. Monday he 
complained of an ache in his head and 
neck and took the remedy which caused 
his demise. Monday afternoon he was 
found unconscious and four days later 
death ensued. 


VALLEY CITY MUTUAL FAILS 








North Dakota Company Forced to 
Levy Assessment Equal to 100 
Percent of Premiums 





Another failure has taken place in 
North Dakota., This time the Valley 
City Mutual Fire of Valley City, N. D., 
has been forced to quit the field and 
assessments have been levied equal to 
100 percent of the premium income. 
A. F, Pierce was secretary of the com- 
pany and has been appointed receiver 
until the affairs are closed up. This 
is another case of mistaken under- 
writing, coupled with an exceptionally 
heavy loss ratio in the first year of 
the company’s existence. This and the 
Grand Forks Mutual Fire of Grand 
Forks, N. D., both failed in about a 
year and a half after organization. The 
reason for failure was about the same 
in each instance. 


FARM MUTUAL MEN MEETING 





North Dakota Associations Hold Their 
Annual Gathering and Discuss 
Some Important Subjects 





The North Dakota Farmers Mutual 
Insurance Association held its sixth 
annual meeting at Grand Forks, N. D., 
July 16-17. 

The first session was taken up with 
the usual welcomes and responses, the 
president’s annual address, etc. The 
two days were exceedingly interesting 
ones for the 50 percent of the farm 
mutuals of the state that were repre- 
sented. 

F. O. Alin gave a paper on a farm 
property rating schedule. “How Can 
We Get Farmers Interested in Mutual 
Insurance?” was the subject of a short 
talk by C. M. Holbert. “Lighting 
Plants on the Farm” was taken care 
of by Geo. Dickinson. S. A. Olsness 
led an interesting discussion on “What 
Is a Reasonable Commission to Agents 
for Writing County Mutual Insur- 
ance.” State Fire Marshal Runge gave 
a very interesting address on “Fire 
Prevention on the Farm.” 

The old officers were reelected and 
Minot, N. D., secured the 1915 conven- 
tion. 





Thurber Addresses Merchants 


O. M. Thurber, special agent of the 
Security Mutual Fire, of Chatfield, 
Minn., delivered an address on fire 
prevention at the annual meeting of 
the retail merchants of North Dakota, 
which was held at Grand Forks, N. D., 
last week. Fire insurance and preven- 
tion are getting to be live topics among 
the business men of the northwest and 
Mr. Thurber has filled several speaking 
engagements recently. 





Minnesota Blue Goose Picnic 


The Minnesota Blue Goose will hold 
its second annual picnic at Antlers 
park, Minneapolis, Aug. 1. The mem- 
bers will leave in the morning and 
spend the entire day in the outing. 
There will be a number of sporting 
events, including tennis and bathing. 
There will also be dancing. The mem- 
bers and their families will leave for 
home about 8 o'clock. 





Iowa Fire Premiums 


The new Iowa report gives fire pre- 
miums of Iowa companies on Iowa 
business as $1,419,971 and losses as 
$743,338. The losses ratio is 52.2. Com- 
panies of other states and foreign coun- 
tries collected $7,898,127 and paid losses 





of $4,335,154. 
$9,317,838. 


MINNESOTA NOTES 


The Model Clothing House, 301-307 
Nicollet avenue, Minneapolis, is being 
equipped with Rundle-Spence system, to 
be operative about September 15th. Indi- 
a mem to fair protection; insurance, 
175,000. 


Report has been made on warehouses 
A and B, connected with the new Minne- 
sota State prison, at Stillwater, Minn. 
Buildings are equipped with Grinnell 1914 
dry pipe sprinkler system, pronounced 
complete. 


The moving picture theatre of the Lyric 
Theatre Co., 716-718 Hennepin avenue, 
Minneapolis, is being equipped with Run- 
dle-Spence wet pipe sprinkler system, to 
be in service by August lst. Indications 
point to small credit protection. 


A first report has been made on the 
flour mill of the Hubbard Milling Co., at 
Mankato, Minnesota. Risk is equipped 
with Rockwood 1914 wet and dry pipe 
sprinkler system, grading excellent or 
worth 90 percent protection credit. In- 
surance, $130,000. 

The wholesale liquor house of W. L 
Perkins & Co., 339 East Seventh street, St 
Paul, Minn., is being equipped with Run- 
dle-Spence dry pipe sprinkler system 
which will be in service about October 
lst. Indications point to fair protection; 
insurance $150,000. 


An original report has been made on the 
sprinklered flour mill of Everett, Augen- 
baugh & Co., Waseca, Minn. The equip- 
ment is Rockwood wet and dry pipe sys- 
tem, classed excellent or worth 90 per- 
cent protection credit. Line of insurance 
on Seen, $150,000; insurance on stock 
varies. 


Report has been made on the sprink- 
lered department store of the Gimble- 
Zimmer Co., 615-621 Nicollet avenue, Min- 
neapolis. Building is equipped with Grin- 
nel 1914 wet and dry pipe system classing 
superior to excellent, or worth 95 percent 

io credit. Line of insurance, 


Local agents in the Mesaba iron range 
in Minnesota are complaining to their 
companies that Conrad Mattson at Vir- 
ginia, Minn., is causing more or less 
trouble by rate cutting. The local agents 
say that if Mr. Mattson would observe 
good practices, there would be but very 
little to complain of in that section of 
the state. 


Total premiums were 








DAKOTA NOTES 


Epping and Stanley, N. Dak., have been 
rerated. 


North and South Dakota have been 
added to the general agency of the Hed- 


wall-Sundberg Company of Minneapolis 
for the Svea. 


An initial report has been made on the 
sprinklered packing house plant of John 
Morrell & Co., at Sioux Falls, S. Dak. 
Risk is equipped with Grinnell 1914 dry 
pipe sprinkler system and the protection 
is pronounced excellent. 


IOWA NOTES 


The Rhode Island Fire has been granted 
permission to write insurance in Iowa. 


The Hewins Insurance Company, a local 
agency, has been incorporated at Fairfield, 
Iowa, by John R. Hewins, H. H. Helmick, 
C. A, Kennedy, C. C. Fowler, and C. B. 
Toy. 

The worst wind and electrical storm of 
the season swept over southern and east- 
ern Iowa July 16. The wind did much 
damage to property, while hail riddled the 
crops in some sections. Thus far July 
has been comparatively free from storms, 


but drouthy conditions have piled up the 
fire loss. 


Des Moines has been unusually free 
from incendiarism for months, but Sun- 
day night and early Monday morning a 
firebug got busy. Four barns were set 
afire in one block in East Des Moines. 
The loss was over $10,000. Small blazes 
in the Wellington hotel and the Equitable 
building. Monday forenoon were extin- 
guished without serious loss. 

Lightning sometimes strikes twice in 
the same place and such an occurrence is 
reported from Boone where, during a se- 
vere electrical storm, a barn on a farm 
was struck on the east end. A few min- 
utes later the same barn was struck on 
the west end. The house was destroyed 
by fire. Two barns were destroyed by 
lightning near Charles City and a resi- 
dence at Glidden was destroyed in the 
same way. All were reported to Des 
Moines fire companies Monday. 








NEBRASKA NOTES 


Fire at Liberty, Neb., last week de- 
stroyed three business houses with loss 
estimated at more than $18,000. The town 
is without fire protection. 


William Carson was arrested at Sutton, 
Neb., on a charge of setting fire to a hotel 
there by Deputy Fire Commissioner H. F. 
Requartte last week and was bound over 
to the district court. According to Re- 
quartte, Carson confessed and also ad- 


mitted setting fire to a livery barn at 
Hastings some time ago. 











CASH CAPITAL $700,000.00 


CLEVELAND NATIONAL 


FIRE INSURANCE COMPANY 
CLEVELAND, OHIO 


CARROLL L. DeWITT 


Vice President and Managing Underwriter 





APPLICATIONS FOR AGENCIES DESIRED 


HYMAN D. DAVIS 
President 


0. T. BROWN 
Secretary 











BALTIMORE, MD. 


FOR AGENCIES IN ILLINOIS, INDIANA AND OHIO, ADDRESS F. E. WOODS, Seertal. AGENT 
UNI 





ON TRUST BUILDING, CINCINNATI, OHIO, OR HOME OFFIC 











PROVIDENCE 


Starkweather & She 


Rhode Island Ins. Co. of Providence, R. I. 
Union Fire Ins. Co. of Paris, France. 


La Metropole of Paris, France 
La Conhance of Paris, France (Est. 1844) 


NEW YORK 


H. V. BURROWS, Manager 


Room 1633 Insurance Exchange, 175 W. Jackson Boulv., Chicago, Ill. 


MANAGERS FOR COOK COUNTY 


Nationale Fire Ins. Co. of Paris, France, 
Phenix Fire Ins. Co. of Paris, France. 


SURPLUS LINES 
Prompt attention given to orders for surplus lines in United States, Canada 
and Mexico in the following: 

' Holland 1900 
Standard of Avasterdam, Ho W, | 


1879) 


Le Soleil of Paris France (Est. 1829) (Est. 1895) we ; 
Le Nord of Paris, France (Est. 1840) ager! 5 j 3 Str. Contract with Guar- 
La France of Paris, France (Est. 1867) anteed Underwriters up to $30,000. 


CHICA 


hid Inc. 


BOSTON 











Assets 


$429,188.15 


Florida Fire and Casualty 


Insurance Company 
Home Office - - - - - - Jacksonville, Florida 


Capital Paid Up - $222,025.63 


Solicits Fire Reinsurance by treaty or otherwise 


FIRE RISKS ON LEGITIMATE SURPLUS LINESONLY 


after licensed Companies have been exhausted. ENCOURAGE HOME COMPANIES 














INCE 
1886 





The Indiana and Ohio Live Stock Insurance 
Company has built up, year after year, its remarkable 
reputation for the prompt and business-like manner 
in which its loss claims were adjusted. 


We want active and reliable agents who solicit in 
the rural districts of their county, as the farmer 
is one of our best prospects. 


Our method of advertising is helpful to the agent. 
Write Home Office today. 
Indiana & Ohio Live Stock Ins. Co. 


CRAWFORDSVILLE, IND. 
$200,000.00 paid up capital 
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THURMAN ELECTED PRESIDENT 


Oklahoma Agents Close Annual Meet- 
ing—Cooperation Advocated— 
Next Convention at Tulsa 


The Oklahoma local agents closed a 
two-day annual session in Oklahoma 
City last Thursday without any formal 
program. A banquet at the Skirvin 
hotel Thursday night closed the con- 
vention. 

Probably the chief address of the 
convention, aside from the annual ad- 
dress of the president, was that of E. 
C. Cooper of the Bates Adjustment 
Company, Oklahoma City, on “The 
Relation of the Adjuster to the Local 
Agent.” Cooperation between agent 
and adjuster and between the insured 
and the adjuster was the keynote of 
Mr. Cooper’s talk. 

Tulsa was chosen as the place for 
the 1915 meeting. Officers elected for 
the ensuing year are: 

President—F. E. Thurman, Bartlesville. 


First Vice-President—Q. L. Cox, Durant. 
Second Vice-President—H. C. Ashby, 


ulsa. 

Third Vice-President—Charles P. Can- 
sler, Enid. 

Secretary-Treasurer—J. F. McCullough, 
Oklahoma City (reelected). 

Executive Committee—John Owsley, 
Chickasha; T. F. Gafford, Sulphur; W. C. 
— Okmulgee; C. A. H: 


. Hash, Cherokee; 
. A. MeCollister, Mangum; L. J. Mil- 
burn, Pauls Valley; A. J. Weir, Hugo. 


Retiring President Edward M. Se- 
mans of Oklahoma City, in his annual 
address, said much can be accomplished 
through the proper spirit of coopera- 
tion and it behooves all local agents to 
do their part. Local organizations 
should be effected in every city and 
town in the state and every agent 
should belong to the state and national 
associations. If this condition existed 
the evils of the business would soon 
melt away. Organization first, said Mr. 
Semans, and.then the widest publicity 
should be the order of the day. 


TEXAS HAIL LOSSES LIGHT 


Hail losses in Texas for the season just 
closed have been the lightest for many 
years, according to K. T. Martin, of K. T. 
Martin & Co., state agents for Texas for 
the hail department of the National Union 
Fire. The Martin agency also writes hail 
business for the State Farmers Mutual 
Hail of Waseca, Minn., and the Home 
Mutual Hail Insurance Company of Fort 
Worth. Some of the companies’ losses in 
Texas have been so small as to be prac- 
tically negligible, while others have run 
from 5 to 12% percent. 


IMPROVEMENTS BRING REDUCTIONS 


Reductions in fire rates amounting to 
83% percent have been secured by prop- 
erty owners and business houses of Cass- 
ville, Piere City, Monett, Branson, Repub- 
lic, Purdy and Hollister in southwest Mis- 
Souri, as a result of visits by Means Ray, 
chief clerk of the Missouri department, 
and E. W. Watson of the Missouri Fire 
Prevention Bureau. The business men of 
these cities have adopted the recommen- 
dations of the officers, on the care of 
rubbish, closing of open flues, installing 
fire extinguishers and care in handling in- 
flammables. Ray and Watson will visit 
Several other towns on the trip giving in- 
structions on fire prevention methods. 


Missouri Agency Appointments 


W. Natl—A.- J. Jacobs, John Wolken, 

H. H. Stork, L. aunders and Edward 
Suhre, St. Louis. 

New Hamp.—Shannon & Shannon, Mountain 


Grove. 
Occidental—W. H. Howard, Sedalia. 
Queen—E. T. Houston, Stanberry; Riley & 

Labrunerie, St. Joseph; H. A. Schroeder, Green- 

wood; F. A. Huse, Warsaw. 

Royal—W. C. Hughes, Montgomery City. 
Springfield—Emil Weinzettel, St. Louis; M. 
- Ellis, Brandsville; U. A. House & Son, 
Sumner; J. M. Francis, Rayville; Wyatt & 
Maring, Carthage; H. hoefener, Aullville. 
estchester—Ozark Land Co., Aurora; R. S. 

Kathan, Bucklin; Wyatt & Maring, Carthage; 

~a = Hughes, Greenville; Z. C. Smith, Pied- 
Aetna—T. J. Neuner, Freeburg; A. P. Kars- 

tedt, Rosebud; E. H. Breckenkamp, Leslie; E. 


St. Thomas; F. W. Neukirk, Norwood; Riley 
& Laubernie, St. Joseph; Hine Ins. Agency, Sa- 
vannah; Wyatt & Maring, Carthage; Sh 
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& Shannon, Mountain Grove. 


Buff.-Ger.—Hirons & Harris, Webb City; 
Concordia—M. J. Koontz, 
Wills, St. Charles. ° w.J 
Merritt, Cameron; T. J. Fahy, St. Louis; Shan- 
non & Shannon, Mountain ‘beve 
. D. Henry, Jefferson City. 
Dubuque—Geo. Gpeesiomper, Kansas City; 
W. M. Byrne, St. Louis. 


Long & Stowell, Kansas City. 
Boonville; W. P. 
Continental—A. T. Mooth, Pierce City; 
oh Union, Eng.—J. W. Hoffman, Chamois; 
Equitable—H. H. Van Dyke, Butler; W. R. 


Erwin, Fairfax; Fernand brunerie, St. Jo- 
seph; Miss R. Lewis, St. Louis; O. H. 
Thias, Washington. 


Fid.-Phenix—S. E. Tilton, Allendale; Ozark 
Land Co., Aurora; Shannon & Shannon, Moun- 
tain Grove; A. P. Karstedt, Rosebud; J. W. 
Seaton, Strasburg. 

Ham.-Brem.—J. J. Collum, Wellsville; George 
and Harold Oppenheimer, Kansas City. 

Nort r.—A. Conrad, Appleton City; 
H. G. Kenny, Butler; J. L. Brown, Philadel- 
phia; R. E. Chaffin, mour. 

Iowa State—J. R. Ford and J. W. Clark, 
Eldorado Springs. 
_Mass. M.—Long & Stowell, Kansas 


City. 

Milw. Mech.—F. J. Fromme, Jefferson City; 
T. F. Pechan, St. Louis; W. Wills, St. Charles. 
Natl. Union—Leslie & Craig, Memphis. 

Pa. Fire—W. F. Maring, Carthage; Shannon 
& Shannon, Mountain Grove; Hine Ins, 
Agency, Savannah. 

Phoenix—M. D. Mosier, Cabool; Wyatt & 
Maring, Carthage; T. A. McWilliams, Davis; 
i W. Williams, Metz; Shannon & Shannon, 

ountain Grove; W. M. Smith, Pollock; W. 
M. Byrne, St. Louis; R. G. & W. G. Hine, 
Savannah; R. E. McAllister, Stotesbury; H. L. 
Donnelly, Tuscumbia. 

Roval Exch.—Ozark Land Co., Aurora; W. 
M. Wall, Carrollton; A. T. Booth, Pierce City; 
W. P. Wolcot, Ridgway. 

Atlas, Eng.—W. R. Burke, Hamilton; B. O. 
Reeves, Memphis; W. H. Forbes, Unionville. 
County—Henry Schmitt, St. Louis. 
Concordia—L. L. Atwood, C. A. Niederlander, 
A. P. Stocker, H. R. Freywald, Jr., and J. F 
Hickey, St. Louis. 

Globe & Rut.—I. P. Duvall, Richmond: 
Germania—J. D. Coon, Princeton; R. J. Kine, 
Savannah. 

Ger. Amer.—Otis & Saxton, Maryville; G. W. 
Meyer, Mound City; W. M. Byrne, St. Louis. 
ome—Wyatt & Maring, Carthage; Shannon 
& Shannon, Mountain Grove; Ozark Land Co., 
Aurora; S. Brown, Crocker. 


Hartford—W. F. Henry, St. James; Ozark 
Land Co., Aurora; W. B. Johnson, Kansas 
City; A. L. Biffle, Dexter; J. M. Cowherd, 


Mexico; Norman & Mairs, Milan; Shannon & 
Shannon, Mountain Grove; Hins Ins. Agency, 
Savannah; E. B. Hickman, St. Elizabeth; P. L. 
Klein, Queen City. 


KANSAS NOTES 


L. H. Stubbs of St. Joseph, Mo., repre- 
senting the committee on publicity and 
education, addressed the Chautauqua at 
Ottawa, Kan., and Sterling, Kan., this 
week. Sterling is Mr. Stubbs’ birthplace. 

Fire losses in Wichita, Kan., for the 
first six months of 1914 were less than in 
any previous year period in a decade, ac- 
cording to Fire Chief A. G. Walden. From 
January 1 to June 30 there were 105 
alarms. There has been no big fire and 
the record for one day was on March 9, 
when nine fires were started by firebugs. 
The damage in all fires was slight. 


TEXAS NOTES 


The Wallace & Howell local agency, 
conducted in Fort Worth for a number of 
years by John P. Wallace and John L. 
ao has been sold to K. T. Martin 

0. 


Mrs. M. E. Rather has been indicted by 
a Fort Worth, Tex., grand jury on an 
arson charge. It is alleged that she en- 
deavored to burn a house belonging to her 
sister, Mrs. C. Barnes, by placing oil- 
soaked rags under the building. 


MISSOURI NOTES 


Following the withdrawal of A. V. 
Schermerhorn, Sawtelle & Serven will con- 
tinue the local agency of Sawtelle, Serven 
& Schermerhorn at St. Louis. 


Fred J. Wiseman, for forty years a 
local agent at Louisiana, Mo., died last 
week. He was a brother of Theodore 
Wiseman, for many years president of the 
old Missouri State Board. 


1898 Sixteen Years of Service 


Security Mutual 


Fire Insurance Company 
Chatfield, Minnesota 


An unsurpassed record for prompt 
adiustments and satisfactory pay- 
ments of all honest losses. 


Admitted in the States of Minne- 
sota, North Dakota and South Da- 
kota and accepts business on good 
risksdirect inany State in the Union. 

F. L. TESCA CHAS. L. THURBER 
President Secretary 
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B. Hickman, St. Elizabeth; M. R. Buersmeyer, 





New Lineup in the Florida Fire & Cas- 


ENTIRE DIRECTORATE QUITS 


ualty After Examination Showing 
Impairment of Capital 





At a joint conference on Thursday of 
last week of the directors of the Florida 
Fire & Casualty of Jacksonville with 
the Florida Insurance Commission, 
composed of State Treasurer J. 
Luning, Attorney-General Thomas F 
West, and Comptroller W. V. Knott, 
the entire directorate of the company, 
consisting of thirteen members, re- 
signed. This meeting followed a re- 
cent examination which disclosed im- 
pairment of capital to the extent of 
$93,720. 

The Florida Fire & Casualty is 
Florida’s only company writing fire in- 
surance lines, and had just entered its 
third year of business. Recently there 
was a general all-around change in the 
official line-up, C. B. Willis and George 
W. Carr, identified with the company’s 
organization, resigning. 


Jacksonville, Fla., July 22—(Special) 
—The Florida Fire & Casualty made 
this statement today: 

“The insurance commissoners have 
reduced the impairment considerably 
upon our representations that their re- 
port is erroneous. They requested the 
resignation of the board because six 
members who were promoters shared 
in the profits on sales of stock and 
commissions. The company is all right 
financially. A stockholders’ meeting is 
called to reduce the capital and add to 
the surplus. Our investments alone 
were found fault with, but their con- 
clusions not justifiable. 


Tennessee Department’s Plan 


The Tenessee insurance department 
is working on a plan whereby it will 
keep closer track of agents in that state. 
It is understood that it will go into ef- 
fect the first of the year. The depart- 
ment desires to have a record of an 
agent’s career. If his license is termi- 
nated by a company the department 
will record the reason. A number of 
complaints have been made to the de- 
partment about agents that refuse to 
pay their balances, that are guilty of 
twisting business and are accused of 
other bad practices. The insurance sup- 
erintendent is therefore desirous of get- 
ting the facts and intends to refuse re- 
licensing an agent that seems to have a 
very bad record. 


Tennessee Meeting Date 


The Tennessee Local Agents’ Asso- 
ciation will hold its annual meeting in 
Memphis Oct. 1-2. 
After canvassing the situation thor- 
oughly, President L. Mason and 
Secretary Oscar A. Smith decided that 
it would be advantageous to have the 
meeting during the Tri-State fair in 
Memphis, this in order to give the 
Tennessee agents an opportunity to go 
to Memphis under Tri-State fair rates. 
These rates will be much better than 
those which might be granted for the 
meeting of the association. Also the 
citizens of Memphis will be in an en- 
tertaining mood at that time and this 
being the case the officers felt that the 
visitors would have a much better time 
than if they were only coming for the 
meeting. This fair meeting is from 
Sept. 28 to Oct. 3. 





BIG TORNADO AT HENDERSON 


‘The biggest tornado loss of the year 
in Kentucky was recorded July 16 when 
Henderson, one of the chief cities in 
the western part of the state, was struck 
by a storm which unroofed the building 
of the municipal light plant, partly 
wrecked the buggy factory of the John 
J. Delker Company, completely wrecked 
the tobacco factory of the Barrett To- 


bacco Company, and unroofed the Soaper- 


factories. 
were also damaged. 





A large number of residences 


PEAR BAD HAIL YEAR 


Hail insurance losses on tobacco in 


Kentucky have already begun to come in, 
and following last year's disastrous ex- 


perience, when none of the companies 


made any money on the business, it be- 
gins to look as if 1914 will also prove 
a difficult one for those writing this line. 
The companies are in a better position 
as to rates, adjustment of losses, etc., 
this year than last, however. 
most of the losses have been in the cen- 
tral part of the state. 


Thus far 


RATES RAISED AT BIRMINGHAM 
The alarming fire losses at Birmingham, 


Ala., have at last caused an increase in 


rates amounting to 15 percent. The _ in- 
crease went into effect at noon last Fri- 


day and all business since that time will 


be based on the new rates. 

Some local agents express surprise that 
the increase was not larger, as this has 
been one of the most disastrous years the 
companies ever experienced in Birming- 
ham. It is claimed that the losses paid 
out on Birmingham risks already almost 
equal the total premiums that will be 
collected this year. The board of trade, 
the city administration, and other civic 
organizations of Birmingham, are prepar- 
a to make a protest against the new 
rates. 


COMMISSIONER’S NEW WARNING 


Commissioner Taylor of Tennessee has 
issued another warning against licensed 
companies paying commissions to outside 
agents and against resident agents divid- 
ing commissions with outsiders. Revoca- 
tion of the licenses of offenders is threat- 
ened. Mr. Taylor also calls attention to 
the penalties for representing unlicensed 
companies and says they will be rigor- 
ously enforced against adjusters as well 
as others. 


LOUISIANA LEGISLATION 


Laws adopted by the last Louisiana 
legislature increase the fire marshal tax 
to % of 1 percent, impose a 1 percent 
tax on net premiums to provide pensions 
for firemen, and compel companies to file 
classification and experience statements. 
The firemen’s pension bill will probably 
be taken in the courts and its constitu- 
tionality tested, 
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WORK TOGETHER AT MARION, KY. 


Bourland & Haynes and Crider & 
Woods, who are the principal agents at 
Marion, Ky., have perfected a working ar- 
rangement whereby neither firm will ac- 
cept risks declined by the other because 
of defects. They have arranged to notify 
each other whenever business is declined, 
giving the reason, the second agency then 
likewise refusing to take the business 
unless the defect is corrected. This plan 
has resulted in a number of improvements 
being made, and in giving the companies 
a measurably improved character of risks. 


GENERAL SOUTHERN NOTES 


H. Hays Hartnett of the local firm of 
Brugh & Hartnett at Nashville, was mar- 
ried last week to Miss Catherine Cain. 

The National-Ben Franklin Fire has 
been admitted to North Carolina and has 
appointed the firm of Hay Brothers & 
Reynolds of Raleigh general agents. 

George Grigg Adams, a veteran adjuster 
in the south, died at Hendersonville, N. 
C., Sunday. Two years ago he retired 
from the management of the Southern 
Adjustment Company’s branch at Birm- 
ingham, Ala., on account of ill health. 


KENTUCKY NOTES 


Frank D. Curry has purchased the in- 
terest of his partner, L. M. Rue, in the 
local agency of Rue & Curry at Dan- 
ville, Ky. 

J. J. O’Brien, former city clerk at Lex- 
ington, Ky., has started a local agency 
under the name of J. J. O’Brien & Co., 
his partner being Mrs. Anna M. Horn- 
brook, former assistant city clerk. 


Local agents in the tobacco growing 
districts of Kentucky are considerably 
disturbed over the poor prospects for the 
crop this season. This is particularly 
true of the western part of the state, 
where the dark tobacco is grown. The 
Burley districts, in the central and east- 
ern sections, seem to be in somewhat 
better shape. 





WORKING IN INDIANA 

A. C. Sundell, special agent of the Ger- 
mania in the Rocky Mountain field, has 
been transferred for temporary work in 
Indiana, State Agent Appleman of the 
Germania at Denver is arranging to spend 
the next few weeks on the Pacific Coast 
for his health. 





The Seciety Advocating Fire Elimina- 
tion is planning to build a noncombustible 
residence at Cleveland, the building to be 
sold when completed and furnished. The 
purpose is to demonstrate “fire safe” con- 
struction and bids will be asked showing 











Green street and other tobacco 


Hodge, 


cost in several classes of materials. 
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NEWS FROM THE EAST 


GET IN CONFLAGRATION ZONE 








Factory Mutuals Have a Number of 
Risks in Philadelphia That Are 
Exposed to Danger 


While the factory mutuals have made 
a strong point of the supposed fact 
that they are free from conflagrations, 
the recent fire at Salem was proof that 
their risks in many cases are exposed 
to such danger. A partial list of mu- 
tual risks in Philadelphia has been pre- 
pared, showing the mutuals have got- 
ten into the conflagration zone. The 
partial list is: 

Packard Motor Car Company, Nos. 315- 
321 North Broad street. 

Goodman Bros. & Hinlein, 13th and Cal- 
lowhill streets. 

Wolf Building, 12th and Callowhill 
streets. 

B. Rosenau & Co., Nos. 445-449 North 
Darien street. 

Arnold, Loucheim Company, 1ith and 
Wood streets. 

W. M. Steppacher & Co., Nos. 146-150 
North 13th street. 

S. S. White Dental Manufacturing Com- 
pany, Nos. 211-217 South 12th street. 

Baldwin Locomotive Works, Broad, 
Spring Garden and 18th streets and Penn- 
sylvania avenue. 

Wm. Sellers & Co., 16th, 17th and But- 
tonwood streets and Pennsylvania avenue. 

American Engineering Company, Ara- 
mingo and East Cumberland streets. 

Wm. Ayres & Sons, 3d, 4th and Cumber- 
land streets. 

G. & H. Barnett, Frankford avenue and 
Richmond street. 

Beatty’s Mills, Coral and Adams streets. 

John Bromley & Sons, Front and York 
streets. 

Thomas Buck & Co., Nos, 1817-1833 East 
York street. 

Oxford, 


Dornan Bros., 
Mascher streets. 

Enterprise Manufacturing Company, 3d 
and Dauphin streets. 

Keystone Spinning Mills, 24 and Turner 
and Columbia avenue. 

Orinna Mills, 3d street, north of Lehigh 
avenue. oun 

t 


Howard and 


Owen 
streets. 

Philadelphia Packing Box Company, 
Nos. 2621-2633 North Bodine street. 

Raleigh Mills, 5th and Columbia avenue. 

Roxford Knitting Company, Randolph 
and Jefferson streets. 

William T. Smith & Son, 3d and Lehigh 
avenue. 


John B. Stetson Company, 4th and Mont- 
gomery avenue. 

Sykes Bros., 
streets. 

It is reported that the factory mu- 
tuals have $40,000,000 at risk in the 
mill district at Lowell, Mass., with per- 
haps $25,000,000 at Lawrence and near- 
ly as much at Manchester, N. H. In 
Chicago the senior and junior mutuals 
have over a hundred risks, many of 
them with values running up into the 
millions, and a number of these are sub- 
ject to the conflagration hazard. 


Osbourne, and Somerset 


Hancock and Huntingdon 


Report Made on Trenton 


The National Board engineers say 
as to the fire protection facilities of 
Trenton: 


Water supply from ample source and re- 
liable; available in adequate quantities 
only near large mains because of faults 
in distribution system and low pressure. 
Fire department efficient, fairly strong 
and well equipped; engine capacity slight- 
ly inadequate. Fire alarm system not 
thoroughly reliable. 


As to conflagration hazard, the re- 
port says: 


Construction in congested value district 
weak and potential hazard high; private 
protection materially increased and fire 
department strengthened since 1907, but 
water supply still deficient, dependence 
still largely placed on single main and 
probability hazard is high. Outside the 
congested value district severe individual 
and group fires probable, but conflagration 
hazard slight. Hazard of flying brands 
slight. 


PINENEY CASE UPHELD 


The New York court of appeals has 
handed down a decision sustaining the 
conviction of Charles N. Pinkney and C. 
N. Pinkney Company, of New York City, 
for illegally writing insurance as agents 
in nonadmitted insurance companies. 
Pinkney was convicted in the court of 
special sessions on a charge of having 
placed with two English companies, not 
admitted to do business in New York, 
fire insurance on property located in 
Philadelphia. His counsel contended that 





the section of the penal law prohibiting 
such business did not apply to property 
located without the state. Counsel for 
the insurance department contended that 
the penal law prohibited the effecting of 
any insurance in New York whether the 
property was located in the state or not. 
This view was sustained by the court of 
appeals, which upheld the conviction. 


EASTERN NOTES 


Carroll L. De Witt, vice-president of 
the Cleveland National Fire, has been 
me ag to membership in the Eastern 
Union. 


In the suburban New York field the Na- 
tional of Hartford has appointed R. C. 
Alton, heretofore examiner in charge of 
the field at the home office, as special 
agent. Mr. Alton will be an assistant to 
L. C. Breed, taking over a large part of 
the general field work heretofore con- 
ducted by the latter. 


PATERNALISM A MENACE 
TO PRIVATE BUSINESS 
(CONTINUED FROM PAGE 5) 
the business of life insurance. It has 
not been very successful, but the fact 
that it went into the business at all is 
very significant. 

Now there are pending two constitu- 
tional amendments. 

The new scheme promoted by busy 
reformers will, if adopted, put it with- 
in the power of the state to engage in 
any kind of insurance business, and to 
put the faith and credit and the guar- 
antee of the state behind any contract 
that may be issued. 

It seems to me this is carrying pater- 
nalism to the limit, and I know of no 
reason why Wisconsin should take out 
of the hands of the insurance companies 
the right to conduct the business of fire 
insurance and give the state a monop- 
oly, more than it should take out of the 
hands of any other citizen any other 
branch of business and create a monop- 
oly in the state. 

In Russia, for example, the state has 
a monopoly of the whisky business; 
in some other countries there is a 
monopoly of tobacco, and in some of 
opium—all for revenue purposes—but I 
know of no country which, up to date, 
has taken the position that it could and 
would transact any form of a highly 
technical and specialized business bet- 
ter than the individuals who have their 
money in it and have spent their lives 
in getting information about it. 


COMMUNISM NEVER HAS 
NOR WILL SUCCEED 


It is not so important, after all, 
whether the fire insurance companies 
stay in Wisconsin or go out. I sup- 
pose the world would wag on just the 
same if fire insurance in your state 
were eliminated absolutely, but it is 
important—indeed, it is one of the most 
important matters that you as citizens 
have ever been called upon to consider, 
because this is or may be the entering 
wedge to the socializing of other 
branches of the business. 

Fire insurance is no more of a 
monopoly, and no greater a necessity 
than twenty other things that might be 
mentioned. It certainly cannot be a 
greater necessity to the people of your 
state than food, fuel and clothing. 

Why not socialize these? Why not 
put it within the power of the state to 
go into any kind of business? Why 
should the individual do business for a 
profit? Or, to put it in another way, 
why should any business be done for a 
profit, or anybody be allowed to make 
any money? Why not let everything 
be communistic? 

It is an experiment that has been 
tried time and again in the world, and 
it has never succeeded, nor do I believe 
it ever will succeed; nor do I believe, 
if these constitutional amendments are 
adopted, and the state embarks in the 
business of fire insurance, the results 
will be anything but ruin. 


MAKING MONEY IS NOT YET 
A CRIME 


It may be a crime to do business and 
make money, but up to date no state 
has ever so declared. 

I believe that all commercial, indus- 
trial, and business enterprises of every 
character should be carried on by indi- 








viduals in their private capacity, by cor- 
porations, or by some other form of ac- 
tivity which leaves the citizen oppor- 
tunity for individual enterprise and ini- 
tiative. 

It may be possible that this, in some 
instances, should be done under state 
supervision—but in that event the 
supervision should be only such as will 
prevent abuse and secure equity. 

I am not even suggesting that the 
business of fire insurance should not be 
supervised—I believe that it should— 
but I believe that it should be left as it 
is, because I am absolutely convinced 
that the work will be better done and 
the results more satisfactory if a great 
business is in the hands of individuals 
under such supervision as may be nec- 
essary to insure solvency, justice and 
fairness, 

It certainly cannot be necessary to 
destroy the whole commercial organiza- 
tion in order to correct its faults. If 
any business, no matter how conducted, 
has infirmities which need correction, 
why not remedy the evils—not destroy 
the business? This is the true function 
of government. 

Two or three weeks ago the Social- 
ists at their meeting in Milwaukee, de- 
clared in favor of the adoption of the 
two constitutional amendments to 
which I referred a moment ago. I 
have no quarrel with them—indeed, I 
have no quarrel with any man where 
the difference is only one of opinion, 
but I do not want him to undertake by 
state law, or municipal ordinance, to 
force his creed upon me. 

I have no quarrel with my friend 
Ekern, whose personal acquaintance I 
have, and whose friendship I value very 
highly, because he believes he can run 
the fire insurance business better than 
the insurance companies. 

I am perfectly willing that he should 
be of this opinion, and hold these views, 
as long and as strongly as he wants 
sto do so, but I do not want him to try 
the experiment. 

It is not what these men think about 
things, but what they propose to do to 
you and to your business that is impor- 


tant. 
. * * 


POLITICS AND BUSINESS DO 
NOT PULL TOGETHER 


The constitutional amendments 
should be defeated—and this should be 
done if you, and each of you, were pre- 
pared to concede that the business of 
fire insurance could be done better and 
more cheaply by the state of Wisconsin 
than by the present agencies through 
which it is operated. 

I do not think this is true, because, 
up to date, we have not been able to 
divorce any state department from poli- 
tics—and above all the lessons taught 
us by our own institutions, this is the 
chiefest, i. e., that business and politics 
cannot be combined, and won’t work in 
double harness. 

I heard the governor of a great state 
in the middle west say at one time that 
if the state could be run as any other 
business institution is run, by private 
enterprise and in private hands, instead 
of spending more than fifteen millions 
per annum, the work could be better 
done for ten millions. That executive 
believed that politics cost his state 
about one-third of the total revenue— 
and I believe he was right. I do not 
know about Wisconsin—but I have my 
notions about your state. 

What I say has no more application 
to insurance in any form than it has to 
any other business, and I hope that no 
citizen of Wisconsin, or of any other 
state, will ever live to see the day that 
the railroads, telegraph lines, telephone 
lines, insurance companies, clothing, 
food, fuel and every necessity, are taken 
over by the state and furnished to the 
citizens in communistic fashion, be- 
cause I believe that this could and 
would have but two results: 

First, the building of a political ma- 
chine so powerful that it could never 
be overthrown, and so dangerous that 
its continuation would mean destruction 
to the state or nation. Contemplate 
the effect of adding to the existing 





patronage of the dominant political or- 
ganization in any state the employes of 
the railroad, telephone, telegraph and 
public service corporations. The spoils 
system would be so fastened upon the 
state and its political beneficiaries 
would be so entrenched in their power 
that nothing but revolution would dis- 
lodge them. 

The second result would be the de- 
struction of individual initiative and 
enterprise and the strong and self-reli- 
ant citizenship which has made your 
state a possibility. 


KEEN INTEREST IN 
THE ANNEX FIGHT 


(CONTINUED FROM PAGE 1) 
companies. A further publicity point 
in the annex fight will be the address 
by Superintendent Potts which he will 
give before the annual convention of 
National Local Agents’ Associations 
and which will bring up to date the 
chief arguments against the underwrit- 
ers system. 


Special Committee to Report 


Then at the annual meeting of the 
Insurance Commissioners Convention 
at Asheville the special committee on 
underwriters agencies will bring in a 
report. 

Some of the local agents say that 
they can afford to sit by and let the 
insurance commissioners settle the vex- 
ing question. The Buffalo agents, for 
example, are asking the Springfield to 
reconsider its action until it is seen 
what will be the outcome of the IIli- 
nois fight and also what steps the In- 
surance Commissioners Convention 
will take. It, however, states it will 
continue its two agents. 

Report has it that two or three of 
the prominent “underwriters agencies 
are preparing to incorporate if the skies 
become too squally. 


POTTS IN ANSWER TO 
SUITS OVER ANNEXES 


(CONTINUED FROM PAGE 1) 
is attached to the answer as exhibit A, 
and the specific objections are then 
given in detail as follows: 


“(16) This defendant avers that “un- 
derwriters” policies of insurance are al- 
leged contracts issued by some person or 
persons, termed, “underwriters,” or “un- 
derwriters agencies,” or “underwriters de- 
partments,” but which person or persons 
issuing said policies either do not them- 
selves agree to pay losses insured against 
thereunder, but such losses are therein 
agreed to be paid by one or more regu- 
larly incorporated insurance companies, or 
issue policies so ambiguously, and deceit- 
fully framed and worded as to render the 
construction thereof doubtful as to who, 
if anyone, is to be untimately liable for 
any loss occurring there nder. 


Various Points Alleged 


“(17) This defendant avers that the 
“underwriters” policy when issued by two 
or more companies united in one policy, 
amounts in substance and effect to a part- 
nership between corporations, which is 
contrary to the laws of Illinois. 

“(18) And this defendant avers that 
the general plan of the operation of the 
said “underwriters” scheme of doing busi- 
ness tends toward the creation of mo- 
nopoly, which is contrary to the laws of 
Illinois, and enables such companies so 
issuing so-called “underwriters” policies, 
to over-reach and gain an undue competi- 
tive advantage over companies not issu- 
ing said so-called “underwriters” policies. 

“(19) And this defendant avers that 
said “underwriters” doing a fire insurance 
business in Illinois, and their agents, are 
doing such business without a_ license 
either as agents of such “underwriters 
or as insurance companies from the de- 
fendant, and without complying with any 
of the requirements of the laws of, this 
state as to agents or companies doins 
business in said state of Illinois, and that 
they make no reports as such to the in- 
surance Cerartment of the state. 


Operate as Real Companies 


“(20) And this defendant avers that 
the said “underwriters” concerns conduct 
their business in substantially the same 
manner as regularly incorporated aneur. 
ance companies; that they operate and 
maintain fire insurance agencies in = 
state by which business is solicited - 
secured and that they make and issue 4l- 
leged contracts of fire insurance issuing 
policies in various forms in evidence 
thereof; that they collect premiums, ac- 
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usurp the functions of ordinary incor- 
porated insurance companies, and that in 
reality the operation of so-called “under- 
writers agencies” or so-called ‘“under- 
writers departments,” or by some person 
or persons in the name of the company 
or companies purported to be finally liable 
under said alleged contracts of insurance; 
and this defendant avers that the business 
relations and connections between such 
so-called “underwriters agencies” or “un- 
derwriters departments” and the com- 
panies purported to be liable on alleged 
policies issued by them are secret and the 
terms thereof unknown to this defendant; 
and the defendant avers that said “‘under- 
writers” concerns through publications of 
general circulation and more especially 
insurance publications of general circula- 
tion in Illinois have advertised themselves 
as having capital, assets, insurance in 
force, policyholders’ surplus, and in other 
ways held themselves out to the public 
as insurance companies, and this de- 
fendant further avers that said “under- 
writers” concerns through their local 
agents compete for business with the 
agents of the regularly incorporated in- 
surance companies which are purported 
to be liable for the losses of such “under- 
writers” concerns. 


Danger of Excessive Liability 


“(21) And this defendant avers that 
the said “underwriters” scheme is apt to 
bring about excessive liability of the 
companies signing said so-called ‘“under- 
writers” policies, in the congested dis- 
tricts of great cities.” 

The answer, in respect to allegations 
in the complaint, denies that the com- 
panies operate the “underwriters” 
agencies on substantially the same plan 
as the general agencies, or that the vari- 
ous companies operate their respective 
annexes on substantially the same plan 
or use substantially the same forms of 
policies. It also denies that the policy 
attached to the bill of complaint fully 
illustrates the plan of doing business, and 
alleges that other policies, attached to 
the answer, fairly represent such plan. 
At the hearing before Mr. rotts on June 1 
the company representatives introduced 
policies in which little or nothing ap- 
peared on the face except the name of 
the company, while the agents introduced 
policies in which the name of the annex 
completely dwarfed the name of the com- 
pany. 

No Injury Seen 


While admitting that the companies are 
licensed in the state it is denied that their 
licenses permit them to issue “under- 
writers” policies, and it is alleged that 
such policies are issued in violation of 
the laws of Illinois. It is averred that 
the policies used are “misleading, ambigu- 
ous, deceptive and a fraud on the insur- 
ing public,” and against the law of Illi- 
nois. 

The hearing given on June 1 and the 
subsequent ruling are referred to, and it 
is denied that the superintendent con- 
templated any action except as shown in 
his ruling. It is further denied that such 
action “would disrupt, disorganize and 
destroy” the agency plants of the com- 
panies, or give their competitors an un- 
fair advantage, or cause irreparable in- 
jury, as charged in the complaint. 





Lightning Is Chief Cause 


The flour mill and elevator mutuals 
in the Mutual Fire Prevention Bureau, 
of Oxford, Mich., report 36 losses in 
June, amounting to $83,257. Lightning 
caused 16 of these, the loss being 
$21,636. 





PACIFIC COAST NOTES 


The National Brewers Fire of Chicago 
has applied for a California license. 

Fire premiums in Utah last year were 
$919,375, a slight increase over 1912. 
Losses were $550,300, compared with 
$398,763 in 1912, an increase of almost 
50 percent. 

The United States forestry service is 
taking unusual precautions this year to 
prevent a repetition of the last two years 
forest fires in California, which destroyed 
millions of dollars in timber and build- 
ings. 

The board of public works at San 
Francisco is cooperating with Fire Chief 
Murphy with the result that drastic regu- 
lations are to be proposed to do away with 
numerous fire-traps in the district south 
of Market street. 

_Failing to make good alleged pecula- 
tions approximating $6,000, a warrant has 
been issued for the arrest of S. H. Gil- 
bert, a broker controlling a large amount 
of insurance at Sacramento, Cal. Gil- 
bert represents the Fireman’s Fund, Sea- 
board and Pacific Coast Casualty, and the 
complaint was issued at the request of 
E. W. Hall, an official of the Seaboard. 

Henry L. Riseley, a prominent under- 
writer of Bristol, England, passed through 
San Francisco en route home from Aus- 
tralia. He was the chairman of the In- 
ternational Convention of Insurance 


Agents & Brokers, held at London in 1913. 
He has accepted an invitation to head a 
delegation from England to the World's 
Insurance Congress, to be held in San 


NEWS OF FIRE PREVENTION 


Timely Comments on Hazards, 
Protective Devices and 


Kindred Topics 


The Cleveland Inspection Bureau 
makes the following observations on 
the fire in the lumber district there 
May 25, causing $678,900 loss: 


1. That the lumber industry is subject 
to a severe annual fire tax, and that lum 
bermen and inspection departments hav- 
ing jurisdiction will do well to familiarize 
themselves with the pamphlet issued by 
this association, suggestions for improve- 
ment of the fire hazards in connection 
with lumber and lumber drying. If ob- 
served, the suggestions therein relating 
to the piling, care and maintenance, and 
fire protection, would do much to prevent 
conflagrations of this character in lumber 
properties. 
. That municipalities should not per- 
mit serious exposures to menace public 
property, such as the central viaduct in 
this instance. The city of Cleveland car- 
ried no insurance on this viaduct. Aside 
from the actual loss sustained by the citi- 
zens the viaduct will be out of commis- 
sion for at least a year, the public in the 
meantime suffering serious inconvenience. 
The same comment applies to the partial 
destruction of the steel trestle of the N. 
Y. Cc. & St. L. R. R. Company, which stood 
in the direct path of the fire. 
3. That municipalities should seriously 
consider the extensive hazard created by 
districts of this character within their 
boundaries. If permitted to remain, sucn 
ample fire protection as may confine a fire 
to the district itself should be insisted 
upon. Commercial and congested-value 
districts should be guarded to prevent 
fires in outside conflagration districts 
from spreading thereto. : 

+ . . 


4. That lumbermen should not ignore 
the value of good watch service and ade- 
quate fire protection, especially in exten- 
sive lumber yards. In this instance but 
little attention was shown to the proper 
fencing in of yards, to the proper piling 
of lumber, to the maintenance of ample 
clear spaces to the value of individual 
and public fire protection. An investiga- 
tion showed that presumably the yards 
were under the care of watchmen, but 
were traversed but once an hour, which 
required but ten minutes’ time. During 
the remaining fifty minutes the watchmen 
apparently were privileged to use the time 
as they saw fit. In this instance investi- 
gation showed that the regular watchman 
did not even turn in the alarm. 

5. That in this instance, a large fire 
main extended through the middle of this 
district. This special main was provided 
for the purpose of supplying water under 
pressure from the fire boats. The main 
was not under constant pressure, and at 
the time of the fire instead of using the 
main the fire boats were called upon to 
work direct from the river frontage, con- 
sequently the special main in question 
was not put into service. This main 
should be directly connected to the high 
pressure system in the congested district 
of the city of Cleveland. 

6. That the flying embers and brands 
from this fire which ignited many shingle 
and other combustible roofs throughout 
the city, is another argument in the con 
demnation of combustible roof coverings. 

+ . * 

7. That the value of automatic sprink- 
lers is again well illustrated by their pe- 
havior in the elevatér of the Clevelana 
Grain Company. This elevator was in the 
direct path of the fire, was equipped 
throughout with automatic sprinklers 
with automatic water’ supplies. The 
flames leaped three hundred feet and at- 
tacked the elevator at the top. A num. 
ber of windows were open in the upper 
floors, through which the flames reached 
the sprinklers and operated them. The 
water required by the sprinklers to wet 
the interior down caused but a small 
property loss, and enabled the fire de- 
partment to protect the exterior of the 
building from the river. The fact that 
the building was iron-cladded on the out- 
side no doubt prevented the same from 
catching fire before the fire started in the 
interior. 

This elevator undoubtedly would have 
been destroyed had it not been for the 
sprinklers. It stood in the direct path 
of the fire and beyond it were located 
other valuable districts which were saved 
by its intervention. 

All sprinklered properties located in ex- 
posed districts should also be providéea 
with water-curtains on exposed sides. In 
this instance there was no water curtain, 
but fortunately the sprinklers on the in- 
side acted promptly and effectively. 

In installing water curtains it is im- 
portant that the water supplies be ample 
in order to protect the extreme height on: 
the building, and that there also be a pre- 
vailing understanding as to the use and 
value of the same. 


Gasolene Losses in Illinois 
During June there were reported to 





Francisco in 1915. 


city. Mention is made of the fire de- 


fifty-four fires caused by the explosion 
or the ignition of gasolene. These fires 
caused the destruction of property 
valued at approximately $100,000 and in 
every instance the fire was caused by 
the careless handling or improper stor- 
age of this dangerous fluid. 

Many cities in the state are now 
adopting ordinances requiring gasolene 
and other volatile oils to be stored in 
approved underground metal tanks and 
it would seem this is the only safe and 
economical method of handling this 
dangerous explosive. 


REPORT MADE ON CHICAGO 








National Board Engineers File Supple- 
mental Information Regarding Fire 
Fighting Facilities 





The National Board has made a sup- 
plemental report on the fire fighting fa- 
cilities of Chicago. The engineers re- 
port especially on the increased water 
supply in the various sections of the 


partment, fire alarm system, building 
department and electrical inspection 
bureau. The Fire Prevention Bureau 
is given notice and the report states 
that it has made considerable headway 
in reduction of hazards and betterment 
of private fire appliance. The engineers 
also state that material improvements 
are shown in all branches of electrical 
work during the past two years. 2 

Regarding the pressure tests as to 
water there is an average increase of 
8 pounds as compared with 1912. In 
South Chicago the increase is 20 
pounds, and in the stock yards 9 pounds. 
There is an improvement in the pres- 
sure in the outlying districts. The en- 
gineers have the following to say as 
to the conflagation hazard: 

The normally low conflagration hazard 
in the congested value district is being 
reduced by the increasing amount of fire- 
proof construction. This is especially 
marked in Section 1, where nearly fifty 
percent of the area built upon is of con- 
struction of this class. Spreading fires 
involving several blocks are liable to oc- 
cur in other sections, as the fire fighting 
facilities remain as formerly, and this 
condition will obtain until construction in 
these parts is materially improved. 

The potential conflagration hazard of 
the packing house section of the Union 
Stock Yards is still high, though some- 
what reduced during the past two years 
by the considerable amount of superior 
construction erected to replace old build- 
ings. As the water supply has been 
strengthened by the installation of main 
arteries supplying the section to the point 
of being adequate, the probability of a 
fire extending and involving other than a 
group of buildings or a relatively small 
portion of the section, may reasonably be 
classed as moderate in comparison with 
the high probability hazard previously 
existing. 


COMMENT MADE ON WHEELING 


National Board Engineer Tells the 
Situation in That City Rela- 
tive to Fire Protection 


A National Board engineer visited 
Wheeling, W. Va., for the purpose of 
discussing with city officials and inter- 
ested citizens the findings in its report 
of April, 1913, and of advocating the 
adoption of the recommendations, espe- 
cially those most urgent. 

The board of control and _ both 
branches of council are handicapped by 
the revenues being insufficient for the 
current needs of the city. By state law 
the city tax rate is limited to an excep- 
tionally low figure, and the prohibition 
law, about to go into effect, will ma- 
terially reduce the revenues for the 
present year. 

The report says: 


Except for removing a regulator valve 
and opening valves formerly closed along 
the service limits, thereby combining the 
high and low services and resulting in 
somewhat higher pressures, nothing has 
been done with the more important im- 
provements recommended, with reference 
to the water supply. A general overhaul- 
ing has bettered the condition of the 
three old pumps and the removal of the 


Market streets is planned for this sum- 
mer, but no mains larger than 8-inch have 
been laid since the 1913 report. There is 
some possibility of a bond issue being 
authorized for a proposed filtration plant; 
provisions for the recommended distrib- 
uting reservoir and the metering of all 
services should be made at the same time. 
Nothing has been accomplished towards 
carrying out the more important of the 
fire department and fire alarm recom- 
mendations. It was stated that members 
of the fire department had been placed 
under civil service regulations, some 
minor equipment added and a drill school 
established. The chief has recommended 
motorizing the entire department and 
thinks the question of authorizing the 
necessary bond issue will be submitted to 
the people this fall. The more important 
fire alarm recommendations have been 
advocated by the fire chief, but were not 
approved by the board of control and 
finance committee of council; except for 
splitting up two box circuits into three 
and setting one additional successive box, 
little has been accomplished in the way 
of improved conditions, 

A new building code has been drafted 
and is about to be presented to council 
for adoption. Otherwise no improvements 
have been effected with respect to efther 
the building laws, regulations governing 
explosives and inflammables or electrical 
ordinances. 

Prominent members of the Board of 
Trade, managers of the two leading news- 
papers, representatives of the underwri- 
ters and others were interviewed in order 
to bring about a united effort to carry out 
the recommendations considered particu- 
larly urgent, namely, the large distribut- 
ing reservoir, increasing the strength of 
the fire department with men and motor 
propelled apparatus, the installation of a 
repeater, department telephone switch- 
board and separate alarm circuits in con- 
nection with the fire alarm system, and 
proper building, explosives and inflamma- 
bles, and electrical ordinances. 


FIRE PROTECTION NOTES 


The village of Clio, Mich., has com- 
pleted a new water main, which has been 
tested and works successfully. A fire 
department will be organized, 

Kalamazoo, Mich., has adopted a new 
electric wiring ordinance:-and a new build- 
ing ordinance has been given first read- 
ing. Both comply with the National 
joard standards. 

The St. Louis Fire Prevention Bureau 
is seeking the passage of an ordinance for- 
bidding the manufacture or sale of stove 
polish containing gasolene, benzene, or 
naphtha. Numerous fires and explosions 
caused by such polish are on record. 


Charles B. Whyler, who recently re- 
signed as assistant fire chief of Cleveland 
on account of ill health, is being boosted 
for a $3,000 job with the National Fire 
Protection Association. It is suggested 
that he be sent from city to city sug- 
gesting improvements in fire fighting 
equipment. 

The Indianapolis board of safety will 
ask the city for $100,000, to erect two 
additional fire engine houses, one in the 
eastern residence district and one in the 
southeastern section, and to buy equip- 
ment for them and for other houses. Only 
motor apparatus is to be bought. Old 
engine house No. 13, abandoned two years 
ago, afterward occupied for a few weeks 
by the new salvage corps, will be re- 
equipped. ® 





OHIO FARMERS AGENTS MEET 
(CONTINUED FROM PAGE 3) 
over to routine business. The semi- 
annual report was presented by Secre- 
tary Haines and showed a gain in net 
surplus of over $58,000 and showed the 
company to be in a very prosperous 
condition. The ladies’ quartette was 
loudly applauded and the hits at State 
Agent Coleman and Special Agents 
Loup and Webb, besides various local 
agents, were much enjoyed. C. B. Fitch 
of Fort Wayne, who enjoys more than 
a local reputation as a life as well as a 
fire agent, read a very able paper en- 
titled “Some Observations,” outlining 
his views on present conditions. He 
repeated a portion of his paper read be- 
fore the Fire Underwriters’ Association 
of the Northwest in 1911 and enlarged 
on it. He was heartily applauded 
and upon motion it was ordered that 
his paper be published for general dis- 
tribution. 
Graham Made President 


The following officers were elected: 
President, L. A. Graham, Detroit; 
vice-president, John C, Bishop, South 
Bend; secretary, Mary H. Smith, Wol- 
cottville. This was by far the best 
meeting held by the association and the 
entertainment features of the meeting 
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20-inch regulator valve at Seventh and 
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FRED S. JAMES 

Frep S. James of Chicago, head of the 
local agency of Frep S. James & Co. and 
western manager of the NaTIoNAL oF 
Hartrorp, is celebrating his fiftieth year 
of service in fire insurance work. He has 
long been a notable and successful figure 
in his activity. He has done more than 
achieve much in fire insurance. Along 
with the discharge of his regular duties, 
Mr. JAmes has often teen a helping hand 
to the men in the business. He has a 
kindly nature, a sympathetic heart. He 
is always approachable. There is no 
elaborate ceremony required in gettinz to 
see him. He is democratic in his mental 
make-up. Mr. James is, in the real sense 
of the word, “a good fellow.” 

To have built up in the city of Chicago 
one of the big agencies, to have devel- 
oped one of the greatest western depart- 
ments, to have organized a prominent 
New York office, which acts as United 
States manager for two French com- 
panies as well as doing a local business, 
to have reinsured a number of western 
companies, and out of some of these 
transactions to have established separate 
agency plants, to have secured the control 
of a Rockford company and operate it 
under his jurisdiction, to have introduced 
in the work of his vast undertakings many 
new methods of business getting and con- 
serving—these are certainly great results. 
They go to show that a master mind is 
at the helm, a man gifted with rare busi- 
ness instinct and sagacity—a prophet, one 
who has visions. 

One of the strong points in Mr. James’ 
administration is his fixed policy of hav- 
ing about him able and experienced lieu- 
tenants. He has not adopted the “one- 
man system” used in its more odious 
sense. He has hired first class talent, 
has paid the men well, and has placed 
responsibility on them. In this way there 
has been the inspiration to do something. 
There has been no running to the “boss” 
with every little question. Mr. James has 
the real plan of developing men of abil- 
ity and force. Look up and down his of- 
fice, or go out in the field where his 
cohorts are at work, and you will find 
those of splendid talents. They are busi- 
ness builders and creators. Mr. JAMES 
knows good timber when he sees it. He 
believes in making his men shoulder re- 
sponsibility. If they are unable to meet 
the demands, they are put aside. 

The west owes much to this man, who 
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quietly and unostentatiously has come and 
gone among us for a half century. He 
has not sought the center of the stage 
but his currents have run deep in the 
stream. 

We doff our hats to him. We con- 
gratulate him on his magnificent work, we 
express our admiration for the men he 
has developed, for those that are affiliated 
with him. We hope that the years yet 
to be allotted to him may be many, and 


that good health and happiness may ever 
be his. 


DESERVE OUR SUPPORT 


Some weeks ago one of the Chicago 
general agencies representing medium-sized 
fire companies sent a letter to a number 
of agents asking their opinion as to the 
value and service of companies of the 
size represented by this office. The in- 
quiry was a most interesting one, espe- 
cially in view of the prediction from a 
high authority that in the course of a 
comparatively few years the underwriting 
operations in this country will be con- 
fined to a few companies of large size. 

Is there a place for the medium-sized 
company? Has the institution of lesser 
magnitude any chance for success in the 
fire insurance community? 

‘We are all more or less dazzled by 
greatness. We become impressed with 
large figures. And yet with it all, we 
know that in human life there are all 
grades of strength and power, and each 
has a special niche to fill. 

We could not do without big multi- 
millionaire fire companies. They certainly 
do play a most important part in the 
economic life of the people. They are 
built for large transactions. THe WeEst- 
ERN UNDERWRITER is pleased to record 
their wonderful achievements and take off 
its hat to their magnificent records. 

At the same time, this paper has al- 
ways championed the cause of the lesser 
sized company if it is honestly and com- 
petently managed, simply because we 
felt it has its place to fill, The trouble 
with some of the companies of this class 
is that they are trying to fill men’s shoes 
before they are ready for them. The 
smaller companies that have been content 
to grow gradually, to develop naturally, 
that have not endeavored to encompass 
the wide range of their more powerful 
competitors, have been and are success- 
ful underwriting institutions. They have 
followed a conservative course; they have 
pursued the paths that experience tells 
them are safe. Their service is just as 
good as any. Their indemnity is of ex- 
cellent quality. Their agents appreciate 
them. 

We feel it would be a decided menace 
for fire insurance to be confined to twenty- 
five companies of vast power. The lesser 
companies have always been the balance 
wheel; they have enabled agents to main- 
tain their rights; they have had a greater 
local appeal in time of hostility. There 
is a need for good, well managed, state 
companies or those operating in a more 
limited area. They have been a factor in 
legislation, in education, in mitigating 
prejudice. 

We believe that the agents of the coun- 
try should encourage the medium-sized 
and smaller companies. This should be 





done with the very fullest regard and ap- 
preciation of the service and operations 
of the giants. 

We believe that the smaller banks of 


Personal Side of the . 
Insurance Business 


Thomas C. Timberlake, of Timber- 
lake & Trueheart, Louisville local 
agents, who has been selected to de- 
scribe the recent troubles in Kentucky 
at the national convention of local 
agents next month, is one of the most 
vigorous men of his years in the coun- 
try. He is almost 70 years old and has 
been a member of the Louisville Board 
for forty-six years, being the oldest in 
point of membership and the only sur- 
viving member of the board of 1868, 
when he joined. He was recently 
elected for the third consecutive time 
to the position of president of the Ken- 
tucky Association of Local Fire Under- 
writers. He has been prominent in 
civic affairs, having served as president 
of the Louisville Commercial Club and 
in other important positions. 


Jacob M. Loeb, of Eliel & Loeb, 





| the Chicago agents, certainly was the 


creator of much curiosity and amuse- 
ment in the Insurance Exchange of 
that city Friday. Mr. Loeb is to give 
a field day to his insurance friends at 
his country home at Flossmore July 
28. He had an invitation printed in 
poster style, purple and black. Dis- 
tributing the documents was an actor 
attired in black with a frock coat and 
high hat with a mourning band. He 
was a funereal looking character with 
a decidedly mournful cadence to his 
voice. He carried the invitations in an 
undertaker’s valise. On approaching an 
office he handed out a card, with black 
border, reading, “I. Killem, undertaker 
and embalmer.” Those who were not 
informed, and there were but few who 
were, thought some undertaker was 
seeking business. Some imagined the 
large cities committee had appointed a 
special agent, and still others believed 
that Superintendent Potts had decided 
to bury the annexes. The lugubrious 
individual was the center of much atten- 
tion. The invitation reads: 


A howl from the wilderness. 

If your tear ducts are in working or- 
der, prepare for a late July flood. 

Jacob’s lamentations. 

Nothwithstanding that: 

. Business is rotten: 

. Commissions are are reduced: 

. Underwriters’ agencies are attacked: 
. Rates are to be probed: 

. Henry Carlisle has ceased smiling: 

. A. F. Shaw has a temporary case of 
writer’s cramp: : 

7. Lou —_. is in favor of Bryan’s 

rape juice policy: 

1 hl - Crawford has contracted a sud- 
den case of mouth affliction found on page 
74 of the analytic schedule and charged as 
“Silentia-No-Storya”: 

9. George Hellraiser Holt of the Policy- 
holders’ Onion and Rufus Wallingford 
Potts, the Siamese Twins, are enjoying 
the best of health and have a long lease 
on life and monopoly of publicity: 

10. Major Funkhouser threatens to raid 
the insurance offices in the congested dis- 
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the country are most advantageous. They 
are doing their work and because they are 
less pretentious: in financial figures, that 
is no reason to doubt their real strength 
and influence. 

In this day and age of the world, all 
underwriters in our opinion should adopt 
a policy of consideration and broad- 
mindedness. We should accord each man 
his rights and privileges according to his 
stature. Some are more gifted and hence 
their responsibilities are greater. But the 
individual who occupies a less important 
sphere has his work to do and is just as 
responsible for it. 

We can all afford to support and en- 
courage the smaller fire companies that 
are being ably and intelligently directed 
by underwriters of experience and in- 
tegrity. So far as THe WesTERN UNDER- 
WRITER is concerned it has admiration 
and great respect for the managements of 
just such companies and wishes them all 





success and prosperity. 














FRED 5S. JAMES — 
(Mr. James is this month celebrating 
his fiftieth anniversary in the fire insur- 
ance business.) 





trict of the Insurance Exchange and has 
placed a censorship over the Class Two 
district: 

11. Frank Holmes has not bought or in- 
vented a new golf club since the mystic 
numbers 20%-25%-30% were adopted: 

12. Charlie Bishop has decided to or- 
ganize the Cook County Association of 


Contaminated and Amalgamated Salaried 


Managers: 

13. That it will be sure to rain and be 
wet otherwise: 

Notwithsanding, nevertheless, for all 
that, and in spite of all calamities and 
afflictions mentioned herein, and others 
not enumerated, but usual to our busi- 
ness, you are cordially invited to have a 
helva time at Flossmore. 

The Day—July Twenty-eighth. 

The Place—Flossmore, Il. 

The Time—From Sunrise to Moonset. 

Free prizes will be given away gratis 
for nothing. 

Lugubriously yours, 

JACOB M. LOEB. 


From Maysville, Ky., comes a story 
of prompt and unusual payment of in- 
surance for damages to tobacco by hail. 
Michael Walton last Thursday applied 
for a policy to Russell Warder, agent at 
Maysville for a company with head- 
quarters in Louisville. The application 
was at once forwarded to Louisville. 
At 3 o’clock that afternoon a hailstorm 
swept over the Walton farm and did 
considerable damage and the farmer 
came to town and put in his claim be- 
fore the policy had been issued. How- 
ever, the local agent received orders to 
pay the claim and, it is said, this was 
done before the policy was approved. 


There is considerable talk now about 
the organization of an Insurance Men’s 
League of Baseball Clubs at Columbus, 
Ohio. The Columbus local agents have 
a strong club now, as the field men 
will testify, and the field men can put 
a good one on the diamond. Many of 
the members of the Columbus Associa- 
tion of Life Underwriters are ex-col- 
legians and some of them have shone 
with more or less splendor in the past 
as diamond experts. The liability men 
have some husky hitters and could 
come in, making a four-club organiza- 
tion that could play Saturday after- 
noons. There ought to be plenty of 
“fire” to a game even if the player did 
get a “life” by “accident.” There 1s 
some “liability’ of a league being 
formed. 





PROFESSIONAL: ADVICE 


Agent: “So Dr. Boneset wouldn’t pay 
his overdue premium?” 

Collector: “No, but he may have 2 
charge against you for professional ad- 
vice, for he very decidedly told me to 
tell you to go to a hotter climate,. or 
words to that effect.” 





EXPRESSED APPRECIATION 


A special agent inspecting the business 
of an agency found a risk in all respects 
uninsurable, and said to the agent that 
he must have written it for the sake of 
the commission. “Thanks,” coolly re- 
plied the agent, “for not thinking me @ 
d—d fool.” 
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Casualty and Surety Comment 














EKERN’S UNFAIR “TALK 
With the politician’s adroitness in 
knowing what will take well with the 
public, with the special pleader’s ability 
to mix truths and half truths, Commis- 
sioner Exern of Wisconsin recently ar- 
raigned the stock insurance companies 
before the SraTte FEDERATION OF LABOR 
and presented the catise of state insur- 
ance. 

He set forth the need of insurance to 
the man of small means with a clearness 
that would have done credit to the most 
accomplished solicitor. Having satisfied 
every fair-minded workingman among 
his hearers that insurance is a necessity 
to him, the commissioner took up the 
functions of the insurance department— 
to look after the solvency of the com- 
panies, their treatment of policyholders 
and their expenses. His next step was 
to show his hearers that in spite of laws 
and regulations, the companies by their 
extravagance are wronging the people. 
As applied to: some companies and some 
classes of insurance, there is a certain 
amount of truth in this charge. But see 
how smoothly a false impression is left. 

“Insurance is merely the gathering to- 
gether of a common fund from which oc- 
casional losses are paid. In many re- 
spects it is the same as banking. Who 
would think of putting his money into a 
bank if he only got back one-half of his 
deposits. Yet this is really what is done 
in insurance.” Plausible to the unthink- 
ing, but absolutely unfair, the assertion 
leaves—as it is intended to leave—the 
impression that all the premitims received 
by insurance companies should be re- 
turned to the policyholders. For who 
would put money in a bank expecting to 
get back only 90 percent or even 95 per- 
cent of it? Mr. Exern would, apparently, 
have his hearers think they are being 
robbed because the insurance companies 
do not, out of the money contributed by 
their stockholders, pay agents for solicit- 
ing, pay taxes and department fees, cost 
of inspections, office rents, salaries and 
all the innumerable charges that go to 
make up the expense of insurance. Does 
he condemn the merchants because they 
do not sell goods to the public for just 
what they paid for them? No. Does he 
denounce the dentists of the state because 
they charge their patients much more 
than the cost of the material they put 
in their mouths? No. He would readily 
grant that their service is worth some- 
thing. If he were fair, he would admit 
that the service rendered by insurance 
companies is worth something also, and 
he would not, by camparing insurance 
to something different, leave the impres- 
sion that the people get no consideration 
for half their premiums. 

* * * 

Mr. Exern’s allusions to the low cost 
of state insurance are unfair, and he 
knows it even better than others do. 
“Ohio reports the expense of workmen’s 
compensation insurance by the state at 
less than 8 per cent of the premium,” 
says he, Yes, with the power of the 


miums without expense for solicitation, 
with no taxes to pay, with the attorney- 
igeneral’s office at command to furnish 
legal advice, with numerous other advant- 
ages for which private corporations have 
to pay. 

“Wisconsin conducts the business of 
life insurance at a mere nominal ex- 
pense”—from quarters in the capitol, rent 
free; with the highest priced work done 
by men whose salaries are paid otit of the 
taxes collected from insurance companies. 
The commissioner has pointed out that 
life insurance is a necessity to the man 
of small means. How much has the 
state life insurance fund done to make 
him see that? How many widows and 
orphans now would be enjoying the fruits 
of life insurance if no agents had been 
employed to make their husbands ant | 


father’s see their duty? 
* * * 

Mr. Exern’s next charge against the 
insurance companies is that they have | 
organized to fight the adoption of the | 
constitutional amendments to permit the | 
legislature to provide for state insurance, | 
this boon which a waiting public stands | 
in such dire need of. No mention of the | 
fact that the politicians have put up two 
amendments almost identical to fool that 
same public for whose welfare he is so | 
solicitous. No mention of the fact that 








missioner would probably ask, “Would 
you put $150 in a bank that you expected 
would only pay you back $100 of it?” 

* * * 


As a citizen of Wisconsin Mr. Exern 
has a perfect right to his views and is de- 
serving of credit for any efforts he may 
put forth to enlighten the public on the 
important questions before it. 





sons, by statements of half truths and by 


It is not | 


to his credit, however, by unfair compari- | 


public and in stirring up within it a 
fanatical hatred of the institutions which, 
notwithstanding a little start in the direc- 
tion of state insurance, are still upholding 
the state’s financial credit, paying a con- 
siderable portion of its taxes, making its 
workmen’s compensation law a success, 
maintaining an army of inspectors to re- 
duce the loss of life, limb and property 
and furnishing to the people of the state 
the bulk of the sound insurance protec- 


other tricks to assist in misleading the | tion they enjoy. 





The Family Auto 


T the recent session of the Arkan- 
sas Association of Local Fire In- 
surance Agents, Ashly Cockrill, 


| one of the state’s most prominent attor- 


neys, and counsel for several casualty 
companies, read an exhaustive paper on 
“The Family Auto.” He said in part: 

“One of the most prolific classes of 
litigation is the automobile case. It is 
the hardest of all cases to defend suc- 
cessfully, because of the prejudice of 
the ordinary juror against automobiles. 


Law of Negligence 


“The law of negligence applies in au- 
tomobile cases. Liability is based on 
negligence of the operator and freedom 
from contributory negligence of the in- 
jured party. Garages which hire out 
machines and drivers are subjected to 
| the same rules of liability as livery sta- 
| bles hiring out carriages, the exercise 


the amendments would remove the safe-| of ordinary-care. Public autos are sub- 
guards the constitution has set up to pre- | jected to the liability of common _car- 


vent the squandering of the taxpayers’ | 
money. Nothing said to warn the public | 
that if either amendment were adopted | 
the legislature could make the state of | 
Wisconsin an actual insurer of the prop- | 
erty of its citizens and liable for millions | 
in case Milwaukee should burn up as San 
Francisco did. These points naturally are | 
passed over by an advocate of the amend- | 
ments, but the opportunity is not ne- 
glected to set the labor men against the | 
insurance companies by a charge, true or 

false, that the companies also are oppos- 

ing the referendum and initiative amend- | 
ments. 


e ¢ 


Finally Mr. Exern worked up to the | 
climax of unfairness in his assertion that | 
during ten years the fire insurance com- 
panies have taken $240 out of Wisconsin | 
for every $100 returned in fire losses. 
There are a few slight oversights here 
that one who would be accurate and truth- 
ful should not have made. Out of the 
$240 the companies paid local agents, citi- 
zens of Wisconsin, from $40 to $60, and 
this was not taken out of the state at all. 
They paid something in taxes to help Mr. 
EKERN make a good record in turning 
money into the state treasury. They paid 
something to special agents, residents of 
Wisconsin, and some more to the rail- 
roads, the hotel keepers and others to 
whom traveling expenses usually go. 
Some more was paid to inspectors who 
make the rates and the Wisconsin com- 
panies have disbursed considerable in sal- 
aries, printing and other expenses in Mil- 
waukee. In the aggregate, these little 
items which the companies did not take 
out of Wisconsin, reduce the $240 to a 





State to compel the people to pay pre- 


figure nearer $150, However, the com- 


riers—a higher degree of care. Busi- 
ness houses using machines for deliv- 


| ery, etc., and owners of family machines 


are subjected to the same rules of law 
applicable to them in the use of their 
orses and wagons. 


Auto Not a Vicious Animal 


“An erroneous popular opinion pre- 
vails to the effect that the owner of an 
automobile is liable for injuries occa- 
sioned through its negligent operation 
by others by reason of ownership alone. 
It is true that the law makes the own- 
er of a vicious animal, who has knowl- 
edge of its vicious propensities, liable 
to anyone injured by such animal which 
he has allowed to get beyond his con- 
trol. It has been argued that turning 
over an auto to another is like lending 
out a vicious dog, on the theory that 


the auto is a dangerous instrumentality. 


But that theory has been repeatedly 
rejected by the courts in its application 
te automobiles. 


Ownership Does Not Create Liability 


“The danger of automobiles consists 
| in their negligent use and abuse. They 
| are not regarded as nuisances because 
|apt to frighten horses. In itself the 
|auto is harmless and characterless. It 
is only when human agency intervenes 
|that it assumes characteristics pecu- 
| liarly its own. The courts have 
| uniformly refused to apply the doc- 
| trine of liability on the owner, because 
he entrusts the custody and control of 
|a dangerous appliance or agency to 
|\the management of another, and have 
| held that an automobile does not come 
within the category of dangerous in- 
strumentalities. Therefore, because I 
own a machine of itself fixes no liabil- 
ity on me for injuries occasioned. 


Master and Servant Rule 


“If someone is injured through the 
negligence of another, he must proceed 
against him by whose negligence it was 
| occasioned, or the person who is re- 
| sponsible for that person’s negligence. 
| The person negligently operating a ma- 








a locomotive, but the injured person 
may and usually does desire to reach 
the owner of the machine as the re- 
sponsible person. When the owner is 
not operating the machine his liability 
depends, not on his fact of ownership, 
but on the doctrine of master and ser- 
vant, known in the law as the doctrine 
of respondent superior, which, in plain 
language, means, ‘Let the master re- 
spond’ for the acts of his servant. To 
reach the owner in such case the in- 
jured party must prove first that the 
party actually causing it was the ser- 
vant or agent of the owner at the time. 
That, alone, however, is not sufficient. 
He must also prove that the servant 
was acting in the course of his em- 
ployment and in furtherance of the 
master’s business. 
Insurance Raises New Questions 


“It must be admitted that the fact 
that liability companies are behind the 
owners of autos in lawsuits plays an 
important part in resolving cases 
against the owners, not only in the 
minds of the juries, but of the courts 
themselves. 

“Automobile owners usually have ‘a- 
bility policies indemnifying them 
against loss or expense in case of acci- 
dents resulting in irijuries to others. 
The policy protects the owner only, not 
the machine. If the accident is caused 
by a driver other than the owner, sit- 
uations present themselves, embarras- 
sing, to say the least of it, to the lia- 
bility company. 

Wants to Get at 


“The injured party wants not merely 
a judgment, but actual compensation. 
The driver of the machine is perhaps 
financially irresponsible. A judgment 
against the driver, the party primarily 
responsible, might be of no more bene- 
fit to the injured party than a judgment 
against a telephone pole. The injured 
party knows that the owner and he 
alone is protected by a liability policy. 
The owner is in the meantime giving 
that subject much thought and atten- 
tion. He does not want a judgment 
rendered against his penurious but 
promising son. He does not relish the 
expense and harassment of a law- 
suit, even as against the boy. He knows 
that he alone is protected by his policy, 
which he paid for, perhaps supposing 
that it protected his entire family 
against damages, or to express it differ- 
ently, the machine itself in the hands 
of any member of the family, 


Owner Wants to Be Liable 


“It is the owner’s distinct advantage. 
that he be held liable if anyone is. ihe 
niust be stuck before the liability com- 
pany can be reached. The accident was 
due to the carelessness of his son, and 
if he, the father, is liable, the solution 
is simple—the liability company pays 
the bills. If the boy was using the ma- 
chine on a joy ride against his father’s 
commands and for that reason he, the 


Owner 





| chine is liable, just as the engineer of 





father, is not liable, the troubles are not 
those of the liability company, but of 
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the boy and consequently of the father 
by reason of his paternity. 
Liability Company Stuck 

“Thus it is not surprising that it is 
difficult for the liability company, when 
the father is sued to prove by the boy 
or the father or anyone else a defense 
based on the principle that the boy was 
not the servant of the father and act- 
ing within the scope of his employment. 
Even when that is done, and the rules 
c1 law applicable to master and servant 
are appealed to, the courts sometime 
come to the rescue of the plaintiff and 
either twist and contort the law of mas- 
- and servant or boldly refuse to ap- 

2.2 
~~ Proper and Prohibited Uses 

“If a son goes out in the family car 
for a spree, it is difficult to say what 
the courts would decide. Perhaps the 
case would turn on whether the father 
regarded such a trip as one of the pleas- 
ures he was bound as a parent to fur- 
nish his boy. It would be safest for 
the fathers to post up specific directions 
on the subject, and carry those direc- 
tions on some prominent place in the 
car, so that the public may be advised 
as to whether the car is in a proper 
family use or a prohibited use. 

Certain Questions Settled 

“One family car question has been 
settled in this state, and that is that 
the husband is liable for the negligent 
driving of his car by his wife, on the 
principle that the husband is liable for 
the torts of his wife. 

“You are doubtless now aware that 
it is impossible to foretell what posi- 
tion our courts will take on the family 
auto question. If it adopts the Missouri 
rule, then the liability of the father for 
the negligent use of his machine by 
any member of his family is much 
greater than under the contrary rule. 

Pointers for the Companies 


“If the test is what uses the father 
intended for the machine, then a very 
pertinent inquiry for the liability agent 
to make when issuing his liability pol- 
icy is what are the intended uses. The 
liability of a general family car would 
be much greater than for a car intended 
for specific or special uses only. Such 
a situation should be cared for in ad- 
vance by the liability companies, and 
their premiums governed thereby. An- 
other part that those who represent lia- 
bility companies can play in aid of the 
situation is not to force on our courts 
the opportunity to make bad law, by in- 
sisting on harsh and unconscionable de- 
fenses.” 





News About Companies 








Missouri Business Men’s Accident & 
Health, St. Louis.—So far this year the 
company has issued over 6,000 policies. 
As it is only a little over two years 
old it is much pleased with this record. 

* + 


Commonwealth Bonding & Casualty, 
Fort Worth, Tex.—W. M. Bridges, super- 
intendent of insurance of Arizona, is con- 
ducting an examination of the company 
on behalf of his department. This is the 
first official examination of the company. 
Cc. D. Hill assumed the office of vice- 
president and B. F. Allen, Jr., that of sec- 
retary and treasurer. 

* 


Federal Surety & Casualty, Washington, 
D. C.—The organizers state that they ex- 
pect the company to be ready for opera- 
tion about Jan. 1, 1915. It is stated that 
the company will write fidelity and sure- 
ty, burglary, plate glass, accident and 
health and workmen's compensation. It is 
planned to have $1,000,000 capital and 
$500,000 surplus. 

7 + . 

Lion Bonding & Surety, Omaha—The 
company has entered Michigan and Mary- 
land. In the former state the new firm 
of Hugh BE. Vanderwalker and E. M. 
French of Detroit has been awarded the 
agency and in Maryland Harry F. Daley 
of Baltimore received the appointment. 
In Minnesota, where the company for- 
merly has been represented only in St. 
Paul a state agency has been established 
of which A, J. Schunk of Minneapolis, 
former president of the Northern Cas- 
ualty, is the head. R. N. Smith, however, 
still retains St. Paul as his own territory, 
a rumor to the effect that he had re- 
signed being unfounded. The Lion Bond- 
ing is now doing. business in ten states. 

> 


is Surety, Chicago—The stockhold- 
ers have approved the recommendation of 


the directors that the capital be reduced 
from $500,000 to $250,000 in order to cre- 
ate surplus. The company was obliged to 
pay out a large sum under depository 
bonds on the failed Munday-Lorimer 
banks in Chicago and additional surplus 
was made necessary. Considerable recov- 
eries of salvage are expected from the 
banks. 
* 2 

Royal Indemnity, New York—The New 
York department has made a very favor- 
able report on its examination of the 
company as of Dec. 31, 1913, increasing 
the surplus about $167,000 over the 
amount claimed by the company. On Dec. 
31 the admitted assets were $3,514,125. 
The claim reserve, including that for 
liability and workmen’s compensation 
claims, was $488,938. The examiners 
computed the special liability loss re- 
serve according to law, making it $390,- 
075. The company recognizing that the 
legal requirements are inadequate, had 
charged itself with $590,670, about $200,- 
600 more than the law required. The 
examiners computed the unearned pre- 
miums on the pro rata basis at $1,228,467, 
while the company’s figures were $1,210,- 
698. The examiners give the total liabil- 
ities, except capital, as $1,928,384; capital, 
$1,000,000; net surplus, $585,741. 








The following statement shows the 
underwriting losses and gains for the 
year ending Dec. 31, 1913: 

Line— Losses Gains 
Accident and health. .$40,365.95 ........ 
SE. vorndadee nes Ges. Sonos $20,443.34 
Workmen's co mpen- 

SED ' <4 3:04 O00 6b ub 6~ cna ecehniers 3,245.78 
DE kite c8easserene eavdeees 21,814.84 
PT 5.5 we sé axed # (pihaimeis 13,129.44 
Plate GIGS8 oo ccccees ROTORS sccaceuse 
St NOD vc a diy 68 aeons bs 10,406.08 
Burglary and theft.. 2,898.23 ........ 
4 Peer 2,149.68 
Property GamaSe.... scccccer 6,193.54 
Workmen’s collective ......:. 2,450.16 

EE v.xndakew ome $54,058.03 $79,832.86 
EM Bios 2 anuwaesenadcisnoen 54,058.03 
Underwriting profit ........ $25,774.83 


The following is a statement of the 
loss ratios of the company for the years 
1911, 1912 and 1913: 

Loss ratio 


1911-12-13 

Line— Premiums Percent 
Accident and health.$ 366,342.72 57.9 
DS 360 anke cade 2,612,996.56 44.6 
Workmen’s compen- 

SEE. Ke wcs cbener 236,247.05 41.4 
eH ae 162,406.86 21.6 
eer Syer 53,175.99 5.3 
WeRte GUOGR: .viccccus 205,980.43 45.8 
Steam boiler ....... 51,376.19 4.8 
Burglary and theft.. 186,024.64 40.8 
a SOE: y «caine. 0%-0 9,060.32 27.2 
Property damage.... 394,377.30 43.6 
Workmen's collective 16,902.88 48.9 

err ee re Pree Tree 43.6 


The examiners state that losses are 
usually settled for less than the reserves 
the company has set aside to take care 
of them, that the company settles losses 
equitably and according to the state laws, 
that its records are well kept and that 
it is in good condition. 

* * * 

Great Eastern Casualty, New York— 
The New York department has examined 
the company as of March 31. On that 
date the company, according to the ex- 
aminers, had admitted assets of $949,569; 
total liabilities, except capital, $638,859; 
capital, $250,000; net surplus, $60,710, a 
reduction of $48,367 from the company’s 
own figures of the same date. This was 
due mainly to the examiners increasing 
the loss reserve $28,461 and the unearned 
premium reserve $16,453. The increase 
in loss reserves was mostly on accident 
and health business and was made on 
information received after March 31 and 
not available to the company when it 
made its quarterly statement. The ex- 
aminers computed the unearned premiums 
pro rata month by month, except on cou- 
pon policies, on which the unearned pre- 
miums were computed at 50 percent of 
premiums for the year previous to the 
examination. The examiners say that 
claimants under accident and health 
policies receive all they are entitled to, 
that settlements are made promptly and 
that technicalities are resorted to only 
to defeat claims that on their face ap- 
pear unfair. na ae 


Chicago Bonding & Surety—The Illinois 
department is making its regular exam- 
ination of the company. Its examiners 
are working in conjunction with the ex- 
pert accountants who are making the reg- 
ular semi-annual audit of the company. 


LIABILITY IS QUESTIONED 


The National Surety, which was on the 
$20,000 bond of S. M. Wilhite, defaulting 
city controller of Louisville, has written 
Mayor Buschemeyer to the effect that it 
does not acknowledge full liability for 
the shortage of the controller, asserting 
that the company which was on the bond 
‘of the former city treasurer, Andrew M. 
Sea, at the time the bonds in question 
were hypothecated, is at least equally lia- 
ble. City Attorney Pendleton Beckley 
Said that he expected a satisfactory ad- 





justment would be made, but in event it 
was not, suit would be filed promptly. 














THE INTERSTATE 


Albuquerque, New Mexico 
JAMES A. BLAINEY, Secretary and G 1 M é 


We are writing the very latest forms of Accident and 
Insurance policies in both the Ccmmercial and Industrial 





CASUALTY & GUARANTY COMPANY 


ments. We would like to secure the services of live producers every- 
where. To such men we are prepared to offer attractive contract 


Health 
Depart- 











LOUIS A. ADOUE, V.P. J.F.SEINSHEIMER, Underwriting Mgr. H.O.STEIN, V. 


Capital $500,000 


ISSUES ALL FORMS OF 


FIDELITY AND SURETY BONDS 


WRITES ALL CLASSES OF 


CASUALTY INSURANCE 


HOME OFFICE 


and assistance to build a producing agency in these lines. Address 
the Home Office for particulars. 
C.H. MOORE,V.P. | SEALY HUTCHINGS, President GEO. SEALY, V. P. & Secy. 


AMERICAN INDEMNITY COMPANY 


Surplus $166,666 


GALVESTON, TEXAS 


P. & Treas. 











H.G.B.Alexander, Pres. 
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Western Indemnity Company 


H. M. BRYAN, Secretary THOMAS B. LOVE, President 


ACCIDENT AND HEALTH, PLATE GLASS, BURGLARY 
AND AUTOMOBILE LIABILITY INSURANCE, AND 
FIDELITY AND SURETY BONDS 


DALLAS, 
TEXAS 


E. R. LONG, Audito» 


$200,000 deposited with State of Texas for protection of policyholders 





DLANOD a ee, 
THERE’S A REASON! 


WATCH US GROW! 
Accident Health 


Insurance Insurance 


PREMIUMS WRITTEN 


December 31, 1913... . .$205,686.33 

December 31, 1912..... 170,517.56 

December 31,1911.... 39,982.41 
ASSETS 


December 31, 1913... . .$340,544.91 
December 31, 1912..... 295,330.59 
December 31, 1911..... 220,403.54 


WRITE FOR AN AGENCY 


Insurance Exchange, Chicago 
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CASUALTY AND SURETY NEWS 








BIG BRANCH RULED OUT 


PHYSICIANS LIABILITY IS HIT 








Ohio Attorney-General Holds Laws of 
That State Do Not Authorize 
Such Insurance 





Physicians’ liability insurance is not 
authorized by the laws of Ohio, accord- 
ing to an opinion given by Attorney- 
General Hogan to [nsurance Superin- 
tendent Small. The question came up 
at this time over a policy said to have 
been issued by the Fidelity & Casualty 
to Dr. John Larkin of Hillsboro, Ohio. 
The question was raised about eight 
years ago in Ohio, but no ruling was 
given, although at that time suit to test 
the law was contemplated. Nearly all 
the states permit the writing of this 
class of insurance as a branch of gen- 
eral liability business. 


Attorney-General’s Reasoning 


The attorney-general takes up section 
9510 of the General Code of Ohio and 
calls attention to the amendments to this 
section, the last one being in order to 
“authorize casualty companies to indem- 
nify employers against loss or damage for 
personal injury or death resulting from 
accident to employes; and further to in- 
demnify persons other than employers 
against such loss or damage,” but says: 

“Had the statute authorized all kinds 
of insurance, these amendments would be 
entirely unnecessary. * * The civil 
action for recovery of damages on account 
of malpractice by a physician * 
is older than the state of Ohio * * * 
and the liability of physicians to actions 
of this character must have been known 
to the first legislature which passed a 
statute on the subject of insurance, as 
well as to every legislature that has ex- 
perimented in the dangerous but attract- 
ive field of making and amending laws. 
* * * ‘Therefore there is no reason to 
base a contention that insurance of this 
character was intended by the legislature 
to be embraced in the terms of section 
9510. 

“The laws of Ohio do not authorize in- 
surance companies to issue policies agree- 
ing to indemnify physicians from and de- 
fend them against claims arising from 
malpractice.” 





Interest in Appointment 


Following a several days’ visit to Chi- 
cago by President Bissell and General 
Manager Moray of the Hartford Acci- 
dent & Indemnity, it was stated last 
Saturday that they had agreed upon a 
superintendent for the Chicago branch 
office of the company, but that his 
name would not be given out for about 
ten days, owing to his not being re- 
leased from his present connection be- 
fore the expiration of that time. It is 
known that a number of casualty and 
surety men of the city had conferences 
with the Hartford officers during their 
Stay in the city, and there is much spec- 
ulation as to who will be announced as 
superintendent. 





WISCONSIN CASUALTY BUSINESS 


The annual report on casualty insur- 
ance just issued by Commission Ekern of 
Wisconsin, shows the total Wisconsin 
business of the stock casualty companies 
for 1913 amounted to $3,724,626 gross pre- 
miums. Losses paid amounted to $1,765,- 
302. The business of the stock com- 
panies distributed by different classes of 


penuranse for Wisconsin shows as fol- 
Ows 


’ Premiums Losses 
sew EOS are $ 711912 $315,231 
ee, | ERE 107,764 31,747 
Se ere 1,020,092 970,722 
Workmen’s compens’t’n 1,220,279 231,506 
Fidelity and surety. 324, 677 93,154 

OM ME is v6.5 4-0 eee 91,005 34,350 
Steam boiler.......... 81,246 28,863 
Gurglary and theft. 61,077 12,850 
deg RE ee 27,505 17,128 
Automebiie eee 48,765 15,763 
Workmen's collective 14,404 7,760 





F. J. Oilve, local agent of the National 
Relief Assurance in Pittsburgh, was held 
for court on July 16, charged with violat- 
ing the state insurance laws by rebating 
first payments to policyholders. 








WILL INSURE GROUPS OF MEN 





Metropolitan Life Not to Issue Health 
and Accident Policies to 
Individuals 





The report that the Metropolitan Life 
would write health and accident insur- 
ance as well as life created something 
of a stir in health and accident circles, 
where it was realized that the big in- 
dustral company’s entrance into the 
field would have an important effect, 
but it is now learned that it is not the 
company’s plan to add health and acci- 
dent to its regular industrial life pol- 
icies but to write group health and 
accident insurance on a plan similar to 
the group life insurance plan that was 
initiated by the Equitable and adopted 
by a number of other companies, in- 
cluding the Metropolitan. The plan 
will be virtually the same as that re- 
cently adopted covering the company’s 
home office employes and now being 
extended to the field force. In short, 
it is private workingmen’s compensa- 
tion insurance but on a much broader 
plan than that operated by any state. 
It is said the plan was suggested by 
Vice-President George B. Woodward, 
who will have charge of the home office 
work in connection with it. The com- 
pany will insure any large group of 
employes and it is understood will take 
the business through its regular agency 
force. No details as to the policy to 
be used, rates, etc., are as yet available. 





WAS A BAD RISE 


The coroner’s jury at Detroit, after a 
thorcugh investigation of the catastrophe 
at the plant of the Mexican Crude Rub- 
ber Company, has rendered a verdict “that 
these ten men came to their death through 
the ignorance and negligence of the Mex- 
ican Crude Rubber Company, due to the 
fact that their factory was improperly 
constructed for the purpose intended, and 
also that they failed to properly inform 
themselves and their employes of the ex- 
traordinary danger of the operations in 
the plant.” The coroner will put the mat- 
ter in the hands of the prosecuting attor- 
ney with a view to criminal prosecution 
of the officials of the company. 

This was the greatest workmen’s com- 
pensation loss that has occurred in the 
west, amounting to about $40,000. How 
the plant ever passed inspection is a 
mystery to the members of the Michigan 
Casualty Underwriters Association. It is 
believed that some inspector overlooked 
a locked door, or that the dangerous con- 
= were instituted after the inspec- 
tion. 





QUEER SALOON BOND CASE 


Suit has been begun in Indiana against 
the National Surety for $3,000 damages 
by the wife of Gilbert Conner, who 
pleaded guilty to killing a man and is 
now in prison for twenty-one years. The 
man killed was a saloonkeeper and the 
charge is that the bartender sold liquor to 
Gilbert while the latter was intoxicated. 
She claims damages for the loss of her 
husband’s services, due to the alleged 
violation of law at the saloon. The 
surety company was the saloonkeeper’s 
bondsman. 





AMERICAN FIDELITY COMPANY 





BREUER 
SNIDER, 





JOHN PAULDING MEADE & CO. 
HUTCHINSON, RIVINUS & CO,. 


BRYSON-BEDWELL-BRUBACHER Co., 


CHARLES B. ERRINGER 
SCHAYER BROTHERS 


SOUTH SIDE STATE BANK INS. ee , STOTT re ‘Minneapolis 


HOME OFFICE 


Fidelity and Surety Bonds. 4 Accident, Health and Bur- 
glary Insurance in new and attractive policies. 4 Lib- 
eral Agency Contracts to agents in small towns. 4 Apply 
to nearest General Agency or to Home Office. 


GENERAL AGENTS 


“9 0'ae aaa eee 99 Milk Street, Boston 
Sohees 3 So. William Street, New York 
212 Bakewell Building, Pittsburgh 
416-20 Walnut Street, Philadelphia 
312 Johnston Building, Cincinnati 
a oer Second and Main Streets, Dayton 
. Columbus Say. & Trust Bidg., Columbus 
237 So. Fifth Street, Louisville 
" Meek Building, Des Moines 
HYNES & WATTS.................. Putnam Building, Davenport 
Sia ides See eek d bewe wae Ford Building, Detroit 
rr oe Century Building, Denver 
1915-17 Insurance Exchange, Chicago 
City National Bank mee ai Omaha 
hido:n'a Gieueenaaied 83 Michigan St ilwaukee 
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& COMPANY 


.Main and Seneca Streets, Buffalo 
Albany County Bank Building, Albany 

1042-47 Pierce Building, St. Louis 
Reap bncieRukhe ene aniaien 818 Grand Avenue, Kansas City 
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SALESMEN WANTED 


Good Agency Openings in Central States Policies comply with Standard Provisions Law 


$5,000 | Policy $9.00 A Year 
th $25 Weekly for 200 Weeks 
$10.00 A Year 


Health Policy 


Pays $25 Weekly Indemnity 
Address ERNEST W. BROWN, Secy-Treas. 


Interstate Business Men’s Accident Association 


DES MOINES, 83 Ty IOWA 





The Sign of Good Casualty Insurance 


LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORD'S 
TEAMS ELEVATOR 
COMPENSATION GEN’L LIABILITY 
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COSETNS, PRICE & WEBB - 

FRED L. GRAY COMPANY - 

RAYMOND & RAYMOND - - - 
D PAULL 


H. CLARK Gen 
DIGGS-FERRIS INS. AGENCY, ~ 
no @McCUNE & McKENZIE dg, Lime 
MERRILL, DODGE & JACKSON ¢ CO., Gen. Mets. -» Lucas Co., Produce Exch. — -» Toledo, -O 





ESTABLISHED 1869 


London Guarantee & Accident Company, Ltd. 


OF LONDON, ENGLAND 


Head Office, Chicago 
F. W. LAWSON, General Manager 


Gen. Agts. Illinois. Mo., Ind., 1423 Insurance Exc 
Northwestern Managers, 328-336 Security a A 
General Agents, Southern Michi 
General Agents, West Virgi .~ Boar of 
eral As ent, Northeastern Ohio, 337 —uoent Avenue, N. 

en. Agts., Southern Ohio, 1310 ist National Bank uw 
Res. Agents, N. W. Ohio, 309 Cincinnati aq: 


e, Chi 
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BOSTON, MASS. 





INSURANCE THAT MEANS CERTAINTY 
IS WHAT MAKES 


SATISFIED CLIENTS 
A SUCCESSFUL COMPANY 
PROSPEROUS AGENTS 

THAT IS THE SECRET OF THE SUCCESS OF THE 


MASSACHUSETTS BONDING AND INSURANCE COMPANY 


FIDELITY and SURETY BONDS, LIABILITY, ACCIDENT, 
‘ HEALTH, BURGLARY and PLATE GLASS INSURANCE 





T. J. FALVEY, President 
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DECIDES NOT TO MERGE 
SOUTHERN BODY CONTINUES 
Industrial Disability Business of Sec- 


tion Requires Organization to 
Handle Its Problems 





NEW OFFICERS 
President—A. B. Langley, Voguaes 
gaara Carolina Life of lumbia, 
 Vice-President—B. 
counsel Life & 


M. Estes, general 
Casualty of Nashville, 


-Treasurer — Edwin Shelby, 


manager New Orleans Casualty. 
Executive Committee—c. . 


Memphis; 

‘ham; H. D. Huffaker, Interstate 
Life & Accident, Chattanooga; J. J. Wil- 
son, Galveston. 


— 


(PROM A STAFF CORRESPONDENT) 


Chattanooga, Tenn., July 21—The 
fifth annual meeting of the Southern 
Casualty & Surety Conference was held 
at Signal Mountain on Thursday and 
Friday of last week. Fourteen com- 
panies were represented when Presi- 
dent H. D. Huffaker called the meet- 
ing to order. Several prominent mem- 
bers were absent owing to sickness, 
but there was a fair attendance of visi- 
tors. Interest was maintained through- 
out the meeting and the results were 
satisfactory. The weekly-payment ac- 
cident and health business received the 
chief attention. The surety business had 
almost no place in the meeting, as only 
two surety companies were represented, 
others having withdrawn since the last 
meeting. 

Trend of the Conference 


The day seems near at hand when 
the conference will become an indus- 
trial life, health and accident organi- 
zation. These lines conducted on the 
weekly-payment plan constitute a busi- 
ness peculiar to the south and one con- 
fronted by many problems. The week- 
ly business seems therefore likely to 
have first place, with the monthly busi- 
ness a good second. The problems of 
the southern surety companies are 
those of surety companies throughout 
the country and best may be handled 
by national organizations. 


Will Retain Its Identity 


The Conference will not lose its iden- 
tity as a separate organization because 
of the merger of other accident and 
health bodies into a national associa- 
tion. The southern disability companies 
are exceedingly friendly toward the 
proposed organization, and the majority 
will enter as members, but the South- 
ern Conference will continue. Year by 
year it has been placing the business 
in this section of the country on a 
higher plane. It has many problems to 
solve that would not interest the com- 
panies in other sections. Until the 
problems of the southern industrial 
companies are similar to those in other 
parts of the country it will have plenty 
of work to perform. Practically all 
those present last week will attend the 
September accident and health meet- 
ings at Atlantic City, when the 
new organization is formed, and will 
affiliate. 


Assails the Twister 


Responding to addresses of welcome by 
Mayor T. C. Thompson of Chattanooga and 
Insurance Commissioner J. Will Taylor 
of Tennessee, A. Langley, vice-presi- 
dent and general manager of the Carolina 
Life, sailed into the professional twister 
as the rock on which many young com- 
panies split. He recommended requiring 
a two years’ record before giving a man 
an agency contract. 

In his address President Huffaker said 
the question of merger with other organi- 
zations was settled at the Dallas meeting 
of the Conference in 1912. “That this 
conference,” said he, “‘will continue to co- 
operate with similar organizations in 
every undertaking for the common good 
there is not the slightest doubt, but to lose 
our identity by merging at this time with 
the proposed mammoth national organiza- 
tion representing all lines of casualty in- 





surance would, in my opinion, materially 
lessen the influence of southern companies 
in dealing with problems peculiar to this 
section of the country.” 


Talks on Claims 


In recommending that the conference 
authorize a committee on claims, Presi- 
dent Huffaker dwelt on the reasons for 
the payment of so many unjust claims. 
The courts are not alone to blame. Much 
of the trouble is due to the ignorance of 
policyholders. It is the business of the 
companies to see that policyholders, at- 
torneys, juries and judges have a clearer 
conception of the fundamental principles 
of policy construction and premium rates. 
No claim which the adjuster believes to 
be honest finds its way into the courts, 
except where the “shyster”’ lawyer be- 
comes interested. 

“Perhaps ninety percent of all litiga- 
tion,” he said, “in the adjustment of acci- 
dent and health claims is a direct result 
ofthe rejection of cldims which have been 
fil@d either through ignorance of the pol- 
icy conditions on the part of the claimant 
or a direct attempt to practice fraud upon 
the company. If all parties concerned un- 
derstood the nature of our business as we 
understand it suits against insurance com- 
panies would be almost a thing of the 


past,” 
Huffaker’s Valuable Work 


The conference has had in the past 
an accident and health committee, which 
has represented both the commercial and 
monthly-premium business. President 
Huffaker’s recommendation that a new 
committee be authorized to represent 
monthly premium business only carried. 
He also spoke on state insurance and the 
effects of workman’s compensation. Mr. 
Huffaker’s strength and standing in the. 
south is evidenced by the fact that he 
has presided at four of the five annual 
gatherings of the conference and retires 
after a most successful administration 
-~ ring the creative years of the organiza- 
tion. 

Law Committee’s Report 


One of the most valuable reports of the 
convention was that offered by the law 
committee. Under the chairmanship of 
Alexander W. Chambliss, of the law firm 
of Sizer, Chambliss & Chambliss of Chat- 
tanooga, the committee drafted several 
recommendations and a model act for the 
regulation of industrial companies. The 
report advocated the passage in all states 
of a bill permitting surety companies to 
bond municipal as well as state and 
county officers. 

The specific matter referred to the com- 
mittee was the drafting of a bill for the 
protection of insurance companies from 
false statements by claimants, physicians, 
agents and others. This the committee 
did_ by taking the law now in operation 
in Georgia and revising in view of the ex- 
isting Tennessee laws. The bill will be 
placed before the various southern legis- 
latures. It prohibits false statements as 
to benefits, dividends or other advantages 
of industrial life, health and accident pol- 
icies, acceptance of premiums or assess- 
ments for an insolvent company or asso- 
ciation, makes it a misdemeanor knowingly 
to issue or assist in issuing policies or re- 
instatements to infirm, unhealthy or unin- 
surable persons and prohibits making of 
fraudulent claims or making fraudulent: 
statements in applications for insurance. 


Taxation Discussed 


“The Taxation of Insurance Premiums,” 
read by C. E, Clarke in the absence of 
M. D. Johnson, president of the Peninsular 
Casualty, brought out an interesting dis- 
cussion. Orr explained how the 
weekly companies operating in Alabama 
and Virginia helped secure laws friendly 
to the companies as regards taxation by 
showing the legislators that weekly in- 
surance has been instrumental in taking 
the burden of burying paupers from the 
state. The law committee was given 
power to appoint subcommittees in each 
of the southern states to draw up plans 
on legislation, these committees to report 
back to the law committee, which will 
then submit ‘a definite program to the 
next convention. 


Boyer on Merger 


The feature of the Thursday afternoon 
meeting was the discussion of the pro- 
posed merger of casualty organizations 
into one national body. H. Boyer, 
president of the American Association of 
Accident Underwriters, was present and 
outlined the purposes of the proposed or- 
ganization. The monthly payment busi- 
ness is today in a deplorable condition, he 
said, owing to the tendency of the com- 
panies to overliberalize their policies. The 
same conilition prevails in the commercial 
business. No other business is returning 
so little to its stockholders today as are 
these branches of insurance. With some 
190 companies in the field, it has become 
a question of the survival of the fittest. 
Only two companies out of 110 which have 
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been heard from, have refused to promise 
their support to the new organization 
which is to be formed at Atlantic City 
in September. Mr. Boyer said it was not 
his thought that the Southern Conference 
should dissolve in favor of the new or- 
ganization. Its members could be of great 
help, however, if they would attend the 
meeting in Atlantic City and participate 
in the proceedings. 


Craig On Ideal Agent 


Two remarkable. addresses were given 
at the annual banquet on Thursday eve- 
ning. C. A. Craig, president of the Na- 
tional Life & Accident, summed up the 
six requisites of “The Ideal Agent” as 
follows: Honesty,-common sense, sobri- 
ety, loyalty, industry and energy. These 
six qualities, he said, are absolutely es- 
sential to the ideal agent. A man may 
possess five of them but with any one 
lacking he is not the ideal. “I have but 
little patience with the view that such 
men are scarce,” said Mr. Craig. “The 
trouble is with tus. We too frequently 
place the emphasis on energy rather than 
on integrity in our desire for growth.” 


Allison’s Address 


On the subject “Casualty Develop- 
ment,” Young E. Allison, editor of the In- 
surance Field, gave a vivid portrayal of 
the possibilities inherent in the casualty 
business. “For the past twenty-seven 
years,” he said, “insurance men have been 
predicting the ruin of their business, yet 
in that period of time its volume has 
increased four-fold. A quarter of a cen- 
tury ago casualty receipts were so small 
in this country that scant reference can 
be found to them in the reports of that 
time. There is every prospect that dur- 
ing the current year the receipts of this 
class of this business will reach $150,- 
000,000. Where life and fire insurance 
have increased four-fold in 25 years, cas- 
ualty insurance has increased nine-fold in 
a period shorter than six years. 


State Insurance 


“Casualty companies should follow up 
every move taken by the state and use 
them to advantage. The state’s action in 
entering into workmen’s compensation is 
the greatest thing that could possibly 
happen for the companies, for what the 
state can do for the individual is insig- 
nificant compared to what private enter- 
prise can do for him. The companies can 
always sell insurance cheaper than can 
the state, for they can keep fraud and 
the moral hazard out of the business and 
politicians can never do that. The $250,- 
00,000 fire loss in this country each year 
is covered by $400,000,000 in premiums. 
The $800,000,000 loss in time is barely 
scratched. Truly must it be said that the 
sun of casualty insurance is just begin- 
ning to rise and its future is by far the 
brightest of any branch of the business. 


Prorata Clause 


At the Friday morning session the in- 
dustrial committee offered four recom- 
mendations, as follows: That all com- 
panies engaged in the weekly business in- 
clude the prorata clause in their policies; 
that the companies give notice when an 
agent is discharged for bad practice; that 
a uniform policy be adopted; that com- 
panies refuse to employ the agents of 
other companies without first taking those 
other companies into consultation. 

The question of prorating claims. by 
means of bureaus to be established in the 
different sections of the South invoked 
the best discussion of the whole conven- 
tion and indicated that this clause will 
soon make its appearance in the policies of 
all companies doing a weekly business in 
the south. The lead in the discussion was 
taken by C. A. Craig, whose company, 
the National Life & Accident of Nash- 
ville, has been using the clause to great 
advantage during the past two years. In 
that period the National has made the 
best record in its history as to lapses, 
increase in business and losses. The ex- 
perience of the Life & Casualty of Nash- 
ville, the other southern company having 
the prorata clause, has been similar to 
that of the National. 


Clause Approved 


A motion prevailed that the conference 
approve the clause and that the chair ap- 
point a committee of five whose office it 
shall be to get all of the companies in 
and out of the conference to agree to 
adopt the clause. That the committee 
will be successful in its efforts is practi- 
cally assured. The only reason that the 
companies present at the convention failed 
to go on record specifically as to the 
adoption of the clause, was owing to pe- 
culiar local conditions at a few points. 
Several of the conference companies will 
put the clause in immediate operation in 
parts of their territory. 


Action on Recom dati 


The committee’s recommendation that 
the companies notify one another of the 
dismissal of agents was adopted. The 
question of a uniform policy was referred 
to the prorating committee. The con- 
ference also adopted the recommendation 
that no company employ the agents of 
other companies without first taking the 
matter up with these other companies. 

Cc. B. Atkins, manager, Atkins Adjust- 
ing Agency of Atlanta, gave an instruct- 
ive talk on “The Adjustment of Claims,” 
in which he urged a fair deal for the 








claimant. Mr. Atkins recommended that 
the conference establish a service and 
information bureau to aid in the settle- 
ment of claims and to prevent frauds on 
the companies. These matters were re- 
ferred to a special committee which will 
report at the next convention, 


T. W. Dealy Speaks 


The closing address was given by T. W. 
Dealy, editor of the Insurance Herald- 
Argus, on the subject ‘“‘Reasons for. the 
Existence of the Southern Casualty & 
Surety Conference.” The insurance busi- 
ness in the south hasn’t kept pace with 
other lines of business, was Mr. Dealy’s 
theme, but through such organizations as 
the Southern Conference, is now rapidly 
coming to the front. 

Secretary-Treasurer R. J. Maclellan re- 
ported the Florida Fire & Casualty, South- 
western Surety, Texas Fidelity & Bond- 
ing and United States Health & Life re- 
signed from the conference, the Carolina 
Life and the Life & Casualty of Nash- 
ville reinstated and the following new 
members admitted: National Life, U. S. 
A.; Atlas Life of Montgomery; National 
of Norfolk; Provident Relief of Wash- 
ington; and the Missouri Life & Accident. 


Those Present 


Columbus, S. C., and Galveston asked 
for the 1915 meeting, but the selection 
was referred to the executive committee. 

The following is the convention roster: 

J. J. Watson, American Indemnity, Gal- 


veston. 
Industrial Life & 


John McEachern, 
Health, Atlanta. 

H. D. Huffaker, Interstate Life & Ac- 
cident, Chattanooga. 

B. Estes, Life & Casualty, Nashville. 

C. A. Craig, National Life & Accident, 
Nashville. 

Edwin Shelby, New Orleans Casualty. 

Cc. E. Clarke, Peninsular Casualty, Jack- 
sonville. 

R. J. Maclellan, Provident Life & Ac- 
cident, Chattanooga. 

c. P. Orr, Southern Mutual Aid, Bir- 


mingham. 

I. S. D. Sauls, Southern Mutual Aid, 
Pensacola. 

A. B. Longley, Carolina Life, Columbia, 


Ss. C, 

M. E. Ridley, Southern of Nashville. 

Cc. H. Boyer, National Life, U. S. A 
Chicago. 

John Brosnan, Provident Relief, Wash- 
ington, D. C. 

W. A. Johnson, 


Missouri Life & Acci- 
dent, St. Louis. 


Rules on License Bond 


The supreme court of Arkansas has 
held that liability exists only under the 
last bond given by a fire insurance com- 
pany in order to operate in that state. 
The law requires the filing of a $20,000 
bond annually. Two attorneys-general 
of the state had ruled that in event of 
loss under a three-year or five-year fire 
policy, which loss was unpaid by the 
fire company, the surety on the bond 
in force at the time of the loss and also 
the surety on the bond in force at the 
time the risk was written would be 
liable. 


The Booster Accident & Health of Min- 
neapolis is entering Washington and will 
establish district agencies at Seattle and 
Tacoma. 


VACATION 
SEASON IS ON 











With the approaching summer months, 
the time is at hand for writing personal 
accident and health insurance. The 
perils of play and recreation are many- 
Travel accidents are numerous. People 
are in the mood to increase their lines. 
Others who are uninsured can be con- 
vinced. 

Personal accident insurance is one of 
the best and most satisfactory for the 
producer today. It is free from dis- 
turbances. A good renewal income 
can readily be built up. 


GAnited States Casualty 
Company 


EDSON S. LOTT, PresIpENT 
80 MAIDEN LANE, NEW YORK 


Chicago Branch Office 731 Insurance Exchange 
CHARLES H. ELDREDGE, ManaGER 
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WHAT EKERN IS SAYING 


—_— 


TALKS FOR STATE INSURANCE 





Makes Various Statements as to Ex- 
pense Under Different Plans of 
Administration 





That the insurance companies may 
see what sort of argument Commis- 
sioner Ekern of Wisconsin is handing 
out to the people of his state to show 
the desirability of amending the con- 
stitution so as to permit the state to 
go into the insurance business with 
constitutional safeguards thrown off, 
the following quotations are given 
from his speech before the Wisconsin 
State Federation of Labor at Oshkosh 
last Thursday. 


“The insurance departments look after 
the solvency of companies, the fairness 
with which they treat policyholders, and 
their expenses. Extravagance in expense 
has been notorious and in some cases 
has been limited by law. With all this, 
expenses have been increased rather than 
reduced. Excepting life insurance, about 
one-half of the money paid by policyhold- 
ers goes for expenses. 


Insurance and Banking 


“Insurance is merely the gathering to- 
gether of a common fund from which oc- 
casional losses are paid. In many _ re- 
spects it is the same as banking. Who 
would think of putting his money into a 
bank if he only got back one-half of his 
deposits. Yet this is really what is done 
in insurance. 

“There is little competition in insurance, 
and wHat there is does not extend to the 
worker. He seldom gets the benefit of 
mutual insurance. On this insurance 
whieh the worker gets, the expenses run 
from 40 to 60 percent of the premiums. 
In other words, only from $40 to $60 is 
returned out of each $100 of premiums 
paid. * * * 

“It has been left for the state to show 
how this enormous waste can be done 
away with in part. The state of Ohio re- 
ports the expense of workmen’s compensa- 
tion insurance by the state at less than 8 
percent of the premium. * * * During 
ten years, Wisconsin has saved $250,000 
by doing its own fire insurance business. 


Charge Against Companies 


“The people are awakening to the ad- 
vantages of state insurance. The com- 
panies are being aroused, and every at- 
tempt is being made to hinder and em- 
barrass its success. For months the state 
has been and is now being organized by 
insurance companies and their agents to 
fight the adoption by the people in No- 
vember of constitutional amendments to 
permit the legislature to provide for dif- 
ferent forms of state insurance. This 
contest extends to a fight against all 
amendments to the state constitution. 
They do not want the people to have the 
right to amend their constitution in two 
years instead of four, or to have the right 
to reject laws enacted by the legislature, 
or to enact laws which the legislature has 
considered and failed to enact. They are 
fighting these and all other amendments 
which are to be voted upon in the Novem- 
ber election. 


More Charges 


“This is a question which goes deeper 
than dollars and cents. It goes to the 
question of whether the insurance inter- 
ests shall stand at the toll-gate and dic- 
tate to the people of Wisconsin that they 
Shall have a monopoly of the business of 
insurance,-or whether the people, through 
their laws, shall provide for the most 
economical and best forms of insurance 
which may be devised.” 

It is little wonder the companies want 
to dictate to preserve their monopoly 
when the figures show that during ten 
years they have taken out of Wisconsin 
ever $240 for every $100 returned in fire 
losses, and last year took out almost $300 
or every $100 returned in losses.” 


F. & D. “Life Income” Policy 


In connection with the recent pub- 
lished statement that the Continental 
Casualty has put out an “infirmity” 
Policy, granting indemnity for loss of 
time, but not paying any death indem- 
nity, and that this is the first policy of 
the sort issued in this county. Vice- 





WANTED SITUATION—Fifteen years experience 
n Industrial Health and Accident Insurance. 
@ Agency and Claim departments. 4 Settled over 
20,000 claims in person and by correspondence. 
q Executive ability, with strong personality. @ Wide 
experience in collections, correspondence and 
finance. Highest reference. Bond. Reasonable sal- 
ary. Address 33-N, care The Western Underwriter. 











President William H. Harris of the Fi- 
delity and Deposit calls attention to 
the fact that the Baltimore company 
has issued the “life income” disability 
policy with no death indemnity for over 
a year and has created quite a demand 
for it. This policy, for a premium of 
$45 annually (select and preferred, 
ages 18-50) pays $25 or $50 accident 
indemnity for life, $25 weekly health 
indemnity for fifty-two weeks and then 
$6.25 weekly indemnity for life, together 
with optional benefits, doctor bills 
for nondisabling injuries, registration 
and identification. 

The policies are different in that the 
Continental Casualty’s contract simply 
pays so much a week for the period of 
disability, regardless of the cause of 
disability. 


AFTER ALLEGED LOAN SHARKS 





Ohio Department Claims Unlicensed 
Concern Issued Bonds to Secure 
Loans 





The Ohio insurance department 
charges that the United States Credit 
Agency of Springfield, Ohio, of which 
Frank M. Krapp, a referee in bank- 
ruptcy, is president, has violated the 
state laws by doing a bonding busi- 
ness without the necessary license. 
The books and records of the com- 
pany were seized by Superintendent 
Small and his men. Mr. Krapp denied 
that while the company had been doing 
some business it had been doing a gen- 
eral business. The facts in the case 
were put into the hands of the prose- 
cutor of Clarke county. It is said that 
a chain of loan agencies in twenty-two 
Ohio counties have been operating in 
such connection with the concern. The 
plan is said to be that when a man 
needed money and applied to a loan 
agency he was told that he must give 
security; in most cases he could not 
and then he was steered to the credit 
agency which issued an indemnity 
bond, but plastered a mortgage on the 
household goods of the borrower and 
charged heavily for it. 





Indiana Semiannual Figures 


The following are premiums and 
losses of a number of casualty and sur- 
ety companies on business in Indiana 
for the first six months of this year: 


Premiums. Losses. 
American Auto ....$ 13,064 $ 2,975 
Brotherhood Acci. . 7,638 ,90 
Peerless Cas. ...... 657 211 
Clover Leaf Cas.... 2,444 973 
Consolidated Cas. .. 702 440 
Commonwealth Cas. 3,822 1,587 
Federal Cas. ...... 19,590 9,754 
Guardian Cas. & Gy. , Ce 
Mass. Accident .... 56 2 2=—s oe wep 
Kentucky Live Stk. 461 450 
Masonic Protective. 9,538 4,811 
N. J. Fid. & Pl. Gl. 3,586 1,712 
National Cas. ...... 11,274 5,436 
North Amer. Acci.. 14,883 5,037 
Ohio State Life ... ee 
Ridgely Protective . 7,361 4,780 
West. Live Stock.. 671 6seee 
Western Indemnity. SE578 8 ss cro wers 





DISCRIMINATION CHARGED 


Two accident companies have com- 
plained to the Texas insurance depart- 
ment that the Texas Business Men’s Acci- 
dent Insurance Association of Austin is 
practicing discrimination. The depart- 
ment has referred the entire matter to the 
attorney-general. The association has 
been advertising broadcast, offering a 
$5,000 accident policy paid up for one 
year to the business man who makes the 
nearest guess as to who will be the next 
governor of Texas and the majority of 
such successful candidate at the election 
next Saturday. The offer or its fulfill- 
ment is said to constitute a discrimina- 
tion, under the Texas law, against those 
who pay cash for their policies. 





CLAIMS $2,000 DAMAGES 


Edward E. Porterfield, Jr. of Kansas 
City has filed suit against the Title Guar- 
anty & Surety for $2,000 as the result of 
alleged bad faith on the part of the latter 
in making a contract with Mr. Porterfield 
while negotiating for reinsurance. The 
Kansas City agent asks for $2,000 for 
trouble and expense incurred by establish- 
ing an agency last October, the time of 
the incident. Mr. Porterfield is now gen- 
eral agent of the Fidelity & Deposit. 





SOUND ENTERPRISING THE LIBERAL PROMPT 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK. Home Office: 47 Cedar St, New York City 
PLATE GLASS, PERSONAL ACCIDENT AND HEALTH INSURANCE 








UNEXCGELLED FACILITIES or Handling Recherade 


usiness in Kansas City 


C.D.STOWELL & COMPANY 


KANSAS CITY, MO. 
























“Uniformly Fair and Prompt” 


in settlement of policy claims, is what the Illinois Insurance Depart- 
ment says of the Bankers’ Accident Association of East St. Louis, Illinois. 


We want two special men to travel in Illinois for the 
company with this strong indorsement. Address: 


Bankers’ Accident Association - East St. Louis, Illinois 











Protection Policies 


to meet every demand of 
both prospect and agent. 


DAVID H. KELLER, M. D. 


737 Insurance Exchange 
Chicago, III. 


Accident, Health and 


Life Insurance 


This Emblem 
stands for 
Good Service 





Salesmen Wanted - 
in Iowa, Wisconsin, Missouri, Kansas, 
» Nebraska, Colorado. 


Bankers Accident Co. 
Des Moines, Ia. | 


STOCK SALESMEN Insurance Department 
and writing business is 
increasing its capitalto ONE MILLION DOLLARS. 


Officers and Directors are prominent and influential men residing in differ- 
ent parts of Ohio. 


T HE. contract and territory ready for two TALTY C 


REPUBLIC CASUALTY CO. 


ROCKEFELLER BLDG... - - + CLEVELAND, OHIO 


THE AMERICAN GIJARANTY Co. 


COLUMBUS, OHIO 


Investigations, Medical Examinations 
and Adjustments made 





Medico-legal cases a specialty 


























We Write 
ank Burglary Automobile 
- Fidelity State, County, Township, City 
* Depository Administrators, Executors,Guardians 


“ Deposits Employes 


Agents wanted in Ohio and Indiana 
JOHN L. HAMILTON, President SCOTT MORRIS, Secretary 


SECURITY CASUALTY CO. 


INDIANAPOLIS 
GEORGE VONNEGUT, PRES. E. E, GRIFFITH, VICE-PRES. & MGR 


A Company up to the minute in its methods, ideas and policies. The 
only stock ws confining itself to Industrial Health and Accident 
Insurance. S means service to the agent and policyholder. 



























The American Credit-Indemnity Co. 
of NEW YORK 


CREDIT INSURANCE ONLY 


E.M. TREAT, Presidemt 
Insures manufacturers and wholesalers against Excessive Annual Loss through 
Insolvency of Customers. We can always use a tow high-class solicitors. 
415 Locust St., ST. LOUIS, MO. 80 Maiden Lane, NEW YORE 
OFFICES IN ALL PRINCIPAL CITIES 


J. F. HALLWEGEN, General Agent, 1140 Marquette Bldg., CHICAGO 
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PROGRAM IS SHAPING UP 


GROUP MEETINGS TO BE HELD 
Arrangements for White Sulphur 
Springs Casualty and Surety Con- 
vention Progressing Nicely 





Secretary-Treasurer John A. Mor- 
rison of the National Association of 
Casualty & Surety Agents announces 
important features of the program for 
the annual meeting at White Sulphur 
Springs, W. Va., Sept. 21-25. 

W. S. Diggs of Cincinnati, president 
of the Ohio Insurance Federation, will 
speak on “The Necessity and Benefits 
of Organization.” Mr. Diggs is an all- 
around casualty and surety man of long 
experience, a forceful speaker and a 
student of insurance organization. It 
has been decided to have only a few 
papers and those will be short and 
snappy, leaving plenty of time for dis- 
cussion by the members of the many 
important questions that need consider- 
ation. 


Chairmen for Sections 


-Suretyship will receive consideration 
on the second day of the meeting, 
George D. Webb, of Conkling, Price & 
Webb of Chicago, having agreed to 
take charge of that session. Mr. Webb 
is not only one of the most successful 
casualty and surety men of the country, 
but his experience in suretyship runs 
back nearly twenty years, during all of 
which he has been a close student of 
the business. His firm represents the 
Fidelity & Deposit for bonding business 
as general agents for northern Illinois. 

Edward Griffith of E. E. Clapp & 
Co. of New York will preside as chair- 
man of the accident and health group. 
His general agency, representing the 
Fidelity & Casualty, probably produces 
more accident and health business than 
any other agency in the country. Other 
branches of the casualty business will 
be handled in groups, whose chairmen 
will be announced later. 


Railroad Arrangements 


To accommodate the western men 
the Chesapeake & Ohio Railroad will 
give special train service from Chicago 
and Cincinnati, with through Pullmans 
from St. Louis and such other points 
as numbers may justify. The Chicago 
crowd will leave the city at 11:37 a. m. 
on Sunday, Sept. 20. The train will 
leave Cincinnati at 9:05 that night and 
will reach White Sulphur Springs at 
8:30 Monday morning. Railroad rates 
for the round trip are as follows: Chi- 
cago, 7; Cincinnati, $13; Toledo, 
$17.90; Cleveland, $18.50; St. Louis, 
$27.40. 





BUYS A BUILDING 


The Casualty Company of America has 
secured a controlling interest in the stock 
of the holding company which owns the 
building at 68 William street, New York, 
at the northeast corner of William and 
Cedar streets. It is understood that the 
company will occupy it as a home office 
when its lease on its present quarters 
expires. 





The Southern Surety, Southwestern 
pra. and -_* uitable Surety are defend- 
na suit brought by Muskogee coun- 

ty, gH to recover alleged short- 
ages of former County Treasurer W. H. 
Wainwright, whose conviction of embez- 
zlement is pending before the criminal 
court of appeals of Oklahoma. Beginning 
with July 27 evidence will be heard by a 
referee for probably two months. It is 
the contention of the surety companies 


MR. 
INSURANCE 
SALESMAN 





that the suit against them over-esti- 
mated the shorfage and also that part of 
the defalcation occurred in six months 
which was added to Wainwright's term of 
office by legislation, but not specifically 
covered by the bonds. 


DEMAND MORE RESTRICTIONS 








Michigan Surety Men Want Law 
Changed So Only Sound Com- 
panies Can Operate 





Detroit surety men are behind a 
movement to ask the next legislature 
for a law, or an amendment to the 
existing law, for the purpose of com- 
pelling executors and guardians to give 
bonds for the execution of their trusts, 
which actually protect. There is a law 
now which provides that executors and 
guardians shall give adequate bonds, 
and that the bonds shall be renewed 
every five years; but it is not enforced, 
owing to inaction of probate judges. 
Said a Michigan surety man: 


“There is not a county in the state in 
which there are not several, and some- 
times many, bonds of defunct surety com- 
panies recorded as still in force. From 
a public point of view, it is an outrage. 
The best remedy that I can see is to 
impose much stronger restrictions on 
companies that desire to do business in 
the state. It would be better for the 
public and better for the companies. 
People now are fooled because the state 
licenses weak companies to do business. 
It don’t mean much to be licensed by 
the state of Michigan just now. The 
insurance commissioner is not at fault. 
The law fixes certain qualifications for 
companies and when they live up to those 
qualifications he has no option but to 
license. We will try, to have the restric- 
tions made stronger.” 





Will Fight Deposit Order 


New York, July 22—(Special)—AlI- 
though no concerted action has yet 
been taken or agreed upon it is ex- 
pected that the liability companies will 
contest the order by the New York 
Compensation Commission requiring 
companies to deposit $10,000 cash with 
the commission as a fund from which 
claim payments can be made. Section 
25, under which the commission makes 
its demand, says: “and employers and 
insurance ‘companies shall for such pur- 
pose be permitted, or when necessary 
to protect the interests of the bene- 
ficiary may be required to make de- 
posits to secure the prompt and con- 
venient payment of such compensa- 
tion.” 

There being no declaration or neces- 
sity to protect beneficiaries, companies 
cannot see how the commission has 
authority to demand a deposit of 
money. Interesting developments are 
expected within the next few days. 





Change Convention Date 


The date for the annual meeting of 
American Association of Accident Un- 
derwriters has been changed to Atlantic 
City, Sept. 9, 10 and 11. 





Orders Legal Bills Itemized 


New York, July 22. —(Special)—The 
New York workmen’s compensation 
commission defines an industrial acci- 
dent as follows: “One which causes 
loss of time from work or which re- 
quires medical aid.” All such accidents 
must be reported to the commission. 
The commission refuses to recognize 
any agreements relating to payment for 
legal services in connection with claims 
except upon the presentation of a state- 
ment of actual service rendered. Lump 
sum agreements for services will be 
ignored. 








Our 1914 Policies are worth your attention, 

providing you want to make money. 
Effective for sickness after. ~ pm ng 
benefits for 8 months. every 
30 days. Optional benefit + Bong y cosines « found 
only in high priced policies). 60% 


Pte F sickness 


ulations. 


CAP eg Biba arcs and pean ae etter and cocteny. 


CAP ‘520,000.00 FEDERAL CASUALTY CO., Detroit, Mich. 





American Automobile Insurance Company 


LAWRENCE B. ag Chairman of the Board 
CHAS. W..DISBROW, President 


Pierce Building, St. Louls, Mo. 
ALL KINDS OF 


INSURANCE ON AUTOMOBILES 


Fire, Theft, Collision, Property Damage 


and Liability 











EQUITABLE SURETY COMPANY 


Home Office, ST. LOUIS, MO. 


Offers superior service because its business is confined 
to the issuance of Fidelity and Surety bonds. 


Agents wanting a Company not interfering with other 
Casualty lines should apply to Agency Department. 











W. R. SANDERS, General Mgr. 
(2)- 





Our Claimants Are Boosters 
Our Agents Enthusiastic and 
Making Good Money—Some 
Excellent General Agency Openings 
in Ohio, Indiana, Pennsylvania 
and Kentucky. 
Convenient Premium Payment Accident and Health Insurance Exclusively 


AMERICAN LIABILITY COMPANY 


Cincinnati, Ohio 

















Inter-Ocean Casualty 
Company 
Restos’: Winois 
Good Territory and Liberal 


Contracts for Accident Agents 
who are Producers. Address 


W. A. NORTHCOTT 


PRESIDENT 





KELLER ON ADJUSTMENTS 


read “Practical Suggestions for 
Claim Adjustments,” written by 
David H. Keller, M. D., one of 
the most experienced accident and 
health claim men in the country. 


Published Every Month 


Qs accident claim man should 


THE INDUSTRIAL REVIEW 
Subscription Price, $1 a Year 
Lincoln Inn Court Bldg. Cincinnati 
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CAPITAL - - 


Guardian Accident Insurance Co. 


of 
INDIANAPOLIS, INDIANA 





HORACE E. KINNEY, President 
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NEWS OF COMPENSATION 





SAYS MORE WILL BE ASKED 
Ohio Law Maker Announces Workers 
Will Demand Increased Scale of 
Compensation 





The Ohio legislature in special ses- 
sion for one day, July 20, passed a bill 
relieving taxpayers of raising this year 
1 percent of the public payroll, with 
which to pay for workmen’s compensa- 
tion for public employes through the 
state fund. The tax commission esti- 
mates that premiums already paid by 
cities, counties and the like will take 
care of their contpensation risk till 1919. 
Nye of Lucas county, Progressive, 
voted against the bill on the ground 
that next winter workmen will ask for 
an increased scale of workmen’s com- 
pensation and he thought as this bill 
left the schedule for public employes 
unchanged until 1919, it would be used 
as an argument against increasing the 
awards to be paid by private employers. 

Asks Reconsideration 


Philip Frankel, secretary of the Cleve- 
land Garment Manufacturers’ Association, 
has asked Superintendent Small of Ohio 
to consider again his recent ruling that 
groups of employers may not insure their 
workmen’s compensation risk on the mu- 
tual plan because the Ohio insurance 
laws make no provision for mutual cas- 
ualty companies. If Mr. Small still holds 
the same opinion, Mr. Franker suggests 
that the question be submitted to the 
attorney-general or that a friendly suit 
be started with a view to securing a 
court decision on the points involved. 

The Ohio industrial commission has 
ruled that the Scioto Valley Traction 
Company shall pay compensation for the 
death of a conductor killed by lightning 
while on duty. This ruling is directly 
opposed to that of the Wisconsin indus- 
trial commission, which held that light- 
ning that killed a workman was the “act 
of God” and not an industrial accident 
within the meaning of the law. 


IMPORTANT MICHIGAN RULING 


A compensation decision of much im- 
portance to insurance companies was ren- 
dered by the Michigan industrial accident 
board last week, holding that an employer 
is not liable for compensation to an em- 
ploye when injury is the result of illness 
of the employe incapacitating him from 
properly guarding himself against injury. 
The case was brought to the board solely 
for a ruling. Dodge Brothers, automo- 
bile manufacturers, were the employers. 
The employe had heart disease, and, upon 
fainting one day, fell and fractured his 
skull. This affected his mental status. 
Dodge Brothers took care of the man any- 
way, paying him full salary, though they 
denied liability. 

The Travelers will ask the Michigan 
industrial accident board for a ruling on 
a peculiar case. The company does not 
deny liability; it simply does not know 
what to do. Some time ago an employe 
of one of its assured, a driver of a big 
motor truck, ran over and killed a child 
that jumped from a curb and ran in front 
of his truck. The driver was so un- 
nerved by the accident that after sev- 
eral attempts to do his work he had to 
give it up. The man suffered no acci- 
dent himself, but he is thoroughly inca- 
Pacitated for work because of the acci- 
dent. Physicians have decreed that he 
must go to the country and probably re- 
Main there, idle, for at least six months. 


Law Gets Into Politics 


Former Governor Chase S. Osborne, of 
Michigan, who put the present compensa- 
tion law through the legislature, is cam- 
Paigning for the nomination this year 
on the Republican ticket and appealing 
for labor support, declaring that the com- 
pensation law ought to be amended to 
Make it more favorable to labor. Mr. 
Osborn, it is reported, would make it 
obligatory, for one thing, for the attor- 
hey general or the prosecuting officers of 
the counties to sue any employer or in- 
Surance company who disputed a work- 
ingman’s claim. 

Would-be législators seem to think that 
the compensation law is a grand issue 
upon which to run for office. Two sug- 
gested amendments are the providing of 
compensation for disfigurement and the 
creation of a special commission to 
handle compensation matters. 


WISCONSIN EXPERIENCE 


C. H. Crownhart, chairman of the Wis- 
©onsin industrial commission, told the 
isconsin Federation of Labor last week 
hat during the year ended June 30, last, 


cases or $65.46 each. The cost of med- 
ical attendance, including hospital bills 
and nurse hire, is not exactly known, but 
the figures at hand indicate that this ex- 
pense is about 40 percent of the indem- 
nity. On this basis the entire amount 
of compensation, including medical aid, 
was close to $800,000 for the fiscal year 
just ended. 

On July 1, 1914, about 12,500 employers 
were under the act with their 250,000 em- 
ployes. About 98 percent of all indus- 
trial accidents are subject to compensa- 
tion. Estimates on present experience 
bring the total compensation for the cal- 
ender year ending Dec. 31, 1914, to more 
than $1,000,000. 


NEBRASKA NOTES 


Secretary of State Wait of Nebraska 
is preparing a pamphlet to be distributed 
among the voters of the state contain- 
ing arguments for and against the work- 
men’s compensation law passed by the 
last legislature and to be submitted to a 
referendum vote next fall. 

Omaha liability insuarnce men are 
marking time at present, neither they 
nor the damage suit lawyers as yet mak- 
ing any preparations to influence the pub- 
lic mind. The respite secured by delay- 
ing enforcement of the law for more 
than a year has been profitable for the 
lawyers, a large number of substantial 
verdicts carrying attorneys’ liens having 
been rendered by juries in personal in- 
jury and death suits. 


ILLINOIS REPORT 


The first annual report of the indus- 
trial board of Illinois, which really cov- 
ers about six months of active operations, 
previous to June 30, shows that 184 cases 
have been presented to it and decided. 
These involve the payment of $155,101.11 
in installments. Lump sums have been | 
entered in 367 cases, involving the pay- 
ment of $335,732.91. There were pending 
on June 30 240 arbitration matters and 
twenty-eight lump sum petitions. 

Of the accidents reported to the board, 
271 were fatal and 26,572 were nonfatal. 
Under the fatal accidents the ‘compensa- 
tion allowed is $190,608.82, with medical 
and hospital fees of $3,579.04. Under the 
nonfatal cases the compensation is $489,- 
625.94, with medical and hospital fees of 
$151,363.40. Of the nonfatal cases five 
resulted in total permanent disability, 
766 in partial permanent disability, and 
25,801 in temporary total disability. 

Up to June 30, 9,411 employers affirma- 
tively accepted the provisions of the 
workman’s compensation act; in addition 
802 employers accepted in writing and 
792 rejected the provisions of the act. 


TEST KENTUCKY LAW 


The constitutionality of the Kentucky 
compensation law will be tested in an 
agreed suit to be filed shortly, accord- 
ing to the understanding at Frankfort. 
Some employer who intends to accept the 
law will be enjoined by an employe and 
the case will be taken to the court of 
appeals promptly, so as to get a ruling 
by Nov. 1 if possible. There appears 
to be considerable confusion among em- 
ployers as to what course they will 
pursue. 

The workmen’s compensation arbitra- 
tion board of Kentucky has extended from 
July 17 to Aug. 17 the time when in- 
dustrial establishments in that state may 
file information concerning the nature of 
their business, the number of employes 
and their payrolls. Employers have until 
Nov. 1 to notify the board whether they 
will accept the terms of the compensation 
act. 


IOWA RULINGS 


Henry E. Sampson, special counsel in 
the department of justice of Iowa, has 
given Industrial Commissioner Garst an 
opinion to the effect that a workman 
having but one good eye and losing that 
one is entitled to more compensation than 
for the loss of one of two good eyes, 
but not to as much as for the loss of 
sight of both eyes. He cites the rule in 
several states that loss of the second 
eye, resulting in total blindness, is com- 
pensatable the same as the loss of both 
eyes, but he believes that under the law 
of Iowa the compensation for loss of the 
second eye should be determined as in 
the case of other injuries for which spe- 
cific compensation is not prescribed. 

Mr. Sampson has also ruled that Iowa 
towns and cities can carry compensation 
insurance in mutual companies. They 
cannot, however, group together for the 
purpose of carrying such mutual insur- 
ance. 

Industrial Commissioner Garst has 
ruled that owners of threshing machines 
must protect their employes under the 
compensation act, also that baseball play- 
ers who receive a salary are to come un- 
der the law. . 

The Employers Mutual Casualty of 
Des Moines has written workmen’s com- 
pensation policies covering an estimated 
payroll of $13,500,000 within the past 
thirty days, according to a letter sent 
out from the home offices by President 
J. A. Gunn under date of July 11. 


FIRST NEW YORE CLAIM 





$581,235 was paid as indemnity in 10,855 


first workman killed in New York after 
the compensation law became effective, 
will be paid compensation by the Trav- 
elers. The commission awarded his 
widow, $30 a month for life and $10 a 
month for her four-year-old daughter, 
payable until the daughter is 18 years 
old. In case the widow should marry 
again she is to receive full settlement in 
a lump sum, amounting to one year’s 
compensation at the rate of $30 a month. 
According to the New York Commer- 
cial, plans are on foot to reduce New 
York state fund rates 15 percent by Aug. 
1, in face of the protest of the manager 
and actuary of the state fund. It is 
claimed that this proposal is based on 
the fact that the expenses of the state 
fund are paid by the state and that it has 
no acquisition cost to meet. Its present 
rates are about 8 percent lower than 
those of the stock companies and some- 
body figures that a further reduction of 
15 percent could be made, based on the 


are adequate. 


MORE THAN 100 ARE PRESENT 








Agents of Time Insurance Company in 
Annual Convention at Milwaukee 
This Week 





The annual meeting of the agents of 


waukee, one of the enterprising acci- 
dent and health companies of Wiscon- 
sin, .opened at Milwaukee under favor- 
able circumstances on Tuesday with 
more than 100 in attendance. These an- 
nual gatherings are in the nature of 
“get-together” conferences for the-dis- 


to the casualty agent and no set pro- 
gram is followed. ee 
The special agents and district man- 


day afternoon in the assembly room of 


ciation, when a general discussion was 
participated in. The settlement of 
claims and the question of how best to 
handle sub-agents were the leading 
topics which were brought up. G. W. 
Wilkinson, Monroe, Wis., Henry Han- 
sen, Milwaukee, and Philip Press, Phil- 





lips, Wis., and others spoke. 
Paddock, president of the company, 
and J. J. Tague, adjuster and superin- 
tendent of agencies, were among the 
speakers, 

Tuesday evening the agents and their 
friends enjoyed “The Rainbow” at the 
Davidson theater. The entertainment 
features for Wednesday included auto- 
mobile rides about Milwaukee and to 
nearby points of interest, and a visit to 
the Motordome in the evening, where 
the agents witnessed some special mo- 


j. 0. 


| torcycle races. 


| was 


assumption that the stock company rates | 


the Time Insurance Company of Mil- | 


cussion of general topics of interest | 


agers from about Wisconsin met Tues- | 


The general meeting of all agents 
Id in the assembly room of the 
Merchants and Manufacturers’ Asso- 
— at ten and two o’clock Wednes- 
- ae 
Philip Kress of Phillips, Wis., was 
elected president of the association 
Wednesday, and E. Bartels of Tomah, 
Wis., was chosen secretary. Both are 
police judges in their respective towns. 
Informal talks and general discussions 
made up the Wednesday program. 





News of LIVE 
STOCK Insurance 


President J. W. Newman of the Ken- 
tucky Live Stock of Louisville, who 
has been active in the movement for an 
organization among the live stock in- 
surance companies, has addressed a 
letter to the principal officers of the 
companies operating in the west look- 
ing toward the completion of arrange- 











| ments for a conference in Indianapo- 


the Merchants & Manufacturers’ Asso- | 


lis on Aug. 26 at the Claypool Hotel. 
This movement has created interest 
among the companies of the west, and 
| there is little doubt that a good work- 
ing organization will be launched. Of 
course, there is a possibility that it will 
be found necessary to change the date 
| or place of the meeting to met the 
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AGENTS WANTED 





devised. 


of Accident Insurance. 


to sell one. 








to sell the most satisfactory Accident Policy ever 
A new and revolutionary proposition in the field 


The EQUITY- VALUE ACCIDENT POLICY 
pays more for everyday accidents—the kind that 
really happen oftenest—gives more real insurance— 
than any policy ever known. 

Backed by a national advertising campaign that 
will popularize it and create a demand for it—it will 
be easy to sell—people will want it. 

You can sell three prospects where you used 


Remember—the first man to sell This Policy in 
your town will be the one to make the money. 

Are you going to get in on this in your city? 

Mention this paper when you write. 
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convenience of the companies, but this 
is only a detail. 


MCSTANA COMPANY'S RECORD 


The Montana Live Stock & Casualty 
during its first year, which ended April 
30, wrote $20,941 in premiums, all on live 
stock, and sustained losses of $6,423, the 
ratio being 31 percent. The cash assets 
total $135,872, the capital is $105,156 and 
net surplus $20,120. 


INDUSTRIAL 
Health and Accident 


INSURANGE&E 


WILL REPORT TO SAGINAW 


On A.g. 1 industrial agents of the Mas- 
sachusetts Bonding who have been report- 
ing to tie Chicago branch office will be- 
gin reporting to the Saginaw office. Last 
week W. Howland of the Saginaw office 
was in Chicago arranging details of the 
transfer of the company’s old industrial 
agents from the branch office on La Salle 
street to the office of Doud & Scott, who 
were managers of the United States 
Health & Accident before the merger. He 
entertained the Doud & Scott agents at 
dinner on Thursday evening and those of 
the branch office on Friday evening. 

The idea has prevailed that the com- 
pany would maintain its industrial office 
at Saginaw only for a few months, but 
those in a position to know declare that 
this is a mistake. By reason of the 
lower scale of rents, salaries and printing 
costs prevailing at Saginaw the business 
can be handled much more cheaply there 
than at Boston. 














A. F, Creager, who has been in the in- 
surance business at Loveland, Ohio, has 
been appointed special agent for south- 
western Ohio of the Casualty Company 
of America for the industrial health and 
accident department. Mr. Creager will 
make his headquarters in Cincinnati. He 
is commencing an active campaign for 
agents. 





One Manual for All States 
New York, July 22—(Special)—The 


manual committee of the Workmen’s | 
Compensation Service Bureau is work- | 


ing on a new single workmen’s com- 
pensation manual for use in all com- 
pensation states to supplant various 
state manuals now in use. Provision 


is made for applying different rates to | 
correspond with the varying laws, but | 
The | 


one manual will cover all states. 
book will probably be ready early in 
September. 





Gets Out New Policies 


Two new policies, one called the “Es- 
sential Disability” and the other “Es- 
sential Accident,” have been issued by 
the Royal Casualty of Chicago. Both 


sell at rates about 20 percent below the | 


average “frilled” policy, eliminating 
frills practically altogether. The first 
pays for total disability from accident 
for 200 weeks, the full indemnity and 
two-fifths for partial disability. 
injuries received while driving or riding 
on motorcycles or in automobiles the 
indemnity is reduced two-thirds. Sur- 
geons’ fees are paid for partial disa- 
bility where the indemnity does not 
exceed one week, while sunstroke, 
freezing, hydrophobia, blood-poisoning 
and asphyxiation are included in the 
list of accidents. Rates for this policy, 
with $1,000 principal sum and $5 weekly 


indemnity for both accident and illness, | 


range from $9.70 to $14 annually, while 
the accident policy has a rate for same 


WANTED: 
first-class company for Cin- 


cinnati by prominent solicitor 
with good class of business. 4 Address 
32-M, care The Western Underwriter 
Co., Cincinnati, O. 








For | 


Sole agency of | 


principal and benefit of from $3.20 to 
$5.50. The annual premiums are in ad- 
dition to a policy fee of $2 payable 
once. A 


NEW OFFICIALS COMMENDED 























Report on Pacific Coast Casualty 
Shows Excellent Condition with 
Reduced Loss Ratio 


























The character and purposes of Pres- 
| ident Thomas Miller and the others of 
| the present management of the Pacific 
Coast Casualty are highly compli- 
mented in the report of the special in- 
vestigation of the company’s disburse- 
ments, signed by Commissioner Eps- 
teen of Colorado and endorsed by Com- 
missioner Done of Utah. Though the 
new management has been in charge 
only six months, in that short time it 
has reduced the loss ratio from 97 per- 
cent in 1913 to 50 percent, and reduced 
the expense ratio from 86 percent to 
57 percent. For the first half of 1914 
the premium income was $226,834, gross 
income $245,069, losses $114,480. Some 
$61,000 of this last item was for em- 
ployers’ liability on old accounts, a 
class no longer written by the com- 
pany. Certain recommendations are 
made, the report closing: “I am con- 
vinced that the company is on the way 
to substantial growth and that its fu- 
ture outlook is promising.” 







































































































To Extend Its Field 


Maine, Vermont, Connecticutt, New 
York, New Jersey and Pennsylvania 
are new states which Secretary J. Kelso 
Mairs of the Boston Casualty contem- 
plates entering. Stanley C. Warman 
has been appointed superintendent of 
| agencies and the company is increasing 
| its capital from $100,000 to $125,000. 
| The stock is selling at 140. The busi- 
| ness done by the company in the first 
| six months of this year exceeds all 
| done in 1913, . 





















































Get the Ocean in Oregon 


Gerlinger, Richards & Co. of Port- 
land, Ore., former agents of the Royal 
Indemnity, have been appointed gen- 
eral agents for the state of Oregon for 
the Ocean Accident & Guarantee. 




















The Interstate Casualty & Guaranty 
has been licensed in Arizona. 

Charles H. Holland, vice-president of 
the Royal Indemnity, will sail Saturday 
for a five weeks’ trip to England. 

Announcement has been made by the 
Massachusetts Bonding of the appoint- 
ment of Henry J. Harder as resident vice- 

| president of the company in Pittsburgh. 

J. R. Paynter of Des Moines, Iowa, 

state agent of the Southern Surety, is the 
| proud father of a bouncing new boy— 
| 
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| the first born. 


George R. Wendling, Jr., special agent 
of the Fidelity & Deposit, who has taken 
charge of the St. Louis office, will prob- 

|ably remain there a few months till a 
|new manager is appointed. 


M. L. Dudley of Des Moines, state agent 
of the Equitable Surety for Iowa, has exe- 
| cuted the $50,000 bond .or G. S. Garfield 
of Humboldt, Iowa, as referee to sell real 
| estate in the estate of Lora B. Falk, et al. 

Horace D. Jones, formerly with the Fi- 
delity & Deposit, at St. Louis, becomes 
associated with the St. Louis branch of- 
| fice of the United States Fidelity & Guar- 
| anty under Manager Stephen A. Martin. 

The Southern Surety has announced the 
appointment of the Barry Bros. Company 
of Cleveland as general agent for that 
city and vicinity for its casualty lines. 
The office represents the Illinois Surety 
for bonds as general agent. 

More fatal accidents took place in Ohio 
during June than in any other month. 
Eighty-one persons killed by steam or 
electric roads. So far this year 208 tres- 
passers and persons in automobiles run 
| down by trains have been killed. Only 























Ben-Hur Casualty Company 


CRAWFORDSVILLE, INDIANA 


Licensed in Indiana, Illinois, Michigan, Ohio, 
Kentucky and Tennessee 
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Western Underwriter Company Publications 


Fire Agents’ Educational Monthly 


FIRE PROTECTION 
$1.50 Per Year 

Dealing in a Popular, Semi-Technical Way with Fire Hazards, 
Insurance, Rate Making, Risk Improvement, Inspections, Build- 
ing Construction, Fire Protective Appliances, and all Other 
Phases of Fire Protection and Prevention. Just the Helper a 
Local Agent Who Wishes to Give Real Service to the Assured 
Needs. The Modern Science of Private and Municipal Fire 
Protection Discussed Intelligently and Practically with a View 
to Improving the Equipment of the Local Agent. Official Organ 
of the Fire Marshals’ Association of North America and of ten 
State Fire Prevention Associations. 


Monthly 








Established 1908 $1.00 per Year 


THE INDUSTRIAL REVIEW 


The Only Paper Devoted Exclusively to Weekly and Monthly 
Payment Life, Health and Accident Insurance. Every Issue 
Charged with Inspirational and Educational Helps to the Agent. 
Devoted to the Problems of Insurance for the Wage-Earner. 
Goes to Thousands of Agents Who Read no Other Insurance Paper. 


Published Annually in May Tenth Edition 


WEBB’S POLICYHOLDERS DIGEST OF 
AMERICAN LIFE INSURANCE 


257 Companies 

Everything that the Field Man Needs in the Daily Canvass in 
One Book. The Most Complete Text Book Published. 
The Great Standard Annual Life Insurance Publication. 
In Six Parts, Taking up Every Feature of THE COMPANY, 
THE POLICY, THE COST. 
No Life Insurance Agent or Company Official Can Afford to be 
Without This Book. 

In Leather, Printed on Bible Paper, $2.50 


STATE INSURANCE HAND BOOKS 
AND DIRECTORIES 


Convenient Pocket Hand-Books for Important Western States 
Compiled with Especial Care 
THE WESTERN UNDERWRITER Hand-Books are Excep- 
tional for Their Reliability and are Invaluable Aids to Agents 
and Companies in Their Respective States. 
Ohio, Published Annually in August 
—. Published Every Two Years, New Edition out 
y, 1914 
Whowisie Published Every Two Years, Last Edition, 1913 
Kansas-Nebraska, Every Two Years, New Edition Out 
June, 1914 
Minnesota, North and South Dakota, Every Two Years, 
New Edition out August, 1914 
Iowa, Every Two Years, Last Edition 1913 
City of Chicago and Environs, 44th Annual Edition out 
July, 1914. Successor to the Argus Insurance Directory. 


POINTERS FOR LOCAL AGENTS 

The Most Valuable Local Fire Agents’ Instruction Book Pub- 
lished. More Copies of This Book Have Been Sold Than Any 
Other Similar Publication Ever Issued. All the Difficult Points 
of Local Fire Agency Practice Explained. A New “Pointers” 
Book, Containing the Questions and Answers Published in the 
“Pointers” Department of The Western Underwriter During 
the Past Six Years, Now in Press and Ready July, 1914. 


Price, Flexible Leather Bound, $2.00 


ANALYTIC SYSTEM FOR THE MEASUREMENT 
OF RELATIVE FIRE HAZARDS 
A Course of Study by JAY S. GLIDDEN 

Popular Correspondence Caurse in Schedule Insurance Rating. 
Twenty Lessons, Each in Separate Booklet, With Complete 
Quiz. Examination Papers Corrected Personally by Mr. Glidden. 
Price for the Course, $12, Payable $3 Monthly for Four Months. 

The Above, in Book Form, Bound in Flexible Leather, In- 
cluding Quiz Questions, but Without Correction of Papers, $2.50 
Book out in August, 1914 


THE WESTERN UNDERWRITER COMPANY 


1362 Insurance Exchange, Chicago 403 Lincoln Inn Court, Cincinnati 
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seven passengers on both steam and -lec- 
tric roads have béen killed in Ohio since 
the first of the year. 

Walter Zachritz, now with the St. Louis 
office of the United States Fidelity & 
Guaranty, on Aug. 15 will take charge 
of the bond department in the office of 
Sawtelle & Serven, peneres agents of the 
Massachusetts Bonding, at St. Louis. 
~ D. W. Chipman, chief inspector of the 
Maryland Casualty at St. Louis, who was 
reported to have resigned to go with the 
Hartford Accident & Indemnity, in that 
city, is said to have reconsidered his 
resignation and decided to stay with the 
Maryland. : 

The American Indemnity, of Galveston, 
as. one of the moves following the in- 
crease in its capital and surplus, is pre- 
poring. to enter Alabama, Agency an- 
ager Watson having recently made a visit 
to the important points in the state look- 
ing over the field. = 

The California Accident Association, 
organized at San Francisco in 1912 by 
A. E. and J. P. Van Doozer, which moved 
to Los Angeles for the purpose of re- 
organization a few months ago, has been 
ordered to cease operations by the state 
insurance commissioner. 


Wade Fetzer, president of the National 
Association of Casualty & Surety Agents, 
is taking a month’s rest in the Rocky 
Mountains in Colorado, He will return 
to Chicago about the middle of August 
and then jump into the final preparations 
for the White Sulphur Springs meeting. 


E. H. Luikart, vice-president of the 
Lion Bonding & Surety, and John H. 
Mithen, president of the J. H. Mithen 
Company, are two Omaha insurance men 
who have gone to Europe for the remain- 
der of the summer. Mr. Mithen’s com- 
pany represents the Fidelity & Deposit. 

The National Fidelity & Casualty has 
appealed to the supreme court of Neb- 
raska from a judgment secured in Omaha 
by the Lion Bonding for $225 premium al- 
leged due on the bond of the state treas- 
urer. The Lion Bonding wrote one- 
a se of the treasurer’s $1,000,000 

nd. 


Clarence E. Bissell, who has been a 
home office man of the Travelers has 
been transferred to the branch office at 
Detroit, to succeed William M. Brown, 
who recently resigned as counter man in 
the Detroit office. Mr. Bissell has been 
with the Travelers in New Haven, Hart- 
= and Albany, besides in the home 
office. 


The Schmitz agency has been organized 
in Milwaukee by Roland F. Schmitz, Wal- 
ter Schmitz and Walter H. Wood, and the 
general agency for Milwaukee county of 
the Travelers has been secured. A gen- 
eral business in life and casualty insur- 
ance will be carried on. New offices have 
been opened at 1236-1238 First National 
Bank building. 





Motor Insurance News 








Mr. Williams was connected with the 
office of David Vance & Co., of Milwau- 
kee, general agents of the marine de- 
partment of the Commercial Union for 
over twenty years. When the depart- 
ment was moved to Chicago he was 
made manager in conjunction with W. 
Betteridge. Mr. Williams leaves a wife 
and three daughters. 
. 7 - 


Opening Automobile Department 


The Prussian National and Zurich | 
General Accident are jointly opening | 
an automobile department and will | 
write a combined policy insuring | 
against all hazards. S. G. Wright, who 
has been with Platt, Yungmann & Co., | 
general agents for the marine and auto- | 
mobile department of the North Amer- | 
ica, has been appointed superintendent. 
He is now in the east looking over the 
field, but will assume charge at the | 
United States office in Chicago within | 
the next week or ten days. Until he | 
arrives no details as to rates or policies | 
will be announced. 

e . 


2 
Will Write Motor Boats | 


The Liverpool & London & Globe is | 
about ready to begin writing marine in- | 
surance on motor boats through its de- | 
partment at Chicago. The business will 
be handled through the automobile de- | 
partment. The company has been writ- 
ing the line in the territory covered by | 
the New York office for some time. |: 

. . * 
MOTOR NOTES 

The California State Automobile Asso- 
ciation Interinsurance Bureau of San‘! 


Francisco has applied to the California | 
department for a license. 

Stockholders of the Newark Fire will 
vote July 24 on an amendment to the | 
charter permitting insurance against auto- | 
mobile hazards. | 

Ten-year sentences were given three | 
auto thieves at Kansas City, Mo., recently. | 

The Vulcan Fire of New York is writ- | 
ing automobile business in the east at a | 





the rate record quite definitely the like- 


lihood of fire in each class of risk, but is 
willing to reduce the rate upon well de- 
fined improvements. Three of the com- 
mittee’s examples to show what reduc- 
tions can be obtained are chosen be- 
cause of their brevity: 


I 
TRAGO SONS 60 occ cdccsccccicccses $1.75 
Possible credits: 


Miscellaneous items ......$0.43 
DPETMMISE coccicccccccsecesce ‘ 
— 1.42 
Possible rate ...... af MRerecmtarens $0.33 
PALS IBOUTOMSS 2. cccccccccccsccsseces $2.21 
Possible credits: 
Miscellaneous items ....... $0.65 
DOTTIE ccccccccccvcvccccs 1.17 
—- 1.82 
Possible rate. ..ccccccccccccccccnces $0.39 
rir 
Rate INSUTANCE ...ceccsccscscceseess $1.15 
Possible credits: 
Miscellaneous items ....... $0.19 
BpPEMRISP 2 icc cccccccccecees 
—— 91 
Possible rate ..ccccccscccecescocvece $0.24 


—Credit Men’s Bulletin. 


Question—Will you please advise, in 
view of the fact that the state of IIli- 
nois has a resident agent law, how 
agents in other states can write busi- 
ness over the heads of Illinois agents? 

Answer—Agents of other states can 
write business in Illinois only when 
policies are countersigned by duly au- 
thorized Illinois agents. Illinois agents 
can write business in Missouri or in 
ether states having a resident agent 
law, provided the policies are counter- 
signed by duly authorized representa- 
tives. 

Most resident -agent laws do not 
completely .protect local agents against 
overhead writing, as it is rather easy 
to get an agent from some other part 
of the state to sign policies for either 
a small portion of the commission in- 
volved, or for a fee. 


sharp reduction from going rates. 





Walter H. Raymond Dead 


Walter H. Raymond, one of the best 
known special agents in the northwest, 
having covered Oregon and Washing- 
ton for the Liverpool & London & 
Globe during the past twelve years, 
died at Portland last week. 





Death of O. W. Williams 


O. W. Williams, manager of the ma- 
rine department of the Commercial 
Union at Chicago, died Monday morn- 
ing. He suffered a stroke last Satur- 
day afternoon and rallied. The funeral 
was held in Milwaukee Wednesday 
afternoon and burial was in that city. 








A NEW 


POINTERS 


book is coming out in 
a couple of weeks 


PRICE $2 tre‘ob 


THE OLD 


You have the first one. You 
will want this. It contains 
all the “Pointers” published 
in THE WESTERN UN- 
DERWRITER since the 
first book was compiled, 


over five years ago. 


You read the “Pointers” 
column. This book has the 
information arranged and in- 
dexed so you can refer to it 
readily. 

Order NOW and get it as soon as it is published 


Che Western Underwriter 
1362 Insurance Exchange CHICAGO 





PONTITERS 


FOR LOCAL AGENTS. 











A new “Pointers” book, containing all the pointers 
of the past five years, arranged and indexed for 
ready reference, is now being printed. Price $2.00 
per copy. Order now. 
— 
The insurance committee of the St. 
Louis Credit Men, in its recent annual 


report, performs a real service for its 


| members in presenting several illustra- 


tions of what may be accomplished in 
the reduction of rates by the adoption 
of certain methods looking to the re- 
duction of hazards. It points out that 
insurance companies endeavor to make 


| Question—Will you kindly tell me if 
| there are any laws limiting the amount 
| of cash surplus which a mutual com- 
| pany may accumulate? 
| Answer—Massachusetts has such an 
|act, and the limit is 2 percent of the 
| insurance in force. Wisconsin formerly 
had such a statute enacted for the sole 
| purpose of preventing directors of mu- 
| tual companies from capitalizing them 
| and thereby gaining control of the com- 
| pany’s funds for their own benefit. This 
|law has since been repealed, however, 
|and replaced with an act which more 
| specifically prevents the stocking of 
| mutual companies. 


Question—Could this agency, being 
nonunion or Bureau, now elect to be- 
come a mixed agency, and by so elect- 
ing, take into its office a Union com- 
pany or companies? 

Answer—No Bureau agency can be- 
come mixed except by the purchase of 
a mixed agency or a Union agency; nor 
can a Union agency become mixed ex- 
cept by the purchase of a mixed agency 





or a Bureau agency, according to the 





™ 





ize 
tability 
ervice 


Critchell, Miller, Whitney 
& Barbour 


Waller, Chandler & Grey 
N. J. Bennett 


Have consolidated 


The added experience and office 
facilities of these successful agencies 
are now at the service of brokers 
and agents. 


CRITCHELL, MILLER, 
WHITNEY & BARBOUR 


Chicago's Leading Insurance Agency 
Telephone Wabash 340 


CHICAGO, ILL. 


Insurance Exchange, 














rules of the joint conference agree- 
ment. 





A word to the wise may be sufficient 
and still be no reason for insurance reti- 
cence, 





DIRECTORY OF 


Independent Adjusters 
ILLINOIS MISSOURI IOWA 


Quincy Adjustment 
& Serwice Bureau 


Wells Buil 
GEORGE C. GI 
ILL., WIS., IND. 
Cc 








Phone Wabash 6 
ADJUSTER OF FIRE LOSSES 


INDIANA 


M. VV. McGILLiaRbD 
Amer. Cent. Life Bidg., Indianapolis 


hone Main 871 
OHIO, INDIANA, MICHIGAN AND ILLINOIS 
INDIANA 








Adjuster of Fire and Inland Marine Losses 
IOWA 


GEO. C. NEWMAN 
615 Citizens Nat. Bank Bidg., Des Moines 
ADJUSTER OF FIRE 
KANSAS 


Alexander 6. Henary, 
McPherson 


INDEPENDENT ADJUSTER - 
‘ons Made. 17 Years Experience. 


KANSAS 


The Warrem 
AdAjuetrment Bureau 


IN! CE LOSSES 
R. B. WARREN, Manager, Wichita 














Are Youa 


agents and brokers than being 


Insurance Exchange 











Fire Protection Counsellor ? 


In this day with keen competition, clients are requiring more of 
insurance solicitors. They demand 
service of the highest quality. They desire the agent or broker to 
show where improvements can be made to get a rate credit. Unless 
you are able to give the best service, your clients will go elsewhere. 


Why not save your business and increase it? Use the Frep S. 
James & Co. fire protection engineering, rating and inspection ser 
vice. 


It will save you money. It will hold your customers. 
“*The Agency with the Fire Protection Service”’ 


FRED S. JAMES & CO. 


CHICAGO 











MICHIGAN 
ww. &. VWRIGHUT 
10 Harlow Block, uette 
Telephone 700 
ADJUSTMENTS AND INSPECTIONS 


MICHIGAN 
oOo. OC. Keormp 
Greenville 
ADJUSTER OF FIRE LOSSES 
Automobile losses a specialty 
MINNESOTA 
CHARLES E. BRADEN 
419 Northwestern Bank Bidg. { 
Minneapolis 
ADJUSTER OP FIRE AND CASUALTY LOSSES 
NEBRASKA—IOWA 
JOUN S. LIVYrLse 
Omaha National B ™ . 
ADJUSTER OF FIRE eons” _ 
WEST. MINN., DAKOTAS, E. MONT. 
CHAS. ®@. WHITIrLEsSsEY 
Phone 1006 Loc 
INDEPENDENT ADJUSTER ium 

















JOHN WY. mre 





404-5 Onion Nav? Bank 


INDEPENDENT ADJUSTER AND A TrORNED 
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The New Mon 
™ Ohio National Life |[MES=[ @ SEE" 
_— auon HC || bereteorce free mete 
Insurance Company }]| testa‘ aout, "im Ag or bf endermen 


WHAT BETTER 


Than a General 
Agency Contract with 


a Strong Company 
in its Home State? 


COVINA 


ALBERT BETTINGER, 
President 


The Strongest Ohio Company Both as 
to Finances, (Ratio Assets to Lia- 
bilities) and Stockholders’ influence 





LIBERAL 
COMMISSIONS, 
BUT NOT 
TOO LIBERAL 





CAPITAL and SURPLUS $650,000 


For Territory and Terms 
of Contracts, Address 


T. W. APPLEBY 


2600 Influential Stockholders 





Agency Manager Ten Strong General Agents Wanted in Ohio 
CINCINNATI 














There is no better territory in which to write Ordi- 
nary Life Insurance than the Great State of Ohio. 


INDIANA NATIONAL LIFE 


SS COMPANY satire ate a 
Comenjanuary tit 1907 NICK President 
Our agen’ “sees There is a reason. wuaran luction 

sates for reliable men. For reason. Ga coneenaien Tetect ae and etary. — 


EVERETT WAGNER, General Agent 























BE. C. WAGNER, Ass’t Gen’! Agent INDIANAPOLIS, INDIANA 
Nothing Exceptional in INSURANCESTOCKS 
Policies— LIFE, FIRE AND CASUALTY 
only standard forms at non-par rates. 
: ° ° We have Buying and Selling Orders for 
Nothing Exceptional in all Marketable Stocks of Insurance 


Companies in the U. S. and Canada. : 
Loans Negotiated at Current Rates. 


Agency Contracts— 


just standard rates of commission. 


You May Purchase From Us on the Par- 
No Wonderful Open tial Payment Plan. 
Territory— Our Insurance Department has Collected 


Valuable Data and will Cheerfully An- 
swer Any Inquiry Relative to Insur- 
ance Companies. 


our agents only succeed through hard work. 
None of These Things to Offer 


and Yet—We're Growing. List Your Buying and Selling Orders With 
. Us and Receive the Best Attention. 
M4 Our Market Letter Will Keep You Post- 
ed. It is Free for the Asking. 
nsurance Company 
Home Office, Madison, Wis. DUDLEY A. TYNG & CO. 


Keep this Company in mind 29 So. La Salle St. Ground Floor 


should you move to W: Wisconsin CHICAGO 


THE GEM CITY LIFE 


INSURANCE COMPANY, DAYTON, OHIO 
THE YOUNG MAN’S COMPANY 


General Agency Contracts direct with the home office. Exclusive territory. Guaran 
teed renewals. Guaranteed Low Level Premium Life Insurance. Unrestricted Acci 
dent and Health Insurance. 


Ohio, Indiana and Michigan Only 
Address H. R. STAPP, General Manage: 




















The Right Agent needs 
The Right Policy for INSURANCE 
The Right Prospect 5 ¢, campBELL, State Agent 
All the Time on. tater aoe avr LRES, ona 











SCANDIA LIFE Insurance Company 
30 North La Salle Street, Chicago, Illinois 
The Only Illinois Mutual Legal Reserve Company 


Its Policy Holders are Its Only Stock Holders. Issues all Standard Forms Including 
Total and Permanent aged Benefit, and is a Leader in Net Cost of Insurance. 


We have some spl ry he yn in Illinois, Iowa, Nebraska, Kansas, 
Minnesota, Norte and Bon Dakota, Mchiews emeutiiens ck Wedhinennes 


For Terms to Producing Agents, Address the Home Office. 











annual premium of $41.51 during 
his life, or of $57.78 for 20 years, 


the Beneficiary will receive $100.00 inluse of thes by reason of his 
at the death of the Insured and th before maturity resulting (Be 
cessation of premium payments for 


$10.00 a month for 20 years, ora 
total.amount of $2,500. 2 
money pa: t and 














an oe rE at maturity, and the parent is 35, 
mies pecrone cuctgnel tl cabo 
Ww st ded ethw Ponaiee toed yp ws A 
The Columbia Life Insurance Company 


CINCINNATI, OHIO 
Good opening for district managers in 














International Life 


Che Big Life Company of TODAY 
with Methods of TOMORROW 


_ Write us about our T. O. Policies. 
“If you are not selling them we are both losing money. 


International Life of St. Louis, Mo. 
MASSEY WILSON, President 
J. L. BABLER, Vice-Pres. and Gen’l Mgr. of Agencies 


The Conservative Life Insurance Company 


Wheeling, West Va. 


Clem E. Peters, Secretary and Treasure: 
Cc. E. Flanagan, Actuary 


Home of the Multiform Policy 


You Ohio and West Virginia agents, investigate this pop- 
ular Policy. We have an agency contract that may surprise 
you. Ask for details. 


WABASH LIFE 


DANVILLE, ILLINOIS 


HIS progressive, sound little company offers an attractive agency 
contract to the right men. We are able to render unusual assist- 
ance to the “boys in the field,” in the way of leads from the home 

office, and the active support of influential men in each community. 


These are facts—not advertising catch-words. 


Agents who once join forces with the Wabash, STICK—the company 
has not yet lost a single agent. 


There’s a reason! It will pay to investigate 


INSURANCE STOCKS 


SPECIAL CONFIDENTIAL PRICES 








Otto Schenk. President 








m" 

















AMERICAN BANKERS 
CENTRAL LIFE 
COMMERCIAL FIRE 
CLEVELAND NAT’L FIRE 
COLUMBIAN NAT'L FIRE 
FOREST CITY LIFE 
FRANELIN LIFE 

FIRST NATIONAL FIRE 
NORTH AMERICAN LIFE 


GREAT SOUTHERN FIRE 


LINCOLN NATIONAL LIFE 


MARQUETTE LIFE 
MARQUETTE FIRE 
MISSOURI STATE LIFE 
METROPOLITAN FIRE 
NEW WORLD LIFE 
INDIANA NATIONAL LIFE 
PRUDENTIAL CASUALTY 


Write to ANDREWS & COMPANY 


INVESTMENT BANKERS 
108 So. La Salle Street 








INSURANCE STOCK DEPARTMENT 





OHIO NATIONAL LIFE 
OLD COLONY LIFE 
PUBLIC SAVINGS LIFE 
PEORIA LIFE 
STERLING FIRE 
UNION CASUALTY 
WISCONSIN NAT'L LIFE 
ANY OTHER STOCKS 


CHICAGO, ILL. 























Will Pay Them Well 


Wants Good Men JL LINOIS LIFE INSURANCE COMPANY 


CHICAGO 


JAMES W, STEVENS, President 





GREATEST 
ILLINOIS 
COMPANY 





The Western Underwriter 


A WEEKLY NEWSPAPER OF INSURANCE 


(Entered as Second-Class Matter February 24, £900, at Post Office at Chicago, Illinois, under Act of March 3, 1879.) 


PART TWO 








EIGHTEENTH YEAR, No. 30 ee” 


CHICAGO AND CINCINNATI, THURSDAY, JULY 23, 1914 


$2.50 per Year, 15 Cents a Copy 











LAST YEAR’S RESULTS 
ARE PRESENTED 


New York Department Shows 
Progress the Life Business 
Made in 1913 








STEADY, SURE GROWTH 





Acquisition Cost and Other Expenses 
Reduced and Dividends to Policy- 
holders are Increasing 





Part II, the life volume of the annual 
report of the New York department, 
covering the business of 1913, has been 
issued. 

It appears that, at the close of busi- 
ness for the year, the life companies 
were possessed of $4,417,298,211 of ad- 
mitted assets; an increase of $243,344,- 
632 over 1912. The liabilities, excluding 
gross surplus and special funds of $256,- 
936,224, were $4,160,361,987, an increase 
of $218,183,806 over the previous year. 


Income and Disbursements 


The total income was $840,297,443; 
an increase of $45,015,382. The amount 
of premiums received was $628,650,211, 
or $31,448,001 ‘more than in 1912. The 
companies disbursed in 1913 $595,998,- 
241, being $38,480,537 more than in 1912; 
of that amount $439,958,335 was paid to 
policyholders, while the cost of man- 
agement (including shareholders’ divi- 
dends) was $156,039,906. 


New Business 


There were 1,015,067 “ordinary” 
policies issued and paid for during 1913, 
with insurance of $1,856,464,981. Com- 
pared with 1912, there was an increase 
of 117,040 in the number of policies 
written, and the amount of insurance 
increased $140,193,871. There were 53,- 
091 more policies terminated in 1913 
than in 1912, and $97,782,503 more in- 
surance. 

The total number of “ordinary” 
policies in force on December 31, 1913, 
was 7,452,154, insuring $14,304,638,791, a 
net increase of 450,241 policies and of 
$777,317,569 in insurance. The amount 
of “industrial” insurance in force was 
$3,656,603,109, being an increase of 
$223,835,640, making a total increase for 
_ classes of business of $1,001,153,- 

9. 


The business in force in New York 
State at the end of 1913 and transacted 
herein during that year by all life com- 
panies, including both “ordinary” and 

(CONTINUED ON PAGE 15) 
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” AMICABLE LIFE BUILDING 





Amicable 


Life Insurance 
Company 


WACO, TEXAS 





$1,000,000.00 Deposited with 
the State Treasurer of Texas 











Growth During First Forty- 
Eight Months 


(Cc 4 Busi April 2d, 1910) 











DATE Admit’d Assets} Ins. in Force 
April 2nd, 1910......|$ 474.657.50 None 

December 31st, 1910) 823,258.38|$ 1,830,206.00 
December 31st, 1911| 1,369,388.76| 6,544,706.00 
December 31st, 1912| 1,769,449.71| 12,674,411.00 
December Sist, 1013) 1,967,740.67| 16,677,723.00 
April ist, 1914....... 2,003,838.61| 17,002,147.00 

















No Life Company Same Age Ever Before 
Equalled Above Record 


Insurance Written (Paid) 


during 1913 .........++.- $8,283 »703 


This Company has never issued a Poli- 
icy with a Survivorship Fund Clause, Spe- 
cial Contract, Pink Noteor Lien Premium 
Settlement, or any other scheme in con- 
nection therewith. 


ARTEMAS R. ROBERTS 


President and Actuary 








Minnesota Mutual Life Insurance 
E. W.RANDALL, Pres. Company T.A. Paitiips, Sec.-Act. 


We have some real live opportunities for men who can pro- 
duce applications and desire the maximum amount of real 
money from their efforts in Minnesota, the two Dakotas and 


Montana. 


If you can write good 


, clean, new business, 


where conditions are right, do not fail to investigate our 
contracts and territory conditions. 4 For particulars, address 


E. S. ALBRITTON, Supt. of Agencies : SAINT PAUL, MINN. 











Old Colony Life Insurance Company 


OLD COLONY BLDG. 


CHICAGO, ILLINOIS 


Has Territory open in Illinois, Wisconsin, Mich- 
igan, Minnesota, South Dakota, Nebraska, 
Oklahoma, Arkansas, Tennessee and Kentucky 
Why be a Sub-Agent if you have the ability and oppor- 
tunity to become a General Agent under a Liberal First- 
Year and Non-Forfeitable Renewal Commission Contract 
made direct with the Home Office? The Old Colony 
issues a very extensive line of non-participating policies, 
embodying the latest ideas in Life Insurance, at high, 
medium and very low rates to meet all conditions of 
insurability and competition. For particulars write to 


B. R. NUESKE, Vice-President and General Manager 





LIFE COMMISSIONS 
FOR LIFE AGENTS 


Detriment of Part-Time Men and 
Helpers to the Legitimate 
Field Workers 


D. BRISTOL’S TALK 


a A 


In His Opinion Companies Should Pro- 
tect the Whole Time, Serious 
Insurance Agents 


John I. D. Bristol, manager of the 
Northwestern Mutual Life in New York 
City and one of the great life insurance 
field generals of the country, spoke 
Monday before the Detroit Life Under- 
writers’ Association. His theme was 
“Life Insurance Commissions for Life 
Insurance Men Only.” Mr. Bristol’s 
agency is based on that foundation. He 
employs only whole time men, who 
give their exclusive service to the 
Northwestern. Mr. Bristol said: 

“The chief obstacle in the way of the 
success of managers and general agents 
in the business of life insurance today 
is the long existent and rapidly grow- 
ing difficulty in obtaining new men. Let 
us assume that your new agent, in- 
structed through the aid of your ex- 
perience, encouraged by the recital of 
great life insurance records, and filled 
with enthusiasm for his new calling, is 
about to write his first application. 


Meets Discouraging Experience 
“During the interim of his last solic- 


iting calls, an incident occurs that is as 
destructive to the evolution of new 


(CONTINUED OWN PAGE 11) 








The Forest City 
Life Agent’s 
Contract 


is a mighty good one. It is di- 
rect with the Home Office—no 
general agent between receiving 
a “rake-off” on the agent’s busi- 
ness. It provides first-year com- 
missions; renewal commissions; 
exclusive territory, and experi- 
enced insurance men tell us it’s the 


FAIREST CONTRACT 


they have seen. We want good 
agents to whom we will give poli- 
cies and a contract that spell suc- 
cess. 4 Write for details TODAY! 


HOME OFFICE 


ROCKFORD, ILLINOIS 
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Meridian Life 


nsurance Co. 








INDIANAPOLIS~ - 











- INDIANA WW 





We have an opening for a good organ- 
izer and producer in the Eastern half of 
Missouri, excluding St. Louis. Write 


company for more information. 








ROUNDING UP PROGRAM 


PLANS FOR NATIONAL RALLY 





Life Underwriters Will Devote Much 
Time to Discussion of Various 
Points at Convention 





All that remains to put the pro- 
gram of the National Life Underwrit- 
ers Association in final shape are a few 
finishing touches. One of the big 
speeches of the convention will be 
by Senator Lawrence Y. Sherman of 
lilinocis on “Taxation of Life Insur- 
ance.” ‘ , 

The sessions this year will be given 
over more to general. discussions of 
five-minute talks and reports of spe- 
cial committees than to set addresses. 
The program so far completed is: 


FIRST DAY 
Tuesday, September 15 

Morning session, 10 o’clock sharp. 

Invocation. 

Addresses of welcome—John L. Shuff, 
president Cincinnati Life Underwriters As- 
sociation. Jesse R. Clark, president Union 
Central Life. 

Roll call of delegates. 

Reading of minutes of previous conven- 

n. 

FT otine Bf special communications. 
President's address. 
Vice-presidents’ addresses. 
Secretary's report. 

Treasurer's report. 

Executive committee report. 
Announcements. 


Afternoon Session, 2 O'Clock 
ess—Dr. S. S. Huebner, professor 
of nae and economics, Wharton 
School of Finance, University of Pennsyl- 
vania. - 
“Life Insurance Education. 

Report of committee on education and 
conservation—Warren M. Horner, chair- 

n, 
rive minute talks—‘‘Work Accom- 
plished by Local Association. 

(a) Education. 

(b) Publicity. 

Questions from the floor. - 

Action on executive committee’s recom- 
mendations. 

Appointment of nominating committee. 

SECOND DAY 
Wednesday, September 16 
Morning Session, 10 O’Clock 

Address—Hon. Lawrence Y. Sherman, 
member United States senate from Illi- 

ois. 

“The Taxation of Life Insurance.” 

Report of Committee on Taxation—Ed- 
ward A. Woods, chairman. 

Discussion of five-minute topics—Hu- 
bert H. Ward, manager Pacific northwest, 
Pacific Mutual Life, Portland, Ore., chair- 
man. “Necessity for action in matters of 
insurance legislation by Life Underwrit- 
ers Association.” 

Announcement and reading of prize es- 
says. “Woman's Interest and Influence in 
Life Insurance.” 

Presentation of Calef loving cup and 
medal. 

Presentation of Ben Williams vase. 

New business. 


Afternoon Session, 2 O’Clock 


Discussion of five-minute topics—Hu- 
bert H. Ward, chairman: 

1. “Agency System.” 

(a) Standards of 


(b) The traiping of agents. 

(c) Proper service to policyholders. 

(a) Time accountability and system- 
atic reports. 

2. “Utilizing Life Insurance for Char- 
itable and Philanthropic Bequests.” 

(a) Educational institutions. 

(b) Religious organizations. 

(c) Charities. 

New business. 

Presentation of resolutions or other 
business to be referred under the rules to 
the executive committee. 


qualification for 





Meeting of nominating committee, Hotel 
Gibson, 10 p. m. 
‘ THIRD DAY 
Thursday, September 17 
Morning Session, 10 O’clock 
Report of executive committee. 


Address—(Name and subject to be an- 
nounced later.) 


Five-minute topics—Hubert H. Ward, 
chairman: 


“Business Insurance.” 

Discussion to be led by Lawrence C. 
Woods, assistant manager, Equitable Life 
at Pittsburgh, Pa., who will be given 
twenty minutes, after which the five-min- 
ute discussion of the topic will prevail. 

Announcements. 

Afternoon Session, 2 O’Clock 


Ten-minute reports on “The Northwest 
Insurance Congress,” Malcolm Hughes, 
Seattle, Wash. “The New England Con- 
gress,” Clarence C. Miller, Boston, Mass. 

Awarding of trophies: 

The Edwards membership trophy. 

The Whittington delegates’ trophy. 

The Waite attendance trophy. 


Selection of place for holdin - 
tion in 1915. . cates 


Report of nominating committee. 
Election and installation of officers. 
Unfinished business. 

Adjournment. 


Entertainment Features 


The local life men at Cincinnati are 
preparing some excellent entertainment 
features. On the Monday evening of 
convention week the Union Central Life 
will be the host to the National offi- 
cers, executive committee, delegates 
and alternates that have arrived at that 
time. At noon the first day of the 
convention the ladies will be given a 
luncheon either at the Zoological gar- 
den or the Cincinnati Country Club. 

Tuesday evening the annual recep- 
tion and ball will be held at Hotel 
Gibson. 

Wednesday evening there will be a 
boat ride on the Ohio river with sup- 
per on board. 

The annual banquet will be held at 
Hotel Gibson Thursday evening. 





Detroit Life Meeting 


The Detroit Life’s annual agency 
meeting will be held Sept. 2-3. A ban- 
quet will be given the evening of the 
last day. The new business the first 
six months was $2,314,699. The gross 
assets, June 30, were $348,873 and the 
insurance in force $4,713,985. The pre- 
mium income was $88,970. 





Opens Michigan Field 


J. W. Bryan of the home office of 
the International Life has gone to De- 
troit, where he will open an office for 
the company which recently entered 
Michigan. Mr. Bryan will remain there 
till a general agent for the state is 
appointed. 





Hanna Firm Takes Group Policy 


Herman Moss, general agent of the 
Equitable Life at Cleveland, and one 
of his agents, J. E. Moyer, last week 
wrote the 100 employes of M. A. Hanna 
& Co., coal, iron and ore, on the group 
plan, the firm paying the premiums. 
The various policies approximately 
equal the individual salaries for one 
year, but no policy is written for more 
than $3,000. The policies are in the 


usual form, with the exception that 
each contains an engraving of the late 
Senator Hanna, who was during his life 
at the head of this great business. 





THE CLEVELAND LIFE 


INSURANCE COMPANY 
WILLIAM H. HUNT, President CLEVELAND, OHIO 


“A Company Better Otherwise Than Simply Age and Money Size” 
Began business October, 1907, and on January the Ist, 1914, had— 


intorce, $10,644,428 — Asseis.* $808,528.64 = Pcieyiciters, $301,317.25 


Ample financial backing, free annual physical examination of policy- 
holders, liberal policies and agency contracts. 


OPEN TERRITORY IN OHIO, W. VIRGINIA and MICHIGAN 
LIFE, HEALTH AND ACCIDENT INSURANCE 











Reliable Life Assurance Company 


We want State Managers, Field Superintendents, District 
Managers and General Agents. We have fine contracts 
to offer men of character and ability. : : : Address 





401 to 417 PENNWAY BUILDING INDIANAPOLIS, INDIANA 











GOOD SERVICE 


Is the Foundation ‘ipon Which to Erect a Successful Business 
Brief, liberal, clearly expressed policies, with guaranteed low cost, are 
serviceable alike to policyholders and ate, 

Specimens of Life, Accident or Health policies cheerfully furnished. 
For agencies address 


The Columbian National Life Insurance Company 


THUR E. CHILDS, WM. C. JOHNSON, ‘ 
= President Boston, Mass. Vice-Pres. and Gen. Mgr. 











When You Think of 


WISCONSIN 


Think of a 


Good Company | 





$400,000.00 Capital, Fully Paid 


Territory Open for Good Agents 

















NORTHERN STATES LIFE 


HAMMOND, INDIANA 


Desirable 
Territory 


Attractive 
Policies 


We offer exceptionally liberal agency contracts to reliable, energetic and ex- 
perienced insurance men in Indiana and Illinais. 


F. C. WORTH, President C. C. BONHAM, Agency Supt. 
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THE STATE LIFE INSURANCE 


INDIANAPOLIS 


COMPANY 





UNSURPASSED AGENCY CONTRACTS 
COMPLETE PROTECTION POLICIES 








On agency matters, address: 


CHARLES F. COFFIN, Vice-President 











METROPOLITAN’S COURSE 


SCHOOL OF INSTRUCTION) 





Plan the Big Company Follows in Edu- 
cating and Developing 
Its Agents 





The Metropolitan Life has gotten 
out a booklet by Statistician Louis I. 
Dublin explaining the correspondence 
course it adopted for its agency force. 
Mr. Dublin states that the plan of 
agency instruction of the Metropolitan 
combines the advantages of methods 
followed in other companies, which in- 
clude instruction in salesmanship com- 
bined with instruction in insurance, 
agents bulletins; private schools of in- 
surance salesmanship, personal instruc- 
tion and booklets. 


Both Theoretical and Practical 


The Metropolitan plan embraces the 
theoretical and practical sides of the 
business, and makes the instruction 
continuous for a definite period. Each 
agent at the beginning of his service 
receives instruction in the daily routine 


| ous subjects, each lesson being in the 
| form of a separate booklet of about 15 


|one at a time, and they are allowed 
|an ample period to study each lesson 


was put into effect March, 1912, and a | has been prepared containing 12 les- 
year had been spent previously in per- | sons. : 
fecting plans and preparing the text. | The company finds that the definite 
There were ten lessons covering vari- | method it follows in educating agents 
| has borne fruit in increased earnings; 
the more complete information that 
agents have in competition and the per- 
sistence of the graduate agent in the 
field. 

The graduates understand life insur- 
ance better and are contented to stay 
in the business. The course has empha- 
sized the professional aspect of life in- 
surance salesmanship. 


Table of Contents 


pages, with a set of questions at the 
end. The lessons are sent to the agents 


and make replies. The agent is also 
encouraged to ask questions and to 
make suggestions. 


Diploma Is Given 


The papers are carefully read and 
corrected by examiners of long and | course is as follows: 
valued insurance experience. Ratings wise peeeguasery General Summary of 

+ $ s n 8. 
i ae aa ee eee II, The Scientific Foundations of Life 
. Insurance—(a) Mortality. 

are then returned to the agents. A III. 
diploma is awarded on satisfactory | ™surance—(b) Interest. 
completion of all the lessons. The per- : 
a is —— into this sys- 
tem by staff conferences on subject 
matter of lessons. Talks are given by oat Tcidend aca = 
experienced men and the agents can VII. Types of Policies. 
ask questions and the various points| }} eae ee NED 
discussed. Thus the chief defect of X. Industrial Insurance and Social Wel- 
the usual correspondence course, viz., | fare. 


: $ H XI. Hazards in Life Insurance. 
tT aged gay instruction, 1s XII. Life Insurance Salesmanship. 


ment Insurance. 
The Level Premium and Legal Re- 
serve Insurance. 








of his duties. The rules of the com- 
pany are thoroughly explained and the 
various forms used are made _ clear. 
While he is on his rounds with his 
superior he is instructed in the art of, 
canvassing and thus gets actual field 
practice. The agent is kept in touch 
with the company through medium of 
its bulletin, the “Intelligencer.” This 
serves to cultivate company spirit in 
the agency force and also to impart 
salesmanship instruction. 


Correspondence Course 
On the completion of his six months 
of service the agent is automatically 
enrolled in the company’s correspond- 
ence course of instruction. This course 


Course Made Mandatory 


When the course was inaugurated it 
was placed on a voluntary basis. Now 
the company requires all new agents 
to take the course on completion of 
their six months’ service. During the 
first year of the course more than 6,000 
agents were enrolled. During the sec- 
ond year 3,000 additional men took up 
the study. At the beginning of the 
third year there were close to 3,500 
engaged in the study of the lessons. 
The graduates and those not actively 


American Bankers Convention 


The American Bankers agency con- 


in Chicago the week of Aug. 10. 





Additions to the Health Committee 


nominated the following 
members to his committee, 


' the commission in 


the agency staff. World’s 


Makes for Agency Persistency 
A second edition revised and enlarged 


Insurance Congress 








The table of contents of the revised 


The Scientific Foundations of Life | 


vention will be held at the home office 


medical director, Equitable Life of New 
York; Dr. H. W. Cook, vice-president 
| and medical director, Northwestern Na- 
|tional Life; R. W. Huntington, Jr., 
| president, Connecticut General Life; 
Wilmer L. Moore, president, Southern 
| States Life of Atlanta. 





Takes Two States 


| The Conservative Underwriting Com- 
| pany of Toledo, incorporated recently, 
will be state agents of the Conservative 
Life of Wheeling for Ohio and Michi- 
| gan, with offices im the Ohio building. 
B. L. Eaton is the president of the 
company; J. A. Price, secretary, and 
| Dr. J. F. Fox, treasurer. The other 
incorporators are H. E. Imler and M. 
|B. Kruger. Mr. Eaton has represented 
| the company in northwestern Ohio for 
some time. 





The Natural Premium and Assess- | 


| National Fraternal Congress Date 


The National Fraternal Congress will 
| hold its annual convention this year 
| at Niagara Falls, American side, com- 
| mencing Sept. 8. 


| 
| 





| @ M. Pray, agency manager of the 

| Equitable Life of Iowa at Ottumwa, Ia., 

| has been appointed manager for New Mex- 

ica with headquarters at Albuquerque. The 
state has been under the jurisdiction of 

| the Denver office. 

| 


‘MR. LIFE INSURANCE 
| SALESMAN 


| July and August are the poorest months for life 
| insurance. 





Elmer E. Rittenhouse, chairman of | The vacation period is the best time to sell acci- 
the health conservation committee of | 
the World’s Insurance Congress, has 
additional 
I and the 
enrolled constitute over 60 percent of |#PPOintments have been confirmed by 
charge of the 
events: | 
Dr. F. L. Hoffman, statistician, Pru- | 
dential; Dr. Franklin C. Wells, senior | 


dent insurance. 

| Why not make these the best months of the year 
by selli our clean-cut, unrestricted accident 
and health policies? The only low-priced policies. 
paying benefits for every accident and every 
illness. ge commissions. Write for propo- 


Central Business Men’s Association 
Westminster Building 
G. Royer, CHICAGO 


| aS pore C. O. Pauley 
esiden 


Sec y-Treas. 











ROYAL LIFE INSURANCE COMPANY 


ALFRED CLOVER, President 


INDUSTRIAL AND ORDINARY POLICIES 


Special confidential contracts for Superintendents, Assistant Superintendents and 
Agents in Indiana, Illinois, lowa, Kansas, Kentucky, Michigan, 


Minnesota, Ohio, and Wisconsin. 


HEAD OFFICE: 108 S. La Salle St., CHICAGO 
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MANAGERS WANTED 


MICHIGAN 
INDIANA 
KENTUCKY 
MISSOURI 





SOMETHING NEW 


A NEW POLICY—Annual Deposit Plan 
Also MONTHLY PENSION COPYRIGHTED BOND 


NO OTHER COMPANY 
1. A PENSION to the beneficiary for life if the Insured dies; 
2. A PENSION to himself for life if he lives; 

3. A PENSION to himself if totally disabled by accident. 

A unique and unexcelled contract. The best in Life Insurance 
ASK OUR AGENTS ABOUT IT 


THE LAFAYETTE LIFE INSURANCE COMPANY _BErtRaM D4y, President 


SELLS _ 1 T || MANAGERS WANTED 


KANSAS 
NEBRASKA 
PENNSYLVANIA 
ARKANSAS 


Life service bond copyrighted agency contract—made for life 


LAFAYETTE, IND. 











STABILITY IS PROVED 


LIFE INSURANCE UNAFFECTED 
“Psychological Depression” Has Failed 
to Put Brakes on Business—Mid- 
year Company Reports 





That “psychological business depres- 
sion” has failed to jam down the brakes 
on the life insurance production of the 
country. The majority of companies, 
according to reports thus far received, 
had substantial increases during the 
first six months of the present year 
over the first half of 1913. A few com- 
panies that were able to make excep- 
tionally fine showings last year are not 
keeping up the pace, but their short- 
ages do not materially affect the total 
results. 

Drought Had An Effect 


A few of the smaller life compa- 
nies in the farther west are behind as 
the result of droughts last year from 
which their fields of endeavor have not 
yet recovered. In the New England 
states there is also apparently a slump, 
but New England has been hit harder 
than any part of the country in a finan- 
cial way during.the past year. Here 
and there in the reports can be found a 
new company that was going faster 
than its normal pace last year that has 
now settled down to its natural stride. 
On the whole, however, the companies 
are showing up better than a year ago. 
The records prove the stability of the 
business and show it is no weather 
cock. 

Look for Fair Year 


When the Dec. 31 figures are in life 
insurance will no doubt show all the 
gain for the year that the most san- 
guine could desire. Good crops will 
improve conditions, both actually and 
psychologically, and many companies 
that now are behind will probably be 
able to make up for lost time. The 
records for the past six months of 
many companies follow: 


Company 1914 1913 
Amarillo Natl. ..... $ 588,053 $ 746,720 
American Assur., Pa. 210,500 275,600 
Amer. Bankers, Ill.. 1,185,405 1,480,425 
Amer. Home, Tex.. 1,045,252 1,968,000 
Amer. Natl., Tex... 4,139,000 ........ 
*Baltimore ........ 3,425,761 3,572,745 
Beneficial, Utah ... 3,270,000 2,605,000 
California State ... 3,191,500 1,715,500 
Capitol, Colo. ..... 2,170,000 2,457,750 
Cedar Rapids ..... 770,000 570,000 
| ak era 6,274,875 4,781,250 
CROTONGS 2 0.0 ccc cee Year 
Citizens Natl, Ky 3,980,472 3,759,840 
Columbia L. & ‘ 

Pn Nhawahe wees 1,144,000 1,013,000 
Commonwealth, Neb. 2,190,00 1,598,000 
*Connecticut Mut... 12,372,362 13,389,078 
*Continental, Utah. 4,085,000 2,133,000 
Dakota Mutual .... 1,061,500 1,054,500 
Equitable, D. Cc. ... 170,250 185,000 
Pare & Bankers, 

th nid estecneees 1,750,000 2,500,000 
Fidelity Mutual ... 6,656,404 6,030,195 
First Natl., Wash.. 750,000 500,000 
UREN  bsscceveees 675,632 721,388 
DOre WOTth 2... cces 1,040,025 1,209,075 
wour States ....... 189,500 170,000 
CO eee 9,500,000 9,400,000 
Great Republic, Cal. 2,390,000 ........ 
*Guarantee, Tex. .. 2, ,054,556 6,022,276 
Guardian, Wis. .... 670,232 630,744 
i i Se 6,244,450 6,162,210 
*Home, Philadelphia 1,894,980 : ,575,540 
Home Mut., Kan. .. 1,383,000 1,182,000 
Idaho State ....... 1,671,250 11, ‘875, 500 
Inter-Mountain, 

2a 1,285,000 880,500 


paid business to Dec. 31. 





Company 1914 1913 
John Hancock 
| aera 45,979,158 45,941,474 
John Hancock 
a 8 errr 25,239,076 24,215,959 
La Fayette, Ind. .. 1,106,980 758,332 
NE eS 700,000 750,000 
Rameees, BOM. ok cess 1,870,000 2,764,600 
Louisiana State ... 525,000 340,000 
Fig ~cscetnanioate r 
SVEVET EC o es 9,086,295 8,931,129 
Mid. Continent ewe 740,000 PP rry 
Midland, Mo. ...... 1,225,443 1,595,299 
Midland Mutual, O. 1,831,408 1,520,874 
*Missouri State ... 17,492,000 13,765,000 
DME, 64:s ane.e cies 1,802,000 1,695,500 
National, Montana. 661,500 1,020,000 
eee . Oe As . BOCES lft rees 
National, Vt. ...... 10,151,809 9,492,086 
Natl. Temperance.. 503,000 510,500 
Northwestern Mut.. 72,477,875 70, Ty 700 
Occidental, Cal. . 1,846,915 925,900 
Occidental, N. M... 4 Aire ere 
Pacific Mutual .... 11,325,000 11,900,000 
*Pan American 3,408,621 3,978,058 
Peninsular ........ 334,950 143,500 
Penn Mutual ...... 38,038,399 37,260,940 
Philadelphia ...... 2 102,629 21,350 
Phoenix Mutual ... 972,000 10, 169, 000 
Reliable, Ind. ..... 230,500 11 7,500 
San Francisco ..... 1,587,000 2,466,000 
Southeastern, S. C... 1,285,000 900,000 
Southern States, Ga. 2,531,160 2,286,406 
tSouthland ........ 2,000,000 2,041,387 
Southwestern, Tex.. 3,420,981 3,071,100 
Standard, Ga. ..... Di? igasevnea 
Standard, Ia. ..... 494,500 467,000 
Standard, Pa. ..... 1,086,888 1,546,806 
State Mut., Mass 9,100,880 9,244,404 
ees GR, acto eds 00,000 15,500,000 
ty re 150,500 172,000 
Two Republics .... 843,643 801,895 
Union Mutual, Me.. 3,011,700 3,102,600 
*United States .... 1,305,340 1,170,500 
Western Mutual, Ia. 839,000 263,000 
*Western Reserve. 405,350 103,000 
Western States, Cal. 3,729,000 ........ 
Western Union 3,038,378 2,339,099 
Wichita Southern... 1,282,596 1,600,000 


*Issued basis. 
71914 figure approximate. 


Starts a Big Contest 


The Reliance Life has inaugurated 
its Panama-Pacific Exposition contest, 
one of the most extensive contests ever 
planned by the company. Beginning 
on July 15 the period for securing writ- 
ten business extends to Dec. 15 and for 
Free trips of 
thirteen agents to the exposition in 1915 
are provided for as part of the valuable 
awards for the winners. The prizes 
are among the largest ever offered in a 
contest of this kind and the agents 
consider them worth going after with 
all their energies. 








Too Many Want Receivers 


Applications for receiverships of life 
companies have been so numerous in 
Georgia that a law compelling appli- 
cants to file a $10,000 bond guarantee- 
ing the payment of costs has been in- 
troduced in the legislature. This will 
prevent the harassing of many compa- 
nies. 





George C. Van Duren has resigned as 
actuary of the Continental Life of Utah. 





Bankers Reserve Life Association 
FREEPORT, ILLINOIS 


SALESMEN WANTED 


Get Our Proposition 


W. B. ERFERT, President 


FOR ILLINOIS 
AND INDIANA 


J. C. PEASLEY, Secretary 





STOCK SALESMEN WANTED 


Men who can qualify will be assigned to choice terri- 
tory. 


Write giving experience and last connection. 


FORT DEARBORN LIFE INSURANCE COMPANY 
FORT DEARBORN CASUALTY COMPANY 


These companies are backed by big men and will have a 
combined capital and surplus of $4,000,000 


QUICK SELLER—G0OD CONNECTIONS TO MEN WHO ARE RIGHT 


EMIL W. ZINSER 
General Manager 





> 





Peoples Gas Building 
CHICAGO, ILLINOIS 


The Beacon Insurance Company 
oO. P, WOODRUFF of Am erl ca Merchants Ban» Bldg. 


esident INDIANAPOLIS 


A legal reserve Company organized under the Indiana laws, writing insurance on the 
lives of Indiana aes ‘seteah Indiana agents. Get our proposition. 


A GENERAL AGENCY 


is open in the STATE OF ILLINOIS 


For one of the best Old Line Companies in America 
Address, 98-Y, care The Western Underwriter 


























Carry a Strong Anchor— 





The 1913 record of ‘the Anchor Life re- 
veals that it has policies that sell. 


In these days of stress and change it 
pays an agent to get firmly attached 
to a permanent company. 


Watch Your Anchor!! 











The Anchor Life Insurance Company 


Indianapolis, Indiana 

















Guarantee 





Annual Rate per $1,000 of insurance at Age 35—$13.30 
Guaranteed by entire assets. 


Fund. Life Association 


Omaha, Nebraska 


ASSETS JULY 1, 1914 me! tial 
RESERVE FUND. . .__. 


$1,491,443.56 
1,442,754.45 


New business written Jan- 
wary 1 to July 1, 1914 %11,590,000.00 
Reliable Agents wanted on good renewal contracts. 
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PROGRAM IS ANNOUNCED 


CONVENTION AT MAKINAC 





National Association of Mutual Life 
Underwriters Schédules Number 
of Important Discussions 





The program for the second annual 
convention of the National Association 
of Mutual Life Undérwriters to be held 
at Mackinac Island, Mich., Aug. 10-11, 
has been issued. It is as follows: 


MONDAY, AUGUST 10 
Morning—10 O’Clock 


Address of President—Nelson O. Tiff- 
any, president, Masonic Life Association, 
Buffalo, N. Y, 

A Psychological Opportunity—M. F. Van 
Buskirk, editor Mutual a fal a and 
Fraternal Monitor, Rochester, N. 

Valuation as Applied to , As- 


sociations—Lewis A. Anderson, actuary, 
Madison, Wis. 
Legislation Problems—John Sullivan, 


member committee on national state legis- 
lation of the National Fraternal Congress 
of America. 


Afternoon—2 O’Clock 


Report of Executive Committee—F. J. 
Kuhlemeier, chairman, secretary Mer- 
chants Life Association, Burlington, Iowa. 

Report of Committee on Legislation— 
Nelson O. Tiffany, Jr., chairman, vice- 
president and superintendent of agencies, 
Masonic Life Association, Buffalo, N. Y. 

Report of Committee on Statistics and 
i. alters O. Tiffany, Jr., Buffalo, 


Report of Treasurer—Arthur J. Davies, 
secretary Knights Templar & Masonic 
Mutual Aid Association, Cincinnati. 

Pure Protection Life Insurance—Dr. 
George W. Hopkins, president Pure Pro- 
tection Life Association, Cleveland. 

Uniform. Insurance Laws—Edward M. 
Martin, vice-president Guarantee Fund 
Life Association, Omaha, Neb. 

Mutual Life Underwriters—What of the 
Future?—S. S. Hallam, general manager 
Illinois Bankers’ Life Association, Mon- 
mouth, Ill. 

Worlds Insurance Congress—Gilbert F. 
Stevenson, secretary Western Mutual Life 
Association, Los Angeles, Cal. 

Cooperation—J. C. Peasley, secretary 
Bankers’ Reserve Life Association, Free- 


port, Ill. 
EXECUTIVE SESSION 
SECOND DAY 


Tuesday Morning, August 11, 9 O’Clock 
General discussion. 
Adjournment—11:30 a. m. 


Names of Officers 


N. O. Tiffany of Buffalo is president; 
Dr. George W. Hopkins of Cleveland, 
vice-president; A. J. Davies of Cincin- 
nati, treasurer; F. J. Kuhlemier, Bur- 
lington, la., chairman; S. S. Hallam, 
Monmouth, Ti, and J. C. Peasley, Free- 
port, IIL, executive committee. 





G. W. Van Fleet Resigns 


W. Van Fleet, vice-president of 
the American National of St. Louis, has 
resigned, and has disposed of his stock 
that he held in the company. Mr. Van 
Fleet was formerly president of the 
Peoria Life, and has had an extended 
field and home office experience. 





Two Men Get Together 


August F. Diers has for years. been 
one of the big producers for the 
Travelers at Dayton, Ohio. Last week 
Frank A. Groves, formerly sales man- 
ager for the Recording & Computing 
Machines Company of Dayton, signed 


a position paying $5,000 a year and is | 
entering the insurance business with | 
great enthusiasm. 

He has formed a partnership with | 


Mr. Diers, to be known as Diers & | 
Groves, general agents life department, | 
and great things are expected of them 
both. 


MIDLAND MUTUAL’S MEETING 








Eighth Annual Agency Gathering Set 
for July 24-25 at Columbus—Pro- 
gram Is Given 





The eighth annual agency convention 
of the Midland Mutual Life of Colum- 
bus will be held July 24-25. On the 
night of the 24th, preceding the even- 
ing program, a memorial for the late 
. F. Reinmund, secretary of the com- 
pany, will be held. 
The program for the meeting is as 
follows: 

Priday, July 24 
Lunch, as _— 12:00 noon. 


James A. Brady, “presiding. 
. “Gvestinge’. 200. Dr. W. O. Thompson 
. “The Midland——Wherein It Differs” 
Rie on ease eek awe ist ip essay 
e ' ene Thought’—A. G. Gilmour, 
W. H. Strawser, D. T. Hiser, J. F. 
Tarris, H. S. Foote. 
. —_ _ of Literature—When and 
eessehbabeusens obs . Teeple 
A Mreading. 
. Question Box....J. A. Brady, Manager 
. “System in Canvassing”..M. G. Calhoon 
. “A Battle Royal’—C. C. North, agent, 
cbheccsasscsees Mowrer, prospect 
Dinner, Virginia Hotel, 6:00 p. m. 
7:30 p. m. 
R. A. Tuttle, presiding. 
. “Enthusiasm” Cc. E. Schaad 
PR pore re TLL TTT E. P. Tice 
. “Publicity” Oo. C. Norton 
“The Horse Value of a Man”........ 
Mot e6bt dd ete s epegh > % «og G. Monroe 
. “The Value and Use of Insurance 
aa and State eg Re- 
OPED ccc nsosrvegs cpcegas Tuttle 
> “the Dignity and Nobility Be Life 
Insurance Salesmanship” 
TVET TTT TTP Titi re H. Sherer 
7. “Life Insurance as a Profession” 
iale-qive 2 Wile BL Ke eS oe r, Jeffers 
8. “Our a a Sevses a A. Brady 


Organization of the Various Clubs 
Saturday, July 25 
8:30 to 12:30, Sight-seeing Trip. 
1. To the Hartman Farm. 
2. To the University Campus. 

Leave Virginia Hotel promptly at 8:30 
o’clock Saturday morning, July 25. Take 
city cars at northeast corner of Long and 
Third streets (only one block north of 
Virginia Hotel). at 8:45 o’clock. Return 
to Virginia Hotel at 12:30 p. m. 

Luncheon, 12:30 p. m. 
1:30 p. m. 
Dr. E. J. Wilson, presiding. 
1. Address Dr. C. C. Miller 

Deputy State Commissioner of Schools. 
2. AGGTORR. 6 .ccosccs Charles J. Pretzman, 

Grand Master, Grand Lodge of Ohio, 

F. & A. M. 
President Thompson 


3. Address 





To Go to Highest Court 


Judge Smith McPherson in the fed- 
eral court at Des Moines has granted 
an appeal from the recent decision of 
three federal judges declaring the blue 
sky law unconstitutional. The decision 
will go to the United States Supreme 
court. It is the claim of Attorney- 
General Cosson that the Iowa law is 
the mildest of any of those in states 
having similar statutes and that if the 
supreme court knocks it out there will 
be no hopes of ever getting state con- 
trol of the sale of securities. In which 





a contract with the Travelers. He left 





— 











| WANTED for 
MICHIGAN 


A COUPLE OF 
DISFRICT MANAGERS 











An excellent opportunity for a 
profitable connection with a sound, 
growing, Western Company. 





| 





Address 








Che Franklin Life 
Insurance Company 


SPRINGFIELD, ILL. 























case, the officials say, they will ask 
Senators Cfiimmins and Kenyon to take 
up the enactment of a national blue sky 
measure. 





Manitoba Investments 


The total invested in Manitoba by 
insurance companies at the end of 1913 
was $51,312,247. Of this the life com- 
panies were responsible for $40,022,577. 
Of this total $22,533,178 was invested 
by: the life companies in mortgage se- 
curities. 





Will Sell Real Estate 


The Manhattan Life of New York is 
shaping up very nicely under the new 
management of President Lovejoy and 
Vice-President John F. Roche. Presi- 
dent Lovejoy is giving particular atten- 
tion to the investments and placing 
them in the higher interest bearing sec- 
tions of the country. It is understood 
that it is the policy of the company 
to sell its real estate holdings, includ- 
ing its home office building in New 
York, the latter of which has been pro- 
ductive of but a low interest return 
though the rentals have been better 
since the new management took hold. 
It would not be surprising if the Man- 
hattan should get rid of all its real 














estate by Jan. 1 and show a good in- 
terest rate on all its holdings. Presi- 
dent Lovejoy is one of the live business 
men of the south, a section which needs 
money for development and is willing 
to pay for it. Mr. Lovejoy is in espe- 
cially close touch with southern invest- 
ments. The Manhattan is improving 
its business as well as its investments. 


Scranton Life to Build 


The Scranton Life of Scranton, Pa., 
will probably erect a new home office 
building about next spring. The com- 
pany now owns a lot 90 by 180 feet at 
the corner of Spruce street and Adams 
avenue and will soon consider plans for 
a home office structure. 








INDIANA RETURNS 


The following figures on the business of 
life companies in Indiana for the first 
half of the year have been filed with the 
Indiana department: 


Prems. Losses. 
AOtMR cccccczveedcs $ 151,842 $ 90,541 
Union Mutual ..... 7,978 2,265 
United States ..... 10,735 210 
Security Mut. ..... S| Re es re 
Ohio State Life.... S355 8 8=—s_s Sebo bd 
Peoples Life ...... 13,043 3,506 
Mutual Benefit .... 86,290 112,625 
Mich, Mutual ...... 32,028 18,989 
WOM GEE seccccsss 5 0tiéC‘ ws 
Cont. Assur. ....... SeG 2 8=—Ss to wt tes 
Serkshire ......... 21,461 1,000 














PACIFIC MUTUAL LIFE INSURANCE CO. 


(LIFE DEPARTMENT) 


We have some good open territory in Arizona and will 
offer attractive general agency contract to right man 








Address the Company Agency Department, at Los Angeles, California, or 
_ Vice-President Danford M. Baker, 1430 Insurance Exchange DB 


. ling, Chicago 
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PACIFIC MUTUAL REPORT 


NO FAULT WAS. DISCOVERED 





Company Deals Fairly in Keeping Sep- 
arate Account of Its Participating 
and Nonparticipating Lines 





The Colorado department has issued 
@ report on special inquiry regarding 
distribution of profits in the participat- 
ing and nonparticipating business of 
the Pacific Mutual Life. Commissioner 
S. Epsteen says: 

This investigation was made in order 
to settle a question which had been 
officially presented to the Colorado de- 
partment. The matter at issue may be 
stated in the form of four questions: 

1. “Does the Pacific Mutual Life 
keep separate records as regards par- 
ticipating and nonparticipating life in- 
surance?” 

2A. “Does it correctly determine the 
profits of its nonparticipating business?” 

2B. “Does it correctly determine the 
profits of its participating business?” 

3. “Are any dividends paid to stock- 
holders of the company from the par- 
ticipating business?” 


Home Office Records 


The annual statements filed with the 
Colorado department refer to the busi- 
ness of the company as a whole, sep- 
arating merely the accident business in 
one statement and the life business in 
another. The nonparticipating and 
participating businesses are not segre- 
gated. I find, however, that at the 
office of the company in Los Angeles 
complete records are kept, separating 
in very clear fashion the nonparticipat- 
ing business from the participating busi- 
ness. This segregation was decided 
upon in the year 1908, and is the direct 
result of the following resolution of the 
board of directors: 


Whereas, The states of New York, 
Louisiana, Minnesota, North Dakota, Colo- 
rado, Wisconsin, and Delaware require 
that separate gain and loss exhibits be 
made for participating life business and 
for non-participating life business; there- 
fore, be it 

Resolved, That this company keep 
Separate accounts for its participating 
life business and for its nonparticipating 
business; and 

Whereas, The stockholders of this com- 
pany did, on or about the 20th day of 
October, 1906, pay into the company the 
sum of $300,000 as stockholders’ surplus, 
in addition to the sum of $1,000,000 al- 
ready paid in by them as capital stock, 
and the total amount of $1,300,000 is now 
held by the company over and above the 
aggregate of the net value of all outstand- 
ing policies, the policyholders’ surplus and 
all general liabilities of the company; 
now, therefore, be it 

Resolved, That the said sum of $1,300,- 
000 be included with the assets of the 
nonparticipating business, and that the 
accounts thereof and of all earnings there- 
on and accretions thereto, and of all 
profits, savings and earnings of the non- 
participating business shall be kept in the 
accounts of the nonparticipating business; 
and be it further 


Participating Allotment 


Resolved, That all of the surplus of the 
company (except the surplus belonging 
to the accident department) now in hand 
over and above the said amount of 
$1,300,000 (paid in, in cash, as above) 
shall be allotted to the participating life 
business; and that the accounts thereof 
and of all earnings thereon and accretions 
thereto, and of all profits, savings and 
earnings of the participating business, 
shall be kept in the accounts of the par- 
ticipating business; be it further 

Resolved, That a distinct and separate 
set of books shall continue to be kept for 
the business of the accident department 
of the company, and that the assets now 
belonging to that department, covering 
the liabilities and surplus of the accident 
business, shall continue appropriated and 
set aside for that department, and the 
accounts thereof shall continue to be kept 
in the accident department books; be it 
further 


Expense Apportionment 


Resolved, That the executive committee 
is hereby authorized and instructed to 
earry this resolution into effect and to 
apportion such expenses of the company 
as are incurred for the joint account of 
the participating and nonparticipating 
businesses, or for the joint account of 
either or both and the accident depart- 





ment, equitably between said businesses 
and said department, such expense being 

A. Salaries and allowances for agen- 
—_ including managers, agents and 
clerks; 


B. Agency supervision, traveling and 
all other agency expenses; 

Cc. Salaries and other compensa- 
tion of officers, directors, trustees, and 
home mee employes; 

k ent; 

E. Advertising, printing and stationery, 
postage, telegraph, telephone and express- 
age, 

F. Legal expenses other than those 
included in Item 13 of disbursements in 
the annual statement: 

G. Furniture, fixtures and safes; 


P H. Insurance licenses and department 
ees; 

I. Tax on franchise; 

J. Exchange; P 

K. State department examination ex- 
penses; 

L. Library bureau; 

M. General expenses, 


Not Likely to Rescind Action 


Of course, it might be argued that 
the directors can at any time rescind 
this resolution. However, I regard this 
as an improbable assumption, for the 
following reason: Such a separation is 
required by the laws of three states in 
which the company is operating. In 
these states it has in force nearly 
eighteen millions of business This 
volume is large enough to constitute 
a very decided motive for desiring to 
contimue its operations in these particu- 
lar states. 

In accordance with the above cited 
resolution of the directors on Oct. 22, 
1908, the separation of nonparticipating 
and participating business was made 
with the beginning of business on Jan. 
1, 1909 (i. e., close of business Dec. 31, 
1908). 

At that time the nonparticipating 
premium-paying business of the com- 
pany was about 6% percent of its total 
volume of business. This would almost 
justify one, were he in a friendly frame 
of mind, rather than in an impartial 
frame of mind, to state that the separa- 
tion of the participating and nonpartici- 
pating business was begun “practically 
from the beginning.” 


Arbitrary But Reasonable 


I have carefully reviewed the method 
used by the actuarial and comptroller’s 
departments, and consider it to be cor- 
rect. The method of beginning on Dec. 
31, 1908, was, in a measure, unavoidably 
arbitrary, but it was altogether reason- 
able. The company reasoned as fol- 
lows: The stockholders had paid in 
$1,000,000, which therefore belonged to 
them; they had also paid in $300,000 
toward surplus, which also belonged 
to them; therefore the capital and sur- 
plus of the nonparticipating department 
was started as $1,300,000. (Without 
doubt the nonparticipating business 
had earned some surplus, but the com- 
pany did not take advantage of this in 
any way for the benefit of the stock- 
holders.) 


Total Liabilities 


To this $1,300,000 of capital and sur- 
plus they added the liabilities (which 
had been carefully computed) of the 
nonparticipating department, and this 
sum gave the total liabilities of the non- 
participating department. Since the lia- 
bilities must equal the admitted assets, 
the latter item was therefore known. 
They then determined the portion of 
the nonadmitted assets which belonged 
to the nonparticipating department; 
they also calculated the nonledger as- 
sets of the nonparticipating.department. 
The sum of the admitted and the non- 
admitted less the nonledger assets gave 
the ledger assets of the nonparticipat- 
ing department of the company. 

The remaining assets of the life com- 
pany obviously belonged to the partici- 
pating department. (The assets of the 
accident department have been kept 
separate and distinct since 1908.) 


Basis That Is Used 


These figures constitute the point of 
departure, and since that time the com- 
putations have been fully and carefully 
made, so that the income, disburse- 
ments, assets, liabilities, gains, and 





losses of each department are fully 
known. To be specific, the start on 
Jan. 1, 1909,.was on the following cash 
basis: 
COMME nc teccdscscccsguces - -$1,000,000.00 
Nonparticipating surplus.... 300,000.00 
Participating surplus........ 205,068.81 
Surplus in accident dept..... 27,575.38 
Until the year 1911 the increase of 
surplus in each department was deter- 
mined by keeping a separate gain and 
loss exhibit. In 1911, however, the 
company decided that the records 
should be more complete than this, and, 
going back to January 1, 1909, computed 
the separate statements for each de- 
partment for each year from that date 
on. Subsequent to 1911 the company 
has been keeping complete statements 
of its total business and its nonpartici- 
pating business, each in full accordance 
with the printed form of the National 
Convention of Insurance Commis- 
sioners. 


Profits and Losses 


The profits and losses of the com- 
pany come from five main sources: 


1. Loading; 

2. Interest; 

3. Mortality; 
4. Surrenders; 


5. Investments. 

I find that the loading (expenses) is 
correctly apportioned in ratio to the 
premium income; that the interest gains 
are fairly distributed to the participat- 
ing and nonparticipating departments; 
that the mortality gains are correctly 
distributed from the actuarial records; 
that the investment profits and losses 
are divided in proportion to the assets 
of the departments. 


Answers Are Given 


The answers, therefore, to the ques- 
tions enumerated at the beginning of 
this report are as follows: 

1. The Pacific Mutual Life does 
keep separate records as regards par- 
ticipating and nonparticipating life in- 
surance. 

2A. It does correctly determine the 
profits of its nonparticipating business. 

2B. It does correctly determine the 
profits of its participating business. 

3. No dividends are paid to the 
stockholders of the company from the 
participating business. I have checked 
the stock dividends paid from Jan. 1, 
1909, to Jan. 1, 1914, and found that 
they had all been paid from the profits 


in the accident department and in the 


nonparticipating department. 





McNutt Agency Leader 


The New England Mutual had a con- 
test in June in honor of President Fos- 
ter of the company. The Cleveland 
agency under General Agent H. F. Mc- 
Nutt carried off all the honors for the 
month, paying for the largest amount 
of business, and making the largest 
gain. Mr. Rosenthal of the agency led 
all the agents. 





Wrote $150,000 in Four Days 


A group of representatives of the 
Peoria Life of Illinois wrote $150,000 
worth of insurance in four days at 
Olathe, Kan., recently. Emmet C. 
May, president of the company; Henry 
Loucks, agency superintendent; State 
Agent C. F. Pettyjohn of Olathe and 
E. E. Wilcox, field superintendent for 
Kansas, were in the party. S. D. Moh- 
erman was appointed agent at Wells- 
ville, Kan. 





No Merger at This Time 


The proposition of the International 
Life for the reinsurance of the Amer- 
ican Home Life, which failed of adop- 
tion at the meeting of the stockholders 
of the American Home on July 11, has 
been withdrawn by the St. Louis com- 
pany and all negotiations terminated. 

Suggestions have been made recently 
of a possible merger of the American 
Home with an Oklahoma company 
which has about the same amount of in- 





surance in force, but as a result of the 
action of the stockholders on the Inter- 
national proposition it is stated by of- 
ficials of the company that no further 
propositions of any kind looking to- 
ward a merger or reinsurance’ will be 
considered at this time. 





MONTANA LIFE’S. MEETING 





First Annual Gathering of the Agents 
at the Home Office Was Notable 
Success 





The first annual meeting of the 
agents of the Montana Life was held 
in Helena this month. H. R. Cunning- 
ham, vice-president and general man- 
ager, presided. In the course of his re- 
marks he called attention to the fact 
that the first six months of the year 
closed with $1,802,000 of paid for and 
written business produced, that the 
company now had over $8,200,000 of in- 
surance in force, over $650,000 mort- 
gage loans and over $90,000 invested in 
bonds, warrants, and other securities, 
with gross assets of nearly $870,000. 
Mr. Cunningham also stated that out of 
$18,000,000 of insurance written in Mon- 
tana in 1913 by thirty-seven companies, 
the Montana Life had secured 20 per- 
cent. 

It was decided to hold the next 
agency meeting at San Francisco and 
Mr. Cunningham informed the agents 
that all those securing $100,000 of writ- 
ten and accepted business between July 
1, 1914, and July 15, 1915, would be 
eligible for the trip to San Francisco 
and their round-trip fare paid from 
their home town and return and that 
they would be the guests of the com- 
pany for five days in San Francisco. 
Mr. Cunningham further stated that 
agents not now in the employ of the 
company, but who may join the com- 
pany hereafter, and produce a quota of 
$100,000 of insurance by July 15, would 
also be eligible for the trip on the same 
condition. 

During the visit a ‘special car was se- 
cured and a trip taken to the state capi- 
tol. After making the rounds of the 
buildmg and meeting Governor Stewart 
the car trip was continued to the Broad- 
water Plunge, stopping on the way at 
the Montana Club. A very enjoyable 
time was spent at the Plunge and in the 
evening a banquet was served at the 
Placer hotel, at which, in addition to 
the agency force, several of the officers 
of the company, as well as Mr. Keat- 
ing, state auditor, and his deputy, Mr. 
McKee, were in attendance. Mr. John- 
son, president of the company, pre- 
sided and delivered an address of wel- 
come. Geo. F. Gould, general agent at 
Bozeman, responded and a number of 
the agents spoke briefly. 

On the last morning a very de- 
lightful trip was made in automobiles to 
the Hauser Lake dam, a distance of 
about fifteen miles from Helena. A 
lunch was served, after which a return 
was made to the city and in the evening 


a dinner was given at the Montana 
Club. 





Eighty Agents in $100,000 Club 


The $100,000 club of the Kansas City 
Life closed the club year July 1. 


Eighty agents qualified, of whom 
twenty-one were in Missouri. Three 
of these were in St. Louis. In the year 


the members of the club wrote busi- 
ness amounting to $23,927,600, a gain 
of $2,914,640 over the previous year. 


| The next meeting of the club will be 


in San Francisco next year. 





NEW ASSESSMENT CONCERN 


A. E. and J. P. Van Doozer, who organ- 
ized the California Accident Association, 
which was closed by the home depart- 
ment recently, have completed the organ- 
ization of the California Mutual Life of 
Santa Ana, Calif., an assessment concern. 
The troubles of the accident association 
interfered with the progress of the life 
association work and two years were spent 
in raising the $5,000 guaranty fund and 
securing the 200 charter members. 
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THE PROOF OF THE PUDDING 


IS IN THE EATING THEREOF 


Webb's Policyholders Digest, Greatest Life Field Men’s 
Book Yet Published 


INCE the publication of Webb’s 
S Policyholders’ Digest for 1914, on 
June 1, the publishers have been 
in receipt of a steady stream of let- 
ters in praise of its many features. We 
have made the statement that this is 
the greatest life insurance field men’s 
book ever issued, and this is no mere 
statement for advertising purposes. It 
is not like other books. More than 
one-half. of its information is entirely 
new material, while the remainder is 
treated in a different way. The in- 
formation is furnished in detailed form 
and yet it is not unfavorable to any 
class of companies, large or small, par- 
ticipating or nonparticipating. 
Takes In All Factors 


But the chief merit of the book is 
in its comprehensiveness and complete- 
ness. No life insurance policy or com- 
pany can be judged fairly without tak- 
ing into consideration all factors of 
the Company, the Policy and the Cost. 
How much of unfairness of life insur- 
ance competition in the past has been 
due to the use of “one-sided” books, 
showing only the standing and busi- 
ness records of the companies, or the 
liberality of the policy forms, or yet 
the bare net cost, without reference to 
the company’s standing or features of 
policy contract, it would be hard to de- 
termine, but it is an incontrovertible 
fact that such a jumble of biased or 
incomplete information has been pre- 
sented that many agents have given up 
the use of general statistics and data 
entirely. 


One Comprehensive, Logical Whole 


Webb’s Digest brings all the essential 
information regarding all the compa- 
nies into one comprehensive, system- 
atic and logical whole; with this one 
book, not too large to be carried in 
the pocket, one may make a fair esti- 
mate either of any one company by 
itself or in comparison with others. 

Some agents value the book for one 
thing and some for others, and it has 
been interesting to watch the discovery 
of its various points of excellence in 
the letters which have come in since 
publication in appreciation of the book. 
Some uses which we did not think of 
ourselves have been discovered and are 
most important. For instance, a promi- 
nent general agent, after purchasing 
quite a number of copies writes us that 
he uses the book solely to break in 
new agents; that after appointing a 
man he hands him a copy of Webb’s 
Digest and asks him to take it home 
and study it for a few days, then to 
come back and “talk it over.” He says 
he likes the Digest for this purpose 
because of its simplicity and complete- 
hess and because all the information is 
digested, analyzed and ready for use, 
whereas a new agent cannot master un- 
digested - statistics and information. 
Here is a great new field for the 
Digest—as an educator for new agents. 

a e 


MARVEL AT GREAT AMOUNT OF 
WORK IN COMPILATION 
Webb’s Digest is the most expensive 

book of the kind that is gotten out. 

Agents, actuaries and company officials 
ave marveled at the great amount of 

work that was entailed in its compila- 

tion. To boil down 1,000 pages of 

Policy contracts into 100 pages is no 

small task. To condense the entire 

rate books of 250 companies and show 
every policy issued by every company, 

With rates at three sample ages, in a 

department of only 120 pages means a 

ot of real work and the exercise of 

the faculty of intelligent condensation. 
© make a five-year exhibit of net 





cost by adding each year’s premiums, 
deducting dividends, in the case of par- 
ticipating companies, and surrender val- 
ues for ages 25, 35, 40, 45, 50, 55, 60 
for each of the three standard forms of 
policy for 233 companies, 50 of which 
write both participating and nonpar- 
ticipating, means a vast amount of 
painstaking labor and the use of add- 
ing machines for months at a time. 
At one time seven men with actuarial 
experience were engaged in the work. 


Reputation Is Well Earned 


So that Webb’s Digest does not have 
the reputation of being the greatest 
life insurance book published without 
having well earned it. It is only neces- 
sary to read the following testimonials, 
which are only a percentage of those 
which have been received, and more of 
which are coming in daily, to be con- 
vinced that the Digest for this year 
has well sustained the promises of its 
publishers and of the prospectus issued 
early in the year. The few mistakes 
that are coming to light will be noted 
in the special bulletin to be issued 
shortly; what mistakes there are are 
obvious. The data in the company sta- 
tistical department was published as 
furnished by the companies themselves. 
Each year’s edition of this book will 
show a refinement and improvement of 
the methods adopted. In two years it 
takes rank for accuracy and authority 
with the oldest standard publications. 
Read what these men have to say of 
the Digest. Their testimonials are un- 


solicited. 
x* * * 


WHAT THE USERS SAY ABOUT 
WEBB’S DIGEST 


El Paso, Texas, July 6, 1914. 

Permit me to say that this Webb’s Di- 
gest is the MOST COMPLETE publication 
of its kind I have ever seen, and shows a 
remarkable grasp of the subject of life 
insurance. Any field man, either new or 
old in the business, who will take the 
time to carefully study and compare the 
facts contained therein will greatly add 
to his insurance education, and be better 
prepared to prove to his prospects and 
clients that he KNOWS HIS BUSINESS. 
Thank you for calling my attention to it. 
—J. J. Tyndall, District Manager, The 
Union Central Life Insurance Co. 

a * * 
Paper Unusually Well Chosen 
New York City, July 2, 1914. 

The subscriber cannot refrain from 
complimenting you and all concerned in 
the preparation of Webb’s Digest, as typo- 
graphically it is admirable. The paper is 
unusually well chosen. I consider it su- 
perior to anything I have seen in publi- 
cations of like nature. The binding is 
distinctive, unique and surprising. Your 
Mr. Webb may feel complimented at the 
manner in which his unique selection and 
arrangement of facts has been presented. 
—F. A. Jones, Ordinary Department, Met- 
ropolitan Life Insurance Co. 


“Best of Its Kind” 
Hartford, Conn., July 2, 1914. 

I have made an examination of same 
and find it to be most complete—in fact, 
the best of its kind I have ever seen.— 
Louis N. Denniston, Agency Instructor, 
Travelers Insurance Co. 

Montpelier, Vt., July 3, 1914. 

Permit me to state that I had previous- 

ly obtained a copy of Webb’s Policyhold- 








“T confess I had not thought of it in that 
The Provident Life way. I see that if I were to die and all my 
insurance were to 
and TrustCompany would not pay the rent of the house I am 
ving in. 
OF PHILADELPHIA THIS IS WHAT OUR AGENTS HEAR 
EVERY BUSINESS DAY OF THE YEAR 
How much income will the face value of your 


J. THOMAS MOORE 
Manager of Insurance Department Sm ame aving to your bencictary efter your 


Office of the Company, Philadelphia, Pa. Write for information as to Income Policies. 


GOOD TERRITORY ||| warm Personal Interest 
OPEN TO RIGHT MEN That describes the happy relation 


—those who know how and can pro- existing between the lity and 
duce applications and settle policies— its Field Men, and explains why 


. : both forgi ahead. Maybe 
always ready to negotiate with men of you A # pom higher pe he 


experience, energy and enthusiasm. in that atmosphere. Write to— 


Union Mutual Life 


INSURANCE COMPANY 
PORTLAND, MAINE 


FRED E. RICHAR President 
Address: ALBERT EF. AWDE, Superintendent o 
Agencies, 7 W. Madison St. Chicago, Il. 


GERMAN-AMERICAN 


LIFE 
NENW Mahal OMAHA 


INSURANCE 
COMPANY 

The Progressive Life Company of the West — Get the Best 

G. L. E. KLINGBEIL, President 


CAN YOU TIE MEN TO YOU?P 


Are you able to secure good men as agents and then hold them, with 
the result that business will be produced? 

If so, we have a splendid ing for you in Indiana. 

We can use good men of CHARACTER, ABILITY and HUSTLE. 


Get in touch with us at once 


Central States Life Insurance Company 


Old Line Company Crawfordsville, Ind. Capital, $100,008 
EDWIN M. BROWN, Vice-President and Manager 


A FEW FIRST-CLASS STOCK SALESMEN 
(No Grafters Need Apply) 


Can find a profitable connection with JOSEPH STOUT, Presi- 
dent of the SOUTH BEND LIFE ASSURANCE COMPANY 


HIGH CLASS PROPOSITION FOR HIGH CLASS MEN 


REFERENCES AND EXPERIENCE REQUIRED 


REAL SALESMEN 


imes and conditions have changed 
NEW PLANS—NEW METHODS—ACCOMPLISH WONDERFUL RESULTS 
Follow the lines of least resistance. 
THE BEST, THE CLEANEST AND THE MOST COMMENDABLE 
PROPOSITION IN THIS COUNTRY IS OPEN TO YOU 


We want you to sell its stock—a life insurance company being 
financed in new ways, by new methods that insure success 


OUR MEN ARE MAKING MONEY, ARE YOU? 


Address [roquois Life Insurance Company, otisvirte KY" 
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The Fidelity Mutual Life 
INSURANCE COMPANY 
Philadelphia, Pa. 

WALTER LE MAR TALBOT, President 
Desirable openings in good territory for the 
right men. 









































WESTERN LIFE INDEMNITY COMPANY 





Agents nowadays are connecting with companies that furnish them with 
up-to-date ideas and methods of writing business from time to time. 
This is a feature with our company, and the agent receives assistance 
and encouragement that helps him close more business. 


Agents who have not already made a contraé for 1914 will surely be interested in the one we can give them 








GEN. GEO. M. MOULTON, President 


J. L. MITCHELL, General Agency Manager 
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ers’ Digest. Same has been carefully ex- 
amined and is found to be a work of 
great valué and instruction.—Joseph A. 
De Boer, President, National Life Ins. Co. 


Coleman, Texas, July 3, 1914. 

Enclosed find New York exchange to 
cover cost of Webb’s Digest and year’s 
subscription for your weekly journal. Am 
highly pleased with both—supremely so 
with the Digest—E. B. McKendree, M. D., 
Supt. of Agents, Reserve Loan Life In- 
surance Co. 

* . * 
Dee-lighted 
Wilmington, Del., July 3, 1914. 

I am delighted with the 1914 edition 
and extend my best wishes for your suc- 
cess.—James B. Owen, General Agent, 
Northwestern Mutual Life Ins. Co. 


Erie, Pa., July 2, 1914. 

I received “Webb's Digest” a few days 
ago, and have looked it over carefully. It 
contains a great deal of valuable informa- 
tion and should be in the hands of every 
life insurance man, if he wishes to keep 
abreast of the times in insurance matters. 
—John F. Brown, General Agent, Penn 
Mutual Life Insurance Co. 

* 


A Valuable Aid to Agency Work 


New York City, June 29, 1914. 
Relative to Webb’s Policyholders’ Di- 
gest, we consider it in every way a valu- 
able aid to agency work.—John I. D. Bris- 
tol, Mer., New York City Agencies, North- 
western Mutual Life Ins. Co. 


Des Moines, Ia., July 3, 1914. 

I have a copy of Webb’s Policyholders’ 
Digest, and find it a very practical and 
useful reference work.—A. D, Hindman, 
» '~_eealleaeama aia American Life Insurance 

0. 


+ + * 
Pittsburg, Pa., July 2, 1914. 
I have just received one of your Policy- 
holders’ yy ay and assure you that it is 
uite useful to me.—W. C. Baldwin, Presi- 
ent, Pittsburg Life & Trust Co. 


“Insurance Facts in a Nutshell’ 


St. Joseph, Mo., June 27, 1914. 

I am in receipt of the book this morning 
on approval, and am sending you $2.25 
(club rate) to pay for it. The book looks 
to be all you claim for it, a great im- 
provement over the 1913 edition, and a 
first class encyclopedia of insurance facts 


in a nutshell for field use.—H. Everett 
Farnham, General Agent, Connecticut 
Mutual Life Ins. Co. 

* 


Chicago, Ill, July 3, 1914. 

I think it is almost indispensable in 
any life insurance office, not only in the 
actuarial department but in any depart- 
ment of the company where statistics of 
this character are referred to so often.— 
W. E. Brimstin, Asst. Secy., Federal Life 
Insurance Co. 

* + - 
“Splendidly Arranged” 
St. Paul, Minn., June 26, 1914. 

This is a splendidly arranged book, well 
thought out and planned.—C. E. Learned, 
General Agent, Union Central Life Ins. 
‘oO. 

. * © 
Paris, Ill., June 24, 1914. 

I just received the Digest yesterday 
and in the short time I have glanced 
through I wish to say that I consider it 
a masterpiece of work in facts and fig- 
vres and consider it a very valuable help 
to any agent soliciting life insurance.— 
Albert Eldredge, District Manager, North- 
western Mutual Life Ins, Co. 

* . ” 


“Pills a Long Felt Want” 


Macon, Ga., June 27, 1914. 

In our opinion this publication fills a 
long felt want, and we want to congratu- 
late you upon its completeness.—T. S. 
Lowry & Son, Mers., Union Central Life 
Ins. Co. 

. * + 
Alpena, 8S. Dak., June 27, 1914. 

I am in receipt of copy of the Digest, 
which seems to be very complete. Am 
well pleased with it, and will take pleas- 
ure in showing it to any one who would 
be interested in it—W. G. Millikin, North- 
western National Life Ins. Co. 

. 


- . 
“Worth the Money” 
Williamsport, Pa. 
Your publication is fully worth the 
money.—H. M. Brubaker, Supt., Baltimore 
Life Ins. Co. 
. ” 
Marshall, Mo., July 4, 1914. 
Enclosed find check for Webb's Digest. 
Tt is all ht.—C. B. Killer, Agent, New 
York Life Ins. Co. 
. . > 
“Very Satisfactory” 
Cleveland, O., July 1, 1914. 
Attached please find my check for thir- 
teen copies of Webb's Policyholders’ Di- 
gest, which have been received and found 
very satisfactory.—W. J. Becker, Supt., 
Metropolitan Life Ins. Co. 
. ° 


Vinita, Okla., June 29, 1914. 

I have received one copy of Webb's Di- 
est. It seems to be VERY complete.—G. 
i, Terbush, Special Agent, New York Life 

Ins, Co, 
. + > 
His Agents Like It 
Kansas City, Kas., July 1, 1914. 
Enclosed I hand you remittance to cover 
twenty-one copies of your Webb's Policy- 
holders’ Digest. I hardly expected to be 








THERE ARE 


in Michigan 
WITH THE 





Splendid Opportunities 


Detroit Life 


The Company is on a Sound Financial Basis; 
Having Ample Capital and a Large Surplus; 
Our Policy Contracts are up-to-date; 
We pay Agents Liberal Commissions ; 
We have Good Territory still unassigned; 


No more attractive conditions, for the Agent, exist anywhere. 
Write, and we will tell you how you can increase your income. 


Address M. E. O'BRIEN, President 
MEN and WOMEN Detroit Life Insurance Company, Detroit, Mieh. 


The People are Prosperous. 











able to use all of the copies but have 
disposed of all but three with a_possi- 
bility that I shall need some additional 
copies later in order to supply the demand 
of my agents.—E. W. Poindexter, General 
Agent, orthwestern Mutual Life Ins. Co. 


Syracuse, N. Y., June 29, 1914. 

I think your publication is very much 
better this year than last. It is surely 
comprehensive in every detail.—K. A. Lu- 
ther, Mer., Aetna Life Insurance Co. 


“Best Guide for Ready and Concise Infor- 
mation” . 


Madison, Wis. 

I have discovered that this is positively 
the best guide that has ever been placed 
in the hands of a field man for ready and 
concise information.—A. C. Larsen, State 
Manager, Central life Assurance Society. 


Lima, Ohio. 
A great book.—C. Dallas Ginter, Dist. 
Agent, Northwestern Mutual Life Ins. Co. 


“Contains All the Features” 
Spokane, Wash., July 9, 1914. 
We subscribed for some copies of 
Webb's Policyholders Digest and are in 
receipt of same, and believe from the 
contents that the publication will be of 
much value to our field force. I have 
shown it to a number of our agents who 
have heretofore been using other books, 
and in my opinion it will not be long un- 
til they are using Webb’s Policyholders 
Digest, as it contains practically all the 
features and data contained in two or 
three of the others—W. M. McConnell, 
General Manager, Western Union Life In- 
surance Co. 
* * * 
Erie, Pa., July 11, 1914. 

The Travelers Insurance Company has 
surprised me by the gift of a copy of 
Webb’s Policyholders Digest. The = ar- 
rangement of this publication and the 
volume of information it contains are 
commendable. I consider the book worthy 
of the support of those engaged in the 
insurance business.—T. B. Smith, Super- 
7s Special Agent, Travelers Insurance 
0. 


* + . 
Boston, Mass., July 11, 1914. 

I like my “Digest” very much and would 
not be without it—Willard Benson, Agent, 
Northwestern Mutual Life Insurance Co. 

al * * 
Delaware, Ohio, July 8, 1914. 

Referring to the Policyholders Digest, 
I prize it very highly. It is what I have 
been looking for for several years. I con- 
sider it indispensable and would not be 
without it for many times its price. Con- 
gratulating you upon so complete a work, 
I am, F. Humiston, General Agent, State 
Life Insurance Co. of Indiana. 


* * * 
“Much Taken With It” 
Los Angeles, Cal., July 6, 1914. 
We have six copies of Webb’s Policy- 

holders Digest for the use of the office 
here, one of which is on my desk, and 
from a rapid survey of the book I am 
very much taken with it both as to the 
mechanical make-up of the book and its 
contents. I think it contains more useful 
information with regard to the policy con- 
tracts of the different companies and in 
more convenient form than any publica- 
tion I have yet seen.—C. I. D. Moore, 
Secretary, Pacific Mutual Life Insurance 
Co, 


* + - 

“Now Has Something of Real Value” 

Salt Lake City, Utah, July 9, 1914. 
Enclosed find check to cover payment of 
the Webb’s Policyholders Digest, which I 
received as per my order from you several 
days ago. It is the best digest I have 
ever seen and feel that I now have some- 
thing that is of real value to me.—I think 
it is the most complete and comprehensive 
digest compiled and I have shown it to 
several of my co-workers and I am sure 
that in the near future you will receive 
orders from them.—A. E. Denne, Special 
Agent, Equitable Life Assurance Society. 

” . * 
“Invaluable Aid to Solicitors” 

Philadelphia, Pa., July 10, 1914. 
Enclosed find check for $2.50, for one 
copy of Webb’s Policyholders Digest. We 
can, without hesitation, recommend this 
compendium as being an invaluable aid to 





THE KIND OF CONTRACTS 


That Made the Old General Agents Rich 


Do you want to better your condition in the Life Insurance 
Business? One of the oldest Life Insurance Companies in this 


country (not doing business in 


New York), wishes to contract 


with live General Agents in the following states: 


Alabama, Idaho, Indiana, Kentucky, Maryland, Michigan, 
Minnesota, Missouri, Montana, Nevada, North Carolina, Ohio, 
Pennsylvania, Tennessee and Wyoming. 


Liberal contracts to the right men. 
care THE WESTERN UNDERWRITER. 


Address 1°27=Q, 





Oregon, California, lowa and Illinois. 


dition, communicate with 
JOHN J. CADIGAN, Pres. 


R. M. 





NEW WORLD LIFE 


‘‘Giant of the Northwest’’ 


CAPITAL—paid in—One Million Dollars 
SURPLUS—Four Hundred Fifty Thousand Dol ars 


@ Offers unusual opportunities, just mow, to insurance men of ability in 
general and special agency contracts for Washington, Montana, Idaho, 


@ If you want to move to a healthy climate and better your financial con- 


MALPAS, Agency Manager, 
P. O. Box No. 27, SPOKANE, WASH. 








—- 
—— 





solicitors.—J. C. Maginnis, Field Manager, 
Home Life Insurance Company of Amer- 
ica. ae al z 

Los Angeles, Cal., July 6, 1914. 

I have a copy of Webb’s Policyholders 
Digest on my desk. It is a most com- 
plete and comprehensive analysis of pol- 
icy conditions.—A. G. Hann, Actuary, Pa- 
cific Mutual Life Insurance Co. 

” & * 
Weatherford, Okla., July 6, 1914. 

I like my Digest fine. Just what an 
agent needs.—George C. Warlick, General 
Agent, Missouri State Life Insurance Co. 





HATCHER’S MEN IN MEETING 


North Dakota Agents of Great West 
Life of Winnipeg Gather 
at Fargo 





A meeting of North Dakota agents 
of the Great West Life of Winnipeg 
was held at Fargo last week. A large 
number of the men from North Dakota 
were present. A. Jardine, secretary of 
the company, C. C. Ferguson, actuary; 
and G. M. Reid, publicity editor, were 
also in attendance from the home office 
at Winnipeg. 

At noon the first day a luncheon was 
given to which were invited all of the 
representatives of other life insurance 
companies located at Fargo. The after- 
noon was spent listening to addresses 
by the home office officials, and in the 
evening a banquet was given at the 
Annex hotel, and talks were made by 
a number of the field agents. The sec- 
ond day was given over to discussions 





of field problems, and the meeting was 


concluded with a water melon feed at 
the home of State Agent M. N. Hatcher. 

North Dakota will have a number of 
men in the Great West Life $100,000 
Club the coming year. These agency 
meetings will be held annually, and in 
future years will be held during the 
month of June. The Great West Life 
will write over a million of business in 
North Dakota this year, and the agency 
is in a very flourishing condition. 


Home Life Appointments 


D. M. McGahey of Omaha has taken 
the general agency of the Home Life 
of New York commencing July 1 and 
has offices in the City National Bank 
building. J. H. Healey of Mankato, 
Minn., has also taken a general agency 
for important Minnesota territory. The 
company has entered Oklahoma and E. 
F. Brown of Muskogee with office in 
the Phoenix building becomes general 
agent for the state. 





Takes Reliance in Northwest 


The Reliance Life of Pittsburgh has 
recently been licensed in South Dakota 
and Minnesota. The new territory has 
been placed in charge of C. O. Steele, 
Jr., formerly supervisor of the Kan- 
sas-Missouri department. He is mak- 
ing his headquarters at St. Paul. 


Selden B. Crary, formerly cashier of the 
First National Bank of Hubbell, Mich., 
has been appointed general agent of the 
Detroit Life for Marquette, Alger and 
Schoolcraft counties, with headquarters 
at Marquette, Mich. 
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ASSOCIATION ACTIVITIES 


ST. PAUL ADOPTS PUBLICITY 























































Delegates Are Appointed to Represent 
the Local Body at the Cin- 
cinnati Convention 


The St. Paul Life Underwriters’ As- 
sociation has taken action regarding 
the publicity campaign which is being 
promulgated by the National associa- 
tion, and also to appoint delegates to 
the national convention at Cincinnati, 
Ohio. Members present voted unani- 
mously to uphold the National associa- 
tion. In this the St. Paul association 
falls in line with other important as- 
sociations in support of life insurance 
publicity. 

President Harrison appointed a pub- 
licity committee of three: M. J. Dil- 
lon, Pacific Mutual Life, to act as chair- 
man; J. Horace Locher, Aetna Life, and 
C. H. Corbett, State Mutual Life. 

Delegates were elected to the na- 
tional convention at Cincinnati as fol- 
lows: E. S. Albritton, Minnesota Mu- 
tual Life; C. H. Corbett, State Mutual 
Life; M. J. Dillon, Pacific Mutual Life; 
A. O. Eliason, Minnesota Mutual Life; 
C, E. Learned, Jr., Union Central Life; 
J. Horace Locher, Aetna Life. 

* a. ” 


DETROIT MEN HEAR BRISTOL 


e 





Life Division Listens to Arraignment of 
Part-time System 





| Eighty-three members of the life in- 
surance division of the Detroit Board 
of Commerce gathered Monday to hear 
an address by John I. D. Bristol, gen- 
eral agent of the Northwestern Mutual 
for New York City. It was one of the 
largest meetings the insurance division 
of the board ever has held, due to the 
energy of President M. H. Zacharias, 
of the Detroit Life Underwriters As- 
sociation. 


Made Strong Argument 
Mr. Bristol made a strong argument 
against the part-time man, the helper 


and the broker in life insurance. He 
held that the real estate man, the black- 








1 smith, the elevator conductor, etc., 
- when permitted to dabble in life insur- 
t ance, detract from the dignity of the 
Fe business, and that if they are permitted 
f to continue, they will eventually de- 
0 moralize the business and there will be 
y no protection for the men who desire 
n to get business by honest endeavor and 
e salesmanship ability. The helpers and 
e brokers act as spies, and steal from 
n the legitimate agents, all or part of 
y the commissions the latter honestly 
earn. 


Means Committee to be Named 
On motion of C. L. Ayres, president 


1 of the Northern Assurance, President 
fe Zacharies was delegate to appoint a 
id committee of five to consider means 
ik of furthering Mr. Bristol’s suggestions 
0, for remedying conditions. 

cy Detroit is not very badly afflicted 
he with the evils Mr. Bristol discussed, 
E. though it has enough of them to have 
- caused the subject to be the principal 
ra 





FARM MORTGAGE 
a BOND COMPANY 


ota 

ma _ Endicott Bldg., St. Paul, Minn. 
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ak- Organized to Act as Loan Agent 
for Insurance Companies 
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matter of discussion at an important 
meeting of the Detroit Life Underwrit- 
ers Association last winter. At that 
time no definite action was taken. 

= . + 


Organize at Jacksonville, Fla. 


The life underwriters at Jacksonville, 
Fla., have organized as the Jacksonville 
Association of Life Underwriters. R. 
J. Jones of the Metropolitan was elected 
President; T. L. Acosta, Penn Mutual, 
vice-president; W. T. Lusk, Union Cen- 
tral, secretary and treasurer. The local 
organization will affiliate with the Na- 
tional body. 


+ * + 
New Association in Utah 


There has been defection in the ranks 
of the Utah Association of Life Un- 
derwriters since the last annual elec- 
tion and a new organization, the Des- 
eret Association of Life Underwriters, 
was organized recently at Salt Lake 
City. Many members of the old body 
were out of sympathy with the admin- 
istration and attendance at luncheons 
and meetings dwindled. Matters came 
to a head when President Alder wrote 
Governor Spry, opposing the appoint- 
ment of John James as commissioner. 
Several members of the executive com- 
mittee, whose names appeared on the 
letterhead, informed the governor that 
the letter was unauthorized. 

The new association pledged its sup- 
port to Commissioner James and 
elected him, Governor Spry, N. G. 
Stringham, general manager of the 
Continental Life, and L. N. Stohl, gen- 
eral manager of the Beneficial Life, 
honorary members, 

Officers of the Deseret association 
are: President, A. P. Huntingdon, 
Metropolitan Life; first vice-president, 
F. E. Francisco, West Coast Life; sec- 
ond vice-president, W. G. Hunter, 
Kansas City Life; treasurer, Frank 
Mozley, Beneficial Life; secretary, Le- 
roy M. Morris, Union Central Life. 
The executive committe consists of 
Charles W. Hesler, Continental Life; 
R. K. Hardy, Western States Life; J. 
V. Smith, New York Life; Frank Sla- 
ter, Metropolitan Life. 

* * * 


Topeka Association Elects 


At the annual meeting of the Topeka 
Association of Life Underwriters on 
Monday the following officers were 
elected: 


President—Charles A. Moore, Equitable 
of New York. 

First Vice-President—Henry H. Hall, 
New York Life. 

Second Vice-President—Charles DeFor- 
est, of Lawrence, Kan. 

Secretary—Charles S. Bowman, 
England Mutual. 

Treasurer—John P. Moss. 

Executive Committee—C. A. Hall, C. S. 
Bowman, J. P. Moss, H. O. Garvey and B. 
H. Lupton. 

National Committeeman—Frank B. 
Parker, Connecticut Mutual. 


New 


Northern Assurance’s Cruise 


President Ayres of the Northern As- 
surance of Detroit has arranged a 
cruise for the agents this year instead 
of the usual land-lubber convention. 
The men will leave Detroit the even- 
ing of Aug. 3, arriving at Mackinac 
the next evening. On the return trip 
Detroit will be reached Thursday 
morning. The company has a fine class 
of men and those who qualify are as- 
sured of a fine outing. 








3 GOOD POLICIES 


1—19 Pay Premium Saving Policy 

2—Whole Life Premium Reduction Policy 

3—Paid-up Addition—20 Pay Life Policy 
as well as all other regular forms 


Central States Life 


ST. LOUIS, MO. 


Capital $300,000 Deposited with State 
1300 Stockholders Swornto Boost 


J. A. McVOY 


FRANK P. CRUNDEN 
i Vice-Pres. & Gen. Mgr. 


President 














News About Companies 








Reliance Life—Its six months’ 
shows 1914 receipts, $857,894; disburse- 
ments, $628,572; new life insurance, 
$7.030,624, an increase of $925,001; new ac- 
cident insurance, $3,892,800, an increase of 
$1,034,600; new health insurance $11,109, 
an increase of $5,834; assets, $4,706,689, 
increase, $630,536; reserve increased, $589,- 
921; surplus increased $71,167; life insur- 
snes in force $47,038,069, increase $7,363,- 


record 


7 * > 

Gem City Life, Dayton, Ohio—In the 
first half of this year it wrote 288 appli- 
cations for $418,500, almost exactly doubte 
the amount for the same period last year. 
It expects to write $1,000,000 in 1914. 
Robert S. White, a graduate of the Unr- 
versity of Michigan, has been apointea 
actuary. 

. 7 . 
Kansas City Life—Its June applications 
amounted to $2,328.000. The new paid for 
business the first six months was $11,- 
356,962, a gain of $1,533,551 over the simi- 
lar period of last year. Its insurance in 
force June 30 was $60,164,133. 

* > > 
Northwestern National Life—It reports 
an exceedingly satisfactory year. The 
prospects for exceptional crops through- 
out all the territory in which it operates 
is bringing in an excellent amount of new 
business, and the company is making un- 
usual progress—not alone in the amount 
of business, but also in a lower lapse 
ratio and in increase in assets and surplus. 

7 > * 
Scranton Life, Scranton, Pa.—It is do- 
ing nicely this year and is operating in 
eight states, several of which are in the 
west. The company now has about $17,- 
000,000 in force and will make a good 
gain this year. Secretary Napier has sur- 
rounded himself with a corps of young 
men and the home office is on a good 
efficiency basis. The company has cut 
loose from the Tippecanoe Securities 
Company, which is now engaged in a land 
promotion and still maintains offices at 
Scranton and Indianapolis. 
Scranton is one of the livest cities in 
the country, and the “anthracite capital.” 
The Scranton Life is now the only insur- 
ance company located there, the Title 
Guaranty and the Scranton Fire having 
both retired. Scranton is one of the Penn- 
sylvania cities that looks to New York 
rather than Philadelphia or Pittsburgh as 
its center, and is within three hours of 
New York. The Scranton Life has an ex- 
ceptionally good home in its home state 
and is gaining ground elsewhere. 

* * * 

Western Union, Spokane—Its gain in 
insurance in force for the six months was 
$1,600,000, as compared to a gain for the 
same period of last year of $508,000. Its 
premium income for the first six months 
of 1914 was $212,000, as compared to 
$175,000 for that period in 1913. The 
surplus to policyholders at the close of 
the six months’ period is $433,000, a 
gain of $33,000 for the six months’ period. 


1913. The business of the company along 
every line has shown very substantial 


gains. The insurance departments of 
Washington and Idaho, working jointly, 
have just completed an examination of 
the company’s books, and join in a most 
satisfactory report. 
> . > 

Parmers National Life, Chicago—Pros- 
pects of bumper crops are making the 
business of this company good, in spite 
of the fact that farmers, to whom prac- 
tically all of the insurance is sold, are 
extremely busy right now. As soon as 
the harvest is over the management looks 
for an unprecedented spurt in business. 
Iowa will probably be invaded before the 
close of the present year. The company 
has stockholders sprinkled through the 
state who are showing a desire to do their 
share in making the company grow. 

. . > 

Guarantee Fund Life, QOmaha—Its semi- 
annual statement shows income for six 
months $423,095, disbursements $251,363, 
assets, including $480,049 guarantee notes 
not due, $1,491,444, liabilities $48,244, new 
business 94,918,000, amount in force $53,- 
738,000. The company is licensed in 


twenty states. 
. 2 





Total admitted assets shows $1,495,000, | 
as compared to $1,345,000 at the clese of | 


Scandia Life—The company during the 
first six months of the year wrote $3,500,- 
000 in new business. This shows an in- 
crease of $1,500,000 of insurance in force. 
The Scandia’s business is very persistent. 
Its policyholders take out insurance in a 
very serious way. The semiannual meet- 
ing of the directors will be held Thursday 
of this week. 

. . . 

Standard Life, Pittsburgh—It has just 
filed notice of the increase of its capital 
stock from $350,000 to $400,000. The 
change was made during the past week. 

> . . 

Southland Life, Texas—Despite the hot 
weather, the agents are making new rec- 
ords. July business is double so far 
what it was last year. The fact that the 
company is to hold its convention in San 
Francisco next year has encouraged the 
men to do their utmost to qualify for the 
trip. 

o 7. . 

Tdaho State Life, Boise—Each month of 
rthe present year the company has im- 
_proved on its record for the corresponding 
month of 1913. The agency force is grow- 
ing in both numbers and quality. 


Mr. Webb Locates East 


E. G. Webb, for the past two years 
compiler of Webb’s Policyholders’ Di- 
gest, which was purchased from Mr. 
Webb by THe WeEsTERN UNDERWRITER 
ComMPANY two years ago, has located at 
Williamsport, Pa., where he will enter 
the life insurance business. 





SUES NATIONAL OF IOWA 


The National Life of Des Moines was 
} sued for damages of $210,000 in the courts 
at Kensett, Mo., this week by W. C. Biggs, 
state agent for the company for Missouri 
up to the time of its recent reorganiza- 
tion at the request of the Iuwa depart- 
ment. It is the claim of the plaintiff 
that he has been deprived of the amount 
demanded in that he has been forced to 
give up a contract with the concern. 





Lexington Life 


Insurance Co. 


UUUUUUEEEREEEUEOUOEEEOOEOEOOOOET Lebanon, Ind. HUDUUEREEOOOOEEUEOGEOEOOEOEOOOEE 


If you can present a proposition truthful- 
ly and convincingly we can interest you 
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Philadelphia 


N. W. Cor. Broad and Sansom Sts., 











If You Mean Business | for 
Georgia | If You Can Do Business | Baltimore 


Write to Me 
JACKSON MALONEY, Manager of Agencies 


Insurance Company 
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Editorial Comment 





PREJUDGING COLLEGE MEN 


ALL LIFE insurance companies recog- 
nize the value and need of young blood 
in their agency plants. To secure the 
right type of young men, however, is 
a big question and one that is beset 
with many difficulties. Especially is 
this true of the college or university 
trained man. 

Numerous general agencies have 
tried the plan of recruiting their agency 
plants from among the men who are 
just leaving school to enter in on their 
business careers. Two years ago, a 
Chicago manager selected ten graduates 
from two large universities, men who 
had been prominent lights on their re- 
spective campuses, took them into his 
offices, put them through a systematic 
course of instruction, and then sent 
them out into the field to write busi- 
ness. Of those ten men, but two are 
now in the life insurance business, and 
these two men, despite excellent rec- 
ords, will probably never produce 
enough business to offset the loss which 
the general agency incurred through 
the education of the other eight. 

It is evident that these eight men 
did not fail because of lack of ability 
or ambition, necessarily. It was largely 
the result of being put to the test be- 
fore ready for it. Young men just out 
of college, without prior business expe- 
rience and with a limited knowledge of 
men and their affairs, can hardly be ex- 
pected to possess the approach and the 
knowledge of the particular business 
which they are representing, to make 
much of an impression on a _ hard- 
headed business man. His time is valu- 
able and he naturally will give his busi- 
ness to the man who can answer ques- 
tions and give information with dis- 
patch and accuracy, rather than to an 
inexperienced man who is lacking in 
these requisites. 

Epwarp Woops, of the Pittsburgh 
agency of the EQuiTasLe, predicts that 
the life insurance man of ten years 
from now will be a university graduate. 
Be that as it may, it will probably be 
necessary to change the general meth- 
ods now employed in breaking these 
men to the ropes. Experience has 
shown that it is an expensive proposi- 
tion to take a young man, fresh from 
college and utterly without business 
training, and expect him to be success- 
ful irrespective of the amount of excel- 
lent preliminary training and advice 
that may have been given him by the 
general agent. Take that same young 
man, however, a year or two after he 
has left school—when he has had the 
benetit of some experience in every day 
affairs and after he has replaced his cap 
and gown for a business garb, figura- 
tively speaking—and his opportunities 
for success in life insurance are not to 
be excelled by any other line of busi- 
ness. 





MORTALITY INVESTIGATION 
WHite the committee of actuaries and 
medical examiners is investigating the 
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mortality in special classes, we would 
like to suggest that the statistics be got- 
ten up showing the mortality under 
large policies—say of $50,000 and up. 
We should be very much surprised if 
this class would not show a larger mor- 
tality than the “overweights,” or even 
the married women with husbands as 
beneficiaries. 





TWENTY DISTINCT PURPOSES 

SteapiLy the scope of life insurance 
has grown from the first simple con- 
tract to pay a fixed sum on the death 
of the insured. Leaving out of consid- 
eration the number of policies issued 
by the different companies, there are 
over twenty distinct purposes for 
which life insurance may be written. 
The addition of the total and perma- 
nent disability clause may be the fore- 
runner of scientific and carefully 
worked out insurance in one policy, 
not only ior life but for health and 
accident. ‘The people who need insur- 
ance most, the industrial workers, real- 
ize that merely life insurance does not 
cover against the important contin- 
gencies by any means and they have 
in their fraternal orders and mutual 
benefit associations incorporated not 
only the life insurance idea, but that of 
sickness and accident and even of 
unemployment. The industrial com- 
panies are bound to follow this lead 
and the METROPOLITAN is now under- 
stood to be working out plans for add- 
ing health and accident to its regular 
weekly premium policy. A recent list 
gives the following as among the pur- 
poses for which life insurance is now 
sold: 

To provide an estate for the benefit 
of all creditors at the time of death; 

To provide a fund for distribution by 
last will and testament; 

To provide a fund for bequest to 
school, college, hospital or other 
eleenf®synary institution; 

To provide a definite income after 
the death of the insured to his wife as 
leng as she lives and after her death 
to children of the insured; 

To indemnify survivors against loss 
cf a partner’s services; 

To provide liquidating assets in the 
event of the termination of a partner- 
ship by death; 

To provide a*fund payable to sur- 


viving partner to purchase the deceased 
partner’s interest; 

To safeguard credit loans for tem- 
porary business purposes which may 
be readily obtained if_the creditor is 
guarded against the effect of death; 

_ To make a satisfactory answer to the 
inevitable question, “What effect. will 
A’s death have on the business?” 

To indemnify for loss of a valued 
employe whose skill, technical knowl- 
> etc., make him a valuable asset; 
an 

To provide funds for the repayment 
of bonds, the policy taking the place 
of a sinking fund. 





THE war map of Mexico is serving 
these days as a popular advertising 
medium for life insurance companies, 
many of which have distributed copies 
gotten up in attractive style. The map 
sent out by the SouTHLAND Lire of Dal- 
las carries perhaps as complete data 
as any yet received and is a very timely 
advertising idea. The TRAVELERS re- 
cently got out a very comprehensive 
map of the country. 





ersonal Glimpses of" 
P Life Underwriters 


Forty-five years is a long time to 
serve one institution, but that is the 
record of A. Wheelwright, secretary of 
the United States Life. Mr. Wheel- 
wright has been with the company 
longer than any one else, although C. 
P. Fraleigh, second vice-president, is 
behind him only one year. | 

Any company that has stood the ups 
and downs of the life insurance busi- 
ness for the last sixty-five years, as the 
United States Life has done, is a real 
company. The old United States has 
seen many other companies come and 
go and is today steadily becoming 
stronger and better. The limitation of 
expense by the Armstrong legislation 
crippled its agency department for a 
time and it chose to write on the non- 
participating plan, but the old com- 
pany is coming along nicely and will 
be more of a factor one of these days. 





Life insurance field work has perhaps 
furnished more opportunities to people 
than any other business. Less than 
three years ago W. F. Perrin was a 
grocery store clerk in the little town 
of Batesville, Ark. Last year he wrote 
$800,000 for the Mutual Life, mostly 
ones and twos, though there were some 
good ones among them. Mr. Perrin 
worked out in the most sparsely settled 
country and by sheer industry has 
achieved his splendid record, which is a 
marvel to his brother agents and the 
officers of his company. 


Managing one of the leading life in- 
surance agencies in Tennessee is just 
one of the duties of T. C. Thompson of 
Chattanooga. In addition, he acts as 
chief executive of that thriving south- 
ern city, leads in its civic movements, 
makes himself generally obnoxious to 
its grafters, and still finds time to 
make himeslf felt at the state capital 
in the interests of state citizenship. 
Mr. Thompson comes naturally by his 
political abilities. His father, Hugh 
Thompson, for many years state agent 
in South Carolina for the New York 
Life, once served that state as its gov- 
ernor and made a splendid record. 

Let it be known that Mayor Thomp- 
son isn’t remaining idle on the question 
of the taxation of life insurance pre- 
miums. As general agent for the Na- 
tional of Vermont, he never misses an 
opportunity to present the public with 
a significant brief on the inequity of 
such taxation. Mr. Thompson is the 
first Chattanooga chief executive under 
the new commission form of govern- 
ment. He also enjoys the distinction of 
having been the last mayor under the 
old aldermanic form, having been re- 
named at the last election. Associated 
with him in the J. C. Thompson In- 
surance Agency at Chattanooga is the 
third generation of the clan of Thomp- 
son. This Thompson, Jr., specializes 
on fire and liability insurance and 
studies politics in odd moments. Cer- 
tainly if the country were blessed with 
more Thompsons there would be fewer 
“professional reformers” on questions 
pertaining to insurance. 


The New York Life had a $10,000 
policy on the life of Associate Justice 
H. H. Lurton of the United States 
Supreme Court, who died July 12. The 
policy was on the ten payment life plan 
taken in 1875. The policy contained 
what is now a curiosity in life insur- 
ance, viz., a permit “to take occasional 
trips to any part of the state of Ten- 
nessee at all seasons.” 


When Agent J. M. Bowlby of the Mu- 
tual Benefit Life, called Tuesday at the 
Specht hotel, St. Louis, to deliver a pol- 
icy issued to John H. Chapman, a sales- 
man, he was informed that Chapman 
died suddenly on Monday. Chapman 
applied July 3 for a $5,000 policy and 
was examined July 15. Chapman asked 
that the delivery of the policy be de- 








layed till this week as he preferred to 
make the payment of the premium this 
week, instead of last. The lesson of the 
case is obvious. 


Frank B. Parker, general agent in 
Kansas for the Connecticut Mutual, is 
recovering from a severe attack of ty- 
phoid fever. His condition was consid- 
ered serious for a short time, but his 
physicians declare now that, with 
proper attention, he should recover 
without ill effects. He has been sick 
about three weeks, and may not be able 
to be at his office for as long again. 


Donald Clark, of Johnston & Clark, at 
Detroit, general agents for Michigan 
for the Mutual Benefit, has been at a 
New Jersey summer resort for several 
weeks, recuperating from his recent ill- 
ness. He is very much improved, and 
it is expected that he will return to 
his office before the first of August. 
Mr. Clark is chairman of a Detroit 
board of commerce committee which 
has undertaken to arrange for a nota- 
ble life insurance address before the 
full board, which numbers some 3,000 
business men. 


The Federal Life and Continental 
Casualty baseball teams in the life and 
casualty league at Chicago played to 
a crowded house at the White Sox 
park last Saturday. It was a fine game, 
the crack Federal team winning 5 to 2. 
The game was part of a series of events 
that made an afternoon given over to 
a benefit for the House of Good Shep- 
herd. Many of the officials of the two 
companies were present to root for the 
teams. The Federal Life had the 1913 
championship and is hot after the 1914 
flag. 


James Herman Washburn, who has 
become actuary and acting secretary of 
the new Farmers’ National Life of Syra- 
cuse, N. Y., which will probably shortly 
change its name, was for years with 
the Metropolitan of New York and 
some years ago went to Mexico City 
with La Latino Americana, which trans- 
lated means the Latin-American Life. 
The troublous conditions of the coun- 
try drove him out and he went back 
to New York to seek a connection in 
this country. His brother is with the 
Berkshire Life of Pittsfield. 


Vice-President A. B. Howe of the 
Security Mutual of Binghamton is one 
of the “old-timers” in the business. He 
was the first agent the company had 
outside of Binghamton and was located 
at Syracuse. He has seen the company 
grow from a little assessment concern 
to a legal reserve company with $48,- 
000,000 of business and has experienced 
with it all the vicissitudes through 
which it has passed. One of his pleas- 
ant (?) tasks is to handle the old assess- 
ment and lien business which is rapidly 
being transferred or lapsed. Last 
month $22,000 of lien notes were can- 
celed. The percentage of this old busi- 
ness is now very small. The Security 
is one of only a few companies to make 
successfully the transfer from assess- 
ment to old line, some others being the 
Fidelity, Franklin of Springfield and 
Illinois -Life. One of Colonel Howe’s 
duties requiring delicate care and the 
fine tact that has come to him with the 
years is to “parcel out” the minute 
particles of advertising patronage to 
the scores of insurance journals from 
the not too imposing loaf of the com- 
pany’s appropriation. Binghamton has 
become a stopping place for insurance 
journalists going east or west and if 
the secret of their stopping were given 
out it would be found principally to 
consist in the genial personality of 
Colonel A. B. Howe. 





ADVERTISING PAYS 

An Oklahoma girl advertised for a hus- 
band and got him. The total expenses for 
advertising, wedding outfit and so forth 
were $11. He died within a year, leaving 
her a life insurance policy of $11,000. And 
yet there are people who claim it does 
not pay to advertise.—Ex. 
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agency work as it is universal in the 
business. The probable applicant has 
been approached by his bookkeeper, 
given full information as to commis- 
sions, and shown how a very large 
proportion of the first premium can be 
saved. Following this, the bookkeeper 
telephones to the general agent, to the 
effect that he is thinking of taking up 
the business of life insurance and has 
his first risk to. place. The general 
agent telephones the best that he can 
do, and, shortening the story, with 
the last vibration of the telephonic 
diaphragm, all evidence of another 
wretched rebate crime has faded into 
nothingness. 


Tragedy Enacted Every Day 


“The new agent, if of high organic 
quality, has made his last call. The 
business which tolerates, if it does not 
actually encourage, such practices, is 
not for that kind of a man. This trag- 
edy is being universally enacted day 
by day. Every soliciting agent of ex- 
perience has had his similar case. 

“What a strange antithesis! The dif- 
ficulty in obtaining agents and the work 
of instructing and encouraging them, 
coupled with the pandering to a uni- 
versal system of helperism and part- 
timeism that drives the honest man 
from the business ere his first applica- 
tion is written, and retains as the future 
representatives of life insurance com- 
panies only those men who are willing 
to lend themselves to disgraceful 
methods. This is one of the most pro- 
nounced factors today in what is called 
the profession (!) of life insurance. 
There is no other calling in which such 
a state of things exists, or in which it 
would be tolerated. 


Helperism and Part-Timeism 


“As great life insurance men are rare, 
the making of a life insurance agency 
record is most attractive. The honest 
agent accomplishes this by study, appli- 
cation, energy, persistence and a daily 
work that broadens him out into a 
grander manhood. But there is an- 
other way of making a record: By the 
aid of helpers, part-timers and agents- 
for-a-day; and, with every record so 
made, there is a long drawn out and 
hidden abnormality of stolen business, 
rebates, and a belittling of manhood. 
Do away with helperism and part-time- 
ism, and in the place of fictitious 
records, with disastrous results, you 
help the makers of real records to in- 
scribe their names upon a spotless roll 
of life insurance success! 


Had 400 Helpers in One City 


“I knew of an agent who had 400 
helpers in one city. For several years 
he was the only agent of his company 
in that locality. Nearly every case 
worked up by a new agent would be 
caught by one of these 400 helper-spies. 

“I knew a vice-president of a very 
prominent company, who became gen- 
eral agent for New York City. His 
common method of soliciting was to 
appoint one partner in a firm as an 
agent for the insuring of the other 
partners. No doubt all commissions 
in these cases were partnership profits, 
and any business in that house was 
barred to the regular agent for all the 
future. This general agent had a suc- 
cessor who wrote beautiful letters to 
the lawyers of New York City, telling 
them that the English custom was for 
the legal solicitor to attend to insur- 


and that he desired to introduce the 
custom into this country. 


New Phase of Part-Timeism 


“There are about 12,500 lawyers in 
the city of New York. Whether an 
agency license was obtained for each 
and every one of them, I do not know. 
I do know, however, that large insur- 
ants sometimes say to the real agent, 
when a new policy is tendered for col- 
lection: “I shall refer this document 
to my attorney for approval, and if he 
says it is all right, I shall send you a 
check.” In this way there occurred 
opportunities for these attorneys to 
obtain their first life insurance cases— 
stealing policies from the regular 
agents, through a new phase of part- 
timeism that was as ingenious as it was 
disreputable. 


Detriment to the Real Agent 


“The real agent is ambitious to be- 
come an expert, and by expert knowl- 
edge of the business he obtains his ap- 
plications. Is it not strange that part- 
time men, with less life insurance 
knowledge, less life insurance educa- 
tion, less life insurance dignity, less life 
insurance integrity, less life insurance 
ability, and less life insurance con- 
science, can frequently secure business 
in competition with the regular agent, 
gifted with all of these requisites, pos- 
sessing a magnificent reputation, and 
endowed with years of life insurance 
experience? There is but one explana- 
tion: Rebate! And rebating will last 
just so long as part-timeism and help- 
erism continue. It will cease when life 
insurance commissions are paid to life 
insurance men only! 


Service of Whole Time 


“The retention of business in force, 
the preparing of assignment papers, 
and advice as to plans, are all matters 
that pertain to the work of the regular 
agent and consume much of his time. 
His commissions are his only compen- 
sation. With all of these phases of 
the business, the part-timer has naught 
to do, yet he is paid the same commis- 
sions. Real life insurance agents who 
favor part-timeism are thus discriminat- 
ing against themselves. 

“The general agent who desires a 
low lapse ratio should confine his busi- 
ness to agents devoting their entire 
time, talent and attention to the inter- 
ests of his general agency. Part-timers 
would make but a sorry showing in 
arguments to continue business in force. 
Most of them would advocate the lapse, 
in order to obtain a new policy, on 
another plan and in a different com- 
pany. 

Effect on Mortality 


“The general agent and manager who 
favors part-timeism, helperism and 
brokerage must reconcile the fact of 
the higher mortality accruing from 
these methods of work. Company stat- 
istics show a smaller mortality from 
the regular agents, a larger mortality 
from part-time men, and an excessive 
mortality from brokerage business. 
There is a natural mortality selection 
in all of this, as there is in plans of 
life insurance, as well as a natural moral 
selection in the character of agency 
methods. 


Peddling of Risks 


The broker peddles his impaired 
risks, hiding impairment as much as 
possible, until some company is found 
to accept; the part-time agent is too 
little interested in the ethics of the 
business—unlike the real agent—to de- 
cline a risk personally; and the helper, 
the agent-for-a-day, is sometimes the 
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private secretary of a wealthy degen- 
erate. His knowledge of the physical 
condition and habits of his applicant is 
often greater than that of the family 
physician. This secretary knows just 
how to write the application in such a 
way that acceptance is possible. 
Who Are Responsible? 

“The mortality under the larger pol- 
icies is greater. The reverse should be 
the case, for reasons that will be appar- 
ent to the life insurance expert. The 
greater mortality under large policies 
is in perfect harmony with the abnor- 
mality of part-timeism in general; and 
thus, aside from the enormous loss and 
discouragement to the regular agents, 
there is the increased cost to policy- 
holders from this excessive mortality, 
for which life insurance men who foster 
and encourage part-timeism are wholly 
responsible. 

“Part-timeism and helperism are in 
line with the high pressure system of 
obtaining business that ended with the 
Armstrong’ investigating committee. 
Nothing could be considered as an ob- 
stacle in the way of obtaining an ap- 
plication by some companies, during 
that disastrous period of American life 
insurance. Part-time interference was 
closely allied with all that was rep- 
rehensible in those days; and it re- 
mains the most deplorable factor in 
the business today, associated as it is— 
and always was—with rebate. 

Sponsor Secret Rebating 

“Helperism and part-timeism offer 
the only perfect way by which an agent 
can secretly rebate. Any penalty for 
rebating can be evaded, by the agent 
appointing a rebating part-timer to 
write one application. Should the re- 
bate become known, his contract is 
very promptly canceled, but as_ the 
work of this agent-for-a-day has been 
accomplished, there is no punishment, 
and none was contemplated by the 
agent appointing him. The agent who 
thus evades the penalty and disgrace 
of rebating is then ready for the ap- 
pointment of another bookkeeper, cash- 
ier, floorwalker, entry clerk, janitor, 
elevator man, porter, proprietor of a 
bootblack stand, fire insurance man, 
real estate agent, plate glass agent, or 
even a barber. 

Few Agents Can Withstand 

“Part-timeism is a competitive factor 
that few real agents can withstand. An 
agent knowing that his manager will 
accept part-time business is ever at 
the mercy of part-timers; and men en- 
gaged in other lines of business and 
looking upon the one or two applica- 
tions that they may be instrumental in 
diverting to wrong channels, will deal 
with the manager and the general agent 
if his agents will not deal with them. 

“The secretly appointed helper and 
part-timer who, in his capacity 01 Dook- 
keeper, foorwalker, entry clerk or ele- 
vator man, watches the approach of 
the real agent, interferes with his work 
and reports his probable applicant to 
some agent or general agent with 
whom he has made a compensating ar- 
rangement for this spying work, is nat- 
urally of a low order of mentality, and 

totally unfit to be the representative 
of any life insurance company. 


Go Hand in Hand 
“The helper-part-time-life-insurance- 





A Penn Mutual Premium, less a Pena Mutual 
Dividend, ing a Penn Mutual Policy, 
containing Penn Mutual Values, m an In 
surance Proposition which in the sum of all ite 
Benefits, is unsurpassed for net low cost and care 
of in t of all 


The Penn Mutual 


Life Insurance Company 
of Philadelphia 


On January 1, 1909, rates were reduced 
and ‘values increased to full 3% reserve. 





spy is a life insurance rebater. The 
two go hand in hand. Is it not plain 
that everything undesirable in life in- 
surance agency work is found in part- 
timeism and helperism, and that all of 
the elevating factors, without exception, 
are associated with the regular agent, 
who devotes his whole time and atten- 
tion to the business and has no other 
calling? Part-timeism is the great det- 
riment to the diffusion of life insur- 
ance knowledge, the curber of agency 
progress, and is eventually, if uncheck- 
ed, to ruin utterly the little that now 
remains of the opportunity for real life 
insurance agency accomplishment. 


Commence With One Protected Agent 


“Managers and general agents have 
said to me: ‘If I had a large agency, 
I might try this brave and independent 
no-part-time method of obtaining busi- 
ness; but I am just starting my general 
agency, and I must accept such applica- 
tions as are tendered.’ 

“To this I reply: ‘Your general agency 
will always be just starting if you ac- 
cept brokerage, helper or part-time 
business. Your only course is to com- 
mence with one protected agent, if you 
can obtain no more. Such an agent is 
sure to add, in time, to your agency 
force. Without absolute agency pro- 
tection the success of a general agency 
is impossible, and with part-timeism 
and helperism, that protection is en- 
tirely without the pale of acquirement.’ 


History of Bristol Agency 


“The history of the New York city 
general agency of the Northwestern is 
complete and ample proof of these as- 
sertions. Its paid-for business, even in 
this year of financial uncertainties, av- 
erages over $1,000,000 a month. It has 
about $160,000,000 of insurance in force. 
It mails over 32,000 premium notices 
annually. The response to these is an 
annual premium income of nearly $5,- 
000,000. Its average policy is nearly 
$6,000. In that general agency every- 
thing pertaining to rebating was killed 
years ago. The agency confidence, har- 
mony and good feeling among its busi- 
ness representatives, all writing an 
unusually large amount of insurance, 
bespeak the life insurance brotherhood 
of man. Of the hundreds of experi- 
ments and the millions of dollars ex- 
pended in New York City in efforts to 
establish general agencies, it is the one 
conspicuous success—and to what can 
all of this be attributed? 


Reasons for Success 


_ “To the company it represents? Yes, 
in a measure; but, you know, every life 
insurance man ‘has the best company,’ 
To its manager? Well, perhaps, in a 
little measure. But let me give you 
the real reason of the brilliant suc- 
cess of that great general agency: 

“Agency protection. 

“No rebates. 

“No brokers. 

“No helpers. 

“No part-time men. 

“No single-application-rebate-shifting 
responsibility contracts. 

“All commissions of rebating or bro- 
kerage agents forfeited to the anti-re- 
bate fund of the general agency. 


The Present Is the Time 


“There is no time like the present! 
What better time could there be for 
making Detroit the pioneer city in 
this grand movement? A combination 
of general agencies, a small advertising 
fund contributed in proportion to last 
year’s business, and a brief advertising 
statement that on and after Sept. 1 
next no application could be written 
except by a duly authorized life insur- 
ance agent, engaged in no other line 
of business, and that this was done in 
the interest and for the protection of 
policyholders, would result in an enor- 
mous increase in your business, and 
the bringing to Detroit of many a good 
life insurance agent who is now look- 
ing for fair treatment and honest meth- 
ods. With part-timeism, life insurance 








must ever remain outside the domain 
of a real business calling. With life in- 
surance commissions paid to life insur- 
ance men only, it would become the 
grandest profession to which the mind 
of man could be applied. 


Lindsay and Knight 


“T hear some part-time advocate ex- 
claim: ‘With the difficulty in obtaining 
new men, should we not allow our new- 
comers to retain their positions in oth- 
er callings, and do a life insurance busi- 
ness on the side, until they become 
strong enough to work life insurance 
alone?’ These objectors tell me of 
Lindsay of Buffalo, and Knight of New 
York, who began in that way and now 
rank among the great life insurance 
men of the country. Well, there are 
exceptions to all rules, barring one: 
The rule of life insurance commissions 
for life insurance men only! Had Lind- 
say and Knight been kept out of the 
business by this rule, we would have 
iost Lindsay and Knight, but the bane 
of perhaps 100,000 helpers and part- 
timers would not have been ours to 
contend with today! 


Another Case Cited 


“In this connection, we must not 
overlook the case of one of our lead- 
ing men, who hesitated some years 
ago about giving up an income of $1,300 
a year for the purpose of becoming a 
whole-timer, and whose paid-for busi- 
ness in our general agency has aver- 
aged for several years past about $700,- 
000 annually. _Had this man continued 
as a part-timer, he would never have 
been heard of as a conspicuously suc- 
cessful life insurance man, and there 
are hundreds of similar cases. 


Jack of All Trades 


“The part-time man, when gifted, is 
a man of scattered ability, a jack-of-all 
trades, proficient in none. When not 
gifted, part-timeism fits him. Part- 
timeism, by scattering the energies and 
productiveness of men, is like a charge 
of shot as compared with the one- 
energy, one-ambition ball that, aimed 
at the target of endeavor, so frequently 
scores in the very center of the bull’s- 
eye of success. 

“And right here let it be universally 
admitted that so long as part-timeism 
is a factor in the business as it is today, 
the general agent and manager who ad- 
vises as he would wish to be advised 
should be careful indeed of any ad- 
monition that would induce the giving 
up of a salary of consequence, earned 
in any other calling, for a new busi- 
ness whose commission compensation 
is so scattered about the country that it 
strikes every occupation, with hardly 
an exception. 


Applied to Country Work 


“And now, as to the frequently heard 
assertion that the payment of life in- 
surance commissions to life insurance 
men only might do for the cities and 
larger towns, while part-timeism and 
helperism are a necessity for country 
districts: So far as the hamlets and 
little towns are concerned, we all know 
that there is hardly one of them that 
is not so far, after all, from some city 
of ample size to support agency work, 
and that the little places can be easily 
visited in nearly all cases from the 
larger places. 

“Some general agents have tried the 
experiment of no part-timeism in their 
city districts, but have left the outlying 
districts free to part-timeism; and in 
some of these cases we have heard of 
the larger risks being run to the small- 
er places for rebate-part-time-helperism 
purposes. It will not do! Part-timeism 
must be abolished altogether. 


Salary and Commission 


“Then, again, in these little places 
the incomes run low. The minister is 
satisfied with a much smaller salary; 
the incomes of the doctor and the 
lawyer are not in any way large; and 
all of this is closely associated with 








the feasibility of placing some likely 
and ambitious young man on a partial 
salary and commission basis for two or 
three months, in order that he may de- 
vote his entire time, talent and atten- 
tion to the active solicitation of appli- 
cations. 

“General agents, these days, must 
have capital to run their business suc- 
cessfully. It would take but little of 
this, however, to obtain a complete list 
of every probable insurant in this young 
man’s territory. These parties could be 
worked up by soliciting letters and 
circulars from the general agency office, 
with a visit now and then from an 
educated special, to close the business, 
until the new agent, having obtained 
his start, is upon a purely commission 
basis of success. 


Abolish Practice Everywhere 


“How much better in every way this 
plan than the rare application from 
some justice of the peace, real estate 
or fire insurance agent! The latter plan 
is not at all feasible, and for this rea- 
son there is but little life insurance 
written in the smaller places, as com- 
pared with the cities. To adopt the 
true and preferable plan, it would be 
necessary to abolish wholly all part- 
timeism and helperism, for even with 
two or three spies in every hamlet, who 
write no business, but who are ever 
ready to interfere with the work of a 
new agent, a real cultivation of coun- 
try fields is impossible. 

“The value of calls and interviews by 
the real agent is readily ascertainable. 
It is a matter of simple statistics. 
Each agent has but to divide the num- 
ber of calls annually with his total 
realized yearly commissions, to ascer- 
tain just what each call is worth, on 
the average—whether or not an appli- 
cation is secured, or even if the party 
called upon is not seen. 


Indication of Income 


“The number of calls is thus a sure 
indication of the agent’s income; and 
if, with the varying personality and 
mental force of the agent, his calls 
average $3, $4 or $5 each in first year’s 
commissions during the year, he can 
readily ascertain his income-producing 
power. Most agents can easily increase 
from 50 to 100 percent the number of 
calls—which lead to interviews, inter- 
views to applications, and applications 
to commissions. 

“The part-time man makes no stated 
number of calls day by day. He does 
not get his business that way. He does 
secure some business from the calls and 
interviews made by the real agent. 

“Part-timeism is, therefore, reducing 
the value of every call the real life 
insurance agent makes; is cutting down 
the value of every interview that the 
real agent secures; and, in the end, is 
lowering the income of every real life 
insurance man in this country. 


Factor of Cooperation 


“There arises from the protective 
principle underlying and associated 
with all lines of business or profession- 
al endeavor, a pronounced factor of co- 
operation to the one best end. Even 
where competition is so strongly 
marked that a survival of the fittest re- 
sults, this feeling of cooperation rises 
even higher, for in the end the strong- 
est competitor is he who is best in all 
things pertaining to the grander evolve- 
ment of the business followed. 

“In accord with this great law, there 
are no questionable methods underly- 
ing the work of bankers or business 
men. In life insurance it is entirely 
different. We know that real agents 
and part-timers cannot in any sense 
cooperate. Their methods widely dif- 
fer. They look with entirely divergent 
views upon the business: The_ real 
agent, as the source whence his living 
is derived; the part-timer, as a means 
of some commissions now and then. 
With the payment of life insurance 
commissions to life insurance men only, 
the great principle of cooperation 
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would evolve at its best, resulting in 
the sure and speedy growth of a pro- 
fession to which the highest mentality 
of men could well be unswervingly de- 
voted. 


Ability Is Needed 


“The present-day need of life insur- 
ance is ability. In all other lines this 
is abundant. The brain needs of the 
great banking and mercantile interests, 
of science and invention, of the legal 
and other professions, have all shown 
a wonderful mental development of ac- 
complishment. Life insurance ability 
alone is retarded, hampered and re- 
stricted. It is no uncommon thing for 
prominent lawyers and men in other 
callings to be in receipt of incomes ten 
times greater than those of leading life 
insurance managers. 

“Whence come these hampering re- 
strictions? How originated the feeling 
among officers of companies. that 
agents must not be taken too serious- 
ly? Whence comes the shortsighted- 
ness of life insurance men in general? 
How came the saying of one of the 
most noted presidents of a great New 
York company, in reference to agents: 
‘We use them like lemons—get what 
we can out of them, and throw them 
away!’ 

Dignity Is Thrown Away 


“Why all of -this? Simply for the 
reason that life insurance men have be- 
littled themselves, have thrown away 
their dignity, and in the end have ren- 
dered themselves unrespected and pow- 
erless by giving part-timers, helpers 
and brokers a controlling interest in 
their business! Just so long as part- 
timeism enrolls all comers on the life 
insurance scroll, just so long will there 
exist a bar to real life insurance evolve- 
ment. The life insurance field, which 
should be the great school of Ameri- 
can life insurance development, will, 
owing to the bar of part-timeism, pre- 
sent in the future but few candidates 
of expertness to fill actuarial and home 
office managing positions. 

“Excluding industrial business, there 
was issued in 1913 in the great state of 
New York, $293,582,855 of life insur- 
ance—the work of 26,251 agents, as 
shown by the number of agency li- 
censes. We are officially informed that 
these licenses were issued only to men 
engaged wholly in the business of life 
insurance and such part-timers as in- 
tended ultimately to engage exclusive- 
ly in it. 

Receive $85 a Year 

“Notwithstanding this apparent bar- 
rier to a wholesale part-timeism, the 
average paid-for insurance of each of 
the 26,251 New York state agents was 
but $11,184. Deducting from the total 
the paid-for insurance written in our 
own general agency and by the other 
agents of record throughout the state, 
it will readily be seen that possibly 24,- 
000 of the remaining agents did not 
average $5,000 of paid-for insurance 
in 1913. The $85 of commissions, on 
the average, that each of these men re- 
ceived may legally constitute an agen- 
cy—but it falls far short of doing so 
morally, when only the best in the 
business is considered. Can life insur- 
ance be termed a profession, when its 
Professors receive an income of but $85 
a year? 

“It would be interesting for each of 
you to investigate the record of your 
Own company for last year. Ascertain 
the number of authorized agents, the 
total insurance paid for, the average 
amount for each agent, and then, de- 
ducting the amount written by the real 
agents, strike an average for the bal- 
ance. You will find a much worse con- 
dition of things than exists in the Em- 
Pire state today—deplorable as that is. 


Power Is Innate 


“The power of salesmanship is in- 
Nate. Mercantile prominence all over 
the earth is due to it, when associated 














Year 


1908 
1910 


1912 


Splendid non-forfeitable re- 
newal contracts direct with 
Home Office for good pro- 
ducers in Indiana, Ohio, 
Michigan and Pennsylvania 





THE LINCOLN NATIONAL LIFE. roe: wa%iowna 


Comparative Record of Growth for Six Years Ending May 31, 1914 
Premium Income 


82.493 
167,887 


250,267 
1914 739,419 1,745,660 20,530,000 351,846 


“THE BEST YOUNG COMPANY THE POCKET INDEX TELLS ABOUT” 


Assets 


253924 
414,894 


690,578 


2,407,000 
4,945,000 


7,282,000 


Surplus to Policyholders 
183,716 
203,687 


266,615 











with the factor of protection. 
lustrate: 

“An agent is introducing a new 
brand of whisky. He goes to the cit- 
ies, towns, villages, hamlets and the 
crossroads, presents his samples, states 
his prices and is absolute monarch of 
the situation. A whisky seller—yet 
he is clothed with the decency and 
dignity of protected salesmanship. The 
justice of the peace above the store, 
the blacksmith in the little shop across 
the street under the shade of the 
‘spreading chestnut tree,’ the shoe- 
maker, the fire insurance agent, or the 
bookkeeper, cannot interfere with his 
business, undersell him, or tell him that 
he controls that sale; and it makes no 
difference whether it is a whisky sales- 
man who is receiving a commission of 
5 percent or 7% percent, or a book 
agent who is receiving a commission of 
60 percent—the same holds true. With- 
out that agency protection there would 
be no whisky salesmen or book agents. 
Through this wonderful power of pro- 
tected salesmanship some of the great- 
est names in the annals of America 
have achieved their eminence. 


New Star in the Skies 


“Five years ago a vice-president of a 
great New York company told me that 
helpers were indispensable to success. 
Today that company is accepting busi- 
ness from its own agents only, engaged 
in no other occupation! Here and there, 
throughout this great country of ours, 
general agencies are adopting agency 
protection and eliminating part-time- 
ism. We have yet to hear any expres- 
sion of regret over the adoption of 
these purifying methods. Very fre- 
quently a letter comes to me from 
some progressive life insurance man 
with whom I am not personally ac- 
quainted, expressing hearty concur- 
rence in the newer and purer lines of 
agency work that the business so much 
demands. The new star of agency pro- 
tection that has taken its place in the 
sky of agency endeavor is never to 
set. It has ceased to twinkle with the 
feebleness of novelty. It blazes out 
in the full effulgence of an ascertained 
truth. It is the star for wise life in- 
surance men to follow.” 


To il- 





Launch Agency Contest 


A contest between the western Mis- 
souri and eastern Kansas offices of the 
Equitable Life of New York was 
launched at a meeting held at Topeka, 
Kan., on July 18, which was attended 
by eighty agency managers, all of whom 
report through the Kansas City offices 
of the company, under L. C. York. 
The contest will run for three months, 
beginning July 1. St. Joseph, Kansas 
City and Joplin, Mo., are pitted against 
Topeka, Wichita, Hutchinson and 
Salina, Kan. R. J. Lyddane of Kan- 
sas City is captain of the Missouri team 
and C. A. Moore of Topeka head of the 
Kansas aggregation. The contest is 
based on both volume of business and 
lives written. 





The National Life of Des Moines, Iowa, 
was relicensed last week in Michigan. The 
company has not been licensed in the 
state since March, when its certificate was 
automatically canceled, owing to the ac- 
tion taken by the commissioner of Iowa, 
during the Henry Pyle troubles. 


The Company OF the People, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE COMPANY 


Incorporated by the State of New York —Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORE CITY 


PROOF OF PUBLIC CONFIDENCE 
This Company has more premium-paying business in force in the United States 
than any other Company, and for each of the last seventeen years has had more new 
insurance accepted and issued than any other Company in America. 


THE DAILY AVERAGE BUSINESS DURING 1913 


549 per day in Number of Claims Paid. 7,895 per day in Number of Policies issued ard revived for 
$1,676,339 per day in New Insurance issued and revived. $286,288.02 per day in payments to Policy 
holders and addition to Reserve. $164,025.94 per day in Increase of Assets. 


German American Life Insurance Co. 


OF IOWA 
BURLINGTON, IOWA 


Salary contracts to men in Iowa who can 
produce business. 


LOUIS H. KOCH, General Manager. 


REPRESENT A WESTERN COMPANY 
The Reserve Loan Life Insurance Co. 


INDIANAPOLIS 
Operates under the Compulsory Deposit Law OF INDIANA 
Reliable Agents Wanted. Address 


Reliance Life Insurance Company 


OF PITTSBURGH) 


Has the best General Agents contract to offer You. Has all 
forms of Policies to offer the insured. Participating and Non- 
Participating Annual Dividend Guaranteed. Has the Only 
Perfect Protection Policy combining Life, Accident and Health 
Insurance at Minimum Cost. 


The Manufacturers & Merchants 
Life Insurance Company 
ROCKFORD : : : : : ILLINOIS 
Is a registered policy Company furnishing the best there is in Insurance. 
LIVE AGENTS WANTED for ILLINOIS TERRITORY 






































Pensions for Individuals. 


Pensions for Superannuated Em- 
ployees of Business Institutions. 


Pensions instead of Legacies under 
Wills and Trust Agreements. 


We can use a few high grade salesmen 
in this fruitfall, rapidly growing field. 


THE PENSION MUTUAL LIFE 
INSURANCE CoO. 
PITTSBURGH, PA. 
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TALK ON SALESMANSHIP 


PRINCIPLES ARE POINTED OUT 





Some of the Salient Elements That 
Enter Into the Work of 
Life Agents 





BY PERCY H. EVANS 


(Second Assistant Superintendent 
Agents, Northwestern Mutual) 


The great trouble with us, both in 
personal solicitation and in the training 
of new men, is that we have so little 
method in our work. We give the new 
man a rate book and throw him out of 
doors to solicit, depending almost en- 
tirely on chance, on the lucky argu- 
ment, the inspiration of the moment. 
He may succeed by brute force or an 
instinctive adaptability, but he rarely 
increases in skill because skill implies 
method, art; the more and more skill- 
ful application of causes to effect con- 
sequent results. Is it any wonder that 
thousands of bright young men come 
into our work only to drop out discour- 
aged with the feeling that they can 
make little progress in a business hav- 
ing no rules, no method, and where 
success seems to be dragged out of the 
blue sky as a magician picks coins out 
of the air. To such young men the 
professions, law, engineering or medi- 
cine, with their relatively clear cut sci- 
ences, seem comparatively simple and 
easy, though somewhat overcrowded. 


Little of Permanent Value 


No doubt many of you have been 
struck by the fact, that of the great 
amount of discourse and of more or 
less relevant anecdotage we both hear 
and read on agency methods, so little 
in the nature of permanent general 
principles comes from it all. We have 
no technique in our business. It would 
be better to have some definite theories 
and rules of action, even if false, be- 
cause “a definite theory gives holding 
ground for thought” and “truth emerges 
sooner from error than from confu- 
sion.” It would be a great mistake to 
suppose that anyone will ever be able 
to construct a set of rules by follow- 
ing which you can, without fail, compel 
men to sign applications. 


Attention to Principles 


But it is well worth while to direct 
our attention, very briefly, to the prin- 
ciples from which such a set of rules 
would be drawn if we were dealing with 
an exact science like chemistry or math- 
ematics; and from which, consciously 
or unconsciously, every successful 
salesman derives the methods he finds 
to work in his practice. It is excel- 
lent for the salesman to understand the 
mathematics, the law, and the medical 
statistics of life insurance, but the suc- 
cessful salesman will have something 
more, whether he knows it or not. 


Raw Material Is Men 


Our raw material is—men; not as 
they ought to be, but men as we find 
them in daily life. Not men like our- 
selves, with our collection of ideas, but 
men absorbed in their own special in- 
terests, to whom the subject of life 
insurance is very much less important 
and interesting than it is to us. Skill- 
ful creative or constructive solicitation 
must take into account all the facts we 
can get hold of concerning the mechan- 
ism and behavior of man; his will, imag- 
ination, emotions, instincts, memory, 
powers of attention; his habit of think- 
ing and deciding; the whole complex 
of ideas and feelings-about-ideas that 
go to make up character in his indi- 
vidual station of life. For example, 
here is a valuable preliminary fact, 
namely, that every normal mind tends 
to construct its own mental world, to 
live within it and to resist invasion. 


Invades the Mental World 


In soliciting a man for life insurance 
the agent is engaged primarily in an 


of 


attempt to invade the mental world of 
his prospect and influence the mind he 
finds there, such as it is. Insofar as 
the agent has a clear cut object in view, 
and an intelligent method of procedure, 
the thing he is seeking to create is 
conviction, that is to say, a state of 
mind. How shall he go about it to 
create this conviction? What should 
he bear in mind in mapping out his 
campaign and what things should he 
avoid? 


Changing the Color 


As constructive soliciting seeks to 
create a state of mind we may, for pur- 
poses of illustration, say that our pros- 
pect’s immediate state of mind, made 
up of his ideas, his memories and feel- 
ings, is represented by the color red. 
We wish to create in him a different 
state of mind which we will call purple. 
It ought to be very clear that we can 
never take anything out of his mind; 
but creative soliciting can put some- 
thing in. Therefore what we must do, 
somehow, is to introduce into the 
stream of our prospect’s conscious-+ 
ness a sufficient volume of blue ideas, 
so that the blue added to the red will 
change the color of his mind on the 
subject, from red to purple. The red 
will be there still, but when mixed with 
the blue we drop in, the sum will be 
purple. In this sense the color of ev- 
ery man’s mind is changing constantly. 
New color ingredients are being added 
continuously. This man whose mind is 
set against, or is indifferent to life in- 
surance, gets a fright, or a friend dies 
suddenly, or some authority speaks, or 
some skillful creative solicitor gently 
drops a new idea into his mind and, 
behold, the dominant color of his men- 
tal attitude changes. No man’s tongue, 
however, honest, ever reflects exactly 
what he will think and feel tomorrow. 


Three Typical Methods 


The next question in order is: How 
are appropriately colored ideas to be 
introduced into the stream of thoughts 
and feelings which makes men the per- 
sonalities they are from moment to 
moment? 

There are three typical methods of 
invading minds. 

1. We may seek to convince by a 
logical argument, consisting of two 
premises and the necessary conclusion, 
all arranged in logical order as convinc- 
ingly as our skill permits. 

2. We may seek to influence the mind 
| a suggested idea. The psychology 
of suggestion is a subject by itself and 
our space does not permit the extended 
discussion of it here. Suffice it to say 
that, either because of certain automat- 
ically mechanical qualities of the brain, 
or, as some allege, the dynamic force of 
ideas themselves, complete ideas which 
will influence conduct can be inserted 
in the mind without starting the criti- 
cal machinery that is usually on guard. 
Herein lies the chief secret of success- 
ful advertising. 

3. The third method of invading a 
mind will be a combination of the first 
two: the use of logical argument aided 
by suggestion, or suggestion with a lit- 
tle argument. 


The Best Method 


Which method is best? That depends 
upon the agent and upon the prospect: 
Some agents are very skillful in formu- 
lating convincing arguments and some 
prospects are capable of reasoning. 
Some agents are skillful in effective 
suggestion and many prospects are 
very susceptible to suggestion. The 
answer also depends upon the point 
you have reached in your solicitation. 
An eminent writer on this subject has 
pointed out that “when means or meth- 
ods are in question we appeal to the 
judgment; when ends are in question 
we aim at the feelings.” Argument 
may possibly convince a prospect that 
he ought to insure; it will show him 
how he can do it, but he will never act 
unless there has been created in him a 
feeling of the personal value of insur- 
ance in his schemé of things. Argu- 





ment forces deliberation, the weighing 


of pros and cons. It sets up instinct- 
ive opposition. It requires time and 
attention. Suggestion acts on the feel- 
ings immediately and without delibera- 
tion. It evades opposing ideas and is 
automatic. Suggestion as a method is, 
therefore, most useful in closing. 


Thinks With His Feelings 


It appears to be a very common fal- 
lacy among life insurance salesmen 
that man is primarly a thinking animal, 
whereas the fact is he does most of his 
thinking with his feelings. 

An excellent illustration of the futil- 
ity of argument is the case of the luna- 
tic whose delusion consisted of his un- 
shakable belief that hy was dead. One 
day the doctor at the head of the asy- 
lum thought of a great scheme to con- 
vince this poor man that he was not 
dead but living. So he went to him 
and said: “John, did you ever see a 
dead man bleed?” “No, I never did.” 
“Well, I want to try an experiment on 
you. I want to see if you will bleed.” 
“All right,” said the lunatic, “go ahead.” 
So the doctor whipped out his scalpel 
and made a cut in John’s arm and of 
course the blood ran copiously. “There, 
you see you are bleeding, which proves 
that you are not dead.” “Not at all,” 
said the supposed lunatic, “not at all, 
that only proves that a dead man can 
bleed.” 

Four Essentials 


If you are to succeed in selling your 
prospect a life insurance policy there 
are ordinarily four things you must do: 

1. You must give him a clear cut, 
definite idea of what you seek to sell 
and what it will do for him. This is 
exposition or education. 

2. You must make him see himself, 
in imagination, performing the’ succes- 
sive steps necessary to complete the 
transaction. When a man says “I see 
myself stripping before any doctor!” 
or “I see myself handing you $200!” 
he means that he doesn’t see himself 
doing these things. This step is de- 
scriptive suggestion. ~ 

3. You must in some way arouse his 
feelings, his love of family, pride, his 
fear of consequences; you must “push 
his button” so that he will feel the pos- 
session of your policy to be a desirable 
thing. This is the chief end of your 
labors and here argumentation is of lit- 
tle use. Feeling is a child of the imag- 
ination and not of logical argument. 
Action results from feeling and not 
from logic. Seek to stimulate feeling 
complexes by suggestion and concrete 
examples. 

4. You must know when you have 
completed the third step and then help 
your prospect to act favorably by mak- 
ing such action the line of least resist- 
ance. This may involve arguments as 
to ways and means or suggestions cal- 
culated to head off negative ideas or 
soothe the dread we all feel, more or 
less, of whatever looks like an irrevoc- 
able decision. 


Six Types Shown 


Twenty-five years ago Prof. William 
James of Harvard pointed out five types 
or methods by which men reach deci- 
sions. Some men use them all on occa- 
sion; most men are predominantly of 
one type or the other. The importance 
of classifying your prospect correctly 
will be obvious. The following types 
may be sketched: 

1. This is the cold blooded or rea- 
sonable type, called by Walter Dill 
Scott the “Benjamin Franklin method” 
of deciding. All the reasons for or 
against are brought before the mind at 
once, weighed against each other and 
the decision given without fail to the 
group having the greater weight. From 
the somewhat sarcastic remarks made 
concerning the disinclination of men to 
use their reasoning powers, you may 
infer that this type is somewhat rare. 

2.° The arbitrary type keeps the pros 
and cons before it in an orderly way 
but if the balance is nearly even the 
matter is resolutely decided by an arbi- 
trary declaration of intention, naturally 
along the lines of least effort. It is the 








business. of the agent to see that the 





balance swings in his favor by elim- 
inating unfavorable considerations, 


Impulsive and Emotional 


3. This type is impulsive and emo- 
tional. It may go through a form of 
deliberation over the pros and cons but 
it cannot abide suspension of judgment. 
It decides suddenly on internal impulse 
and becomes an active and skillful ad- 
vocate in finding reasons to support the 
wisdom of its decision. Scott calls this 
the feminine or intuitive type. It is 
not much open to argument. 

4. This type of decision comes as 
the result of some chance influence 
from without as when the death of a 
friend suddenly leads the prospect to 
decide without further hesitation to in- 
sure his life. Argument is either un- 
necessary or futile. Sometimes unnec- 
essary argument in these cases will set 
up a secondary process of deliberation 
and result in loss of the application. 
The man has been talked out of taking 
insurance. 

5. This type decides without effort 
and apparently without conscious rea- 
sons for its acts, as a bird flies from a 
branch to the ground and from the 
ground back to a tree. These people 
are easy to insure and show a heavy 
lapse rate. They are abnormally sug- 
gestible and lacking in continuity of 
purpose. 


Glow Worm Type 


6. It seems quite clear that in our 
business there is a sixth method of 
reaching decisions which may be ap- 
propriately called the glow worm type. 
This is a very common and therefore 
important type to life insurance men. 
In this class the completed act is not 
foreseen in its entirety. Each succes- 
sive step is taken without any clear 
notion of decision as to those follow- 
ing. Prospects acting in this manner 
grant an interview, submit to examina- 
tion, sign the application and when 
confronted with the irrevocable act of 
paying the premium find themselves so 
considerably entangled that they can 
avoid final action only by a painful 
struggle which they are very often un- 
able to make, and so find themselves in- 
sured without really understanding how 
it happened. 


One Characteristic Seen 


There is one characteristic of prac- 
tically all decisions where any degree 
of deliberative reasoning is present. 
The fact is of great importance to us 
and should be kept in mind. Most per- 
sons, and especially those who are 
called upon to make many decisions 
with great rapidity, carry in their heads 
a list of classifications regarding which 
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their minds have already decided, for 
or against. As each new proposal is 
submitted they endeavor to place it un- 
der one of these prejudged classes. 
Failure to do so is distressing; success 
gives a feeling of satisfaction. Thus 
at the present time the average up-to- 
date business man will have in his head 
such classifications as “system,” “effi- 
ciency,” “service,” which he has decid- 
ed are desirable things. 

Hence if the thing proposed, say a 
life policy payable under the options, 
can be so presented to him that he will 
classify it as favorable to his system of 
private finance, or a useful part of his 
scheme of personal efficiency, or as 
consistent with his notion of corpora- 
tion service, his judgment will be 
strongly biased in favor of acquiring 
the policy. If at the same time he has 
been made to see a picture of himself 
going through the several routine steps 
necessary to secure a policy, and there 
has been created in him a feeling of 
personal value attaching to the policy, 
the closing of the transaction is a vir- 
tual certainty. 


Set of Maxims 


The following propositions in the 
form of maxims summarize a large part 
of this subject: 

Every normal mind tends to create 
its own mental world, to live within it, 
and to resist invasion. 

Action results from feeling, not from 
logic. 

Feeling is a child of the imagination 
and not of logical argument. 

Avoid overmuch argument, seek to 
excite the imagination. 

Avoid competitive methods, seek con- 
structive suggestions. 

Expect little of powers of attention, 
memory or reason, but much of con- 
ventional feelings. 

Assume the ability to feel but not the 
ability to think. Many people haven’t 
much mind but we all have hearts. 

Make use of the concrete, the partic- 
ular example; avoid the abstract, the 
theoretical idea. 

All men are amenable to the force of 
suggestion, imitation, custom, conven- 
tion and class tradition. 

Avoid negative suggestions such as 
relate to the possibility of lapse or a 
very long series of premium payments. 

Sell Death Claims and Incomes 


Sell death claims and incomes—not 
cash values and dividends. 

Assume the active existence of the 
fundamental instincts; procreation, self- 
expression, and self-protection. Fear 
writes many millions of life insurance. 

Men are chiefly interested in their 
own affairs, hence ideas suggested 
should have an affinity for something 
already in the mind. 

No man can learn, by telling, any- 
thing for which his experience or exist- 
ing knowledge has not prepared him. 

Seek for the dominant emotional 
note, the mental backgrounds; the hob- 
bies, which are “systems of connected 
ideas having a strong emotional tone 
and a tendency to produce actions of a 
definite character.” 

Seek for like opinions and ignore 
differences. It is easy to extend the 
scope of an old principle but hard to 
introduce a new principle. 

Impress the Prospect 

Think only of how your mode of at- 
tack impresses your prospect. 
seek to impress yourself. You will find 
that very much more insurance is sold 
because the agent creates an impression 
of integrity than because he creates an 
impression of cleverness. 

As suspicion of self interest is fatal 
to effective suggestion, endeavor to 
create an impression of disinterested- 
ness. Show no anxiety. 

Clearly grasp, work out in the mind 
and visualize a form of approach and 
attack. See yourself succeeding. 

Expect nothing from the laying up in 
the memory of rules, such as these: 
only practice makes efficient. 

“Wisdom is in knowing what to do. 
Skill is in knowing how to do it. Vir- 
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Is Revising Its Policies 


The New York Life is getting out 
new policy forms, without, it is under- 
stood, material changes from the old 
forms. Requirements of the states 
have changed and a number of other 
conditions have caused the company to 
decide to revise its, contracts. 


Preparing Annuity Rates 


The Equitable Life of Iowa is pre- 
paring a schedule of rates for annui- 
ties. These rates will probably be pub- 
lished in the very near future and they 
will compare very favorably with those 
of other companies writing this class 


of business. 
so * 


Decreasing Cost Policy _ 


The Idaho State Life has issued a 
new form of decreasing cost policy. It 
carries nineteen coupons which 
gradually increase in amount from No. 
1 to No. 19. The coupons may be used 
to reduce the annual premium, left 
with the company at 3% percent inter- 
est or deposited to shorten the pre- 
mium paying period. The policy is 
on a whole life basis and the premiums 
after the twentieth are lower but re- 
main level. The contract contains all 
of the liberal features used in other 
policies of the company. 


New American Bankers Policy 


The American Bankers of Chicago 
is now issuing a life policy that be- 
comes fully paid up at age 65 and can 
be matured at that time, if the assured 
so desires, as an annuity. The con- 
tract also provides a cash settlement at 
that age. The policy contains all the 
provisions and liberalities usual to the 
contracts issued by the company. 


LAST YEAR’S RESULTS 
ARE PRESENTED 


(CONTINUED FROM PAGE 1) 
“industrial” insurance, was as follows: 
Policies in force, 6,785,525, insuring $3,- 
066,665,398; policies issued, 1,068,722, in- 
suring $442,516,747, an increase in in- 
surance in force of $163,190,890 and in 
insurance written and paid for in 1913 
of $19,151,343. 


Comparative Figures 


The following comparative figures 
show the sources and amounts of in- 
creases and decreases in the unassigned 
funds (surplus) of the companies for 
1912 and 1913: 


Gain 





1912 1913 


$17,144,675 
46,887,395 


from 
WT cide vetvehoss $21,786,996 
Gain for mortality 38,043,095 
Gain for  surren- 
dered and lapsed 
| apy epete- 13,684,565 
Gain from interest 
and rents, less 
amount required 
to maintain re- 
SUVS. a.cesscrces 62,444,927 
Gain from annu- 
*503,864 


EOD  wccccvséves 
5,897,800 


13,497,365 


68,183,546 
93,013 
12,613,730 


Loss from invest- 
MeNtH ccccccece 
Loss from  divi- 
dends to policy- 
holders including 
net increase or 
decrease in divi- 
dend funds ap- 
portioned and un- 
apportioned ....102,596,996 
Loss from miscel- 
laneous sources. 22,888,392 
Total gain........ 4,072,531 


*Loss. 
Comment By Department 


The department says: “It will be 
seen that whatever the general business 
conditions of the country may have 


99,177,123 


19,425,743 
14,589,398 


| partment, fully held its own. 


insurance, as reflected by the returns 
of the companies reporting to this de-. 
The in- 
crease in the amount of insurance writ- 
ten during the year compared most fa- 
vorably with that of previous years and 
the amount of business lapsed, surren- 
dered and decreased, taking into con- 
sideration the volume of insurance, 
compared with other recent years, 
shows the increasing persistency and 
stability of the business as a whole; 
this feature being in strong contrast 
to the conditions obtaining prior to the 
enactment of the legislation affecting 


Roll.” It contains the names of all the 
agents in the various departments, who 
paid for a larger business in the first six 
months of this year than they paid in 
the corresponding period of last year. 

The fourth annual convention of the 
Agents’ Association of the Pittsburg Life 
& Trust was held last week at Mackinac. 
The 1915 meeting will be held at San 
Francisco, the company paying the ex- 
penses of all agents who pay for at least 
$125,000 of insurance, exclusive of term 
business. 





“Tf I take your note for your premium 
how do I know that it will be paid?” “I 
promise you on tne word of a gentle- 
man.” “All right, just have the gentle- 
man endorse your note.” 





life insurance in 1906. The steady and 
comparatively uniform growth of this | 
great business from year to year, the 
lowering of acquisition and other ex: | 
penses and the increasing returns of | 
so-called dividends made to policyhold- | 
ers, indicate the employment of those | 
healthy and conservative methods in | 
management which must strongly ap- | 


others interested in the well-being of 
life insurance. 


Policy Loans 


“There is one other matter to which 
it may be well to call attention, and that 
is the increased amount of policy loans, 
due, no doubt, in large measure, to un- 
satisfactory business conditions. It is 
to be hoped that with better times ahead 
the situation in this respect will show 
material betterment. While these loans 
are good investments for the com- 
panies, they are to be deplored from 
an economic standpoint, as a very large 
majority of them are never repaid; in 
such cases reducing the amount to be 
paid to the beneficiary, who is, in many 
instances, dependent upon the returns 
from a life insurance policy. 





signed. 


The Great Republic Life of Los An- 
geles, Cal., has applied for admission to 
Oklahoma. 

Cc. B. Beaumont succeeds John S. Poin- 
dexter as manager of the Security Mutual 
at Detroit. 


Cc. J. Sipple, London, Ky., has been ap- 
pointed agent for the New York Life in 
Laurel and adjoining counties. 


The International Life Insurance Com- 
pany of St. Louis has been licensed in 
Ohio. E. N. Mitchell of Cleveland is 
agent. 

June was the biggest month in the his- 
tory of the Pacific Mutual, the written 
business falling just a little bit under 
the four million mark. 


The Midland Mutual Life has appointed 
Frank A. Gamble of Van Wert, Ohio, as 
general agent for the counties of Allen, 
Mercer, Paulding and Van Wert, Ohio. 

F. J. Bradshaw of Cleveland, who was 
said to have gone with the Aetna Life, 
has now signified his intention of remain- 
ing with the Mutual Benefit Life for an- 
other year. 


The Continental Life of Salt Lake City 
expects to pay for eight millions of busi- 
ness this year and show an increase of 
-between five and six millions in insur- 
ance in force. 


Fred Varty of Palms, Mich., who has 
been soliciting insurance in connection 
with his work in the Palms State Bank, 
has now left the bank and taken the gen- 
eral agency of the Detroit Life. 

The St. Joseph Life, of St. Joseph, Mo., 
has started a contest which is expected to 
result in $1,000,000 worth of new business 
before the ending of the company’s fiscal 
year. This has about three months to 
run. 


The New York Life has gotten out a 


peal to all supervising officials and H W. BUTTOLPH 
‘ri. 
| 


LIFE NOTES 
Harry S. House, general agent of the | 
Security Mutual at Cincinnati has re- | 





ACTUARIES 


L A. ANDERSON, F. A. 1. A. 
e Consulting A: 
417-418 Washington Building 
MADISON, WIS. 











CONSULTING 
ACTUARY 
Hume Building 
INDIANAPOLIS, IND. 
a F. CAMPBELL 


CONSULTING 
ACTUARY 





404 Harris Trust Building 
Telephone Randolph 918 


____ CHICAGO, ILL, 
| JOHN W. CROOKS 


| INSURANCE EXAMINER AND AC. 
COUNTANT 
| 
| 


Ten Years Chief Examiner 

Ohio Insurance Department 

Four Years Company Experience 
62 East Gay Street 


COLUMBUS, OHIO 


| R=" 


CONSULTING 
ACTUARY 





New First National Bank Building 
COLUMBUS, OHIO 


pu 3. HAIGHT 


Consulting 
Actuary 


Hume Bldg. 
INDIANAPOLIS 
T J. McCOMB 
. COUNSELOR AT LAW 
‘CONSULTING ACTUARY 


Premiums, Reserves, Surrender Values, etc., calcu- 
lated. Valuations and Examinations made. 











Colcord Bidg. 
OKLAHOMA CITY 
J H. NITCHIE 
+ 





1219 Association Buildin 
19 S. La Salle St., CHICAGO 


ARRIS E. VINEBERG 
Fellow, Actuarial Society of America 
Fellow, American Institute of Actuaries 


CONSULTING ACTUARY AND EXAMINER 
Room 1137 First National Bank Bidg. 


Tel ne 
oe 














DR. W. O. THOMPSON, President 








tue is in doing it.” 


been during 1913, the business of life 





bulletin, which it calls its “Prosperity CHICAGO 
I are $1,049,976 
EN OE PE ccorvccccecs $264,140 
Insurance in Force................ $13,254,199 
Gain in 1913 ........... $2,979,074 
Surplus to Policyholders .......... .$297,266.95 


Lapsed and not taken policies in 1913 were only 844% of 
the total business in force. 


Policies that are easily sold and stay “put” are most 
profitable for the agent. 


OHIO ONLY 
B, F. REINMUND, Secretary 


COLUMBUS, OHIO 





THE WESTERN UNDERWRITER. 





July 23, 1914. 






















Illinois Life 
Man 
Always an 
Illinois Life 
Man 


GREATEST 


ILLINOIS 


COMPANY 





INTERSOUTHERN LIFE 


INSURANCE CO., Louisville, Kentucky 


Is ai: Sica and Progressive 








—has ample assets and no unpaid death claims 


Has it ever occurred to you men engaged in other branches 
of insurance that there is big money in selling life insurance 


; 

4 for the right company? Let us tell you why we believe this is 
HH The Right Company 

a ADDRESS 


INTER-SOUTHERN LIFE INSURANCE CO. 


Home Office, Louisville, Kentacky 
3rd National Bank Building Hume-Mansur Building 
Adanta, Georgia Indianapolis, Indiana 





Insurance Ex 
= ag 
















The Western and Southern 
Life Insurance Company 


W. J. WILLIAMS, President CINCINNATI, OHIO 
e Largest Industrial Company West of the Alleghenies 
Also Issues All Standard Forms of Ordinary $500 to $10,000 
COMPARATIVE RECORD—FIVE YEAR PERIODS 


Year Insurance in Force Income 

ise shoe aor 3,691,843 eoaes 

1898 821,505 392,902 1,527,339 
1903 1,074,654 25,715,285 4,027 ,046 
1908 3,621,170 43,443,633 8,062,281 
1913 7,804,230 73,455,636 12,886,338 


Branch Offices in all the larger cities in ‘entation, Renate, Gatthigds chinese, 
AGENTS WANTE Dees 





Weekly Indemnity 


On our Utopia Accident and Health Policies 
INCREASES TEN PER CENT. EACH YEAR FOR FIVE YEARS. 
Why not write the business that sticks? 
GENERAL-.ACCIDENT FIRE & LIFE 


Assurance Corporation, Ltd. 


C. Norie-Miller, U. S. Manager, © 55 John Street, New York 











YOU Mr. Life Insurance Man— 
“= WAKE UP 


q Write a Live Wire Contract. 4 Incontest- 
able after two years. 4 Total permanent dis- 
ability for either sickness or accident. 

A MODERATE PRICED PROTECTION ON THE RESERVE FUND PLAN 
Geed Agency Contracts for Producers 
Merchants’ Life Association, Burlington, lowe 
OVER ONE MILLION ASSETS 















YOUR CARD 


asa representative of the “Oldest Life Insurance Com- 
pany in America” will prove your best introduction 


The Mutual Life Insurance Company 


of New York 


Incomparable Dividends 
Minimum Net Cost 


Impregnable Strength 
Maximum Benefits 


For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 
34 NASSAU STREET, NEW YORK, N.Y. 














MISSOURI STATE LIFE 


INSURANCE COMPANY 
CHEMICAL BUILDING ST. LOUIS, MISSOURI 


Fastest Growing Company of Its Size in the World. A Live, Progressive 
Middle West Company that is Fast Coming to the Front. 


Nearing Hundred Million Mark in Insurance in Force and Assets Getting 
Close to Ten Million Mark. 


Sen hone ane sptny Wie Semease gen teeting Oe o aead. sound company not operat- 
ler the Armstrong Law, and in * Ree hie to give liberal direct general 'y contracts 
to the men who can deliver the goods. Missouri State Lite fils the bill an we have some 


open in Kentecky, Ohio, Vi , West Virginia, Geo: ississi litinois, Indiana, 
py Se yoming, New Mexico, California, hy Wonks ashington. 
WRITE US FOR PARTICULARS 























Home Life Insurance Company of New York 


An examination of the Home Life of New York by the New York Insurance Department, the 
report on which has just been issued, shows the company to be in splendid condition in every respect, 
with an excellent record in all of its relations with policyholders. The chief examiner closes the report 
on the examination as follows: 

“From the above report it is apparent that the Company is efficiently managed, its claims under 
its policies promptly settled and its policyholders treated fairly 

During the period under examination the Home Life has apesteneat a steady and sound growth, 
its assets, now nearly $30,000,000, being well over five millions greater than in 1909 and the insurance 

n force having increased from $92,532,533 in the year mentioned to over $116,000,000 in 1913. 







For Agency in aio. apply . 
W.A.R. BRUE iL aso 
4th New'i Bank Bae x. 


In ote ebay apply to 
on. w. RAY, Supt. of. 
30 Bronte New York, N. 











The Prudential Policy 


presents clear 

facts. People ac- 

cept it accordingly 
Agents Wanted 





THE PRUDENTIAL INSURANCE CO. OF AMERICA 
FORREST FP. DRYDEN, President. Home Office, Newark, N. J. 
Incorporated as a Stock Company by the State of New Jersey 











SAFE AS A GOVERNMENT BOND 


g} © The OHIO STATE LIFE 


MONTHLY INCOME INSURANCE. 


Slaaeeam LATEST POLICIES AND AGENCY CONTRACT Bgtaz ink 
Splendid Openings INDIANA,/MICHIGANandOHIO 


LIFE.HEALTH, ACCIDENT 














